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“wave you made plans for your 
dealership on V-E Day? 
* * * 
‘Don’t expect more than one 
model in each line when the first 
cars are produced. 

A * a 


ndependent Tire Dealers Assn. 
Sens to ask OPA for a revalida- 
tion of a certain percentage of tire 
tificates cancelled recently. Esti- 
mmcted to be six or seven million 
certificates issued prior to Dec. 1, 
4, still floating around. 
* oo * 


Never Say Die 
GM annual report states that at 
the end of 1944 dealers, who han- 
i 94 percent of the corporation’s 
prewar auto business, were still in 
active operation. 

* a * 


























No Pun 


nnouncing that the San Fran- 
cisco parley will be officially called 
the United Nations Conference on 
ernational Organization, the Chi- 
cago Times cracked editorially: 
“We're just waiting for somebody 
“see something insidious in the 
fact that it might be called the 
ited Nations CIO’.” 


* * %* 


Stays ‘Brass Hat’ 

t. Gen. William S. Knudsen will 
resume duties as the War depart- 
t’s production director May 1. 
. Knudsen has finished assign- 
ment to organize the Air Technical 
. ce Command of the Army Air 
Forces. 

Announcement spikes reports last 
myer that he would quit military 
post and return to the auto indus- 





















‘ * * * 


gulty Radios 
<WAADA warns dealers not to let 
faulty radios or heaters go with 
srranted used cars, unless there’s 
13 doubt about their good condi- 
tion. Otherwise, with parts almost 
m-existent, the cost of repairing 
will be high. 
usgested that radio or heater be 
Pen off car and sold independ- 
ently as separate accessory, to 













DETROIT.—While automotive 
leaders joined the nation in ex- 
pressing profound regret over the 
death of President Roosevelt, it 
appeared Friday that there would 
be no immediate effect on the na- 
tion’s military or domestic policies 
with the ascension of Vice-Presi- 
dent Truman to the presidency. 

Upon taking the oath President 
Truman pledged to carry out Mr. 
Roosevelt’s policies for war and 
peace, including, presumably, the 
program now under way for recon- 
version of industry to peacetime 
production. It was pointed out that 
President Truman, a senator until 
last fall’s election, will undoubtedly 


Colorado Enacts 
Bill to License 
All Dealers 


Neb. Act Is Signed; 
Legislation Passed in 
> States This Year 


By Mel Humphrey 
Staff Writer 


DETROIT. — Culminating 
the march for dealer-licensing 
laws backed by strong ef- 
forts of dealer organizations 
throughout the country, Col- 


orado last week enacted a measure 
to become effective July 1. 


With the governor’s signature on 
this bill, Colorado became the fifth 
state this year to provide such legal 
protection to dealers. 


Other states which have recently 
enacted laws include Nebraska, 
which will license both dealers and 
manufacturers; Arizona, Montana 
and North Dakota. A bill in Rhode 
Island is due out of committee Apr. 
20. Washington, North Carolina, 
Indiana and Maryland failed to ob- 
tain license laws for dealers. 

South Carolina and Iowa amended 
their licensing laws, while amend- 
ments still pend in Wisconsin and 
Rhode Island. 

Sponsored by the Colorado Mo- 
(Continued on Page 10, Col. 1) 
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Indusiny Pays Tribute to9DR Conversion Tools OK’d 


exert wide influence on Congress 
because of his previous agreeable | 
associations with that body and be- 
cause of congressmen’s penchant | 
for taking care of “one of their 
own.” 


While they have often differed | 
with Mr. Roosevelt on domestic | 
policies, automotive executives were | 
unanimous in their belief that | 
nation had lost its most capable | Managing Edi 

g Editor 
leader in wartime and called for ‘ p 5 
unity in the present crisis. Follow-| _DETROIT.—With Germany’s hours running out in a rush, 
ing are typical expressions from|the government began dealing last week with preliminary 
leaders in the industry: steps that are necessary to get the automotive industry 

C. E. Witson, president of Gen- ready for reconversion. 


en Gk Bak oa " Already war production is being cut back, and the neces- 

sity for speedy action to avoid 
prolonged unemployment and 
serious economic dislocation 


looms large. 

WPB’s production executive com- 
mittee, including representatives of 
the Army, Navy and WMC, gave 
the green light to getting under 
way production of critical bottle- 
neck types of machine tools and 
related capital equipment. 

. A. Krug, head of WPB, an- 
nounced that the first major item 
in the reconversion program was 
$50,000,000 worth of tools and re- 
lated equipment for the auto in- 
dustry. The 5,000 tools in this pro- 
gram are those on a screened list 
of bottleneck items which are es- 
sential to reconversion and have 
a lead time of from three to 
seven months for fabrication. 
They have been on order since 
last fall, but without rating until 
now. : 

Then Hiland Batcheller, chief of 
operations, announced that WPB 
will start replacing the present 
preference rating structure after 
V-E Day with a rating reserved for 
direct military requirements. Near- 
ly all other production, he said, 
would be unrated and free of re- 
sttictions except insofar as other 


As War Cutbacks Start 


Production to Start on $50,000,000 Machine Order; 
Needs of Subcontractors Are Up for Study; 
Shells Reduced; Tank Slash Due 


By Robert M. Finlay 











NEW OFFICERS. Iowa Automobile Dealers Assn. has elected Frank Schrieb- 
rack (right, front), of Davenport, as president. Harry Peverill (left, front), of 
Des Moines, was named executive vice-president. Others are (from left at rear) 


G. O. Fletcher, Cedar Rapids, treasurer; Howard Sole, Des Moines, retiring 
president; Walter Mahoney, Sioux City, director of the national association; and 
Paul Pritchard, Mason —— vice-president. Another vice-president is L. E. Fox, 
Red Oak. Retiring national director is R. H. Allen, Cedar Rapids. 


Civilian Tube Output Cut; 
Tire Ceilings Lowered 


controls, such as price ceilings, 
WASHINGTON.—In an effort to, it too is impeding the tire program, | apply. 
make available 1,000,000 pounds of | WPB said. Meanwhile, Henry P. Nelson, 


carbon black a month for the pro- 
duction of heavy-duty truck and 
bus tires, WPB will limit manufac- 
ture of tubes for civilian auto and 
small truck tires in the second 
quarter. 

At the same time, OPA reduced 
the wholesale price ceiling on syn- 


BoOIid trouble. 
P thetic tires and promised retail cuts 
within the next few weeks. 

There has been no control over 
the manufacture of tubes for pas- 
|senger cars and small trucks be- 


4)PA to License U.C. Dealers, 
Require Ceilings in Ads ‘cae. the “supply of styrene-type 


ASHINGTON.—Two new| duction in used car price ceilings | all demands. Consequently, the in- 
mMiendments to MPR 540—Nos. 6| scheduled for July 10. The previous | ventory of these tubes now exceeds 
and 7—will likely be made public| reduction, scheduled for December, |tire stocks by about 40 percent. 

gihin the next 10 days, it was| was canceled at the industry’s re-| Meanwhile, shortage of high ten- 
earned at OPA headquarters last | quest. acity rayon yarn is so acute that 
week. 

wo. 6 amendment has to do with | 
used car advertising and will re- 
auire the seller to name “as is” or 
Fwrranty ceiling prices of all cars 
offered for sale through newspaper 
assertisements. 

SKNo. 7 contemplates the issuance 
by OPA of formal numbered li- 
Mises to all car sellers permitting 

em to operate as such. 

~RBoth amendments, along with the 
pejected OPA trade cooperating 
committees, are seen as moves to 
Jeaw tighter the protection of qual- 

Pd reputable motor car dealers 





The tire price reductions went 
into effect Saturday. OPA said the 
cuts at wholesale would pare man- 
ufacturers’ returns by about $20,- 
000,000 annually. 

The cut applies to all but farm 
tractor and farm implement tires, 
and casings sold to the armed 
forces. It covers ceilings of manu- 
facturers, firms owning brand 
names and wholesale distributors. 

The new program slashes last 
May’s temporary price increase to 
3 percent of the retail maximum 
on passenger tires, and to 5 per- 
cent of the maximum retail price 
for other casings. 

Hiland G. Batcheller, operation 
chief, cited the increasing labor 
shortage as the major factor re- 
tarding output. 

To meet quotas for the fourth 
quarter of this year, an increase of 
10 percent is necessary from the 
present production rate, WPB said. 





head of a WPB task force here to 
expedite reconversion, left for 
Washington with a complete dos- 
sier on the needs of all prime con- 
tractors. John G. Chaffee, director 
of WPB’s machine tool division, is 
working with Nelson. Needs of sub- 
contractors will be checked this 
week. Nelson’s findings will be laid 
before Krug, who demonstrated a 
week before at a meeting with auto 
leaders here a clear grasp of the 
auto industry’s problems. 

Krug has also displayed an abil- 
ity to act swiftly and decisively, 
and thus it is hoped that he will 
be able to meet the many complex 
problems ahead. 

Meanwhile, the Army decided 
to stop construction of 12 new 
tank plants, including five in the 
Detroit area and one in Flint. 

A cutback in the whole tank 
program is expected momentar- 

(Continued on Page 70, Col. 3) 


Auto Mechanics, Truckers 


Get WMC Deferment Aid 


WASHINGTON.—Automotive ; 


maintenance men, truckers and lo- 
cal haulers are included in the most 
recent deferment of men under 30, | 
authorized by the War Manpower 


tinct windfall for the automotive 

field, since the additional defer- 

ments are over and above the pre- 
(See DRAFT, Page 6, Col. 3) 


and make the way a bit rougher 
f# the other type. 
Meanwhile, NADA has_ urged 


OFA to eliminate the 4 percent re- 
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BELIEVED TO BE the first light unit built in the industry since 1942, this 
half-ton pickup truck moves oc the assembly line at Dodge. Of the 40,000 light 
trucks authorized for civilians in 1945, 
The new truck is essentially a 1942 model, with several new features. Photo 
shows that army trucks are still the No. 1 job at Dodge truck plant, however. 








Commission. 


Of the 38,400 additional men de- | 


|| Automotive Service 
ferred by WMC last week, approx- | 





mately 10,000 have been allotted to | : 
nighway transport, according to| Section 
Benjamin R. Miller, executive man- | x x x 





power officer of the Highway 
Transport department of ODT. 
This may be regarded as a dis- 


Dodge will produce a sizeable portion. 
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Court Test Possible... 
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Packard Foremen Vote 


On Union Tuesday 


DETROIT. — With the National 
Labor Relations Board set to con- 
duct an election among the 1,100 
Packard foremen 
Tuesday, George 
T. Christopher, 
president of Pack- 
ard, wrote last 
week to all super- 
visory employes 
giving the rea- 
sons why Pack- 
ard is opposed to 
unionization of 
foremen. 

In the last par- 
agraph he de- 
clared that Pack- 
ard would continue to oppose by all 
proper and legal means the union 
representation of foremen even 
though the vote favored the Fore- 
man’s Assn. of America. 


Earlier, C. E. Wilson, president 
of General Motors, indicated that 
GM would take similar action 
should foremen in its plants or- 
ganize and seek union representa- 
tion. 

“You in supervision,” Christopher 
said, “must have the conviction 
that you earned and deserve your 
job. You must also agree that to 
continue to hold your position or to 
gain promotion you must merit it 
by your present and continued per- 
formance and not on_ seriority 
alone. 

“It would seem reasonable for 
you to have confidence in the judg- 
ment of those who selected you 
originally for a job in supervision 
to use the same judgment in re- 
taining you in supervision or in 
recommending your promotion 
without the influence and pressure 
of a representative of a foreman’s 
union who holds his job through 
politics and not because of his abil- 
ity to pass on your qualifications.” 

Christopher doubted the ability 
of the foreman’s union to remain 
independent. Supporting his argu- 
ment was an announcement last 
week by Matthew Smith, secretary 
of the Mechanics Educational So- 
ciety of America, that the MESA 
is ready to organize foremen into 
collective bargaining units in all 
plants where it now holds exclu- 
sive bargaining rights. 

Such a unit has been in existence 
at Nash-Kelvinator Corp. for more 
than a year, Smith said. He added 
that “we intend to protect ourselves 
against the headaches of dual 
unionism in all shops where we 
now hold contracts for hourly 
graded employes.” 

Christopher pointed out that orig- 
inally the rank and file at Packard 
were represented by the UAW- 
AFL, which was taken over by the 
UAW-CIO. Draftsmen and tool de- 
signers were organized as a sepa- 
rate union, and it too was taken 
over by the UAW-CIO. 

“The same can happen to the 
Foreman’s Assn. of America,” he 
said. 

Foremen are not now “traffic 
cops” of industry, as claimed by a 
WLB panel, but they well become 
that if they elected to be repre- 
sented by a union, Christopher said. 

“Candidates for higher manage- 
ment,” he said, “would then be se- 


Christopher 


lected and trained for their posi- 
tions from the start, not promoted 
from the ranks. Lower supervision 
would then function in the capacity 
of routine leaders carrying out in- 
structions, thus shutting off the op- 
portunities for promotion that have 
in the past been open to those with 
ambition and ability.” 

+ * * 


Manufacturers’ Program 


B. E. Hutchinson, vice-president 
of Chrysler Corp., revealed in 
Washington last week that the Na- 
tional Assn. of Manufacturers and 
the United States Chamber of Com- 
merce are working jointly on pro- 
posals to provide more responsible 
labor legislation. 


The program, which has not yet 
been finally approved by either 
group, includes these points: 


1. Proposal to outlaw strikes 
designed to coerce government 
agencies. 

2. Labor unions would be barred 
by law from using their economic 
strength to prevent installation 
of modern production techniques 
to increase output. 


8. Imposition of individual re- 
sponsibility in cases where strikes 
result in unlawful acts. 


4. Legal deterrents to strikes 
called in violation of union agree- 
ments, such as those called be- 
fore grievance machinery has 
been used to its fullest. 


5. Establishment by law of pro- 
tection of the rights of individual 
workers and guarantees of free- 
dom from intimidation. 

With this program in mind, 
Hutchinson said he felt that neither 
the NAM or the C of C could go 
all the way with the labor-manage- 
ment charter recently signed by 
labor leaders and Eric Johnston, of 
the chamber, since that might 
make it impossible to advocate 
changes in existing labor laws 
without being accused of bad faith. 


* * * 


A bill requiring labor unions to 
incorporate has been defeated by 
the Delaware house of represen- 
tatives, but the way was left open 
for possible reconsideration. 

s * * 


Texas Ruling 


Validity of most of the major 
provisions of a Texas law regulat- 
ing labor union activities, known 
as the Manford act, has been up- 
held in an opinion handed down 
by the Third Court of Civil Ap- 
peals. 

A requirement that paid labor 
organizers must register with the 
secretary of state was upheld, de- 
spite the fact that the U. S. Su- 
preme Court ruled early this year 
in a 5-to-4 decision that Texas vio- 
lated the federal constitution in 
convicting a union organizer of 
soliciting members without first 
registering with the state, as re- 
quired under the Texas statute. 

According to the Texas tribunal, 
the U. S. Supreme Court’s opinion 
applied only to the stated facts in 
the appealed case and did not in- 
validate the section as it might be 
otherwise enforced. 


ENGINEERING EXECUTIVE appointments in line with postwar expansions 
planned by Packard Motor Co., to include aircraft and marine engine output 
and research in addition to record high volume car production, were announced 
last week by President George T. Christopher. The new engineering heads are 
shown at their first group meeting with Packard vice-president of engineering 


Col. J. G. Vincent (left). 


right, are Vincent; W. H. Graves, executive engineer; Arthur Nutt, director of 


aircraft engineering; C. R. Paton, director of automotive engineering, 


and 


Marsden Ware, director of marine and industrial engineering. 


Pictured and identified by their new titles, left to | executives begin at once, 


|NADA Committee J 


TEN THOUSAND engine nacelles—enough for 2,500 giant a gg 


have been produced by the Cleveland East Side (No. 1) plant o 


Fisher Body. 


Workers are shown gathered around the 10,000th nacelle to roll off the converted 
automobile body plant’s assembly line less than two years after it began ship- 
ment of the huge assemblies. Production of the 10,000 nacelles represents more 


than 42 500,000 manhours. 


British Cars This Year? 


Vauxhall Sales Chief Says Nearly Every Factory 
Will Start Producing ‘to Some Extent’ 


EDINBURGH, Scotland.—Nearly 
every British automobile manufac- 
turer will be producing new cars 
“to some extent” by the end of 1945. 


That was the prediction of A. F. 
Palmer Phillips, sales director of 
Vauxhall Motors, Ltd., and former 
president of the British Society of 
Motor Manufacturers and Traders, 
in an address here before dealers 
from Scotland and northern Eng- 
land. 


Warning, however, that over- 
optimism as to the availability of 
the first cars was unwarranted, 
Phillips asserted that “there will 
be no new cars for pleasure for 
the next two years.” 

“The change-over to new-car pro- 


Packard Names 


Engineering 
Postwar Setup 


DETROIT. — Engineering execu- 
tive appointments in line with post- 
war expansion plans released last 
week by the Packard Motor Car 
Co. to include continued aircraft 
and marine engine output and 
record-high production, were an- 
nounced by president and general 
manager Geo. T. Christopher. 


The appointments named three 
directors for separate peace-time 
engineering programs and estab- 
lishment of an executive engineer. 

The new executives are W. H. 
Graves, C. R. Paton, Arthur Nutt 
and Marsden Ware. 


Graves, present quality control 
manager of the company’s aircraft 
engine production, was named to 
coordinate and administer details 
of all three engineering programs 
as executive engineer. 


Automotive engineering, to be 
geared for production of an all- 
time high of 200,000 cars the first 
year of unrestricted production, 
was placed under the direction of 
Paton, who recently supervised 
start of the company’s advanced 
aircraft engine program at Toledo. 

Arthur Nutt, who joined Packard 
in 1944, was appointed director of 
aircraft engineering. He will guide 
the expanding research program in 
aircraft powerplants specifically 
requested by the Army Air Forces 
Air Technical Service Command at 
the Packard Toledo division and 
Packard’s test facilities at the Wil- 
low Run Army Air Base. 

To direct engineering of varied 
adaptations of Packard’s aircraft- 
type marine engine, Ware was 
named director of marine and in- 
dustrial engineering. 

Ware joined the company in 1933 
as a motor engineer. Since 1939, 
he has been chief engineer of the 
company’s marine division. 

Supplementing these appoint- 
ments, Christopher also named F. 
R. McFarland to head the engi- 
neering research division, charted 
under the revised set-up to work 
with all three groups. 

Duties of the new engineering 
according 
to Christopher, with their respective 
organizations already shaping up. 


duction will take time,” Phillips 
said. “The belief that new cars are 
just around the corner has been 
overly encouraged.” 


First cars will be issued under 
the “license to acquire,” the deal- 
ers were told. They will be given 
to doctors, government departments 
and large concerns to help re- 
establish their industries and create 
employment, he said. 


Explaining that some plants are 
actually working now on new cars, 
Phillips said: 


“I do not foresee any great ex- 
ploitation of the British market 
by American auto manufacturers, 
because, according to information 
received, neither manpower nor 
materials are available in the 
United States.” 

Phillips warned against expect- 
ing new designs and materials, 

pointing out that the public will get 
1939 cars, “although they might be 
painted differently to make 1945 
owners feel superior to 1939 
owners.” 

Flatly forecasting that new-car 
prices would jump 45 percent over 
prewar, Phillips said he. expected 
addition of the purchase tax to 
limit the market. He declared it 
would be “unsafe” to release the 
pent-up British buying power too 
suddenly. 


Collver Assisted 
By Col. Cochrun 


WASHINGTON.—WPB an- 
nounced last week that Col. J. L. 
Cochrun, vice-president of Seiber- 
ling Rubber Co., will assist John L. 
Collyer, special director of rubber 
programs, for a limited period be- 
ginning this week. Collyer said that 
Col. Cochrun’s first assignment re- 
lates to essential civilian needs for 
tires and other rubber products. 

Col. Cochrun became associated 
with the rubber industry after the 
last war, and joined the Seiberling 
Rubber Co. in 1921 as a charter 
member of that organization. His 
work has dealt largely with the dis- 
tribution of tires and rubber prod- 
ucts. 


HARLOW CURTICE, president of Buick, and William Hufstader, gv 


(Tackles Problemd oe 


= 


Of Truck Dealers é 


WASHINGTON.—A general 
cussion of the various prob 
confronting the motor truck d a 
ers of the country was held by @ 
members of the NADA motor Pe 
zsommittee at headquarters of tiie. 
association here last week. —— 

Members of the committee | 
E. G. Fitzhenry, of Worce 
Mass., chairman; J. P. Enrigh , 
New Jersey, and J. R. Trev oF 
Washington, D. C. pa 

Since so many of the difficullas 
confronting the entire truck indy 
try stem from the manpower shQgiage 
age, it was felt some special eff 
of the committee should be dire ay 
toward studies along that linggall 
was stated. With that end in VEEw 
Chairman Fitzhenry, who al ; iS 
chairman of the NADA manpé 
committee, asked both Enright’ 
Trew to become members of? 
latter group. The other mem§ 
of the manpower committee ~ are 
Henry Sloate, of Hartford, Ce — 
and George Lyon of Cleveland ” 

One of the points discusse i bye 
the motor truck committee. 
tained to the rather extensiv me | 
portation of American motor tracks _ 2 
to Latin American countries. - 
right, who has specialized on Tnis 
situation, was asked to mak 
more thorough study and. aé 
the committee of the facts obta 

After going over all phasesggmittes 
the motor vehicle situation, it 7a 
agreed that the retail truck inj use 
try is so closely interrelated . : 
that of retail automobiles that*@ 
problems of one are the problér 
of the other, Fitzhenry said. B : 
he pointed out, is a segment off the | 
general transportation system.of 
the country, although the p Gi: 
critical food situation makes ifime | 
creasingly necessary for the 
ous government agencies 
minister transportation matte 
lend every effort to help ke 
many trucks rolling as _ pe e 
particularly those required by 
farmers and dairymen. 4 —_ 

Among other topics that came aD | 
for discussion, it was stated, Wane 
surplus truck prices, trucks: - 
parts production, truck tires, price | 
ceiling amendments and truckgah 
locations. While all of these sie 
tions were given free discussion, 
new plans were outlined in conga 
tion with them, Fitzhenry said ea 


ODT Proposes @& 
Building 1,063,006 
Trucks in 1946 . 


WASHINGTON.—A motor trai 
port equipment program calling fo: 
construction of 1,063,000 trucks ag 
ao was disclosed last week } 


The program, according to Of 
has been presented to the Wi 
Production Board for actiong# 
WPB’s Automotive division. 


In addition to trucks the 1946 
program calls for 50,000 t = 
trailers, 250,000 truck and trailer 
bodies and 6,000 attachment third. 
axles. 


The truck program includes 552," 
000 light, 444,000 medium, 5 
light-heavy and 12,000 heavy-héays 
trucks. The truck-trailer progra m | 
includes 41,000 general freight 
9,000 special type truck-trailers> ~ 
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sales manager, hold a meeting in Los Angeles with Southern California Buick 


dealers. Pictured above (left to right): Harold W. 


Tuttle, general manager 


Howard Automobile Co., Buick distributor; J. B. Nash, Pacific Coast re 


manager, Curtice and Hufstader. 





Dealers’ or salesmen’s com 
addressed to John 0. 
and the writer’ 
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By John 0. Munn 


ments, questions or 
Munn in care of Automotive Neue, Devon 


$ Game will be kept in confidence if requested. 


RY TIME I talk to a dealer, 
or when one writes me nowa- 
fs, his first question is to ask my 
opinion as to the nearness of auto- 
mebile production. That’s natural. 
4 # have been starved for automo- 
biles for so long. The situation on 
car production will change 
1 day to day. This subject will 
always be adequately covered in 
news columns of AvTOMOTivE 
News. You will get constant, 
prompt, clear and concise reports 
@factory progress by following 
it regularly. AuromotiveE News cov- 
aro the automotive field completely 
, with its frequency of issue, it 
can be depended upon to keep you 
informed. It is true that, with 
2” German advance in December, 
many hopeful plans then in the 
leg were discarded. Our current 
success in the war is revising 
hopes, and I am sure the govern- 
t will take some constructive 
action regarding our trade just as 
soon as conditions warrant. 
believe also the government 
has some responsibility in seeing 
bat the manufacturers start pro- 
action on a more or less even 
basis. Some factories have been 
ng war materials far re- 
i=oved from the automobile in- 
dustry and, through no fault of 
gmoir own, it will take them a 
1unger time to reconvert. The 
government is responsible for 
situation and the manufac- 
turer who has been loyal enough 
>» convert entirely to airplanes, 
ns or ammunition, shouldn’t be 
penalized as compared with the 
nufacturer who continued with 
Maucks, command cars and other 
self-propelled vehicles. 
Doubtless at the start of produc- 
, manufacturers will be con- 
trolled by rationing or the con- 
led materials plan. Some such 
afrangement will probably prevail 
until after the Japanese war is 
“pleted, when all restrictions can 
safely be lifted. 
* 


* * 


ps Contribution 


» World Business 


}%AM ONE who believes that when 
the wars are finally won, we can 
the great resources we have 
aeveloped in the automobile indus- 
try for the benefit of all humanity. 
lso believe that we can redis- 
cover the energy that always was 
haracteristic in this field and use 
Bo constructive ends that will in- 
sure great prosperity in our field 
bat will last to an unforeseeable 
e. I believe, too, that our exam- 
ple of successful rapid peacetime 
seconversion will contribute much 


gist Among 


od 


Dealers 


Ray E. CHAMBERLAIN, executive 
e-president, NADA, Washington, 
D. C., was born in Topeka, Kan., 
on Aug. 31, 1886. 
His first experi- 
ence in the busi- 
ness was in 1906, 
cleaning castings 
in a foundry at 
10 cents an hour 
with the Wilcox 
Motor Truck Co. 
in Minneapolis. 
From this posi- 
tion he worked 
himself into the 
sales department, 
o and from 1912 to 
2015 served as branch manager at 
Kansas City. He then became 
ch manager of the Garford 
otor Truck Co. at Philadelphia. 
In 1916, Chamberlain was appointed 
feick sales manager at the Pack- 
idrd factory. From 1933 to 1944 he 
was Packard distributor in Buffalo. 
—w again served the Packard fac- 
tory until 1941. 
a 


Chamberlain 


—i: 


* * 


ERBERT H. Mack (Ford-Mercury- 
Lincoln), Topeka, Kan., was born 
QB (Continued on Page 49, Col. 1) 


|to the restoration of business all 


over the world. 


* * * 


The automobile industry has 
had a great influence on America 
in the last several decades. The 
use of the automobile has im- 
proved our living conditions. It 
has revolutionized our economy. 
Automobile dealers are not just 
selfishly interested in the post- 
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Despite Industry Warning . 


“couacomn seaman |altimore Dealers Again 


| 





war world and aspects concern- | 


ing the automobile trade, but are 
interested in cooperating with 


others to help sec that our gov- | 


ernment is kept free from pres- 
sure groups, so that the Ship of 


State may be kept on even keel. | 


Automobile dealers are men of 
influence in their own communi- 
ties. They are owners of war 
bonds. They, and their friends 
among automobile owners, exer- 
cise a great power in influencing 
national thought. I am sure their 
influence will help keep the gov- 
ernment from making moves that 
will increase our tax burden or 
interfere with the maintenance of 


our national income. 
aa * 


Dealers Exert 
Wide Influence 


HERE are now 81 million indi- 

vidual Americans who own gov- 
ernment securities. Either as bank 
depositors or insurance policy hold- 
ers, there are another 100 million 
Americans who have indirect inter- 
est in government securities. I pre- 
dict automobile dealers, as all 
our small businessmen located in 
every village and hamlet in Amer- 
ica, will prove to be a strong factor 
in marshalling public opinion to 
support government policies that 
will insure confidence, the enjoy- 
ment of liberty and the continuance 
of the free enterprise system. 

To show what a widespread in- 
terest dealers have in national 
and international policies, quite a 
number have called my attention 
to some remarks Winston Church- 
ill recently made to the Conserva- 
tive party in Britain. Of course, 
Britain has always been closer to 
totalitarian practices than we, so 
it is interesting to note in Church- 
il’s quotation given below how 
even he has become a champion 
of the basic and historic Ameri- 
can policies. 

A dealer suggests I print the fol- 
lowing excerpts from Churchill’s 
speech as food for thought: 


No Froth + 


And Chatter 


“JT ET THERE be no mistake 
about it. It is no easy cheap- 
jack Utopia of airy phrases that 
lies before us. This is no time for 
windy platitudes. The Conservative 
party had far better go down tell- 
ing the truth and acting in accord- 
ance with the verities of our posi- 
tion than gain a span of shabbily 
bought office by easy fickle, froth 
and chatter. . . . Woebetide those 
public men who seek to slide into 
power down the slippery slope of 
vain and profligate undertakings. 
. . No restriction upon the well- 


* * 


established liberties that is not} 


proved indispensable to the prose- 
cution of the war and the transi- 
tion from war to peace, can be tol- 
erated. Control for control’s sake is 
senseless. Controls under the pre- 
text of war or its aftermath which 
are, in fact, designed to favor the 
accomplishment of totalitarian sys- 
tems, however innocently designed 
or whatever guise they take, what- 
ever liveries they wear, whatever 
slogans they mouth, are fraud 
which should be mercilessly ex- 
posed to the British public. 

“At the head of our mainmast we 
fly the flag of free enterprise. We 
are determined that native genius 
and the spirit of adventure and of 
risk-taking, in peace as in war, 
shall bear our fortunes forward, 
finding profitable work and trade 
for our people, and that good, 
thrifty housekeeping, both national 
and private, shall sustain our econ- 
omy.” 


| 


CoL. FRANK M. BROWNING, 
Ordnance depot commander 
at the famous Russian sup- 
|ply line in Iran. The station 
is out on the Persian desert, 
where the highest tempera- 
tures in the world have been 
recorded. 
| Col. Browning owns both 
the Buick and Chevrolet deal- 
erships at Ogden, Utah. 


| Full Damages 
| Upheld in Wage 


| Law Violations 


WASHINGTON. — An employe 
| may collect damages equal to back 
| overtime pay due him even though 
|he has made a separate settle- 
,;ment with his employer for less, 

the supreme court ruled last week. 

The court upheld a clause of the 
Wage-Hour Law _ requiring so- 
called liquidated damages to be 
paid as a penalty by employers 
who violate minimum wage or 
overtime regulations. 

It held in two cases that em- 
ployer-employe agreements to the 
contrary do not prevent an em- 
ploye from collecting full damages 
plus back pay. 

In a third case, however, it ruled 
that an employe may not collect 
interest on the damages. 


New Cadillac Distributor 


For Toledo Area Opens 

|; TOLEDO, O.—Thomas E. Pem- 
berton, president and general man- 
ager of the Pemberton-Cadillac 
|Co., announces the official opening 
of the new Cadillac sales and serv- 
ice quarters. 

The company, recently appointed 
| distributor of Cadillac products in 
Toledo and 11 nearby counties, has 
completed alterations and equip- 
| ment installations costing $12,000 at 
the new location. Pemberton-Cadil- 
lac Co. is successor to the distribut- 
ing firm headed by John F. Davis, 
Toledo pioneer auto dealer who died 
last year. 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 





By Kate Savage 
Staff Correspondent 

BALTIMORE. (UTPS) — Post- 
war merchandising of autos may 
still be a bit nebulous but that 
doesn’t stop Baltimore’s motoring 
public from placing their orders 
for whatever cars come on the 
market after the war is over. 

Dealers here report that they 
have anywhere from 25 to 200 or- 
ders for cars on file. In some cases 
people have sold their cars, leaving 
the money thus realized as a down 
payment on the first postwar 
models. 

(Editor’s Note: The industry - 
both factories and dealer associa- 
tion officials—frowns on the prac- 
tice of dealers accepting orders and 
down payments for postwar cars, 
citing the probability of new-car 
rationing for some time and fearing 
a “black eye” for the entire indus- 
try through actions of an unscrup- 
ulous dealer.) 

Dealers here say that the major- 
ity of people who have shown in- 
terest in getting a new car, once 
the war is over, are resigned to 
the fact that there will be few 
drastic changes in the new models. 

Here is what some of the leaders 
in Baltimore’s automobile _ busi- 
ness have to say about postwar car 
orders: . 

Maxwell Behrend sales manager, 
Behrend Brothers (Ford): “We 
have 25 to 50 orders for new cars 
now. Several of our customers 
sold old cars and received credit 
slips on their postwar purchases. 
The money is being held in escrow. 
These clients will get preferences 
when we receive cars after the 
war, subject, of course, to any 
government regulations at that 
time.” 

Charles Ford, buyer, General 
Pontiac Co.: “We haven't taken 
any actual orders, but have had 
numerous inquiries. We have listed 
those who have inquired and they’ll 
be among our first prospects after 
the war.” 


Funk & Ennis (Plymouth-Chrys- 
ler): “We're taking no orders.” 

C. E. Thomson, sales manager, 
Webster Co. (Packard): “We have 
@ sequence list. All applications 
are filed in the order received and 
they’ll be served in that order when 
we have cars. We have not accepted 
any present sales money as down 
payments.” 


Algene Scott, Weil & Scott 
(Nash): “Our list of postwar car 
buyers now totals 50 to 100, with 
many more included as early pros- 
pects. We're not taking actual 
orders because we don’t know what 
government regulations will be 
when they start manufacturing cars 
again.” 


W. C. Bordley, sales manager, 
City Oldsmobile: “While we have 
no list of orders, we have kept track 
of our old customers and of those 
who sold us cars as they went into 
the armed services. These people 
will get preference when the time 
comes. We have discouraged actual 
orders or deposits on cars, since 
we have no way of knowing what 
the situation will be later.” 


Daniel J. Toland (Hudson): “A 


On the House... 


Columnist Drew Pearson is off the beam again; said last week that 
veterans or anyone else “had to pay double or even triple the original 
sale price of the jeep or the truck” because federal agencies have sold 
surplus vehicles to secondhand dealers rather than individuals... . 
Doesn’t Pearson know surplus vehicles are being sold at “as is” ceil- 
ings and can’t be sold at higher than warranty ceilings? But then 
facts have never meant too much to Pearson on occasions... . 


U. 8S. Army has recaptured the first rubber plantation from Japs 
on island of Basilan in Philippines, but it contains only 356,000 
trees capable of producing 1,200 tons annually, a drop in the 


bucket. ... 


Due to naval demands in Pacific, oil rations for 


civilians will probably remain unchanged for next winter... . 
William Phillips is the new general manager of Philadelphia 


Automobile Trade Assn. 


Detroit dealers are pulling a nifty one for their general meeting 
May 4—they’ll dine at the Prince Edward hotel across the river in 
Windsor, Ont., where they still have roast beef. Maybe Archbishop 
Mooney will help out by dispensing the “Micks” because it’s a Friday. 


—Pete WEMHOFF 


_ |Taking Car Orders 


few orders for postwar cars are on 
hand; 10 or 15 others have promised 
to make such orders and we have 
about 200 ready to buy the minute 
we have anything to sell.” 

Walter O'Neill, sales manager, 
City Chevrolet: “A few motorists 
have already left deposits on post- 
war cars and a few more have made 
their applications. We expect a 
tremendous rush, though, once it 
is announced that manufacture of 
cars has begun again.” 


Dealers Oppose 
Amendment to Vt. 


Insurance Laws 


MONTPELIER, Vt.—Automotive 
and insurance representatives ar- 
gued at a hearing conducted here 
last week by the state senate in- 
surance committee the question of 
whether the state’s insurance laws 
should be amended to _ prohibit 
agents, selling products on time 
sales plans, from also selling insur- 
ance to protect the unpaid balance 
on the goods. 

Leading the opposition was 
Charles Black, Burlington lawyer, 
who asserted the proposed legisla- 
tion was “grossly unconstitutional” 
and declared it was “entirely class 
legislation aimed directly at the 
General Motors Acceptance Corp. 
and the Howard National Bank’s 
plan” of financing automobile sales. 

Sterry Waterman, St. Johnsbury 
lawyer, representing the Vermont 
State Assn. of Insurance Agents, 
said the bill was primarily inspired 
by agents, not by insurance com- 
panies. The agents want to see in- 
surance men handling the business, 
he said, and the bill extends the 
qualification for brokers to agents. 


So. Calif. Dealers 


Reelect Hastings 


LOS ANGELES. F. L. Dan 
Hastings has been 
re-elected for the 
fourth time as 
president of the 
Motor Car Deal- 
ers Assn. of South- 
ern California. 

Spencer T. Ho- 
nig was named 
vice president; 
Otto Haan, treas- 
urer and Burt 
Roberts, secre- 


tary. Dan Hastings 


Cross-State 


Deal Hit 


BUTTE, Mont.—-One of the first 
warrants issued nationally in an 
effort to curb unregulated cross- 
state dealings in used cars was 
served here last week. 

Allegedly breaking a recently en- 
acted city ordinance, an _ out-of- 
town dealer giving the name of Ray 
Barker was charged with doing 
business without the required city 
license. 

Proceedings were started by 
Butte Automobile Dealers Assn., 
who made the complaint to combat 
curbstoners. 


Winnipeg Auto Group 
Elects Smith Chief 

WINNIPEG, Manitoba. — T. W. 
Smith has been elected president 
of the Automotive Trades Assn. 
here. Frank Innes was elected vice- 
president and A. A. Willard re- 
appointed as secretary. 

The annual meeting of the as- 
sociation was attended by over 125 
members, including 35 from points 
outside the Winnipeg city area. 


NADA Reports 
Reports of NADA subcommit- 
tees on Studebaker, Chrysler 
Corp. and General Motors fac- 
tory-dealer relations will be 
found on Page 30 today. 
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AUTOMOTIVE 

4 " OUR FIELD DEFINED 
0 M Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that ‘contain with- 
in themselves means pf motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 


national Dictionary. 


Calls for Unity 


HE automotive industry joins with all peace-loving people 

in regret over the passing of President Roosevelt, who 
leaves an imprint on the history of America, the world and 
our own domestic economy. 

However, his death coming at a time when momentous de- 
cisions must be made in the shaping of world peace—and the 
shaping of our own industrial future—calls for unity of pur- 
pose and action by all leaders in American life, industrial as 
well as on the diplomatic front. 

Future history may well record that we were fortunate 
having a Congressman’s Senator come into the presidency 
at this time—a man who not only has gone on record as in- 
tending to carry out Roosevelt’s policies for peace, and we 
hope reconversion as far as possible, but a man who should 
have the solid support of both houses of Congress. 

The industry looks to President Truman to continue the 
logical and effective steps toward a painless reconversion 
of the automotive industry from a war to a peacetime basis 
that have already been put in force and forecasted for the 
immediate future. 


Needed: Legal Safeguards 


T= main concern of industry today, in its labor relations, 
seems to be centered around finding adequate means of 
controling the harmful activities of the irresponsible labor 
elements and the endeavor of the unions to “take over man- 
agement functions but not responsibility.” 

Chrysler’s B. E. Hutchinson has been criticized in the 
press for disagreeing with Eric Johnston that these things 
can be accomplished by “soft talk’ rather than by having 
the safeguards written into law. 

Hutchinson recommends: Outlawing of strikes to coerce 
government agencies; barring of labor unions from prevent- 
ing the use of improved production techniques; making a 
union member engaging in an illegal strike subject to fine 


2 word in 
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WHEN WE FIRST came down 


‘to Mexico City in 1928, it took the 


best part of a week from Detroit, 
almost as long a journey as to the 
channel ports of Europe and no- 
where near as pleasant. The long 
Pullman ride across 
MEXICO Texas, the desert 
(Continued) country from the bor- 
der and finally the 
long, mountainous ride to the valley 
where the capital city lies 8,000 feet 
above sea-level, was not something 
one would look forward to repeat- 
ing with anticipation. Now air 
travel has changed all this. One 
can board an American Air Lines 
21-place plane in New York, Detroit 
or Chicago any afternoon and have 
luncheon at the Reforma hotel in 
Mexico City the next noon. Or you 
can leave Miami after breakfast 
and arrive in time for dinner that 
same evening stopping only to re- 
fuel at Havana, Cuba, and Merida, 
Yucatan. It is undoubtedly the 
quickest trip you can make, which 
promises a complete change from 
everything you are accustomed to 
in these United States. A few weeks 
down here will give you complete 
relaxation and perhaps a new per- 
spective on your own life which 
should recommend it to many an 
American business man harassed 
by wartime strain and regulations. 
* *” * 


OF COURSE, one needs no 
knowledge of Spanish to “get by” 
in Mexico. As in Europe before the 
war, there are English-speaking 
employes in every hotel, store or 
place of amusement. As a friend of 
mine once said: “Wherever you go 
in the world, the good old American 
dollar bill speaks a language all its 
own.” Still, we arrived at the very 
definite conclusion that perhaps the 
most valuable contribution we in 
the United States could make to 
the Good Neighbor policy and hem- 
ispheric friendship and solidarity, 
would be the inclusion of Spanish 
in the curriculum of every high- 
school student in this country. Two 
years of conversational Spanish, 
taught in every American high 
school, would equip millions of 
young Americans with the priceless 
asset of mutual understanding not 
only in Mexico, but in all but one 
of the great countries to the south 
of us. They are already meeting us 
halfway, because English is being 
taught in all high schools and col- 
leges in these Latin American 
countries. But they are a proud 
people, and the news of an aggres- 
sive campaign on the part of our 
government to teach Spanish at 
this time would, in our opinion, 
accomplish more than _ millions 
spent in trying to buy friendship 
with subsidies, propaganda films, 
etc. 

, * x * 

THE MEXICANS, like most of 
our good neighbors to the south, 
want to be friendly with their fab- 
ulously wealthy Uncle to the north. 
They are not too sure of all of our 
motives and they have not forgot- 
ten some of the incidents in past 
history of which we have no right 
to be proud. They want so many 
of our products that they know 
their own advancement and pros- 
perity can come only through 
maintaining a free exchange of 
goods with us. They have scanned 
every possibility of their own prod- 
ucts and their lower labor costs to 
find what they can give us in ex- 
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‘Surplus Vehicles ... ...” 


The views expressed in 
be observed upon request. 


Surplus Sales 

We notice in your recent issue of 
Automotive News that the Treas- 
ury had sold 382 used trucks and 44 
used cars for the week ending 
Feb. 3. 

Our clientele consists mainly of 
farmers, privately-owned road con- 
struction companies, municipal ac- 
counts and public utilities, all of 
whom can qualify to buy automo- 
biles and trucks. 

Please advise how we go about 
buying some of this equipment.— 
WENDELL E. Frerricus, Jeffers & 
McBroom Co., Kankakee, IIl. 

Editor’s Note: Please contact 
F. A. Mapes, regional director, 
Procurement division, U.S. Treas- 


not “standing-room-only,” and it 
was not uncommon to see peons 
and their families perched on top, 
holding onto their products, includ- 
ing poultry and goats, headed for 
the village markets. Most American 


this column are th 
Anonymous contributions will not be accepted 
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Covers Waterfront 


I was particularly impressed 
John Munn’s “Dealers Tell ™ 
story on the operation of O¥% 
MPR 540 in your Feb. 5 issue bs 
certainly covered the waterfront 
and the reports he got and 
cussed are exactly what we nm 
agers get daily from our membe 

OPA’s own press release of ¢ 
5 bears out his claim that , 
vidual transactions are not bein 
thoroughly investigated by OP4 
their grand total of purchasers ij 
terviewed was 14,639 on sales 
dealers as against 6,993 saled 
non-dealers, when everybody’*knows, 
that individual to individual sajea. 
run at least three to one hi\aimm 
than dealer sales. I fully rec@ge 
nize that in the dealer group 
listed all of the sporadic and“agm 
cently organized outlets which pose 
as used car dealers and that mi 
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change. There can be no excuse for| companies have assembly plants in 
us again allowing Germany, Eng-| Mexico City. One learns that the 
land, France and other nations to average factory mechanic earns 
infiltrate their nationals and their | $129 per day, his foreman only 
investments into Central and South | $1 90! Yet, the workers are union- 
America. Perhaps I should add here | ized. But both the employe and the 
that, from some 2,000 miles of driv-|employer share the expense of 
ing over the highways of Mexico,| maintaining the so-called “syndi- 
we arrived at the very apparent| cate” which may account for the 
conclusion that our own automotive | fact that strikes seldom, if ever, 
industry needs no apologist for its | occur. Speaking of prices, we 
leadership in this market. Every|parked our car in a fine, modern 


of them are so daring that tie 
violations have been uncovered. 

It should be obvious that¢ 
flood of individual - to - indivic 
sales is created by something more} 
than the desire of people to ‘ = 
with one another, as it is equallyf 
obvious that there would “be Jess} 
“comeback” on car condition, 
where the owner sells to @ dealer 
than where he sells to ang 
user. : 


and imprisonment; making 
illegal any strike in violation 
of a bargaining agreement if | 
called before legal arbitra- 
tion, and guaranteeing the 
right of individuals to work 
free of molestation. 

As long as labor’s “big 
stick” is law, industry’s pro- 


‘ 
' 
‘ 
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tection against unbridled use 
of union powers must also 
be written into law. The en- 
tire automotive industry has 
experienced enough break- 
ing of solemn pledges by la- 
bor to be satisfied that the 
only method of obtaining 
clean play is to have the reg- 
ulations and the penalties 
spelled out in the rule book. 


Detroit Free Press 
Sampson’s Folly 


American make of car and truck is 

well represented and cars of foreign 

make are almost as conspicuous by 

the few one sees, as they would be 

on the streets of an American city. 
* * * 


BUS TRAVEL seems to have 
taken over in Mexico. One begins 
to believe that there is one bus or 
truck for every passenger car on 
the highways. The natives pack 
them to capacity. We do not re- 
member having seen one that was 


garage in Mexico City one night. 
When we took it out the next 
morning it had been carefully 
washed and polished, so you can 
imagine our surprise when the total 
bill for storage and wash amounted 
to 65 cents (American). We paid 


that much for a cocktail, but that | 


was somewhere else and as you 
may imagine, where they saw more 
Americans! Looks like we will have 
to save Guatemala for the next 
column.—G.M.S. 


I agree with Munn that 95 per-f 
cent of the authorized deale ss 
are carrying out the regulation, but? 
they are at their wit’s end’in the] 
effort to stay in business and 
maintain essential transportation. 
John’s expose of the schemes and f 
strategies used by unfair com; 

tion is most timely and it is myf 
hope that OPA will pay some,at-9 
tention to it—C. W. Coons, : 
ager, Illinois Automotive Trade 
Assn., Peoria, Ill. 
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You can’t brush off the dual nature of sex 


ETHYL . .. not unless you’re baldly indifferent to 
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the facts of life and the pursuit of profits. 






Take Ethyl, for example. For all the femi- 





Me 
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of mans atev 















nine flavor of itsname, it is equally interested 
in the masculine gender . . . equally interested in the buying habits 
of men and women .. . fortifying its place in war and peace by 
advertising in The American Magazine. Edited with dual sex 
- appeal, The American Magazine double-exposes Ethyl advertising 


a» to millions of women and millions of men . . . multimillions of 





aspirational Americans who buy The American Magazine on the 
newsstands, subscribe, or beg, borrow, or steal somebody else’s 
copy. One other consideration . . . these middle millions still make The Happy Medium to 


60 per cent of the nation’s purchases, after savings and taxes. America’s Middle Millions 


BUD SCHIRMER, Detroit Manager; BOB WOODRUFF, American Magazine Representative 






The Crowell-Collier Publishing Company, General Motors Building, Detroit, Michigan 


“THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 
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AUTOMOTIVE 


OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Calls for Unity 


— automotive industry joins with all peace-loving people 
in regret over the passing of President Roosevelt, who 
leaves an imprint on the history of America, the world and 
our own domestic economy. 


However, his death coming at a time when momentous de- 
cisions must be made in the shaping of world peace—and the 
shaping of our own industrial future—calls for unity of pur- 
pose and action by all leaders in American life, industrial as 
well as on the diplomatic front. 


Future history may well record that we were fortunate 
having a Congressman’s Senator come into the presidency 
at this time—a man who not only has gone on record as in- 
tending to carry out Roosevelt’s policies for peace, and we 
hope reconversion as far as possible, but a man who should 
have the solid support of both houses of Congress. 


The industry looks to President Truman to continue the 
logical and effective steps toward a painless reconversion 
of the automotive industry from a war to a peacetime basis 
that have already been put in force and forecasted for the 
immediate future. 


Needed: Legal Safeguards 


Ts main concern of industry today, in its labor relations, 
seems to be centered around finding adequate means of 
controling the harmful activities of the irresponsible labor 
elements and the endeavor of the unions to “take over man- 
agement functions but not responsibility.” 


Chrysler’s B. E. Hutchinson has been criticized in the 
press for disagreeing with Eric Johnston that these things 
can be accomplished by “soft talk” rather than by having 
the safeguards written into law. 


Hutchinson recommends: Outlawing of strikes to coerce 
government agencies; barring of labor unions from prevent- 
ing the use of improved production techniques; making a 
union member engaging in an illegal strike subject to fine 
and imprisonment; making 
illegal any strike in violation 
of a bargaining agreement if 
called before legal arbitra- 
tion, and guaranteeing the 
right of individuals to work 
free of molestation. 

As long as labor’s “big 
stick” is law, industry’s pro- 
tection against unbridled use 
of union powers must also 
be written into law. The en- 
tire automotive industry has 
experienced enough break- 
ing of solemn pledges by la- 
bor to be satisfied that the 
only method of obtaining 
clean play is to have the reg- 
ulations and the penalties 
spelled out in the rule book. 


Detroit Free Press 
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WHEN WE FIRST came down 


to Mexico City in 1928, it took the 


best part of a week from Detroit, 
almost as long a journey as to the 
channel ports of Europe and no- 
where near as pleasant. The long 
Pullman ride across 
MEXICO Texas, the desert 
(Continued) country from the bor- 
der and finally the 
long, mountainous ride to the valley 
where the capital city lies 8,000 feet 
above sea-level, was not something 
one would look forward to repeat- 
ing with anticipation. Now air 
travel has changed all this. One 
can board an American Air Lines 
21-place plane in New York, Detroit 
or Chicago any afternoon and have 
luncheon at the Reforma hotel in 
Mexico City the next noon. Or you 
can leave Miami after breakfast 
and arrive in time for dinner that 
same evening stopping only to re- 
fuel at Havana, Cuba, and Merida, 
Yucatan. It is undoubtedly the 
quickest trip you can make, which 
promises a complete change from 
everything you are accustomed to 
in these United States. A few weeks 
down here will give you complete 
relaxation and perhaps a new per- 
spective on your own life which 
should recommend it to many an 
American business man harassed 
by wartime strain and regulations. 
+ ol * 


OF COURSE, one needs no 


knowledge of Spanish to “get by” | 


in Mexico. As in Europe before the 
war, there are English-speaking 
employes in every hotel, store or 
place of amusement. As a friend of 
mine once said: “Wherever you go 
in the world, the good old American 
dollar bill speaks a language all its 
own.” Still, we arrived at the very 
definite conclusion that perhaps the 
most valuable contribution we in 
the United States could make to 
the Good Neighbor policy and hem- 
ispheric friendship and solidarity, 
would be the inclusion of Spanish 
in the curriculum of every high- 
school student in this country. Two 
years of conversational Spanish, 
taught in every American high 
school, would equip millions of 
young Americans with the priceless 
asset of mutual understanding not 
only in Mexico, but in all but one 
of the great countries to the south 
of us. They are already meeting us 
halfway, because English is being 
taught in all high schools and col- 
leges in these Latin American 
countries. But they are a proud 
people, and the news of an aggres- 
sive campaign on the part of our 
government to teach Spanish at 
this time would, in our opinion, 
accomplish more than _ millions 
spent in trying to buy friendship 
with subsidies, propaganda films, 
etc. as ae 

THE MEXICANS, like most of 
our good neighbors to the south, 
want to be friendly with their fab- 
ulously wealthy Uncle to the north. 
They are not too sure of all of our 
motives and they have not forgot- 
ten some of the incidents in past 
history of which we have no right 
to be proud. They want so many 
of our products that they know 
their own advancement and pros- 
perity can come only through 
maintaining a free exchange of 
goods with us. They have scanned 
every possibility of their own prod- 
ucts and their lower labor costs to 
find what they can give us in ex- 
change. There can be no excuse for 
us again allowing Germany, Eng- 
land, France and other nations to 
infiltrate their nationals and their 
investments into Central and South 
America. Perhaps I should add here 
that, from some 2,000 miles of driv- 
ing over the highways of Mexico, 
we arrived at the very apparent 
conclusion that our own automotive 
industry needs no apologist for its 
leadership in this market. Every 
American make of car and truck is 
well represented and cars of foreign 
make are almost as conspicuous by 
the few one sees, as they would be 
on the streets of an American city. 

* ~ * 


BUS TRAVEL seems to have 
taken over in Mexico. One begins 
to believe that there is one bus or 
truck for every passenger car on 
the highways. The natives pack 
them to capacity. We do not re- 
member having seen one that was 


"Tue WPB 1s THINKING AGAIN OF 
SOME CIVILIAN AUTOS AFTH2 V-E DAY 


Mews /TEM 


THE BIG KRAVT THOUGHT HE COULD LiKK 


WIERICAN AVTEMOTWE INDUSTRY II! x 


RADIOS AND RANGES WILL LEAD THE 


REZONVERSION PARADE, WE LE Tord FR 


in This Corner 


Surplus Vehicles . . . ...°% 


The views expressed in 


this column are those of our reader; 


Anonymous contributions will not be accepted but confidence 
be 


observed upon request. 


Surplus Sales 


We notice in your recent issue of 
AvuTomoTivE News that the Treas- 
ury had sold 382 used trucks and 44 
used cars for the week ending 
Feb. 3. 

Our clientele consists mainly of 
farmers, privately-owned road con- 
struction companies, municipal ac- 
counts and public utilities, all of 
whom can qualify to buy automo- 
biles and trucks. 

Please advise how we go about 
buying some of this equipment.— 
WENDELL E. Frerricus, Jeffers & 
McBroom Co., Kankakee, IIl. 

Editor’s Note: Please contact 
F. A. Mapes, regional director, 
Procurement division, U.S. Treas- 


not “standing-room-only,” and _ it 
was not uncommon to see peons 
and their families perched on top, 
holding onto their products, includ- 
ing poultry and goats, headed for 
the village markets. Most American 
companies have assembly plants in 
Mexico City. One learns that the 
average factory mechanic earns 
$1.20 per day, his foreman only 
$1.80! Yet, the workers are union- 
ized. But both the employe and the 
employer share the expense of 
maintaining the so-called “syndi- 
cate” which may account for the 
fact that strikes seldom, if ever, 
occur. Speaking of prices, we 
parked our car in a fine, modern 
garage in Mexico City one night. 
When we took it out the next 
morning it had been carefully 
washed and polished, so you can 
imagine our surprise when the total 
bill for storage and wash amounted 
to 65 cents (American). We paid 
that much for a cocktail, but that 
was somewhere else and as you 
may imagine, where they saw more 
Americans! Looks like we will have 
to save Guatemala for the next 
column.—G.M.S. 


ury Dept., 222 W. N. Bank Drive, | 
Chicago 54, Ill. gf 


Covers Waterfront 


I was particularly impressed 
John Munn’s “Dealers Tell 
story on the operation of OM 
MPR 540 in your Feb. 5 iss bs 
certainly covered the waterfront 
and the reports he got and, 
cussed are exactly what we nm 
agers get daily from our membel a 

OPA’s own press release of 
5 bears out his claim that 
vidual transactions are not beig 
thoroughly investigated by OP4 
their grand total of purchasers if- 
terviewed was 14,639 on sales 
dealers as against 6,993 saled 
non-dealers, when everybody*knows. 
that individual to individual sajes 
run at least three to one hia 
than dealer sales. I fully rec@me) 
nize that in the dealer group 
listed all of the sporadic and 
cently organized outlets which p 
as used car dealers and that 
of them are so daring that tieg 
violations have been uncovered. 

It should be obvious that @e 
flood of individual - to - individ " 
sales is created by something more}. 
than the desire of people to { 
with one another, as it is equallyf 
obvious that there would “be Jess] 
“comeback” on car condition, 

I 
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1 
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where the owner sells to a dealer 
than where he sells to ang 
user. 

I agree with Munn that 95 per-|] 
cent of the authorized deale 
are carrying out the regulation, bul# 
they are at their wit’s end’in the} 
effort to stay in business and { 
maintain essential transportation. 
John’s expose of the schemes and f 
strategies used by unfair com; 
tion is most timely and it is my 
hope that OPA will pay some ,at-E 
tention to it—C. W. Coons, m 
ager, Illinois Automotive Trade 
Assn., Peoria, Ill. , 





a 


a 


_ 


ee 


a 


— 


AUTOMOTIVE NEWS, APRIL 16, 1945 


4 


~ 


You can’t brush off the dual nature of sex 


Eek es . .. not unless you’re baldly indifferent to 


BRAND OF 
Ree, Lela 4 


Messe. the facts of life and the pursuit of profits. 
— ETHYL 
eee Take Ethyl, for example. For all the femi- 


’ 
Wa, ot 
aad “aan atgu? ont 


nine flavor of itsname, it is equally interested 
in the masculine gender . . . equally interested in the buying habits 
of men and women .. . fortifying its place in war and peace by 
advertising in The American Magazine. Edited with dual sex 
appeal, The American Magazine double-exposes Ethyl] advertising 
to millions of women and millions of men . . . multimillions of 
aspirational Americans who buy The American Magazine on the 


newsstands, subscribe, or beg, borrow, or steal somebody else’s 
copy. One other consideration . . . these middle millions still make The Happy Medium to 


60 per cent of the nation’s purchases, after savings and taxes. America’s Middle Millions 


BUD SCHIRMER, Detroit Manager; BOB WOODRUFF, American Magazine Representative 
The Crowell-Collier Publishing Company, General Motors Building, Detroit, Michigan 


a 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y. 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 
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25% Gas Rations Boost 
Held Safe After V-E 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT. — A 25 percent over- 
all increase in civilian gasoline 
rations—with perhaps a 50 percent 
boost for A-card holders—can safe- 
ly be made after V-E Day, Dr. 
Robert E. Wilson, chairman of 
Standard Oil of Indiana, declared 
here last week. 

Dr. Wilson, speaking before the 
Detroit Economic Club, called for 
a prompt relaxation of drastic gas- 
oline rationing after Germany falls, 
since “it would not prove practi- 
cable to ration so drastically when 
the gasoline supply is increased.” 

“There has been talk of main- 
taining restrictive rationing be- 
cause of the critical situation in 
tires and parts but prompt re- 
laxation, along with a frank ex- 
planation to the public as to 
when tires, spare parts and cars 
could be expected, would be pref- 
erable procedure,” he said, “leav- 
ing to the vehicle operators them- 
selves the decision as to conserv- 

ing their cars and trucks to make 
them last.” 

Dr. Wilson pointed out “it would 
be impossible for the military au- 
thorities to transport as much 
gasoline to the Pacific theater or 
to use it there, as they have been 
using in both the European and 
Pacific wars.” He declared, how- 
ever, that the same would not hold 
true with fuel oil, because of the 
heavy demand from Navy ships, 
and therefore he saw no relaxation 
in civilian oil rations this year. 

At present the American oil 
industry, he said, is producing and 
refining about 1,000,000 barrels per 
day more than it did in 1942. The 
armed forces have taken all of this 
increase and another 700,000 barrels 
per day, which have been squeezed 
out of the civilian economy. Only 
because the nation had a vigorous 
domestic industry, built up under 
the system of private enterprise, 
have such accomplishments been 
possible, he averred. 

Consumption of aviation gaso- 
line is more than 100 times as 
great as at the peak of the last 
war and that of motor gasoline 
about 19 times as great. Plans 


Retroactive Limit 
On Ohio Sales Tax 


Passes Senate 


COLUMBUS, O.—The Ohio sen- 
ate has passed the Addison-Winter 
bill placing a four-year statute of 
limitation on the retroactive col- 
lection of the Ohio sales tax. 

The bill now goes to the house. 

The Cory-Reiners bill has been 
passed by both houses, signed by 
the governor and is now in effect. 
This bill continues the provisions of 
the Ross Act in respect to the 
hours worked by females and min- 
ors during the war period. 

The Retail Instalment Act, H. B. 
37, was again given a hearing by 
a subcommittee of the house ju- 
diciary committee. Several amend- 
ments will be placed in this bill by 
this subcommittee, it is believed. 


are already made for after V-E 
Day to take the “cream” out of 
the 100-octaine gasoline now used 
in military planes and make a 
super-fuel to give American 
planes super- performance. The 
less valuable constituents left 
over will go into motor gasoline 
and thus moderately increase the 
quality and quantity of that com- 
modity available he said. 

Looking ahead to the first post- 
war year, Dr. Wilson predicted a 
slump in gasoline demand due to 
shortage of 6,000,000 or 7,000,000 
cars as compared with pre-war 
levels, which would take two or 
three years to replace. For other 
products he thought the demand 
would hold up or increase. 

Regarding the long future of pe- 
troleum, inaccurate statements are 
often made in both directions, he 
asserted. He analyzed several such 
statements and pointed out that, 
while each might be literally true, 
each was fundamentally deceptive 
and either too optimistic or too 
pessimistic. 


The number of years’ supply of 
crude reserves had declined, he 
said, only because current con- 
sumption has increased so rapidly. 
The measuring stick has grown 
longer. Actually the known re- 
serves at the end of 1944 reach- 
ed a new high of 20,450,000,000 bar- 
rels. 


Technology has played a large 
part in keeping up the supply of 
petroleum, Dr. Wilson said. Where 
once 70 to 80 percent of the oil 
was left in the ground, usually 
not more than 30 to 40 percent 
remains today after the pumps 
have been pulled. Heavy oils are 
being converted into lighter and 
more valuable products. As a result, 
the day of burning fuel oil in direct 
price competition with coal is about 
over, he thought. Higher octane 
gasolines will lead to development 
of more efficient engines and cut 
down the amount of fuel they will 
need. 


Despite all improvements in 
methods of finding and produc- 
ing oil, the returns per unit of 
effort are diminishing, Dr. Wil- 
son acknowledged. But the pe- 
troleum industry has no fear of 
actual exhaustion of its raw ma- 
terial, because oil can be made 
from natural gas, at an increased 
cost of perhaps 5 or 6 cents a 
galion. Just over the horizon, he 
said, is the making of gasoline 
from natural gas by what is 
known as the Fischer Tropsch 
process. The cost will not be 
much greater than at present, 
and large quantities of gas are 
available despite the fact that 
much of the supply has been ear- 
marked for public utility use. 


From lignite and coal, the Ger- 
mans have been obtaining a large 
share of their gasoline. If and when 
we need to do so, we can follow 
suit in this country, said Dr. Wil- 
son, at costs probably not more 
than five cents a gallon higher than 
at present. Abundant tar sands, 
mainly in Canada, and oil shales in 
the western United States, are also 
sure sources of oil if needed. 


FACED WITH A SHORTAGE of railroad cars for further shipments of its 
volume production of jeep bodies, American Central Mfg. Co., Connersville, Ind., 
now loads 27 units at a time onto truck trailers such as this, and fills out-going 


highways leading to Willys assembly plants. Shipments of jee 


bodies and air- 


craft wings from American Central increased from 5,822 carloads in 1943 to 8,157 


carloads 
vious records. 


mn 1944 and, in the first two months of 1945 have smashed all pre- 
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DE SOTO-PLYMOUTH dealers in the Chicago area gathered in the Stevens Hotel recentl 
ing with C. E. Bleicher, president, and J. B. Wagstaff, ; 
with Wagstaff, left, and Bleicher, center, is E. J. Barlow, De Soto’s Chicago regional manager. 


Bantam to Stay 
In Trailer Field 
After War 


NEW YORK.—American Bantam 
Car Co. will remain in the cargo 
trailer and haulage equipment field 

after the war, 
Francis H. Fenn, 
president and 
chairman of the 
board, announced 
last week. 
Directors ap- 
proved the plan, 
Fenn said, be- 
cause Bantam is 
now a leading 
producer of mili- 
tary trailers. He 
F. H. Fenn added that the 
company is well 
along in its postwar planning. 


Sales for March were the largest 
in the company’s history, totaling 
$2,394,000. For the third quarter of 
the company’s fiscal year, sales ex- 
ceeded $6,500,000. 

Mr. Fenn announced the election 
of four vice-presidents: John E. 
Beaver, in charge of finance; Mark 
H. Ohl, in charge of sales; A: W. 
Aspin, in charge of engineering, 
and J. L. Lenton, in charge of pro- 
duction. 

Appointment of W. R. Dougherty 
as executive assistant was also an- 
nounced. 

A quarterly dividend of 15 cents 
was declared to convertible prefer- 
ence stockholders of record Apr. 30, 
payable May 15. 

Fenn announced a plan of re- 
capitalization adopted by the direc- 
tors which will be submitted to the 
stockholders for approval at a spe- 
cial meeting June 25. Under the 
plan, the holders of convertible 
preference stock will be offered two 
options, either to exchange such 
stock for 4% shares of common 
stock which option can be exer- 
cised at any time within 60 days 
after the plan of recapitalization 
becomes effective, or to take one 
share of 6 percent cumulative prior 
preferred $10 par stock and two 
shares of common stock. The 6 per- 
cent cumulative prior preferred 
stock is convertible at the election 
of the holder into two shares of 
common stock and is callable for 
redemption at $11 a share. 


Draft 


(Continued from Page 1) 


vious allotment to highway trans- 
port. 

On the representations of Miller, 
based on urgent appeals from the 
truckers, WMC specifically author- 
ized ODT to certify 10,000 men to 
essential highway transport, a 
spokesman for the latter agency 
told Automotive News. 

The number of under-30 defer- 
ments now allowed totals 368,000 
for the nation. Instead of the 30 
percent limit previously planned, 
this is nearly 50 percent of the 
800,000 men now holding occupa- 
tional deferments in the under-30 
group. 

Previously, such industries as 
coal, transportation (rails, airlines 
and steamship lines) and steel had 
received relief. The automotive field 
then protested vehemently, with 
the result announced last week. 


eneral sales manager, of the De Soto div 
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San Diego Decision Menacegeg 


Used Car Price Setup 


SAN DIEGO, Calif—In an un- 
usual decision, which automobile 
dealers fear may upset present 
price structures, Municipal Judge 
A. F. Molina has ruled that ceiling 
prices set by OPA do not apply to 
transactions between individuals 
not engaged in general business. 
Effect of the decision, if allowed to 
stand, would be to place dealers at 
a price disadvantage. 

Judge Molina gave his ruling in 
a case involving a used car. His de- 
cision, the first to challenge OPA 
jurisdiction on used car ceilings, 
was met by an OPA declaration 
that persons selling used cars 
above ceiling prices face criminal 
prosecution and civil damage ac- 
tions, despite Judge Molina’s ruling. 

“The purpose of price ceilings is 
to prevent inflation,” Judge Molina 
said. “They are not intended to 
prevent a person selling an article 
of personal property to another at 
a price agreed on. Only those reg- 
ularly in the business of buying 
and selling are covered by the 
rules.” 

William A. Honea had sued 
Courtney H. Birt for $50 for an 
alleged over-ceiling price paid for 
a used car. Neither of the two are 
in the business of buying or selling 
cars. The court found for Birt. 

While admitting that there is no 
ceiling price on most person-to- 
person sales, Homer G. Clark, chief 
of OPA durable goods enforcement 
division, said that OPA has made 
such ceilings apply to a number of 
items, including used autos, bed 
springs, electric refrigerators, vac- 
uum cleaners, heating stoves, gas 
ranges, typewriters, cameras and 
washing machines. 

OPA attorneys have contended, 
and Federal Judge Leon R. Yank- 
wich recently upheld their conten- 
tion, that validity of the price 
agency’s regulations cannot be 
challenged in any court except a 
special tribunal specified in the 
price act. 

Judge Molina’s ruling will tend 
to create a “highly inflationary” 
situation that will react to public 
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disadvantage, Lawrence 
manager of the San Diego 
Car Dealers Assn., declared. ©) | 
If the ruling is allowed to st 
Smith said it would wreck the 
car dealers in the city, beca 
one would sell to them if.hi 
prices could be obtained in perme 
to-person sales. There are onl 
many used cars, he said, and" - 
are all in the hands of the publi) 
except for the few on dealers’, 
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Buyer Demands, J 
PHILADELPHIA.—Becaus€ 
tection of dealers under MPH 
“is sometimes more necessa 
customer protection,” the Philadel 
phia Automobile Trade Assn. pas 
decided to print and distributiiiy 
its members a quantity “of 
tomer-to-dealer receipt forms. 
They will be used to combat 
practice engaged in by some gum 
tomers who use the regulatior™™im 
a club,” according to PATA, “to se. 
cure repairs, rebates, etc., to w ee 
they are not entitled. And the w=) 
abiding dealers give and pay sognexna™ 
than be mixed up in time . 
controversies.” 
The PATA forms read this 
= , have inspected 
and driven used car No. ............. 
serial nutri 
sdgseasasscsnsancsCeavieecGeeane which I purchased, 
and find it to be in satisfa@iig ss 
operating condition, including any 
extra equipment for which I } aS 
been charged; and that all deta 
pertaining to this transaction ale 
entirely satisfactory to me in ¢ 
way. 
“TI have also received the Dee 
Warranty for this car as req 
under Section 7 (c) of Used Ca 
Price Regulation MPR-540.” 
Witness 
Date 
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A DEALERSHIP IS BORN. D. S. Wallace, partner in the new firm, D 


son-Wallace Pontiac Co., Detroit, signs the papers while Pontiac Zone Mail 


C. C, Currie smiles, Standing are (left to right) Gerald Schulte, Pontiac district 


manager for Detroit, and R. A. Dickinson, the other partner. Dicki 
assistant manager of the Pontiac zone and Wallace was a district manage 
new dealership is at 11801 Gratiot Ave., Detroit. 


hawWVas 





AUTOMOTIVE NEWS, APRIL 16, 1945 


HEVROLET fines in 
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All signs indicate that 
Chevrolet dealers are serv- Soret ten 
icing more cars and trucks 
~than is any other dealer I truck out of every 
organization is a CHEVROLE 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DEYROIT 2, MICHIGAN 
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80,000 ‘Ghost’ Jalopies Haunt 
Highways in Ontario 


By Roy Carmichael 
Staff Correspondent 

OTTAWA.—“Ghost cars” are rat- 
tling over Ontario roads at an aver- 
age of one for every 350 yards of 
provincial and county highways. 

These 80,000 ghost cars in normal 
times would long since have joined 
the 113,500 jalopies laid to rest in 
junk yards since 1941. 

These figures were provided by 
J. L. Stewart, general manager of 
the Canadian Automobile Chamber 
of Commerce, who found it less 
easy, however, to answer the ques- 
tion: 

“How many cars will be scrapped 
in Ontario when cars come back 
after the war?” 

“By the end of 1944, only about 
one car in five was less than four 
years old, compared with 40 to 
50 percent in a normal year,” he 
said, adding that many factors 
enter into the question of how 
many cars will be scrapped; ques- 
tions such as production after the 
war, and how many people will 
have money to buy new Cars. 


Provincial statistics show that 
the number of cars to be scrapped 
when peace comes will be governed 
by the output of new cars. A prom- 
inent Ontario official said: 

“I am running a 1936 car now. If 
I can get a new car with peace, or 
within a year after that, I shall buy 
it. But if it turns out that produc- 
tion is slow or delayed or unable to 
keep up with the demand, my 1936 
car will have to carry on.” 

The total number of registered 
passenger cars in Ontario last year 
was 568,222, compared with 586,036 
in 1943, a decrease of 3 percent. 

Since 1941, a peak year for cars, 
the registration decrease has been 
3 percent each year. Officials have 
been surprised at the small per- 
centage of cars going off the road 
as the war years roll by. They ex- 
pect the number to increase from 
now on. 


EACH THURSDAY at noon the flag 
of the Philadelphia Automobile Trade 
Assn. is displayed from a window of 
the Bellevue Stratford hotel to signal- 
ize the weekly luncheon meetings held 
by the group. The statue of William 
Penn, on top of Philadelphia’s City 
Hall, is in the background. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


Set at Ease 


Dealer in Armed Forces Gets Assurance 
Of Square Deal from Factories 


An ex-dealer, now serving over- 
seas, declared in a letter to AvuTo- 
MOTIVE News (page 8, April 2) that 
he believed dealers, forced to close 
when they went into the armed 
forces, were getting a “raw deal” 
in factory programs for distribu- 
tion of postwar cars. AUTOMOTIVE 
News queried the factories on the 
question last week and received the 
following replies, which should set 
Mr. Ex-Dealer at ease: 


GENERAL MOTORS —Since this 
was the first such case brought to 
the attention of GM, the company 
is taking the matter under discus- 
sion with the prospects of further 
assistance to ex-dealers in the 
armed forces. It was pointed out 
that GM’s present program pro- 
vides that, in the case of a mutually 
ended contract between the factory 
and a dealer, the ex-dealer will get 
first consideration as a new dealer 
when he reenters civilian life. 

FORD —“Our contemplated dis- 
tribution procedure will not penal- 
ize a returning veteran who is re- 


A versatile and powerful brute is 
the tractor. With bulldozer attach- 
ment, it’s hacking its way through 
the far-away jungles of the Pacific 
. .. knocking down trees, clearing 
out the underbrush, cleaning up 
airstrips, even burying enemy dead. 
In Europe, too—in fact, wherever 
the war has moved—the tractor 
has taken on a formidable list of 
roughneck assignments. 

Alloy steels have helped to make 
the tractor tough, and this is no- 
where more apparent than in its 
laminated springs. These springs 

‘must be so strong, so durable, that 
there is never any question of their 


dependability. In a jungle clearing, 
for instance, thousands of miles 
from nowhere, it is not always pos- 
sible to repair or replace them 
quickly. 

A great many of the fighting 
tractors overseas are equipped 
with springs of Bethlehem alloy 
steels—usually of a  silico-man- 
ganese-chrome or a nickel-chrome- 
molybdenum type. Because of the 
extreme service conditions, the 
springs must pass severe deflec- 
tion tests before being installed. 

The uniformly high physical 
properties of Bethlehem alloy steels 
are due in large measure to close 


BETHLEHEM ALLOY STEELS 


chemical control, careful billet 
preparation, controlled cooling of 
billets, and the most modern rolling 
methods. If you have a question 
that involves spring steels, feel free 
to consult with Bethlehem metal- 
lurgists at any time. They will be 
glad to work closely with you on 
both present and postwar problems. 


BETHLEHEM STEEL COMPANY 
GENERAL OFFICES: BETHLEHEM, PA. 


Bethlehem Steel Export Corporation 
New York City 


leas 
piste 


instated as a Ford dealer,” declare 

Jack Davis, general sales manager | | 
“In other words there is no bonus,» 
arrangement contemplated for Fa an 
dealers who remained in business 
Our general plan is to distribute OR aes 
the basis of sales performance feé 

the years 1940 and 1941, with reteme 

tion of a small percentage for sp 

cial situations, such as shifts 
population due to war condition 
Consequently, if a returning v 

eran should reopen a Ford dealer 

ship in a district where he former} 
operated a Ford establishment dui 

ing the years 1940 and 1941, B 
would receive automobiles on a p 

rata share based on his sales p 
formance for the years 1940 

1941.” 


WILLYS—“Any Willys-Overle 
dealer who went in the service, v oj 
be eligible for a continuance of & 
franchise if it meets the company : 
dealer standards. We are makin 
every effort to protect dealers 
the service and to hold their field 
open as far as possible until théy jae 
return. In other words, all thingy 
being equal, a Willys dealer in the 
service will have the edge with ot —- 
— over a new dealer in “ 

eld.” 


PACKARD — “Returning servic 
men will play an important part if 
the expanded postwar future of 
Packard Motor Car Co.,” declare 
Lyman W. Slack, general sales 
manager. “We have announced og. 
several occasions that our plans fe 
an alltime high postwar car pro#,r” 
duction and distribution are dé —_ 
signed to afford every opportuni 
to returning servicemen. As hag 
been pointed out the first car prqgm 
duction permitted by the fed . 
government will be somewhat link ~™ 
ited. Dealers will not be able, unt@ijgiited 
restrictions are lifted, to get r 
limited quantities of cars. Howeve | 
in that respect, I believe we hav os 
thoroughly protected the rights 
the returning servicemen deale 
Packard plans for immediate po 
war distribution are to allocate. 
cars on the basis of Packard deli¥jg. = 
eries in 1940-41, or if a dealer ham 
closed his agency and gone in Fe 
service, on the basis of cars sold iggeagiEe 
his area in the Packard price clag¥ 
for those years. By basing distribu- _ J 
tion on the potential market, a & . 
turning serviceman will be ass : 
of a fair share, even if his agen ry 
has been closed in his absence, = 
addition to the distribution methed,— 
Packard is protecting the interestg, _ 
of men in service in several o 
ways. In many cases we are pUr- 
posely holding an area for a deale 
in service who has requested 
we do so. In one instance we haye 
signed a new dealer with the m 
tual understanding that if re 
dealer in service wishes the agency 
back, the new dealer will withdray 
Also it has become a common wars 
time practice for zone managerg# 
and regional managers to give ey 
ceptionally close cooperation to 
substitute managers for dealers iy 
service. In an effort to bring deg 
ers in service up-to-date, we are 
starting to mail our monthly Pack 
ard News, a company publicatie = 
dealing with sales activities, to all sy 
Packard dealers in service. 


trek toe TS s 
In Detroit Area 


DETROIT. — A total of 153 com 
mercial vehicles was sold in the 
Detroit area in March, compared 
45 in the same month last year, 
the Detroit Auto Dealers Assn. re 
ports. 


New-car sales totaled 78 in 
March, 1945, against 174 in Mare 
1944. Sales of used cars totalet 
3,296 in March, 1945. 


Del. Kills Bond Issue 


Delaware’s senate has defeat 
a bill providing for the issuance o 
$5,000,000 in state bonds to matck 
federal grants for postwar hig’ 
way construction. -No alternative 
for financing Delaware participge, 
tion in the postwar federal-sta’ 
road program is under considera- 
tion. 


Jack Weed’s Truckin’ will give ygu 
some interesting views. 
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“eee OUR SALES AND PROFITS 
ARE UP...” 


“A few months ago, we modernized our 
selling floor with Goodyear Deluxe Fix- 

‘ tures and recently completed the pro- 
gram by restyling and repainting our 
building exterior. 

“We are very happy with the new set-up 
and are getting good results with car 
and home supplies, newly added to our 
stock. In addition to bringing in new 
customers and new business, our mod- 
ernization is reflected in increased traffic 


on new tires, recapping and vulcanizing. 
The class of trade coming in is better 
and our sales and profits are up. 


“I don’t think there is any other com- 


pany that can give a dealer anywhere 
near the same kind of selling and mer- 
chandising help offered by Goodyear.” 


ene 0 ¥Leck 


BLACK’S TIRE & BATTERY SERVICE 
Jackson, Michigan 


Lees me EB BEE EB EE EB EB EE SB BE ES BE EE EE BE EB EE eee eee 


CO-OPERATING 
FOR PROGRESS 


419 dealers have flown the 
Goodyear flag for 25 years 
or more ... 1269 for 20 
years or more ... 2594 for 
15 years or more ... 4268 
for 10 years or more ...a 
record of long and success- 
ful association unmatched 
in the industry. 


ir IS a regular part of Goodyear 
policy to help dealers in modernizing 
their store interiors and exteriors. 
This policy applies equally in the case 
of small store-front locations and in 
large super-service Operations. 


There are many other special values 
in the Goodyear Complete Business 
Franchise. First of all, Goodyear 
makes available the most complete 
line in the industry—plus superior 
shipping service from strategic loca- 


Goons 


“ons—plus the personal aid of ex- 
pert field men—plus practical, flexible 
merchandising plans that cover every 
phase of retail sales and service. 

Years of close co-operation have 
made Goodyear the leading Dealer 
Company. 

Today, Goodyear works with many 
more independent dealers than any 
other tire company. Tomorrow, these 
associations will PAY OFF on a scale 
never reached in the past. 


EAR 


THE GREATEST NAME IN RUBBER 


Hes coe ee oe oe se 
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Neb. Act Is Sign ed... 
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Confer with Olds Dealers. . . 


Colorado Enacts Bill 


Licensing Dealers 


(Continued from Page 1) 


tor Vehicle Dealers Assn., the 
new Colorado law makes it un- 
lawful for any person to act as a 
motor vehicle dealer, used vehicle 
dealer, or motor vehicle salesman 
without first obtaining a license 
from the Motor Vehicle Dealers 

Administration. 

Motor vehicle dealers and used 
car dealers are required to pay a 
$10 license fee; salesmen, $2. New 
and used car dealers are required 
to post a bond of $2,500, and sales- 
men must provide a bond of $1,000. 

In Nebraska, as reported in AuTo- 
motive News Apr. 9, Sen. Brodahli, 
Ford dealer, cast the deciding vote 
to pass the dealer-manufacturer li- 
censing bill. The law, signed by the 
governor last week, provides stiff 
penalties for violations of the law, 
and provides for investigations 
upon complaint against anyone li- 
censed as a dealer, used car dealer, 
salesman, manufacturer or distrib- 
utor representative. 

Legislative action on dealer-licen- 
sing bills in other states is as fol- 
lows: 

MARYLAND—License bill with- 
drawn with no action taken. 

ARIZONA—Bill passed provid- 
ing that no person shall engage 
in the business of a dealer or 
wrecker except from an estab- 
lished place of business, and 

without first having obtained a li- 
cense from the vehicle superin- 
tendent. 

WASHINGTON — Dealers given 
blame for failure of bill, which 
would have defined dealers and 


Chevrolet Builds 
500,000 Airplane 
Propeller Blades 


DETROIT. — Chevrolet has pro- 
duced and shipped more than 500,- 
000 propeller blades for various 
types of military airplanes. 

On the basis of three propeller 
blades each, the output would be 
sufficient to equip more than 190,- 
000 plane engines—a large percent- 
age of the total annual production 
of aviation engines during both 
1944 and 1943. 

Company officials revealed that 
at the same time the record num- 
ber of propeller blades were being 
produced, total poundage of alum- 
inum forgings also reached a new 
high of more than _ 165,000,000 
pounds, which have been made into 
11,340,860 individual pieces. 

More than 65,000,000 pounds of 
this total were produced since No- 
vember, 1944. The largest single 
month’s production was in excess 
of 6,400,000 pounds. 


provided for limited use of dealer 
plates. 

MONTANA—Law goes into effect 
next Dec. 31, protecting a dealer 
who maintains an adequate place 
of business with an adequate ser- 
vice shop. Used car dealers are ex- 
empt from the service shop re- 
quirement. 

WISCONSIN — License bill still 
pending; due out of Finance com- 
mittee next week. Bill clarifies and 
improves state statutes covering 
protection of automobile dealers 
and dealer-factory relations. 

NORTH DAKOTA—Enacted law 
providing definitions of established 
places of business, providing license 
fee of $25 per year. 

RHODE ISLAND-—Stringent pen- 
alties provided in bill due out of 
committee Apr. 20. Imprisonment 
and fines included in bill. 


CALIFORNIA — Dealer licensing 
bill, introduced by outside interests, 
is still in committee. Dealer asso- 
ciations, which are vigorously op- 
posing the bill, believe they have 
it under control. 

INDIANA — Dealer licensing bill 
died in committee, along with an- 
other measure reducing the gross 
income taxes. However, the Indiana 
Dealers Assn. was able to incorpo- 
rate two of the licensing bill’s pro- 
visions in the Recodification of 
Motor Vehicle Laws. These require 
dealers to have established places 
of business (sheds and residences 
not considered such) and to carry 
public liability and public damage 
insurance. 

IOWA—Amendments to dealer li- 
censing bill, passed by general as- 
sembly and signed by governor, in- 
crease license fee from $5 to $15 
and require a dealer to have facili- 
ties for displaying and sales, recon- 
ditioning and repairing automo- 
biles. 

SOUTH CAROLIN A—Bill 247 
amending the present licensing act 
has just been given approval by the 
governor. 


Atlas Buys 
Into Hudson 


DETROIT.—Atlas Corp., large 
New York investment firm of 
which Floyd B. Odlum is president, 
has purchased 50,000 shares of 
Hudson Motors stock. 

Hudson has outstanding 1,558,000 
shares of stock. While activity in 
Hudson stock has been accom- 
panied by rumors that Odlum was 
buying into the company, the Atlas 
purchase was made some time ago, 
according to L. Boyd Hatch, execu- 
tive vice-president. 


HERBERT J. WOODALL, president, and C. Bayard Johnson, vice-president 
and factory manager, Woodall Industries, Inc., greeting Capt. William C. 
Bickel, USMCR, as he flew the famous “Corsair 122” into the Detroit Airport. 
Veteran of 135 missions flown by Capt. Bickel and other Marine pilots, the 
Corsair fighter “122” gave Woodall employes visible preof of the ability of their 
work to stand up against anything the Japs can offer. 


8. E. SKINNER, 
of conferences with 


meral manager of Oldsmobile, recentl 
lds dealers in leading cities throughout the nation. Skinner 


concluded a series 


outlined details of Oldsmobile’s war production program and plans for automo- 


bile production when victo: 
(center) is conferring with 


comes. Photographed in Los Angeles Skinner 
. W. Bolter (left), of Don Lee, Inc., Los Angeles, 


and James Cushman, Olds dealer in Las Vegas, Nev. 


; can’t let him down now. 


- | that it will not be realized fully ff 


KANSAS CITY was included in the list of cities in which conferences with 


Oldsmobile dealers were conducted by S. E. Skinner, Oldsmobile’s 
ager, recently. Present at the Kansas Ci 
ant general sales manager, who assiste 


John Pennin rvice 
Slusher and 


respectively. 


m, Pe gton 


V. C. HAVENS. 
is shown with Olds dealers in 


enneth Smarr, Oldsmobile 


director of advertising and sales 
the Los Angeles zone. 


eneral man- 
meeting was H. A. Trevellyan, assist- 
in the program. Photo above shows: 
Harrisonville, Mo.; seen: K. E. 
dealers in Odessa and Warrensburg, 


romotion for Oldsmobile, 
vens, who accompanied 


kinner on the western eg ae | Oldsmobile’s advertising plans for 


. E. 
1945. Photo 


shows, left to right, 
Standlee Martin, 


ussell G. McLean, Santa 
Long Beach, and F. E. G: 


Ana; Havens; C. 
age, Bakersfield. 


For Disabled Vets 


Veterans Administration Unites Industry 
In Rehabilitation Program 


DETROIT.—A rehabilitation pro- 
gram designed by the Veterans Ad- 
ministration to place disabled vet- 
erans of this war in automobile 
factory employment is now in oper- 
ation in four auto plants here, ac- 
cording to Elmer A. Jones, of the 
veterans center here. 

The plants listed include Ford, 
Chrysler, General Motors and Hud- 
son. 

The program combines features 
of plans used by the auto firms for 
training purposes in the past and 
is set up with the intention of hav- 
ing the same plan used by the en- 
tire industry, according to Jones. 


Ford, it was pointed out, has 
maintained a rehabilitation plan 
for more than 20 years. The veter- 
ans administration modifies auto 
firms plans to include other fea- 
tures deemed necessary in particu- 
lar veteran’s cases. 


At present, the veterans bureau 
is working with the other auto 
manufacturers to effect the plan. 
“It’s just a matter of time for us 
to work out this plan with the rest 
of the industry,” Jones declared. 


The plan involves a series of 
aptitude tests and physical exami- 
nations of the veteran to determine 
the best type of employment for 
him. These tests are given at the 
veterans center. 

The auto plants then provide a 
training program in the factory for 
the veteran, comparable to an ap- 
prenticeship. During this period the 
veteran is partially paid by the vet- 
erans administration and the bal- 
ance by the auto plant, according 
to Jones. 

Currently, 12,000 men and women 
with physical impairments are em- 


ployed in the Ford plants. General 
Motors employs 25,000 veterans, in- 
cluding 10,500 physically handi- 
capped. 

Chrysler has more than 4,000 vet- 
erans, and Hudson employs 1,400 of 
which number about 400 are battle 
casualties. 

Benefits of the veterans rehabili- 
tation service are provided by Pub- 
lic Act 16, for disabled veterans, 
and Public Act 346 for able veter- 
ans. 


Appointment of C. P. Pesek, Min- 
neapolis, as administrator of engi- 
neering of Minnesota Mining and 
Manufacturing Co., St. Paul, is an- 
nounced by R. P. Carlton, vice- 
president in charge of manufac- 
turing. 


ENDS 42 YEARS of auto building. P. H. MacGregor (left) 


Tributes 


(Continued from Page 1) 


shocked. The President’s death is) J. 
a great loss—particularly in wa/ A 
time. Fortunately our form of gov- 
ernment insures continuing leade 
ship. ea 
K. T. Kewxer, president of Chry- 
sler Corp.—This is one of a 
times in the history of our cotintry™ | 
when people of all political views 
join spontaneously in feelings 
profound human sympathy. Our na- | 
tion, while on the eve of victory, wan 
in a great crisis. This is a time (iim 
have great unity. Fi 
Georce R. Fink, president of Nj ag 
tional Steel Co. and the Gre ' 
Lakes Steel Corp.—He was the 
most important man in the wo at 
today. Franklin Roosevelt didn 
spare himself in doing his job. We 3% 
should all redouble our efforts. Vi a 


iy 
| 


Warp M. Canapay, chairm —_ 
Willys-Overland Motors—Shoek 


the President’s death is so greae | 


— 
hl 


at 


some time. We have lost in a pra 7 
foundly critical hour a lead a 
whose resourcefulness and courag a 
as well as his world knowledg as 
would have had an incalculable ine, 
fluence on events of coming y “ 
Every citizen, I am sure, will coum 
it a duty now to unite behind Pre 
ident Truman in helping him_ cari 
forward the enormous unfinished ~ 
tasks which confront the nation. 
Royce Martin, president Blettrie 
Auto-Lite Co—I consider the un- 
timely death of President Frank 2 
Delano Roosevelt a great blow 
the cause of worldwide peace 
security. His immediate 
standing of the personality atid nae “| 
tional and international problem — 
concerned with our relations wiki™ 
other nations, I am afraid, cannot 
be fully replaced even by the ak - 
men who will direct our foreig@ > 
policy. We all realize the grave site ~*~ 
uation of world affairs, and it 
the solemn duty of every Américan 
to stand solidly behind our ne 
chief executive. 


Ethyl Develops 
Method to Boost 7 - 
Tetraethyl Lead quai 


NEW YORK.—A new process for 3 
making ethyl chloride is announe4 
by Ethyl Corp. A $750,000 unit em- ~ 
ploying this process is now undgs.s 
construction at the company 
Baton Rouge, La., plant. 

The process yields ethyl chlori 
by reacting chlorine with waste 
products from one of the prese 
ethyl chloride units at E 
Rouge. It was developed in view g 
the “tight” supplies of both alcoX@aas 
and ethylene, compounds used in 
producing ethyl chloride, throug 
two present processes. — 

The principal use of ethyl chlor 
ide is in making tetraethy] lead } 
combining it with an alloy of lead’ - 
and sodium. Tetraethyl lead cog 
prises about two-thirds of EthyL 
fluid and does the work in taking 
out the “knock” in gasoline. 

When the new plant is in produc- 
tion, Ethyl Corp. expects to me 
all increased requirements for eth 
chloride for tetraethy] lead withoyé 
additional drain upon availab 
supplies of alcohol or ethylene, 


Gj 


a 


a 
5 uith3g 
and 


_ 
. = 


a 


a 


[tor 


executive assistant 


to the general manager of Pontiac Motor division, shakes hands with Gene 
Manager H. J. Klingler upon retirement. ‘“‘Mr. Mac,’’ as he is affectionaté 


known throughout the industry, startin 
range of automobile production from 


executive. 


in 1903 worked through the entire 
ench hand to chief manufacturt 
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Procedure Due This Week ... 


‘rrade Group 


s to Aid 


PA Enforcement 


BASHINGTON. — Procedure to 
be-tollowed in setting up automo- 
tive trade cooperating committees 


N dvise and assist OPA in the 


Marage Edict Held 
mow to Half U. C. 


Dealers in Canada 


MLONTREAL.— Claiming that a 
recent order of the Wartime Prices 
Trade board which aims at 
cancelling licenses of small used- 


enforcement of MPR 540 and 
RMPR 341 still was not completely 
rounded out late last week, ac- 
cording to Harry Diamond, assist- 
ant to W. C. Remy, in charge of 
OPA enforcement, but was in the 
final stages of preparation, he said. 

The plan, together with NADA 
headquarter’s attitude and recom- 
mendations, should be ready for 
dealer groups in all OPA districts 
by the end of the present week, it 
is believed. 

It is expected that there will be 


the closest cooperation between | 


OPA and NADA in this work and 


Surplus Plane Sales 


Total 7,284 By March 1 

WASHINGTON.—The Surplus 
Property Board last week an- 
nounced that 7,284 surplus civil- 
ian type planes out of a total of 
10,550 declared surplus had been 
sold as of March 1. A total of 
271 civilian type planes was sold 
during the month of February. 
Almost all of the 7,284 planes 
were sold through the facilities 
of the RFC, it was stated. The 
others were sold by the Foreign 
Economic Administration, which 
is the disposal agency for sur- 
plus aircraft abroad. 


New Hampshire Enacts 
Two Tractor Laws 
Gov. Charles M. Dale’s signature 


|on two new laws has ended a long 


dealers who are not operating|that the results will be beneficial | legal battle over the taxing of 


r own garages is playing into 
the hands of large dealers,” C. 
Beanchard, chairman of the Quebec 
.#sion of the Canadian Used Car 
Dealers Assn., said that nearly 60 

cent of local independent used- 

in dealers would be forced out of 
business if the government does not 
ge its policy. 
Kccording to Branchard, each 
used-car dealer must apply for a 
se under prices board order 
A-1489, which requires that he must 
have facilities to repair cars like 
garage. In the past these deal- 
ers had contracts with established 
gasages who did the work for them. 
‘we stated that these large enter- 
prises are still able to handle the 
re and are not short of help and 
faterial as reportedly maintained 
by the government. 
mhe government contends that 
P order will help the war effort, 
but during past weeks hundreds of 
garages have appealed for 
our work because their men and 
es? were idle,” Blanchard 
area. 


Sgearns Plant 


gitted by Fire 


SYRACUSE, N. Y.—Fire believed 
gabave started in the lacquer stor- 
ES room destroyed the foundry, 
machine shop and office buildings 
. C. Stearns & Co. here on Apr. 
5. “Damage was estimated at 
$500,000. 
eps are being taken to resume 
operation as quickly as_ possible, 
Villiam F. Martin, director of the 
rns automotive sales depart- 
ment, said. 


orldwide Service 


Borg Launches Ad Drive 
To Expand Exports 


CAGO. — In recognition of 
the new trends in world trade, 
Bore-Warner Corp. has released a 

international campaign, in 
which the firm offers to financiers, 
aa@ustrial and business leaders of 
Dewer countries its production and 
engineering services, Johnson S. 
Dawis, director of public relations, 
aAlmounces. 

Termed an expert institutional 
mMpaign, it features a _ special 
ransportation map illustrating the 
new concept of world travel and 
ach month the map will be 
changed to spotlight one of the 65 

ing areas of the world. The 
map traces the proposed round- 
baworld air route and designates 
omic areas to be tapped by 
global airlines. 
he advertising agency is Irwin 
Viadimir & Co., of Illinois, Inc. 


Percharge Sales Cost 
FFONTGOMERY, Ala.—Enforce- 
ment action in the United States 
disprict court by the OPA district 
pbL.ve against C. E. Pitts, doing 
business as Pitts Motor Co. here, 
ted in refunds of $888, repre- 
Serming overcharges on two car 
sales. 
addition, Pitts paid to the 
United States $888 as damages for 
selling the two cars above the 
Sings. Simultaneously, the court 
issued an injunction permanently 
regraining Pitts from further vio- 
ns of the maximum price regu- 
lation, or from requiring any per- 
sommto exchange a trade-in as a 
Porrsideration for sale. 


to all concerned, buyer, seller and 
government alike. 


'farmers’ tractors. 


The new stat- 


utes remove tractors from the 


Harley F. Riley, for the past 13 Property tax list and provide an 
years with Chevrolet in executive annual permit fee of $2 for tractor 
sales capacities, has been named “**- 


Chicago zone manager of the Hud-| 


son Sales Corp, 


‘Br Want Ad Dept., inside back cover 


Pa. Legislature OK’s Probe 


Of Finance Companies 


HARRISBURG, Pa—Pennsyl- 
vania’s legislature has given final 
passage to a resolution authorizing 
an investigation of finance com- 
panies and installment dealers in a 
move to protect low-income groups 
and returning war veterans from 
“unscrupulous and unconscionable 
practices.” 

Aimed at uncovering the “nefar- 
ious practices” of shady concerns, 
the probe was requested by Gov. 
Edward Martin, who emphasized 
that he had no intention of inter- 
fering with legitimate finance com- 
panies or installment houses and 
reputable department stores ex- 
tending credit. 

Under terms of the resolution, 
the inquiry will be conducted by 
the Joint State Government Com- 
mission, in cooperation with the 
Secretary of Banking, State Insur- 
ance Commissioner and the Attor- 
ney General. The Joint State Gov- 
ernment Commission is a legisla- 
tive fact-finding agency. 

The resolution gives power to 


subpoena witnesses and compels 
companies under investigation to 
furnish their books and records 
pertaining to the operation and 
management of their affairs. 

The probers are instructed to re- 
port back to the legislature as soon 
as possible their findings relating 
to “nefarious, unscrupulous and im- 
proper practices,” together with 
recommendations for legislation to 
eliminate such evils. 


As the resolution authorizing the 
investigation was passed, Sen. Max- 
well S. Rosenfeld, Philadelphia 
Democrat, introduced a bill which 
would empower the State Dept. of 
Banking to supervise finance com- 
panies and installment houses sell- 
ing merchandise at retail on the in- 
stallment payment plan. 

The legislation proposed by Sen. 
Rosenfeld would empower the 
banking department to fix maxi- 
mum finance charges and classify 
the various types of retail install- 
ment sales. 


“Control of the air’ today means more than massed firepower and numerical dominance 
by aircraft; it means control of communication channels . . . and better detecting devices 
—better directional finders—better protective equipment. The air today is filled with 
high-frequency impulses, activated by radio and radar. And helping assure that suprem- , 
acy are Delco Radio products, ranging from compact mobile radio sets in combat 
vehicles, planes and ships, to highly intricate electronic equipment. They represent the 
effective combination of engineering vision and manufacturing precision that safe- 
guards the performance of all Delco Radio equipment, wherever it serves and whatever 
its purpose, Delco Radio Division, General Motors Corporation, Kokomo, Indiana. 


KEEP BUYING WAR BONDS 


. DELCO RADIO— 
A UNITED MOTORS LINE 


DIVISION OF ‘ 


GENERAL MOTORS 
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Brodie to Direct 
Packard Engine 


Design Program 


DETROIT. — Another step in a 
broadened postwar production pro- 
gram was made by Packard Motor 
Car Co. with ap- 
pointment of G. 
H. Brodie as as- 
sistant to the 
president in 
charge of special 
engine design 
projects. 

Appointment of 
Brodie, present 
manager of the 
company’s marine 
engine division, 
follows the state- 
ment by Packard 
President and General Manager 
George T. Christopher that the 
company’s postwar activities will 
include aircraft and marine en- 
gine output, in addition to car pro- 
duction. 

Christopher explained that 
Brodie will coordinate efforts of 
engineering, manufacturing, sales 
and management in special engine 


G. H. Brodie 
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programs until such projects are 
carried into volume production. 

Brodie joined Packard’s engineer- 
ing division in 1907. 


Hupp Earnings 
Hit $727,712 


CLEVELAND. — R. S. Geddes, 
president of Hupp Motor Car Co., 
announced last week that the earn- 
ings of the corporation in 1944 were 
$727,712.19 before provisions for 
postwar reserves but after deduct- 
ing federal taxes on an income of 
$486,000. 


Geddes said that Hupp intends 
to continue its expansion program, 
part of which will include the ac- 
quisition of other businesses. A 
proposal will be presented at the 
meeting of the corporation on April 
25, this year, to increase its author- 
ized common stock from 2,000,000 
to 3,000,000 shares. 


Damage Suit Bill OK’d 

A bill to permit the Iowa high- 
way commission to sue for dam- 
ages to bridges and culverts result- 
ing from negligent operation of a 
motor vehicle has been passed by 
the Iowa house and sent to the 
senate. 


x 


IT WAS OK to publish a photo of 
Dealer J. Groom, of Phillipsburg, Kan., 
on a horse (March 19 issue), but Albert 
Fluckiger, Dodge-Plymouth dealer in 
Dubuque, Ia., believes his mount “‘is 
by far a nicer looking horse to be in 
Automotive News.” So here’s a photo 
of Fluckiger, a dealer for nearly 40 
years, and his registered thoroughbred 
Palomino. 


Buy War Bonds 
Axis. 


and Stam 
crush the a" 
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Millions of Auto Parts ... 


Third Surplus Sale 
Set by Treasury 


WASHINGTON. — Notice of a 
third large sele of automotive parts 
was broadcast last week by the 
Treasury Department’s Office of 
Surplus Property. 

As in the previous two offerings 
the range of surplus is wide, in- 
cluding M-4 tank parts, amphibian 
jeep parts, shock absorbers, body 
chassis and engine parts, bumper- 
ettes, gaskets, bolts, nuts, nipples, 
heaters, trailer parts and so on, 
running into perhaps two or three 
million items. 

Virtually all items are new and 
their listing requires 34 pages of 
the department’s Surplus Reporter. 

All property will be sold under 
the new simplified sealed bid sys- 
tem reported in Automotive News. 

No bids will be opened before 
April 23, it is stated, though bids 


arriving after that date will be] JU. 


received. 
Prospective purchasers are ad- 


Raw this corner in Springfield, Vermont, and across the river, you'll sight 
the stacks of three of America’s fine machine tool makers. There’s the Bryant 


Chucking Grinder Co... . and close by, Jones & Lamson . .. and up river a way, 
the Fellows Gear Shaper outfit. And out on the neighboring hills live 20 of the 
management-men, 20 Business Week subscribers whose decisions have so much to 


do with making those plants go and grow. 


And see those signs along the street—Amaco, Sunoco, Central Vermont 


Public Service .. . 


throughout those organizations. 


This magazine has no corner on management-men, but it is the only 


translate them too into dozens of Business Week subscribers 


magazine which limits its circulation to them. You'll find them reading it, using 


it, wherever you turn and there’s real work being done! 


You have many things to say to management-men 


and one best place to say them 


vised to “contact immediately 


automotive division of the region@l | 


office in which property is located | 
and request bid forms and additi 
al information by numbers afr 
names of items.” 

A quick examination of the 1m 
ings indicates that the items rum 
largely to chassis and engine pg 
and that the bulk this time-is‘ 


v We 


cated in Region 3, Washington; - 


with Region 8, Kansas City, 
ning a close second, and Regior 
Cincinnati, next in line. 

Region 2, New York and 
Jersey, is out this time. 

Here are all the regions 
the area they embrace, and 
office, with address, to which 
quests for bid forms and fu 
information must be sent: P 

Region 1: Connecticut. Maine, Mag 
New Hampshire, Rhode Island, Verma 
8S. Treasury Department, Park 8&¢ 
Bldg., Boston 16, Mass. 

Region 2: New Jersey, New York. U. | 
Treasury Department, Office of Sur 
Property, 350 5th Avenue, 62d Floor; 
York 1, N. Y¥. 

Region 3: District of Columbia. D 
ure Maryland. Pennsylvania. Vir¢! 
U. S. Treasury Department, 1126 2ist 
Nw., henge oy oy 25, D. C. 

Region : Indiana, Kentucky, a 
West Virginia. Uv. 
ment, Commercial Arts Bidg., Cificin= 
2, Ohio. 

Region 5: Tlinois. Michigan, Minne 
North Dakota, South Dakota, Wisc ae 
U. S. Treasury Department, Room 300, 200 
South LaSalle St., Chicago 4, Ill. eas. 

Region 6: Alabama, Florida, Geo; 
Mississippi, North Carolina, South’ C 
lina, Tennessee. U. S. Treasury Dep 
ment, Belle Isle Bldg., 20 Houston 8t., 
lanta 3, Ga. 

Region 7: Arkansas, Louisiana, Oim= 
homa, Texas. U. 8. Treasury Departm 
609 Neil P. Anderson Bldg., Fort Wg 
2, Texas. 

Region 8: Iowa, Kansas, Missouri, 
braska. U. S. Treasury Department, 
Walnut St.. Kansas City 2, Mo. 

Region 9: Colorado, New Mexico;"G 
Wyoming. U. S. Treasury Department, 
Floor, Exchange Bldg., 1030 15th St., Dem 
ver 2, Colo. 

Region 10: Arizona, California, va 
U. S. Treasury Department, 30 Van 
Ave., San Francisco 2, Calif. 

Region 11: Idaho, Oregon. Mon 
Washington. U. S. Treasury Department, ; 
2005 5th Avenue, Seattle 1, Wash. = 


Single Budget 
Approved in 


New Jerse 


TRENTON, N. J.—After it 
been amended to provide, as Ht 
tofore, that highway funds can 
diverted to unrelated purposes 
through legislation, a bill. provi 


S. Treasury De 


7 
. 


ra 


¢ 
ot 


on 


ing for a single state budget to eS 


cover spending from the ge = 
and state highway funds Wal 
passed last week by both branches 
of the New Jersey Legislature a 

“Nothing in this act,” the amende. 
ment read, “shall be construedgg 
change or affect in any way : 
payment or the amount of p@ a 
ment of money now or hereto 
made under any items designavea 
in former state highway appropri@= 
tion acts as ‘mandatory ded 
tions’ or the payment or amouz 
of payment of any money into,or- 
out of any dedicated fund.” 


While this will not prevent 
diversion of highway-user 
revenues for purposes unrelated" 
highways, such diversions will co a 
tinue to require legislative ac 


Use Tax Repeal? 
Congress Expected to Act 


Before July 1 
WASHINGTON. — Congress is 
expected to act favorably on leg 
lation to repeal the $5 auto use@@ 
before the July 1 purchase date 
for the next issue, Capitol 
sources declare. 


Senator Olin D. Johnston, South 
Carolina Democrat, who has@ 
troduced one of three repeal bills, 
said he hoped early action waguyld 
be taken “because everybody th® 
the tax is unfair, and Congress 
should shoulder its responsihidit 
and repeal it.” 


He said that with the shortagil 
of gasoline and tires laying 
many cars, “it is unjust and u 
to make the man who drives only 
a few miles a year pay the gq 
tax as the man who uses his car 
every day.” 
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ON THE SPEEDWAY FOR YOUR PROTECTION ON THE HIGHWAY! 
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Wash. Extends 


Excise Tax to 


Trucks, Buses 


OLYMPIA, Wash.—The motor 
transport industry is pleased with 
extension of the excise tax to in- 
clude motor trucks, trailers and 
buses, in lieu of the personal prop- 
erty or ad valorem tax, which had 
been applied heretofore. 

Passenger cars had been assessed 
for several years on the excise 
basis—1.5 percent of scheduled val- 
uation which was reduced yearly 
as the cars aged. The legislature 
amended the act to apply the per- 
centage method to other motor ve- 
hicles, to be collected annually 
starting in 1946 when license plates 
are obtained. 

The amendment also provides 
that any such vehicle operated reg- 
ularly outside of the state, as well 
as within, be entitled to a refund of 
that portion of excise tax paid by 
mileage actually so operated out- 
such vehicle for such year that the 
side the state bears to the total 
mileage so operated both within 
and without the state. 

The ad valorem tax for 1945 is 
cancelled, which amounts to a con- 


U Wad 
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siderable saving for the state’s car- 
riers. 

Another new law calls for split- 
ting the Department of Public Ser- 
vice into two, one for transporta- 
tion, the other utilities. A director 
of transportation will be named. 


U. C. Dealers Elect 


In San Antonio 


SAN ANTONIO, Tex.—San An- 
tonio Used Car Dealers Assn., or- 
ganized recently, has elected offi- 
cers. 

They are: W. Elmer Cashion, 
president; Ned Miller, first vice- 
president; E. R. Bailey, second 
vice-president, and Al Whiting, 
secretary-treasurer. Directors elect- 
ed were C. F. Timm, Raymond 
Berry, Fred Roy, W. J. Crane, C. 
H. Carpenter, Walter Stahman and 
Joe Johann. 


Doehler-Jarvis Division 


Wins Fifth White Star 

NEW YORK.—tThe Pottstown 
plant, Doehler Die Casting division 
of Doehler-Jarvis Corp., has been 
granted a fifth renewal of the 
Army-Navy E award. 


Announcement of the award was 


HO WAS 


LEW PURDY, general manager of 
the Dod Truck t, exhibits a 
small sc model of the new om tse 

ickup truck on whieh W B has 

= or — Dodge i ei build. 
a limi number of light commer- 

cl trucks necessary to the war effort. 


given in a letter to the firm from 
Admiral C. C. Bloch, chairman of 
the Navy board. for production 
awards. The company was pre- 
sented a flag with five white stars. 


Obituaries 


Mathias Hebert 
MANCHESTER, N. H.—(UTPS)—Mathias 
Hebert, who conducted an automobile busi- 
ness here for many years, is dead at 75. 


the bus rider who 


1945 


Truck Shop 


s for China 


Chrysler Export Seeks 1,100 U. S. Technicians 
To Work in New Service Bases 


DETROIT. — A vast network of 
truck repair and maintenance 
bases, to be staffed by more than 
500 American engineers, techni- 
cians and mechanics, and thousands 
of Chinese, is being established 
throughout free China and along 
the new Ledo and old Burma 
roads by Chrysler Export Corp., 
it was announced last week by 
Cc. B. Thomas, president. 

Thomas added that Chrysler Ex- 
port is seeking service engineers 
and technical experts, as well as 
mechanics, from United States for 
enrollment in the China project. 

American mechanics accepting 
appointment to the service bases 
will have semi-military status and 
will be well remunerated. The 
Chinese government has already 
arranged housing facilities for the 
various staffs, and the U. S. govern- 
ment will provide living and eating 
comforts. 

Six complete stations, each 
staffed with 248 persons who will 
overhaul complete truck assemb- 
lies and make miscellaneous re- 


pushed the total number of 
passengers carried by America’s 
buses since Pearl Harbor over the 
twenty-eight-billion mark? 

Was it a war worker on the way 
to make guns, tanks or airplanes? 
A serviceman headed homeward 
on his last furlough before shipping 
out? A nurse going on duty at a 
hospital? 

It might have been any of these 
—or any one of millions of other 
Americans who rely on buses for 
transportation, day and night, rain 
or shine. The bus industry is to be 


war. Despite the limitations on 
skilled manpower, spare parts and 
new equipment, it is today carry- 
ing more than double the number 
of passengers it did in 1940... and 
the country owes a debt of grati- 
tude to the men of the bus indus- 
try for the job they have done. 
The war has brought home how 
important a part gasoline plays in 
the transportation system of this 
nation. We, of Ethyl, are glad to 
have been able to contribute to the 
improvement of engines and fuels 
and look forward to continuing co- 
operation with both manufacturers 


congratulated on its record in this 


and operators in the future. 


BUS RIDER NUMBER 28,000,000,00I 


ETHYL CORPORATION 


Chrysler Building, New York 17, N. Y. 


pairs; and eight stations, 
operated by 164 persons with 
equipment for the replacem 
of parts and minor rep: 
contemplated in free China 
the present time. 

In addition, a repair and 
headquarters employing 601 
nicians and mechanics, will haz 
the complete reconstructiOn¥g | 
truck assemblies, such as motem, 
transmissions, rear axles ang 
electrical units. " 

The American staffs will be at we 
mented by more than 3,000 Ching@iiis 
who will be divided among §& e 
main headquarters and the 14 — 
tions. 

Chrysler Export is supervis | 
the establishment and ope a 
of the service units at the 
of the Foreign Economic admi 
istration. A contract for the p 
gram has just been signed’ W 
the Procurement division of tie 
Treasury. 

The ‘pradest will be finanted* yr 
the FEA under lend-lease, and> 
part of the program announg 
March by Leo T. Crowley, 
administrator, to improve 
speed up the movement of, 
Lease materials to China. 

Several Chrysler Corporat 
plants are already engaged 4 
truck-building program for Ch 
Many specially constructed hes 
duty trucks have been shipp 
China from the Dodge truck plaj 
in Detroit. 


rr 
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Graham Karning) 


Up 51%; More 
Capital Sought 


DETROIT. — Consolidated’ Wt 
income of Graham-Paige Motors 
Corp. in 1944 was $1,774,421, an 
crease of 51 percent over i$ 
Joseph W. Frazer, chairman of the | 
board, announced last week. 

Concurrently with the report, 4 
tails were revealed of the coy 
pany’s new financing progran 
provide additional working capital ~ 
for re-entry into the postwar ai ‘ 
mobile and farm equipment fi 
The program will involve the sale a 
$5,000,000 of convertible prefer 
stock. x 

Frazer reported that the com 
pany is well along in its p 
for an entirely new type of auftu 
mobile, which will incorporat 
many new engineering and ¢ de 
features. 


Jordan Elected“ 
In San Antonio 


SAN ANTONIO, Tex. — Jamess 
J. Jordan was elected presidElw 
of the San Antonio Automobile 
Dealers Assn. at the annual e 
tion of officers held here last, 

He succeeds O. R. Mitchell. 

Elected to serve with Jord 
were Ward Orsinger, vice _presi 
dent, and E. A. Poe, treasurer. © 
J. T. Simmons continues as exe 
tive secretary. 


Directors elected were Glen 
Foster, Roy Smith, and H. E, WS 
son. Mitchell, as_ retiring presi-” 
dent, automatically becomes a mé 
ber of the new board. 


Edison's Toughest — 
Inventor’s Battery Perfecteq 


37 Years Ago 
NEW YORK—On March 
1908, after more than 50,000 expée=r 
mental tests, Thomas A. Hdison 
perfected the nickel-iron-alkaligg 
storage battery, the most diffictit 
of all his inventions. 


When perfected, this battery 
resented the application of a new 
principle in science. During 
years that Edison was experime 
ing, he used practically every 
chemical substance and mater 
that could be associated, even P- 
motely, with batteries. 


The battery is manufactured @ 
West Orange, N. J., by the Storage 
Battery division of. Thomas A. Eqgi- 
son, Inc. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cd 
this issue. " 
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A Report 


from 


L.C. Chase ana Co. 


Madd wit! be wel-omed by hhc entire 


Automotive Industry 


ts, 


s you gentlemen know, L. C. Chase and Company 
has been the sales outlet and mill contact for 
Chase Velmo and all the other fabrics and products 
of the Sanford Mills — and has been owned and 
controlled by Sanford. 


This setting up of separate organizations for the 
sale and styling of mill fabrics has been an estab- 
lished practice in the textile industry for generations. 


However, with the recent merger of the Sanford 
Mills and the Goodall Worsted Company into the 
present Goodall-Sanford Inc., it was decided to 
discard this indirect method of selling and servicing 
and to adopt the more direct plan with which Goodall 
has been making history in the textile industry during 
the past ten years. Briefly, this plan is simply “verti- 
cal integration” — the gathering of all the combined 
resources of Goodall and Sanford...all our 
designing genius, all our color experts, all our 
weaver-craftsmen, all our sales-service men. . . into 
one well-rounded, hard-hitting group that can and 
DOES assume full responsibility for all its products, 
from raw materials to finished goods. 


Of course, this eliminates L. C. Chase and Com- 
pany from the picture entirely. 


Today, “Chase Velmo” and all the other products 
of the former Sanford Mills and Goodall Worsted 
Company — which had been styled and sold by 
L. C. Chase — are now designed, woven, sold and 
BACKED directly by the new Goodall-Sanford Inc., 
operating its own sales offices under the name of 
Goodall Fabrics, Inc. 


You will readily appreciate what this vertical 
integration means to you. One company — and 
ONE company alone — assumes full responsibility 
for the quality of the raw materials; for the authentic 
styling you want; for the beauty and fastness of 
color; for the uniformity and durability of the 
weave; for the pricing, acceptance and delivery of 
your order. Everything handled, figuratively, under 


ONE roof... at ONE price. 


In Detroit, Goodall Fabrics, Inc. is located in the 
New Center Building—to serve you fully, promptly 
and faithfully. G. A. (Art) Brown, well known to 
many of you, heads this office and joins us in promis- 
ing you the best efforts of an organization with more 
than double the resources of any one of the old 
group ...and which, through vertical integration, is 
far better geared for your needs and your satisfaction. 


Sincerely yours, 


Ke 


PRESIDENT 


GOODALL FABRICS, Ine. 


® ow Center Building © Room 523 »« Detorih, Mich, - Lelipihenes Maden 8417 
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Wash. Extends 


Excise Tax to 


Trucks, Buses 


OLYMPIA, Wash.—The motor 
transport industry is pleased with 
extension of the excise tax to in- 
clude motor trucks, trailers and 
buses, in lieu of the personal prop- 
erty or ad valorem tax, which had 
been applied heretofore. 

Passenger cars had been assessed 
for several years on the excise 
basis—1.5 percent of scheduled val- 
uation which was reduced yearly 
as the cars aged. The legislature 
amended the act to apply the per- 
centage method to other motor ve- 
hicles, to be collected annually 
starting in 1946 when license plates 
are obtained. 

The amendment also provides 
that any such vehicle operated reg- 
ularly outside of the state, as well 
as within, be entitled to a refund of 
that portion of excise tax paid by 
mileage actually so operated out- 
such vehicle for such year that the 
side the state bears to the total 
mileage so operated both within 
and without thé state. 

The ad valorem tax for 1945 is 
cancelled, which amounts to a con- 


U Wad 
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siderable saving for the state’s car- 
riers. 

Another new law calls for split- 
ting the Department of Public Ser- 
vice into two, one for transporta- 
tion, the other utilities. A director 
of transportation will be named. 


U. C. Dealers Elect 


In San Antonio 


SAN ANTONIO, Tex.—San An- 
tonio Used Car Dealers Assn., or- 
ganized recently, has elected offi- 
cers. 

They are: W. Elmer Cashion, 
president; Ned Miller, first vice- 
president; E. R. Bailey, second 
vice-president, and Al Whiting, 
secretary-treasurer. Directors elect- 
ed were C. F. Timm, Raymond 
Berry, Fred Roy, W. J. Crane, C. 
H. Carpenter, Walter Stahman and 
Joe Johann, 


Doehler-Jarvis Division 


Wins Fifth White Star 

NEW YORK.—The Pottstown 
plant, Doehler Die Casting division 
of Doehler-Jarvis Corp., has been 
granted a fifth renewal of the 
Army-Navy E award. 


Announcement of the award was 


@ 


LEW PURDY, general manager of 
the Pa Truck t, exhibits a 
small model of the new sete 
%-ton pickup truck on which WPB has 


just he ere juction. Dodge is build- 
dered productic ¢ Uigtt commer- 
ek: tracks necessary the war effort. 


given in a letter to the firm from 
Admiral C. C. Bloch, chairman of 
the Navy board for production 
awards. The company was pre- 
sented a flag with five white stars. 


Obituaries 


Mathias Hebert 
MANCHESTER, N. H.—(UTPS)—Mathias 
Hebert, who conducted an automobile busi- 
ness here for many years, is dead at 175. 


1945 


Truck Shop 


s for China 


Chrysler Export Seeks 1,100 U. S. Technicians. 
To Work in New Service Bases 


DETROIT. — A vast network of 
truck repair and maintenance 
bases, to be staffed by more than 
500 American engineers, techni- 
cians and mechanics, and thousands 
of Chinese, is being established 
throughout free China and along 
the new Ledo and old Burma 
roads by Chrysler Export Corp., 
it was announced last week by 
Cc. B. Thomas, president. 

Thomas added that Chrysler Ex- 
port is seeking service engineers 
and technical experts, as well as 
mechanics, from United States for 
enrollment in the China project. 


American mechanics accepting 
appointment to the service bases 
will have semi-military status and 
will be well remunerated. The 
Chinese government has already 
arranged housing facilities for the 
various staffs, and the U. S. govern- 
ment will provide living and eating 
comforts. 

Six complete stations, each 
staffed with 248 persons who will 
overhaul complete truck assemb- 
lies and make miscellaneous re- 


HO Was the bus rider who 

pushed the total number of 
passengers carried by America’s 
buses since Pearl Harbor over the 
twenty-eight-billion mark? 

Was it a war worker on the way 
to make guns, tanks or airplanes? 
A serviceman headed homeward 
on his last furlough before shipping 
out? A nurse going on duty at a 
hospital? 

It might have been any of these 
—or any one of millions of other 
Americans who rely on buses for 
transportation, day and night, rain 
or shine. The bus industry is to be 


war. Despite the limitations on 
skilled manpower, spare parts and 
new equipment, it is today carry- 
ing more than double the number 
of passengers it did in 1940... and 
the country owes a debt of grati- 
tude to the men of the bus indus- 
try for the job they have done. 

The war has brought home how 
important a part gasoline plays in 
the transportation system of this 
nation. We, of Ethyl, are glad to 
have been able to contribute to the 
improvement of engines and fuels 
and look forward to continuing co- 
operation with both manufacturers 
and operators in the future. 


congratulated on its record in this 


BUS RIDER NUMBER 28,000,000,001 


ETHYL CORPORATION 


a 


Chrysler Building, New York 17, N. Y. 


pairs; and eight statio 
operated by 164 persons wi 
equipment for the replacen 
of parts and minor rep 4 
contemplated in free Chi 
the present time. 

In addition, a repair and 
headquarters employing 601 
nicians and mechanics, will k 
the complete reconstruc 
truck assemblies, such as mol 
transmissions, rear axles and 
electrical units. 

The American staffs will be 
mented by more than 3,000 Ch 
who will be divided amofig 
main headquarters and the 14 | 
tions. 


Chrysler Export is supefv if 
the establishment and operatii an. 
of the service units at the 5 bre 
of the Foreign Economic 5 
istration. A contract for the 7 
gram has just been signed 
the Procurement division of (> fl 
Treasury. , 

The project will be financed # 
the FEA under lend-lease, and _ 
part of the program announced 
March by Leo T. Crowley, 
administrator, to improve 
speed up the movement of 
Lease materials to China. * 

Several Chrysler Corpors 
plants are already engaged_im§ 
truck-building program for Ch 
Many specially constructed he 
duty trucks have been shippe ; 

P 


China from the Dodge tru 
in Detroit. 


Graham Earni p 
Up 51%; More 
Capital Sought 


DETROIT. — Consolidated ita 
income of Graham-Paige “Moto 
Corp. in 1944 was $1,774,421, an gm 
crease of 51 percent overer% 
Joseph W. Frazer, chairmafi of 
board, announced last week. 

Concurrently with the report; 
tails were revealed of the coy 
pany’s new financing program 
provide additional working .capi 
for re-entry into the postwar a’ 
mobile and farm equipment fie! 
The program will involve the sale of ‘ 
$5,000,000 of convertible preferpedagne 
stock. 

Frazer reported that the com- 
pany is well along in its p ‘- 
for an entirely new type of ale 
mobile, which will incorporate 
many new engineering and deg 
features. ' 


Jordan Elected 
In San Antonio 


SAN ANTONIO, Tex. — James 3 
J. Jordan was elected presidaig 
of the San Antonio Autemobile 
Dealers Assn. at the annual el@- 
tion of officers held here last w 
He succeeds O. R. Mitchell. 

Elected to serve with Jord 
were Ward Orsinger, vice presi- 4 
dent, and E. A. Poe, treasurer. 
J. T. Simmons continues as exe@¢ 
tive secretary. 


Directors elected were Gle 
Foster, Roy Smith, and H. E. W 
son. Mitchell, as_ retiring, presi- 
dent, automatically becomes 2 megg- 
ber of the new board. 


ae 


a 


a 


ee 


Edison's Toughest 
Inventor’s Battery Perfe 


37 Years Ago 
NEW YORK—On March 38, 
1908, after more than 50,000 expe 
mental tests, Thomas A. Edison 
perfected the _nickel-iron-alkalj 
storage battery, the most diffict 
of all his inventions. 


When perfected, this battery 
resented the application of a new 
principle in science. During 
years that Edison was experime' 
ing, he used practically every 
chemical substance and mate 
that could be associated, even 
motely, with batteries. 


The battery is manufactured ¢ 
West Orange, N. J., by the Storage 
Battery division of ' Thomas Ae Edi- 
son, Inc. 


What do you want to buy, sell or tra 
See Classified Want Ads, inside back coy 
this issue. 





|B 


Pa 


Be 


—_ 














=o) 


<9: 


— 





AUTOMOTIVE NEWS, APRIL 16, 1945 : 


A Report 





from 


L.C. Chase ana Co. 


Madd will be welcomed by hoe ontre 


Automotive Industry 


he 


s you gentlemen know, L. C. Chase and Company 
has been the sales outlet and mill contact for 
Chase Velmo and all the other fabrics and products 
of the Sanford Mills — and has been owned and 
controlled by Sanford. 
This setting up of separate organizations for the 
sale and styling of mill fabrics has been an estab- 
lished practice in the textile industry for generations. 


However, with the recent merger of the Sanford 
Mills and the Goodall Worsted Company into the 
present Goodall-Sanford Inc., it was decided to 
discard this indirect method of selling and servicing 
and to adopt the more direct plan with which Goodall 
has been making history in the textile industry during 
the past ten years. Briefly, this plan is simply “verti- 
cal integration” — the gathering of all the combined 
resources of Goodall and Sanford... all our 
designing genius, all our color experts, all our 
weaver-craftsmen, all our sales-service men. . . into 
one well-rounded, hard-hitting group that can and 
DOES assume full responsibility for all its products, 
from raw materials to finished goods. 

Of course, this eliminates L. C. Chase and Com- 
pany from the picture entirely. 


Today, “Chase Velmo” and all the other products 
of the former Sanford Mills and Goodall Worsted 
Company — which had been styled and sold by 
L. C. Chase — are now designed, woven, sold and 
BACKED directly by the new Goodall-Sanford Inc., 
operating its own sales offices under the name of 


Goodall Fabrics, Inc. 


You will readily appreciate what this vertical 
integration means to you. One company — and 
ONE company alone — assumes full responsibility 
for the quality of the raw materials; for the authentic 
styling you want; for the beauty and fastness of 
color; for the uniformity and durability of the 
weave; for the pricing, acceptance and delivery of 
your order. Everything handled, figuratively, under 
ONE roof... at ONE price. 


In Detroit, Goodall Fabrics, Inc. is located in the 
New Center Building—to serve you fully, promptly 
and faithfully. G. A. (Art) Brown, well known to 
many of you, heads this office and joins us in promis- 
ing you the best efforts of an organization with more 
than double the resources of any one of the old 
group ...and which, through vertical integration, is 
far better geared for your needs and your satisfaction. 


Sincerely yours, 


o. 


PRESIDENT 


GOODALL FABRICS, Ine. 


° ow Contes DB. wiliin eg ° Rrom 523 + Deh wth, Ws th. * 
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CHRYSLER DEALERS of Richmond, Va., and vicinity assembled recently to hear an address by Earl B. Wilson, 
director of sales of the Chrysler division, on current conditions and expectations in the industry. Charles G. McKimmie, 
Richmond distributor for Chrysler and Plymouth, was host at the meeting. Wilson emphasized the growing responsibil- 
ity of dealers to equip their establishments to keep essential wartime transportation in efficient operating condition. Wil- 
son is second from the right, seated. 


fortieth anniversary of the dealer 
group. Lowery succeeds Les Vogel, 
who has served for the past four 


Don Gilmore, C. C. Welch, George 
Lowery Named Doherty, W. L. Hughson, Srnec 
‘ Ingold, George Daniels, James Mc- 
In San Francisco — - sia ie 2 = ae W. A. Remensperger, Glen 
er officers elected include J.|C. Stater, H. E. Franklin, Fred 
SAN FRANCISCO — Ed Lowery! French, jr., vice-president; R.| Pabst, J. E. French. 

has been elected president of the| A, Waters, treasurer; Earl Dahlem,| Mildred Haskins was named 
San Francisco Motor Car Dealers| secretary. manager of the association for the 

Assn. for the ensuing year on the} Directors elected are Les Vogel,| coming year. 
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‘Must Aid’ Small Business .. . 


Uncover Peace Plans, 
Maverick Demands 


CHICAGO. — Reconversion plan- 
ning should be done openly, with 
the program for the shift from war 
to peace “laid out on the table” for 
the American people, it was assert- 
ed by Maury Maverick, chairman 
of the Smaller War Plants Corp. 
in an address before the Executive 
Club of Chicago. 

“Plans are being made, public 
and private, national and interna- 
tional, which ought to be made 
public,” he declared. “Plans are 
being made for V-E Day. 

“We should discuss all this in 
the open. The public is not pre- 
pared, and should be prepared.” 
Warning that the most severe 
depression in United States his- 
tory would result if small busi- 
ness and returning veterans are 
not taken care of, he said expansion 

of the economic system and small 
business is needed for full produc- 
tion and employment. 


The tire that sprouts wings 


A= can’t land like a bird, reducing 
its speed to zero as it comes to earth. 
The multi-ton transports and bombers 
you see today come in at 65 to 1-40 miles 
an hour. 

In most cases, landing wheels are stand- 
ing still when all this tonnage first hits 
the ground. So there's a jolt and a screech 
because, for a measurable period of time, 
the wheels can’t turn fast enough to match 
the plane’s speed. Tires are dragged, 
scuffed, burned. 

Any engineer could think of the an- 
swer—make the wheels spin as the plane 
comes in. People even had a word for it 
—"prerotation.”” Yet no one found a way 
to make prerotation practical until B. F. 
Goodrich designed the tire above. 


This tire has wing-like vanes on the 
sidewalls that open when the wheels are 
lowered for landing. B. F. Goodrich made 
the vanes flexible so they open at the 
bottom of the revolution, close at the 
top. The airstream pushing on these vanes 
causes a rate of spinning up to 80 per 
cent of the plane's airspeed, 


This “simple” B. F. Goodrich device 
will increase tire life. It can save tons of 
rubber. Most important, prerotation less- 
ens the shock of landing on the under- 
carriage. If airplanes grow beyond the 
super-bomber size, the latter feature will 
make prerotation a must. 


The prerotation tire is another addition 
to a long list of developments . . . another 


example of the more-than-ordinary ability 
at B. F. Goodrich. You can be sure that 
B. F. Goodrich tires for passenger cars 
are built with the same care and “know 
how” that go into this new plane tire. 
The B. F. Goodrich Company, Akron, Ohio. 


BE Goodrich 


FIRST IN RUBBER 


A three-point program to.ai¢ 


small business after the war, which ~ ue 


he termed “an umpiring proposize 
tion to help us to assure free ente 
prise,” was urged by Maverick as 
follows: 

1. Equity capital must be avail- 
able to little business. 

2. Small business must have 
first chance in the readjustment 
to peacetime production. 

8. Technical assistance must be 
provided for business as it is 
provided for agriculture. 

Reiterating that a system oa 
credit insurance similar to that ~ 
used by the Federal Housing Au, 
thority should be made availabl 
to small business, Maverick said: 

“Little business will be stopped 
dead in its tracks after the. wa 
unless it has equity capital. Inter- 
est rates must be low. 

“Under a system of credit in 
surance most of the risk in small 
business loans would be transferre 


to a national insurance pool. This” =~ 


would lower interest rates and put 
small business on a basis mor 
nearly equal to big business in 
obtaining capital.” 

Noting that more than 500,000 
small businesses have been “lost” 
since the beginning of the war, 
he said that “we need those 
back and at least another half 
million” to help achieve full pro- 
duction and employment. 

“Big business cannot meet the 
problems of readjustment alone,| 
he declared, “but little business 
and big business can, because to- 
gether they can assure a vigoro 
expanding business economy.” 


PATA Sponsors 
Ad Campaign 
On Ceilings 


PHILADELPHIA.—A_ten-week 
newspaper advertising campaign 
aimed at educating the public on 
ceiling prices, penalties for non- 
compliance and other OPA fact 
has been inaugurated by the Phila- 
delphia Automobile Trade Assng 
The drive will continue to June 2 

Decision to run the campaign 
was reached at a special meeting 
of the board of directors, called to 
integrate the varied views of deal- 
ers voiced at a recent PATA lunch 
eon meeting. 

Each advertisement features an 
OPA message at the top, to be fol 
lowed by a list of base prices. The 
names and addresses of dealers 
participating in the ads are run a 
the bottom. The cost will be $25 
a week for each dealer. 


Dealers Active 


In South Bend 


SOUTH BEND.—The South Benge 
Automotive Trades Assn. has 
launched a classified-ad campaign 
against black-market operators 
here. Use of the classified ad ap- 
proach was taken in lieu of display, 
advertisements due to local news- 
paper rules. 

The organization is composed of 
100 percent of the franchised deal- 
ers here. Along with warnings 
against black market dealings, the 
ad campaign points out the advisa- 
bility of trading with reputable, 
dealers. 


70 U. C. Violations Bring 
$5,100 Fine to Canadian 


EDMONTON, Alta. — Erwood 
Lyons, used-car dealer, has been 
find $5,100 in police court here on. 
an indictment of 70 infractions of 
price and trade regulations. 


The fine is said to be a record 
for the Edmonton court. The alter- 
native of non-payment is one year 
in the Fort Saskatchewan jail. 


James H. Higgins, formerly man- 
ager of production and priorities 
division, Office of Rubber Director, 
has been appointed general project 
manager in charge of constructing 
and equipping the new $7,000,000 
,tire plant which Inland Rubber 
'Corp. will operate at Ottawa, II. 4 


_ 
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Owners are pre- 
sold customers for tomor- 
row’s new Plymouths. So are 
their friends and car pool 


passengers who’ve watched 


a aa ee 


\ 


Plymouths keep on rolling 
mile after mile under tough 


wartime driving conditions. 


Supplied with factory-engi- 
neered parts and rendering 
great service now, members 
of the Plymouth dealer or- 


ganization are in preferred 


position for the coming era 


of greatest business. 
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PLYMOUTH Division of CHRYSLER CORPORATION 
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—Auto Advertising 
Campaign Is Planned 


To Pus 


Convertible 


By Robert M. Finlay 


Florez, Phillips & Clark, Inc., De- 
troit, has been appointed adver- 
tising counsel for the Motor State 
Products Co., Ypsilanti and Detroit, 
prewar makers of the “push but- 
ton” top. A. J. Seedorff, president of 
Motor State, believes that returned 
servicemen, particularly from the 
air forces, will bring unprecedented 
demand for open cars. 

“But only by placing the conver- 
tible on a production line basis the 
same as sedans, coupes, and other 
models can this demand be met,” 
Seedorff warned. 


Booby Traps 

Shell Oil Co. has opened a ney 
booby-trap advertising campaign, 
which will appear this spring in 
185 newspapers to dramatize the 
danger of part failures in automo- 


biles. The campaign will explain 
how Shell’s visual inspection of 35 
potential automotive booby-traps— 
war-worn parts—can save many an 
essential car from sudden failure 
and possible destruction. 


Standard’s Plan 


Standard Oil Co. of Indiana will 
again make newspapers the back- 
bone of its spring and early sum- 
mer advertising, according to Wes- 
ley I. Nunn, advertising manager. 
Product advertising for gasoline 
and motor oil will be resumed by 
Standard to a limited extent. Most 
of the advertising, however, will be 
on spring change-over for automo- 
biles and a continuation of car 
conservation and patriotic themes. 
McCann-Erickson’s Chicago office 
is handling. 


Goodbye Blue 

American Broadcasting Co. bids 
a nostalgic farewell to “This is the 
Blue Network” June 15, after which 
the former name will be used ex- 
clusively in all announcements. 
Public still thought of the Blue as 
an NBC network, and so the Blue 
will be laid to rest except in the 
minds of those who remember the 
Blue’s part in radio’s exciting 
youth. 


Life’s Life 

Life looks ahead to even better 
living in a booklet, “Some Facts of 
Life,” describing Life’s life. Of its 
22,000,000 readers, Life reports 15,- 
450,000 are in car-owning families. 


BBB Watching 

New standards governing used- 
car advertising have just been 
promulgated by the Chicago Better 
Business Bureau. The bureau states 
it has curbed such statements as 
“We pay Western prices,” “West 
Coast buyer in town,” and “Utah 
buyer wants cars,” when the buyer 
is not what the ad represents him 
to be. Nor is the statement that 
an “individual” is in the market 
for a used car permissable when 
that person happens to be a dealer. 


4,000 CARS A DAY 


LEAVE THE 


TRC 


IF INDUSTRY is to do its share in meeting the challenge of 56,000,000 post, 
war jobs, ‘“‘sales executives must accept an entirely new and broader reepene® 
bility,’’ says J. N. Bauman, vice-president in charge of sales for White Motor. 
“They must create a demand for the products of manufacturing that will pro- 


vide the utmost economies in 


roduction and at the same time distribute these 
products at the lowest possible cost a 
methods.’’ White spoke before the Advertising Club of Washington, D. 


h the use of scientific distributing 
C., and 


here is shown citing the job challenge to W. Frank Gatewood, first vice-presi- 


dent of the club. 


Helicopters 

Conducting a helicopter survey, 
Esquire magazine found that only 
one in 30 aircraft companies plans 
to manufacture helicopters after 
the war. Median estimate on num- 
ber of helicopters to be sold in 
first postwar year was between 100 


AMERICA is faced with a staggering prob- 
lem. About 4,000 cars a day become unser- 
viceable—a Government Agency reports— 
and the outlook for the immediate future of 
civilian transportation is officially described 
as “grim.” 

Many cars fail because the owners have relied 
on temporary “patch-ups” by service stations 
with limited equipment; or because the owner 
is unwilling or unable to face immediate pay- 
ment of big repair bills. 


Your customers can have their cars repaired, 
or reconditioned with new tires, batteries and 


modern accessories, under Universal C.I.T.’s 
CARepair Plan, which spreads the cost over 
a period of months. Almost every car and 
truck owner in your territory is an immediate 
prospect for this war-essential service. 


Even if you now have a satisfactory volume 
of repair work, our promotion plan will help 
you schedule ahead, and give you a fresh con- 
tact with your customers of yesterday .. . and 
tomorrow. Write our nearest local office for 
full details on this and other plans developed 
by Universal C.LT. to give the utmost co- 
operation to dealers in these trying times. 


A CUSTOMER SERVICE AVAILABLE THROUGH 
OUR COAST-TO-COAST NETWORK OF OFFICES 


UNIVERSAL C.1.T. CREDIT CORPORATION 


One Park Avenue 


New York 16, N. Y. 


and 500; median price, $5,000 to 
$7,500. 
Message to Doe 


GM is considering an ad message 
to public, explaining GM’s belief 


that the public, too, has a stake inw™ 


the controversy over whether fore- 
men should be unionized. Highe 


< 


prices to car buyers would result“ 7 ~ 


from inefficiency caused by union- 
ization of this part of managemen' 
the proposed ad would point out. 


Auto Council , 


Glenn Cummings, manager of the 
Detroit office of the Wall Stree 
Journal for the last three years, 
will join the staff of the war pro- 
duction information department c 
the Automotive Council for War 
Production soon. Cummings has 
been active in Detroit newspaper* 
circles since 1926. 


Record 

Staid “Billy Penn,” founder of 
Philadelphia, is depicted climbing 
down from his perch atop City Hall 
to read the Philadelphia Record in 
that newspaper’s current outdog 
advertising campaign. 


W orld Security ’ 

The War Advertising Council has 
announced plans for a nationwide 
advertising campaign to back U.S. 
cooperation in a world-security or- 
ganization. 


Weasel Goal 

An aid to newsboy war-stamip 
campaigns has just been released 
by Studebaker in a twelve-minute 
color film on exploits of the Weasel. 
The radically designed tracked car- 
rier was recently selected by the 
Treasury’s newspaper advisory 
committee as the “official” goal for 
newsboy stamp sellers. 


Beat Me, Daddy 


As one unorthodox advertising 
man to another, Morton Downey 
told the Adcraft Club of Detroit 
of one GI’s viewpoint on the Gen. 
Patton slap incident: “Gee, I wish 
Patton would slap me.” Downey 
has just returned from Europe 
where he entertained the soldiers. 


Names 


Ruth Murphy and Carlton P. 
Frost have been appointed to senior 
and junior assistants, respectively, 
in the research department. of 
Geyer, Cornell & Newell, H. W. 
Newell, executive vice-president, 
announced. 


Ralph Winslow has resigned as 
director of public relations for Lib- 
bey-Owens-Ford Glass, a post he 
held for four years, to become ad- 
vertising manager of the Koppers, 
Co. in Pittsburgh. 


Wing Commander Rod MaclInnes 
RCAF chief public-relations officer, 
has joined the public relations staff 
of General Motors Corp., of Canada; 
Ltd., at Oshawa, Ont. 


Robert M. McIntyre has bee 
named advertising manager .of 
General Motors Products of Can 
ada, Ltd. He returned recently from 
overseas after more than six years 
with General Motors India, Ltd. 


Brownlee Currey, president © 
Southern Agriculturist, has added 
Farm & Ranch and Holland’s Mag- 
azine to his holdings. 
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features .. . if the seats are cushioned with 
relaxing Restfoam, the wonderful new 
development in the field of latex foam. 


WHEREVER YOU SIT . . . in your home or 


hotel; on train, plane or boat . . . you may 
sleep on mattresses of Restfoam ... with a 
restfulness that is refreshing. 


Restfoam will be cool .”. . ventilated by mil- 


tress of Restfoam will weigh about one- 
third less than an.ordinary mattress. 

Restfoam will be sanitary. It is vermin- 
proof . . . and washable . . . without 


damage or deterioration. 

Anticipate the day . . . and the way that 
Restfoam will bring “Something New in 
Rest For You.” Hewitt Rubber Corporation, 
240 Kensington Avenue, Buffalo 5, New York. 


‘ “you and 
lions of tiny, interlaced 


air cells. It will keep its 
shape ... soft, springy, 
resilient; nothing to 
mat down or distort. 


pcarries me office; in modern train, 

; ene a plane or bus; or in your car 
mI 

; _.. the marvelous comfort 


im for the one . 
4 of soft, resilient cushions of 
Ome of a series of ie testing Restfoam may be yours. 
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INDUSTRY FOR 85 YEARS 
erever people Tie im the 
sit or sleep. E 


— 


a and in years to come, car buyers, tremendously interested in another kind 
99 e ° ° ~ . 

of “double feature’’—comfortable seats and beautiful interiors —will be saying to 

salesmen: ‘Does this car have RESTFOAM cushions?”’ 


serve the automotive industry in the development of Restfoam products for postwar needs, Hewitt has appointed GEORGE P. HOOPER, 919 Fisher Building, Detroit 2, Michigan 
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ASME Industrial 
Unit Completes 40 


Research Projects 


NEW YORK.—At least 40 re- 
search projects, undertaken at the 
request of government to aid in- 
dustry in improving production 
methods, have been carried out 
during the past year by the manu- 
facturing engineering committee of 
the American Society of Mechan- 
ical Engineers, it is announced by 
Richard B. Smith, executive secre- 
tary of the committee. 

The committee was organized by 
the society at the request of WPB. 


While originally created to serve 
WPB, the committee’s help is avail- 
able to any war production agency 
for consultation about production 
and mechanical process problems. 
In an effort to increase production 
with existing equipment and man- 
power, manufacturers have been 
using data compiled by the com- 
mittee based on investigations of 
manufacturing, shop and other pro- 
cesses. 

Much of the committee’s work 
has dealt with the dissemination of 
information about high-speed mill- 
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SIX DAYS before the amphibian tank Beachbuster made its debut in the 
Okinawa invasion, this original James Sessions feat of the tank’s hull as- 
sembly line at Ingersoll Steel & Disc division, rg-Warner, became a perma- 
nent part of the Ingersoll war production record. An audience of 3 » includin 
representatives of more than suppliers of parts for the Beachbuster, leoke 
on as Howard E. Blood (left), Borg-Warner vice-president and head of Norge, 
handed the painting to R. C. Ingersoll, president of the division. At right is his 
son, R. S. Ingersoll, works manager at Kalamazoo and coordinator of Borg- 
Warner’s tank building program. 


ing. The committee has also func- | jobs in actual operation, as well as 
tioned as a clearing-house for in-| other information that can imme- 
formation on research and experi- | diately be applied in the shops. 
mentation, by distributing to indus- EEE 

try sets of data sheets outlining | gg-want Ad Dept., inside back cover 


Manufacturing Periled? 


NAM Sees Postwar Production Doomed 
Unless OPA Boosts Prices 


NEW YORK. — Warning that 
maintenance of high production 
and employment during the recon- 
version period will be handicapped 
severely unless the OPA soon re- 
vises its pricing policies on civilian 
goods, the National Assn. of Manu- 
facturers declared that this is 
“practically the unanimous judg- 
ment of manufacturers of diverse 
products.” 

OPA’s current pricing policy is 
crystallizing a civilian structure 
under which private enterprise 

cannot operate after there is a 
substantial cutback from war- 
time to civilian goods, according 
to the association, which said its 
members believed Congress 
should declare that at the end of 
the war on one major front the 
pricing policy should be altered 
to permit a fair profit on each 
individual item produced. 

Pointing out that at present the 
OPA policy required that profits 
from war goods be used to absorkt 
losses entailed in production of 


Say More War Sounds and Stampe 


a 


Ui nC TO PRESERVE PRECISION 


| pp ae of a ten thousandth of an inch in the directional gyro might 
throw a plane far off its course—lose it and all its occupants. Yet 
such delicate and precise instruments must make long, rough journeys 
to a war half way around the world—and wait months perhaps before 
seeing service. 


Not satisfied with designing and producing the finest of aircraft 
equipment, Jack & Heintz engineers were determined to protect it 
from dirt, dust, moisture, shock—any factor that might destroy its fine 
accuracy. Working with the Packaging Container Division and the 
Engineering Division of the Air Technical Service Command, they 


developed a revolutionary new means of packaging—literally “can- 


ning’’—to preserve precision. 


Precision instruments, starters and generators are floated in rubber- 
impregnated hair cushion or pulp castings in the ¢an. Silica gel is in- 
cluded to absorb all inside moisture. Then a special J. & H.-developed 
machine clinches the cover to form an air-tight, water-proof seal. 
Where conventional packing was good for six months, Jack & Heintz 


canning protects for a minimum of two years... 


as well as in subzero cold. 


in steaming jungles 


This idea, like hundreds of other Jack & Heintz methods, has ex- 
cellent peacetime applications—export marketing, for example. In the 
meantime, it will be used to guarantee delivery to our fighting men of 
all the precision, performance and long life built into vital aircraft 


equipment by Jack & Heintz. 


= 


JAcK « HEINTZ 
CIncorporiled 


Jack & Heintz Inc., Cleveland, Ohio, manufacturers of aircraft engine starters, generators, gyro pilots, gyro flight instruments, magnetos, motors. 


civilian goods, an NAM publicati 
added: 

“The current policy of OPA prigs 
ing for civilian goods threa 
be an even greater obstacle in t 
minds of manufacturers than 
physical reconversion of in 
which was originally regarded 
the primary bottleneck in the 
sumption of civilian production. 

The association said 
companies concerned about t 
postwar prospects were nag 
ing to get along under wartime 
conditions because the indust 
system of the country still was. 
more than one-half in the prog. 
duction of war goods, which e 
abled them to carry civilian 
losses. These same concerns, 
said, were extremely conce , 
over what would happen when 
the war orders ceased. 

“Direct costs of* materials art 
labor for civilian goods have in- 
creased an average of 25 per 
over the pre-stabilization years an¢ 
overhead has gone up 50 percent," 
the article continued. “Civil 
costs and prices are approaching — 
the break-even point and in magy 
instances civilian goods are 
sold by manufacturers for less than 
they cost to produce.” oy 

Kansas Ruling 

Following announcement of @ ~ 
three-judge Federal Court opi a 
upholding the right of Kansas Oo 
regulate labor unions but invalidat-\ 
ing three sections of a 1943 Kan@aame 
union regulatory law, indi¢ation# ~ 
in Topeka are that the current Kan- — 
sas Legislature will not unde 
amendments to the law. 

Belief was expressed that 
opinion had not weakened the: Nay 
sufficiently to warrant any action” 
at the present legislative sessiggas 
and that the state should ne 
with enforcement of the terms of 
the law left unaffected by the co 
ruling. “ 

Held unconstitutional were sec- | 
tions that prohibited work st ‘i 
pages not authorized by a majorit; 
vote of employes, banned jurisd 
tional strikes, and sought to ” 
vent secondary boycotts. : 
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Tex. Plant Seen 
Solving Carbon 
Black Shortage 


WILMINGTON, Del.—Oscar Nel- 
son, president of United Carbon 
told that firm’s annual meeting 
here last week that the critical 
shortage of channel black, wh 
caused tire companies to cut pro- 
duction schedules from seven to 
days a week, would be solved 
the manner in which government 
officials were providing assista = 
to the carbon black industry. ri 

United Carbon is building the 
largest channel plant in the wo 
for the government near Odesss 
Tex., according to Nelson, who said 
this plant should be in partial 
eration May 1 and attain its rated 
capacity of 41,000,000 pounds annp- 
ally by July 1. A recently-auth 
ized addition to the plant will add 
another 15,000,000 pounds annyel 
capacity, he said. 

Nelson said one of the greatest 
problems has been to find adeq 
supplies of natural gas that 3 
not restricted by state legislation. 

In 1941, he said, United was a “n 
comer” in the furnace black indt- 
try, with an annual output of 12,- 
000,000 pounds. By next July x 
duction will be up to 106,000,000 
pounds and additional capacity_is 
contemplated. 


Goodrich Plant 


Begun in Ala. 


TUSCALOOSA, Ala. — Construc- 
tion is getting under way rapig@ly 
here for a new $10,000,000 hes 
duty tire plant for the B. F. Good- 
rich Co. Steel erection for the 12@0- 
foot-long daylight manufactur: 
plant is scheduled to start within 
the next two weeks. 

Specially designed for large sc™e 
production of bus, truck, and other 
automotive tires, the plant will 
used chiefly for the manufacture 
of military casings weighing 100 
pounds or more. 
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7000 
Now Available 


UNIT No. 1. Contains six openings 
each 6%" x 5%” x 12”; 102 openings UNIT No. 4. Cont th 
4 wn 5%” x 12”. Overall height 84”, 77, GE. IA Gi Na Ci ern 1344” * 35%" x 12s ned wane 


wit ip ng weight, s. sid 
sh pi $59 75 tb WA ig 4 eS q) 4 /B U T Ce "song seit, 1 Ibs. 


- UNIT No. 2. —_— openings as 
follows: 6,64 = 8" = 2212 46, CAN BE MADE 
x 3544” x 12"; 2 Ys x 1TH" X 12's s 


125% $B 50 ch, ree nF These approved storage systems, available NOW, will a cB oa 
Shipping weight, 169 Ibs. enable you to increase your parts volume—control stocks ah | 
—conserve space—save time and money—prevent losses 
—and increase your protfis! AMPCO Steel Bins are of 
strong STEEL construction; backs and uprights, 20- 
gauge; shelves and 9” dividers and larger, 22-gauge; and 
smaller dividers, 24-gauge. The bins are completely ad- 
justable and easily rearranged. Each unit is complete, 


including solid sides. 


All prices net, F. O. B., Amarillo, Texas. Freight 
Class: Fourth. Units shipped unpainted and knocked 
down, with sufficient bolts included for quick and easy 
erection. Delivery: Immediate. 


SEPARATE PIECES. Dividers each 414”, 20c; 634”, 

30c; 9”, 40c; 1314”, 60c; 18”, 95c. 

Shelves, each $1.50. Uprights, each $3.75. Backs, each UNIT No, 101. Contains 43 openings 

$5.25. Scovel height 42”, width 36”. .? - 
Shipping weight, 89 Ibs. 


ng weight, 157 ibs. 
oe eit WRITE, WIRE or PHONE $30.55 


TAT ee 


¢ ISI STOTT eT OL! LT PR 
vols LARGEST DODGE DEALER IN ENTIRE SOUTH! 
PACIFIC cf PEARL: DALLAS ° Phone R-5531 
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FOB FACTORY 
Electronics Doing 


Job in Overalls 


By A. H. Allen 


“ELECTRONICS IN OVERALLS” is the glamorized ver- 
sion of the myriad applications of induction heating to a 
wide variety of metals and materials. Last week in Detroit, 
Detroit Edison Co. staged a special four-day demonstration 
of the various types of equipment in actual operation, in 
cooperation with six Major’and induction melting of metals 
manufacturers of the devices.|has been practiced commercially 
While induction heating!for a good many years, one of the 


newer forms of induction heating, 
that applied to dielectric materials, 
is not so well known, but is acceler- 
ating rapidly. 

In the plastics field, for example, 
the high-frequency heating of so- 
called preforms has cut the cost of 
manufacturing molded plastics 
about in half, be- 
cause of savings, 
principally in 
time, over former 
methods of heat- 
ing plastic parts 
in steam - heated 
molds. Heating of 
dielectric materi- 
als in general is 
done at frequen- 
cies up in the 
millions of cycles, 
or megacycles as 
opposed to the 


kilocycle frequency range used for 
induction heating of metals. 


In both types of heating, how- 
ever, the original equipment cost is 
high and unless it is installed to 
handle mass quantities may not 
prove practical, despite the speed, 
cleanliness and general neatness of 
the operation. 

In the metals field, induction 
hardening of crankshaft bearings, 
camshafts, rocker arms, valve ends, 
etc., is becoming commonplace. 

In the field of nonmetallics, in- 
duction heating in electrostatic 
fields of high voltage and high 
frequency is being extended to 
such things as packaged cereals 
where heat can be used advan- 
tageously to guarantee against 
chances of infestation or other 
contamination. 


Another “Flying First” 


Plexiglas 


that grew out of 


‘HEN flying speeds climbed up over the 300 m.p.h. mark, PLEXIGLAS 
“greenhouses” — panels of plastic in a metal framework —were developed to 
protect fighter pilots from fierce winds and freezing slipstreams. Thus, strong, 
tough, and permanently transparent, PLexi¢as helped make possible one of 
the major improvements over the Jennys and Allisons of World War I. 
Now another PLextctas development eliminates even the metal framework. 
The one-piece “bubble” canopy of tear-drop design gives the pilot better all- 
around visibility, unbroken by metal supports. It reduces wind resistance and 


PLEXIGLAS IS JUST ONE 


of the many types of prod- 
ucts developed by Rohm 
& Haas research. The 
varied fields this company 
serves with a diversified 
line of chemicals range 


from aircraft (plastics) to 
agriculture (insecticides 
and fungicides), textiles 
(reducing agents and fab- 
ric finishes), enamelware 
(porcelain opacifiers), 
and leather (synthetic 
tanning materials and 
finishes). 


ance in all phases of fabrication and 
design and in the most advantageous 
use of the optical and mechanical 
properties of PLEXIGLAS, you are in- 
vited to take advantage of the co- 
operation of the Rohm & Haas tech- 
nical staff. 
DETROIT OFFICE: 

619 Fisher Building — Madison 1500 


drag with resultant gains in speed. It further increases the savings in weight 
already possible because of this remarkable plastic’s inherent light weight. 

As pioneers in the manufacture and fabrication of acrylic plastics, Rohm & 
Haas has helped develop hundreds of PLExtcLas applications, including 
many with far-reaching significance to the automotive industry. For assist- 


ONLY ROHM & HAAS MAKES Plexiglas CRYSTAL-CLEAR ACRYLIC SHEETS 


AND MOLDING POWDERS 


Prexictas is the trade-mark, Peg. U.S. Pat. Off., for the acrylic resin thermoplastic sheets and molding powders manufactured by Rohm & Haas Company. 


Represented by Cia. Rohm y Haas, $.R.L., Carlos Pellegrini 33!, Buenos Aires, Argentina, and agents in principal South American cities. 


It also has found applications in oT 


such instances as the curing of ply- 
wood, drying of fabrics and a heafi 


of nonrelated applications. It is~ |) 


estimated that total power installed 
in this country for vacuum tab( 
induction heating equipment now 
amounts to some 200,000 kilowat' 

+ + +. ae 


One of Miracles 
In Metal Working e 


ONE OF the miracles of moder 
metalworking is the productiomeo 


extremely small sizes of steel tub- © 


ing, such as is used in hypodermig¢ 
needles, by repeated rolling, a 
ing and drawing through dies, 
from, say, a hot-rolled three-inck 
diameter tube, with %-inch 


thickness to one with outside diam- © 


eter of only 0.009-inch and insidg 
diameter of but 0.004-inch; in othe 


nt 


words, with a wall thickness of only 4 


2% thousandths of an inch. 


It is reported a set of fender 
dies, once costing the motor-car 
manufacturer around $55,000, 
is quoted at nearly double this 
amount, virtually all of the in- 
crease being occasioned by war- 
swollen labor costs. 


* * * 


One single automotive company » 


plunked out $375,000 last year in 
wages for union stewards, men wh 
spend their entire time “adjusting” 
grievances of employes. The wo 
part of it is that these steward! 
often find time hanging heavy on 
their hands and thus are force¢g 
to manufacture grievances to k 
busy; so in effect the company in- 
vested $375,000 to help create 4 
year’s grievances for its employes. 
* * * 


Wraps Lifted 
On New Shell 


It took Ordnance a long time 
lift the wraps from the tungsten 
carbide shell cores which are being 
produced by Carboloy in Detroit 
for armor- piercing shells being 
used successfully against the newe( 
and more heavily armored German 
tanks. Reports were current during 
the African campaign, mg 
months ago, that the Germans Were 
using this type of anti-tank amm 
nition, and many wondered at 
time where they were getting’ the 
tungsten in the quantity required 
for this application. 


Barnes Succeeds 


Vincent Bendix 


NEW YORK. — Claire L. Barne 
founder and for many years presi 


dent of the Houdaille - Hershey 


Corp., has been elected chairmag 
of the board of directors of Bendf 
Helicopter, Inc., to fill the vacancy 
created by the recent death o 
Vincent Bendix, it was announce¢ 
last week following a meeting of 
the board. 
Robert J. Newhouse, of New 

& Sayre, marine insurance under- 
writers, was elected chairman o 
the executive committee. Barnes 
and Newhouse have been members 
of the board of directors and o 


the executive committee of Bendix 


Helicopter for several years. 


Tractor Tire Chain 


Quotas Increased 


WASHINGTON. — An increase i 
production of tire chains for farm 
tractors is authorized in the 1945-4¢ 


quotas of civilian tire chains, an® 


nounced last week by the WPB. 
Under the new quota, chain man 


facturers are permitted to produce” 


120 percent of the farm tractor tire 
chains shipped by them during 18 

There are no changes in the quotas 
of chains for passenger and com- 
mercial vehicles, WPB said. 


Pressed Steel to Handle 


Gould Battery Exports 


DEPEW, W. VA.—John C. Sy 
kora, Gould vice-president and 
sales manager, announces the sign 
ing of a contract between Goul 
Storage Battery Corp. and the 
Pressed Steel Car Co., Inc., of Pi 


4 


. = 


& HAAS GCOMPANY 


PHILADELPHIA, PA, 


Osa 


Manufacturers of Chemicais including Plastics . 


burgh, authorizing the latter com 
pany to act as exclusive agent for 
the export of Gould industrial sto 
age batteries to all parts of the 
world except Canada. 


WASHINGTON SQUIRE, 


. Synthetic Insecticides Fungicides .. . Enzymes . . . Chemicals for the Leather, Textile and other Industries 


Need a Service Man—Want a Job—try 
a want ad in Automotive News. They ge 
quick results! 





RECENTLY a brief description of the new 
Celanese* synthetic yarn, Fortisan*, was 
published. Little was mentioned beyond the 
fact that it is the world’s strongest textile 
yarn, that Fortisan couples extreme strength 
with exceptional lightness, that it is exten- 
sively used for parachute fabric, shroud lines 
and other war materials. 


But almost immediately letters began to 
come in. Fortisan started ideas flowing from 
many types of industry looking to postwar 
products. Here is a cross-section of the va- 
riety of thinking Fortisan has stimulated on 
the part of designers, engineers and manu- 
facturers: 


e+. One was for acoustical insulation 


e+. One inquiry was concerned with For- 
tisan for brush bristles 


ee. one was for fish nets 


Celanese 
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0 flow when 


Zaeeer™ 


-oor"” 


subject is 


SYNTHETICS 


... electrical insulation was another 
...meckwear linings were another 


... Shower curtain materials were an- 
other 


... one asked about plastic laminations 
.-. One inquiry covered dental floss 

... another mentioned lingerie 

. - . automotive fabrics were still another 
... brassieres were another subject 

... flags and bunting were another 

.-. men’s shirts were another 


This distinctive new yarn, Fortisan, is a good 
example of the fundamental way in which 
synthetics work to stir the imagination. 
These man-made materials that are free of 
natural limitations, that can be created to 


combine specific properties and to meet ex- 
act objectives, are an exciting challenge. 


This challenge is working constantly at 
Celanese in all three basic synthetic fields— 
textiles, plastics and chemicals. An example 
in the latter field is Lindol*. Beginning as a 
plasticizer, special formulations of Lindol 
are now serving as lubricant additives, in- 
creasing the film strength of aviation motor 
oils many times; as an important compo- 
nent of anti-fouling, barnacle-resistant paint 
for Navy ships; as a non-flammable lubri- 
cant for hydraulic presses in war plants, 
thereby reducing fire and explosion hazards. 


Celanese technical service and research 
are always at your disposal. At Celanese 
every opportunity to exchange ideas is wel- 
comed — particularly when the subject is 
synthetics. Celanese Corporation of Amer- 
ica, 180 Madison Ave., New York 16, N.Y. 


TEXTILES 


PLASTICS 


CHEMICALS 


"GREAT MOMENTS IN MUSIC”* PRESENTED BY CELANESE 
e.. EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 


Reg. U.S. Pat. Off. Copyright 1945, Celanese Corpcration of America 


CELANESE CORPORATION OF AMERICA + 180 MADISON AVENUE NEW YORK 16, 
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Idaho Legislature OK’s 


Reciprocity Parley Set 


Wisconsin Invites 7 Midwest States to Tackle 
Uniform Limit Issue April 19-20 


* MADISON, Wis.— This state is 
taking the initiative in finding a 
solution for an ancient and contro- 
versial problem, the adoption of 
permanent uniform vehicular size 
and weight restrictions on highway 
use in the midwest. 

Gov. Goodland has issued a call 
to officials of seven other midwest- 
ern states to meet here with Wis- 
consin legislative and administra- 
tive leaders on April 19-20 with a 
view to promulgating a plan for 
permanent reciprocity on regula- 
tion and taxation of motor trucks 
in interstate traffic. 

It is the hope of Wisconsin 
sponsors of the reciprocity con- 
ference that a series of recom- 
mendations can be reported for 
legislative action in the respec- 
tive states during the 1945 ses- 
sions. 

The conference call resulted from 
a resolution adopted in the Wiscon- 
sin legislature recently, where in 
turn it was inspired by the Wis- 


Amphibian Tank 
Output Near 1.500 
At Graham-Paige 


DETROIT. — The most deadly 
of all Alligators—the heretofore 
secret LVT-3—is in uction for the 
first time at Okinawa, Graham- 
Paige Motors Corp. disclosed in an- 
nouncing that it has produced al- 
most 1,500 amphibian tanks. 

Joseph W. Frazer, chairman of 
Graham-Paige said the new Alliga- 
tor has increased firepower and 
heavier armor, and is faster on 
land and water than the LVT-4 
which played a major role in the 
landings at Tarawa, the Philippines 
and Iwo Jima. 

The LVT-3 is powered by two 
165-horsepower engines, which have 
replaced the radial airplane engine 
used in the LVT-4. Another fea- 
ture, Frazer said, is a ramp door 
at the rear which permits quick 
unloading of men and supplies in 
landing operations. 

The Graham-Paige chairman said 
his company currently is working 
on a $25,000,000 Navy contract for 
the new LVT-3 and has received 
an award totaling approximately 
$10,000,000 for additional Alligators. 


Chemical Confab 
Set for May I1 


NEW YORK.—-Members of gov- 
ernment agencies, as well as dis- 
tinguished chemists, are expected 
to discuss chemistry’s importance 
to the war at the May 11 medal 
meeting of the American Institute 
of Chemists, to be held in Colum- 
bus, O. 

The program is under the direc- 
tion of the Miami Valley chapter 
of the institute. Dr. E. L. Luaces, 
chairman of the Miami Valley 
chapter and president of the Chem- 
ical Developments Corp., of Dayton, 
O., is in charge of the arrange- 
ments. 

Dr. James R. Withrow, head of 
the chemical engineering depart- 
ment of Ohio State university, is 
honorary chairman. 


Frank Herman Promoted 


By Purolator Products 

Frank P. Herman. has_ been 
named executive vice-president of 
Purolator Products, Inc., Newark, 
N. J., according 
to Ralph R. 
Layte, president. 

Herman has 
been associated 
with Purolator 
Products for over 
18 years. He has 
served as man- 
ager in charge of 
equipment sales 
of Purolator’s De- 
troit office. 

Martin Stolz, 
formerly assistant 
manager of equipment sales, has 
been promoted to the post of man- 
ager of equipment sales. 


re 
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F. P. Herman 


a Job -try 
They get 


Need a Service Man-—Want 
a want ad in Automotive News 
quick results! 
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consin Farm Bureau federation, 
motor trucking organizations and 
others concerned about the pros- 
pect that with the conclusion of 
the war the several states will re- 
turn to the diversity and confu- 
sion of regulations and taxes that 
prevailed before the conflict. 

After Gov. Goodland learned that 
other state governments were fa- 
vorably interested in the proposi- 
tion, he invited Michigan, Minne- 
sota, Nebraska, Iowa, Illinois, In- 
diana and Missouri to send official 
delegations to the meeting here. 

According to the Wisconsin 
legislative resolution, the great 
diversity of regulations on high- 
Way use in the midwest before 
the war “substantially burdened 
and retarded the free flow of 
agricultural and other products 

in interstate commerce.” 

“Many of such limitations,” the 
legislature added, “has become out- 
moded in view of improvements in 
motor vehicle design and highway 
construction.” 


GM-Australia Ready 


For Car Production 

SYDNEY. — General Motors 
Holdens, Ltd., has informed the 
Australian government that it 
is ready to build motor vehicles, 
including chassis and engines. 

The company has undertaken 
to produce a five-seat sedan and 
a related utility car, especially 
designed for operation in Aus- 
tralia. General Motor Holdens 
will get from General Motors 
Corp. various manufacturing 
rights, services of engineers in 
specialized fields and access to 
GM plants in the United States, 
Canada and England. 


Gar Wood Boat Unit 
Wins Army-Navy E 
MARYSVILLE, MICH.—The boat 
division of Gar Wood Industries, 
Inc., here, has been awarded the 
Army-Navy E for its speed and 
efficiency in converting from the 
production of wooden pleasure craft 
to processing and _ assembling 
heavy-duty steel equipment for the 
armed services. 


There are profit-making opportunities 


in AN Want Ads, See inside 


1 Cent Gas Tax Increase 


BOISE, Idaho.—A bill increasing 
Idaho’s gasoline tax from five to 
six cents per gallon, one of three 
tax measures backed by Gov. Gos- 
sett to provide matching funds for 
postwar highway construction, was 
given final approval by the state 
legislature just prior to its ad- 
journment for the year last week. 

A House-approved bill to in- 
crease licenses on commercial 
trucks was killed in the Senate 
state affairs committee, however, 
while the House recommitted a bill 
to impose a ton-mile tax on trucks 
and buses. 

Gov. Gossett had told legisla- 
tive leaders that the state high- 
way fund was in the red and 
showed them a statement from 
State Auditor Ernest Hansen 
that the department would be 
issuing registered warrants by 
April or May. He reiterated that 
extra funds were needed not only 
for matching purposes with fed- 
eral postwar highway funds, but 
for actual maintenance and con- 
struction operations. 

The governor pointed out that 


ack-cover.!Idaho needs some $3,000,000 an- 


nually during the first three post-. 
war years to match about $5,00 


- 


_ 


a 
<< 


—_ 


000 to be given by the federal gov- © 
ernment for highway work in 
state. As contrasted with tha 
needs, it was estimated that the” 
gasoline tax increase will raigaam 
$800,000 a year. ' _ 
During the closing days of the J 
session, 45 members of the Id 
Motor Transport Assn., meeting TH 
Pocatello, warned that passage tJ 
a state ton-mile truck and bus a 
might cause them to cease haulif 
in Idaho. as 
O. R. Craven, president of 
association, said “op eratorsg 
agreed that if the tax asked 
H. B. 118 is imposed, they wi 
have to cease operating in Idah 
altogether, or else place an e 
bargo on Idaho freight. 
“We feel that its enactm 
would kill present reciprocal licen#+ 
ing arrangements with Utah . 
that state might even require fz 
and livestock and commercial hauk 3 
ers to pay a heavy Utah lice = 
fee.” Ct 


UNITED STATES 





ree Slash Bills 
Sraw Fire of 


onn. Officials 


HARTFORD, Conn.—Contending 
at more, rather than less, reve- 
nue was needed in the state high- 
way fund, state officials expressed 
position before the legislative 
motor vehicles committee against 
vo proposals to reduce the cost of 
“wtor vehicle operator’s licenses, 
one putting the licensing on a 
pree-year basis at $7 and a second 
vmich would reduce the present $? 
annual fee to 50 cents. 


wesides opposing both bills be- 
cause of their adverse revenue ef- 
fect, Deputy Motor Vehicles Com- 
ssioner J. Walter Darley said 
that the three-year bill would 
guse the department to lose what- 
er control it had over drivers. Hr 
estimated the three-year plan 
ould decrease highway revenues 
$1,187,000 over any given three- 
year period, while the other bi' 
Suld bring about a revenue loss 
of $1,410,585 annually. 
Director William M. Greene of 
p state Highway Safety commis- 
sion said the three-year plan would 
«tend the chances of a driver’s be- 
~yming physically unfit to drive 
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and yet remaining on the road. Ex- 
plaining that he considered the 
proposal strictly from the safety 
viewpoint, he said he was against 
it in the belief it was potentially 
dangerous. 


Rep. Perry T. Shafner, of New 
London, sponsor of the fifty-cent 
proposal, asserted that the present 
$3 assessment was “excessive.” De- 
claring that during the last cam- 
paign Gov. Baldwin “bragged’ 
about the excellent financial con- 
dition of the state, he declared that 
“with all this slush money lying 
around, it is about time the fees 
were cut down for the motorists.’ 


Kramer Freight Lines 


To Expand in N. J. 


DETROIT.—In line with plans 
for postwar expansion, purchase of 
new terminal property in Carlstadt, 
N. J., by Kramer Bros. Freight 
Lines, Inc., is announced by G. Ray 
Dalrymple, executive vice-president 
of the company. Kramer’s general 
offices and main terminal are here. 

Stanley B. Dilks, manager of 
Kramer’s former terminal at Har- 
rison, N. J., continues as manager, 
according to Dalrymple. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


“Our salesmen are getting into 
condition again by taking turns sell- 
ing each other.” 


Heater Folder 


A four-page folder describing air- 
craft heaters from 15,000 to 100,000 
BTU/Hr. and automotive type heat- 
ers from 15,000 to 40,000 BTU/Hr., 
has been published by Fluid Heat 
division, Anchor Post Fence Co., 
Baltimore 24, Md. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover 


GM Designs Rail Car 


Burlington to Use Auto Firm’s Plan 
For Postwar Observation Unit 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Considerable discus- 
sion has followed disclosure that 
the General Motors styling section 
has created designs for railroad 
ears of various types suitable to 
use in connection with diesel loco- 
motives built by the GM subsidiary 
Electro-Motive division. 

It all started here with a sur- 
prise announcement that the 
Burlington Lines will use a GM 
design for an observation car 
and will use a stainless steel 
model built as an “experiment” 
in the railroad’s own shops. 

Ralph Budd, president of Bur- 
lington, made the announcement at 
a meeting of the Executives Club 
at which Charles F. Kettering, vice 
president and research director of 
General Motors, was the principal 
speaker. 

The observation car features 
what is known as an “astral,” or 
glass, dome set into the top over 
high seats to give an unobstructe” 
view of the scenery. 

At the conclusion of the meeting. 


Linked with the “U.S.” Seal of Quality, the U.S. 


Tire sign is the symbol of service. 


From coast to coast, this sign is displayed by 


local, independent U.S. Tire Dealers whose business is 


built on skilled service. 


During these war years, they have helped keep 


America’s transportation system rolling. They have served, 


and will continue to serve, over and beyond the line of 


duty — because each one of them has a stake in the future 


of his community. 


Serving Through Science 


Listen to “Science Looks Forward" —new series of talks by the 


great scientists of 
Program. CBS network, Sunday afternoon, 


America—on the Philharmonic-Symphony 
3:00 to 4:30 E.W.T. 


RUBBER COMPANY 


1230 SIXTH AVENUE - 


ROCKEFELLER CENTER + 


NEW YORK 20, NEW YORK 


reporters fired questions at repre- 
sentatives of General Motors, prin- 
cipally those from the Electro-Mo-. 
tive division, but were unsuccessful 
in getting an admission that the 
work of the styling section presages 
an invasion of the railroad car 
building field by General Motors. 

Replying to a_ point-blank 
query as to “who will build these 
new design cars?” a spokesman 
for GM said that “it’s up to the 
railroads, which will probably 
specify companies such as Pull- 
man-Standard, Budd and Ameri- 
can Car, which are regularly en- 
gaged in railroad car production 
on a quantity output scale.” 

The primary objective of Gen- 
eral Motors, it was also stressed, i 
to aid the movement for stream- 
lining and innovations in the rail- 
road industry by furnishing designs 
to all interested roads, thereby en- 
couraging more people to use rail 
travel and stimulating the produc- 
tion of diesel engines by Electro- 
Motive. 

Electro-Motive recently acquired 
125 additional acres of ground ad- 
joining its present plant near sub- 
urban La Grange, bringing the 
total to 335 acres. No information 
has been divulged regarding the 
activities planned for the new 
plants when built. 

Amplifying his announcement re- 
garding the General Motors-de- 
signed observation car, Budd said: 

“The story behind this story is 
that some of the artists, sculptors 
and designers in the GM _ stylin~ 
section were asked to approach 
railroad car plans from the travel- 
er’s viewpoint, without any inhibi- 
tions or restrictions such as past 
railroad practices or standards. 
They worked at the problem during 
such portions of the last year as 
were available in view of their 
various war assignments.” 


Chrysler Hires 
4,000 War Vets 


In Two Years 


DETROIT.--More than 4,000 vet- 
erans of World War IT. 1.616 of 
them former employes. have been 
employed by Chrvsler Corp. in the 
past two years, K. T. Keller. nresi- 
dent, has informed stockholders. 
He also announced a dividend of 75 
cents per share for stockholders on 
record Feb. 26. 

It was the 74th dividend paid in 
nearly 19 vears. 

Keller also told the stockholders 
that 21,459 corporation employes 
have joined the armed services, and 
that more than 60,000 persons have 
been added to the company’s pay- 
roll during the war. 

More than 120,000 persons are em- 
ployed by the company today, com- 
pared to 82,249 during peacetime. 
The number of plants has grown 
from 19 to 24, with a total of 29.- 
741,518 square feet of floor space, 
as compared to 16,000,000 prior to 
the war, Keller said. 


Babb to Head 


De Soto Region 


DETROIT. — J. B. Wagstaff, 
general sales manager of De Soto, 
announces the establishment of a 
new sales region with headquarters 
in Syracuse, N. Y., under the man- 
agership of George H. Babb, veteran 
automobile sales executive. 

Wagstaff said the new region 
would include all of New York 
state west of the Hudson River and 
part of Pennsylvania. 


Precision Lab Markets 


Adjustable Counterbores 

Counterbores adjustable to .001 
inch over a range of approximately 
1/32 inch, known as PML counter- 
bores, are now being marketed by 
the Precision Mechanical Labora- 
tory, 119 West 63rd St., New York 
23, N. ¥. 

The adjustable feature allows the 
bit to be reset after many grind- 
ings to the desired recess size, re- 
taining extreme tolerances on both 
standard and non-standard diam- 
eters. Small machine screw head 
diameters can be accomplished 
with these tools. 
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Feb. Surplus Sales 
Total $7,156,372 


WASHINGTON.—Treasurv’s Of- . aguamaceamcton of Va., Richmond, 


fice of Surplus Property announces 
that the sale of consumers goods 
amounted to $7,156,372.23 during the 
month of February. These items 
were mainly surpluses that were 
turned over to Treasury by the 
Army and Navy. 

The sales were divided among 
Treasury Procurement’s 13 regional 
offices. 

During the same month $32,733,- 
537.52 in declarations was received 
by the Office of Surplus Property. 

The sales involved 121 transac- 
tions of more than $5,000 each. The 
following list includes sales of au- 
tomotive products only: 

Region 1. No motor products. 

Region 2. Motor vehicles, $5,531, 
Elliott Motors, Woodbury, N. J. ; 
motor vehicles, $7,897, Bob’s Auto 
Parts, Kingston, N. Y.; storage bat- 
teries, $5,000, Moran Towing & 
Transp. Co., New York. 

Region 3. Motor vehicles, $9,598, 


‘Region 4. No auto products. 
Region 5. No auto products. 
Region 6. No auto products. 
Region 7. Scrapers, $14,000, P. W. 
McCoy Co., Denver, Colo. Motorcy- 
cles, $16,321, Dudley Perkins Co., 
San Francisco. Motorcycles, $6,217, 
Harley Davidson Sales Co., Hous- 
ton, Texas. Motorcycles, $5,685, Rich 
Budelier, Los Angeles. Automobiles, 
$6,764, America Auto Salvage, Ft. 
Worth, Texas. Scrapers, $10,498, 
State Tractor & Equipment Co., 
Phoenix, Ariz. Motorcycles, $9,185, 
Memphis Harley Davidson Co., 
Memphis. Motorcycles, $8,915, Tulsa 
Motor & Cycle Co., Tulsa, Okla. 
Motorcycles, $7,553, Jones Motor & 
Loan Co., Dallas, Texas. Motor ve 
hicles, $17,000, Beacon Truck 
Wrecking Co., Los Angeles. Motor 
vehicles, $12,248, Southern Moto 
Co., Houston, Texas. Motor vehicles, 
$8,601, Simpson Auto Co., Oklahoma 


News, Advertising, Readership Devoted 
to Building a Better Civilization 


a. 
Tor WHUSTIAN. Sripypy, 


Vow tandia, “yovds 
Win fetily «5. See 


City. Motor vehicles, $6,599, Madi- 
son Auto Sales, Jackson, Miss. Mo- 
tor Vehicles, $6,931, Southern Used 
Car Co., Houston, Texas. Motorcy- 
cles, $5,225, Harvey Lindstrom Co., 
New Orleans. Trucks, $6,969, Don- 
ald Diamond Motor Co., Cleburne, 
Texas. Dump trucks, $16,002, G. & 
S. Used Cars, Enid, Okla. Motor- 
cycles, $6,946, Bryan Motor Co., 
Bryan, Texas. Motorcycles, $7,255, 
Rich Budedier, Los Angeles. Trucks, 
$6,764, Alexander Motor Co., Corsi- 
cana, Texas. Tractors, mixer and 
tank, $6,151, Equipment Supply Co., 
El Paso, Texas. Trucks, $16,920, 
Dow Chevrolet Co., Houston, Texas. 
Motorcycles, $5,278, Wichita Cycle 
Co., Wichita Falls, Texas. Dump 
trucks, $6,475, Millner Truck & 
Trailer Co., St. Louis. Flatbed and 
platform trucks, $5,337, Reinauer 
Bros., Oklahoma City. Trucks and 
trailers, $6,939, Leonard Moore, Ft. 
Worth, Texas. Trucks, $16,956, 
Alexander Motor Co., Dallas, Texas. 


Region 8. Tractors, $5,650, Simo- 
nett-Brown, Mankato, Minn. 


Region 9. Trucks and automo- 
biles, $6,785, Board of County Com- 
missioners, Eads, Colo. Motorcy- 
cles, $25,810, Central Utah Vocation 
School, Provo, Utah. 


Region 10. Motor vehicles, $5,951, 
Glenn E. Thomas Co., Long Beach, 
Calif. Army trucks, $15,155, Vin- 


cent E. Wood, Santa Barbara, 
Calif. Semi-trailers, $14,437, Shell 
Chemical, San Francisco. Semi- 
trailers, $14,437, Shell Chemical, 
San Francisco. Cargo trucks, $5,- 
061, Kelley Kar Co., Los Angeles. 
Trucks, $5,048, Gaudin Motor Co., 
Salinas, Calif. Trucks, $5,248, Gau- 
din Motor Co., Salinas, Calif. Truck 
and bus tires, $5,359, U. S. Rubber 
Co., New York. 

Region 11. Tires, $16,301, U. S. 
Rubber Co. Portland, Oregon. 
Tractors, $12,406, Derinny Equip- 
ment Co., Seattle. 


Borg-Warner Unit 
Produces Latest 
Amphibian Tank 


CHICAGO. — The Beachbuster, 
new amphibian tank whose use in 
the Okinawa landings has been 
revealed by the United States Navy, 
has been produced in volume by 
Borg-Warner Corp. for almost a 
year, it was learned here last week. 


R. C. Ingersoll, Borg-Warner 
vice-president and head of its Inger- 
soll Steel & Disc division, was per- 
mitted by the Navy to disclose 
some details of production at the 
Ingersoll plant in Kalamazoo, Mich., 
where the Beachbuster is manufac- 
tured. It is reported that 2,000 of 
the items that. comprise a tank 
are manufactured at this plant. 

Ben A. Swennes, Borg-Warner 
engineer, is regarded as the “daddy” 
of the Beachbuster, Ingersoll as- 
serted. Swennes is a veteran auto- 


‘motive engineer and as a conse- 


quence the amtracs that landed 
at Okinawa incorporate more auto- 
motive principles than any other 
vehicle built for the water, accord- 
ing to Ingersoll. 


Autocar Wins Fifth 


Production Award 


ARDMORE, PA.—Robert P. Page, 
jr., president of Autocar Co., has 
just received notice from Robert 
P. Patterson, under-secretary of 
war, that Autocar has been given 
its fifth Army-Navy production 
award. 


Ford Cites Cam SZ 


In Endurance 


Of Tank Engines 


DEARBORN. — The simp 
and ruggedness of the direct actiS 


A 


— 
ry 


aay 


non-adjustable camshaft mechan- | 


ism employed on tank engines m 


by the Ford Motor Co. already has, 7 


paid huge dividends, it was re- J 


vealed here. 


_ 


Examination of nearly 2,000 of 


the 500-horsepower engines whigh 
Army Ordnance has returned 


Ford’s Lincoln plant for recondi- = 


tioning reveals a marked resistay 
to wear under the severest con 
tions, a Ford official jaa. 


Some engines have run as lec 


as 500 hours—at full throttle most. 


of the time. 
stems average only .0003 of an in 
wear and valve guides .0005 of an 
inch. 


Wear of pushrod surfaces, whit 


Despite this, valye 


usually is excessive, was found neg- ne 


ligible, despite the fact that a p 


“a 


sure of 180 pounds is exerted on tie © 


surface every time it is struck by 
the cam. At full load this occy 
1,300 times a minute, the cams re 
volving at one-half the crankshaft 
speed. 

More than 20,000 of these engines 
have been produced at Ford’s Li 
coln plant. 


Fruehauf Buys 
Portland Firm 


PORTLAND, Ore. 
Trailer Co. announces the purck 


ay 


_ 


— Fruehauf Ss 


of Trombly Truck Equipment Co. | 


here. 
According to W. J. Jarvis, Pe 


land branch manager of Fruehauf, ep 


this new addition to the fi 
facilities is part of an overall we 


ern expansion program planned to Bi 


expand service to users of trail¢ 
The Trombly shops will operate in- 
conjunction with Fruehauf’s pr¢ 
ent Portland plant. 


| Want to buy or sell new or used cai 
and Stamps— | Classified Want Ads (see inside back cover) 
will solve your problem. 


Bu 
crus 


War Bonds 
the Axis. 


FACTS . . . between 1920 and 1940 
Los Angeles County population increased 1,849,188, 
became the nation’s third largest and richest market, 
and its fifth greatest industrial center. 


For ADVERTISING MEN ONLY 


Since 1940 it has gained 463,849 in population and 
become America’s second largest producer of war 
goods...no war boom, but a continuation of its time 
proven ability to absorb enormous population gains 
and keep pace industrially. 


Your job is to invest advertising dol- 
lars where they’ll get the most profitable 
results in goods sold and good-will 
gained — or both. 

Even with all your advertising experi- 
ence and marketing knowledge in your 
own field, this is one of the most difficult 
investments in the world to make 
wisely. 

You as an advertiser rightly demand 
tangible results from your advertising. 
But can you obtain them? You can, 
when you consistently use THE 
CHRISTIAN SCIENCE MONITOR to carry 
your advertising news. 


For the MONITOR is a newspaper — a 
great international daily newspaper, 
with an unsurpassed service for gather- 
ing world news. Fearless and unpar- 
tisan, it is the newspaper eagerly read 
by men, women, and youth who want the 
NEWS FACTS and their MEANING as well 
as wholly reliable advertising to guide 
their buying. And they have far better 
than average power to buy. 

Ask our nearest office for full infor- 
mation about the MONITOR MARKET. 
THE CHRISTIAN SCIENCE PUBLISHING 
SOCIETY, One, Norway Street, Boston 15, 
Massachusetts. 


Because the Herald-Express is read by 51,600 to 71,500 
more families in the vital city and retail trading zone 
than any other daily newspaper, it is the logical first 
choice on present and postwar advertising schedules 
planned to reach this amazing market. 


Branch Offices: 

New York, Chicago 

Detroit, Miami, 

Kansas City, San Francisco, 
Los Angeles, Seattle, 
London, Geneva, Sydney 


Oss eeieu ew 
SCIENCE 
MONITOR 


An International Daily Newspaper 


LARGEST DAILY CIRCULATION IN THE WEST 
Represented Nationally by Paul Block and Associate 
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Specially Designed to Help You Maintain 
Your Wartime Record for the Best in Service 


GENERAL’ 
CAR DEALER TIRE PLAN 


® With recognition of the still 
larger part tire sales can play in 
building business after the war, 
many aggressive car dealers are 
determined to emphasize tires as 
an important companion to new 
car sales—thus getting the advan- 
tage of a double sales opportunity 
and a more stable business. 


In preparation for this demand, 
General Tire has ready a tire de- 
partment sales plan for postwar 
profit ...keyed to the specific 
needs of car dealers. 


No other tire offers so many 
sales possibilities as the General. 
After years of “getting the last 
mile” out of every tire, America 
has become extremely quality tire 
conscious and as soon as civilian 
production can be resumed, car 


THE GENERAL TIRE & RUBBER COMPANY 


owners will be ripe for replace- 
ment with America’s most famous 
long-mileage, Top-Quality tire... 
The General Tire. 

Also, Generals are the only tires 
which have always featured a new 
car change-over opportunity. With 
public demand for only the best 
in tires already present, General 
Tire’s postwar sales plan offers car 
dealers and salesmen the biggest 
Opportunity in history to change- 
over every new car sold to a com- 
plete set of Generals. 


The General Tire Postwar Plan 
for Car Dealers is ready for re- 
lease as soon as war conditions 
permit ... Perhaps you, too, can 
share in the proved profit-oppor- 
tunity General Tire will offer. 
Watch for further details. 


AKRON, OHIO 
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GOP Aide Urges 
U. S. to Abandon 
Auto-Tax Field 


NEW YORK. — Postwar repeal 
of all state individual income taxes 
and abandonment by the federal 
government of the gasoline and 
automobile use tax and purely local 
taxes, such as admissions and en- 
tertainment levies, was advocated 
by Rollin Browne, president of the 
New York State Tax commission, 
at a- discussion at the National 
Republican club here. 

Beardsley Ruml, chairman of the 
Federal Reserve bank of New 
York, urged that postwar federal 
taxes be set at as low a level as 
possible without danger of infla- 
tion. He said there was a general 
feeling a postwar federal budget 
of $18,000,000,000 would carry the 
nation a long way toward pros- 
perity. 

Ruml described the corporate 
income tax as an “ineffective and 
disturbing” way of taxing indi- 
viduals and said he was opposed to 
a 25 percent income tax limitation. 

Urging a complete overhauling 
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of national and state tax policies, 
Browne said: 

“That will give us a golden op- 
portunity to break the strangle- 
hold of federal domination which 
threatens to destroy our American 
way of life and also to relieve our 
economy of the crushing burden 
of conflicting, overlapping, multiple 
taxation. 

“We must have a_ consistent 
overall federal-state tax system, 
into which all our taxes will fit 
without overlapping and without 
gaps. Our federal system of gov- 
ernment cannot be preserved un- 
less this coordinated system of 
taxation is built upon a proper 
diversion or separation of the var- 
ious fields of taxation, assigning 
some to each level of government.” 


Allis-Chalmers Builds 


1,000 Prime Movers 

LA PORTE, Ind.—The 1,000th 
prime mover manufactured for the 
Army by Allis-Chalmers Co. here 
has rolled off the assembly line. 

The prime mover is called the 
M-6 and is used mainly to haul 
220-mm and 240-mm howitzers. 

Want to buy or sell new or used cars? 


Classified Want Ads (see inside back cover) 
will solve your problem. 


MARY FLANNIGAN, national vice- 
president of the WOWS and chief in- 
spector at Spring division, rg- 

arner, shows M. O. Gillett a, 
tion manager, 50 cal. ammuni on belt 
link No. ,000,001 produced by the 
moony. A fourth white star for its 
Army-Navy E has been awarded Spring. 


Simplicity in Sales 
Surplus Property Board Streamlines Methods 
By Facilitating Bid Procedure 


WASHINGTON.—Simplicity key- 
notes the new sales program 
adopted by the Treasury Depart- 
ment’s Office of Surplus Property. 
To accomplish this aim there is 
simplicity in: 

1. Method of sale which sup- 
plants the methods known as 
“formal” and “informal” bids by 
the present method which is iden- 
tified by the title “simplified 
sealed bid.” This method requires 
eligible purchasers to submit quo- 
tations on a simple bid form 
which may be procured from any 
Treasury Office of Surplus Prop- 
erty. 

2. Bid form which on a single 
page provides complete description 
of the item and all other informa- 
tion necessary to consummate the 
“bid” and purchase. 

3. Sales conditions which have 
been condensed and listed in one 
document, giving the regulations 


OFFERED TO ADVERTISERS 


- 
3 


A NATIONAL SHOW 


for your 


product 


FOR *37,200 A YEAR 


complete 


S 


‘ No it’s not something done with mirrors. 
Neither is it one of those post-war miracles made 
out of soybeans. 

Here is @ national show for your product for 
$37,200 a year, complete. We'll repeat that for 
you: $37,200. Not $370,000 or $670,000. 

The audience? 1,500,000 families, minimum 
— that’s better than a 5.0 rating. And mind you, 
these are not miscellaneuus families, but a dis- 
tinctive, intelligent audience — the audience of 
people who enjoy reading. 

True, they listen to radio, and they look 
through other magazines. But because good 
reading is their great pleasure Redbook magazine 
is Number One on their hit parade. To get this 


show they pay 25¢ admission; they turn to each 
issue many times — give it three and a quarter 
hours a month. 

Just think how your product can dominate this 
audience with a full page in every issue — 12 full 
pages a year. That’s what you get for $37,200. 

Should you neglect such an opportunity? 
Especially when you stop to think that it is ad- 
vertising like this that built most great adver- 
tisers of today! 

q gy 7 

While Redbook is now over-sold, we'd like to 
send you “The Rating You Can Expect in Red- 
book.” Write Redbook, 230 Park Avenue, New 
York 17, New York. 


A 20.0 Rating, Coast-to-Coast. 


* 


Six million families — 1 out of every 5 — read Red- 
book, Cosmopolitan and American, THE MONTHLY 
GROUP — with less than 15% duplication. A na- 
tional rating of 20 points! In all advertising there 
is no national opportunity equal to it — at any- 
thing like the price of $160,000 for 12 full pages. 


ke 


that govern purchases from Tree 
ury. . 
4. Procurement of bid forms by 
either verbal or written contac 
with the regional office in the ter- 
ritory in which property is located. 

5. Dissemination of informe 
through listings in the Surplus Re- 
porter which make known to eli 
gible. purchasers items that are.fe 
sale. 

The Surplus Reporter is the Treas 
ury Department’s notification» o' 
surplus property which is for sale. 
Receipt of the publication does no 
in itself, establish eligibility te 
make purchases of items listed 
therein. 

Since the Surplus Reporter may 
not in every instance give full de- 
scription of the items listed, p 
pective purchasers are urged to 
make immediate contact with th¢ 
regional office in which the prop 
erty is located, and obtain: 

1. Detailed information with re- 
gard to the ‘property. 

2. Determination of eligibility 
to purchase the items. 

3. “Simplified” sealed bid forms 
for making quotations. 

Each list of property in the Su: 
plus Reporter is given under the 
address of the regional office serv, 


‘|ing the territory in which the prop 


erty is located. It is to this office 
that you are to address your in 
quiries, giving the numbers and 
names of the items in which you 
are interested. 


A specific time will be assigned 
for opening bids on items listed 
and this will be shown on the bid 
form. 


Martin to Head 


Tire Research 


DETROIT. — Luther B. Martiz 

has been appointed director of 
development and research of United 
States Rubber Co. 
with headquar- 
ters here, it is an- 
nounced by Dr. 
Sidney M. Cad- 
well, assistant 
general manager 
of the company’s 
tire division. 

Martin joined 
the company in 
April, 1918, as a 4 
chemist _ > ak 
company’s art- Martin 
ford Rubber » = 
Works, Hartford, Conn., where h 
later became chief chemist, and 
eventually, factory manager. 
was transferred to Detroit in 1928 
where he became manager of tire 
quality, and later, assistant direc 
tor of tire development. 


He is present chairman of thg 
Ordnance Advisory committee o 
the Tire and Rim Assn., a member 
of the WPB Tire and Tube Techn 
cal Consulting committee, and 
member of the Synthetic Test com- 
mittee of the Tire Industry. 


At the same time it was an- 
nounced that Dr. Arthur W. Bul 
has been appointed associate di 
rector of tire development. He 
joined the company in 1928 engag 
ing in research at the company’s 
general laboratories in Passaic, N. 
J.. and later was transferred 
the tire development departmen' 
at Detroit. At the outbreak of the 
war, Dr. Bull did notable work 
the development of bullet-sealing 
fuel tanks for airplanes, and subse- 
quently was made manager of th 
tire engineering department at De- 
troit. 


British Motor Co. to Buy 


Government Factory 
MONTREAL.—Britain’s Standard 
Motor Co. is to take over Coven 
try’s largest shadow factory on 
lease from the government, says 
the Transatlantic Daily Mail. Th 
object is the postwar production of 
automobiles and allied products. 


The factory, which covers 1,000, 
000 square feet, has been operated 
by the company on behalf of th 
Ministry of Aircraft Production 
since it was constructed at the 
start of the year. 


Democracy is the Americun way of 


life; let’s keep it that way. 
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“We'll he ready, too!” 


SAY HUDSON DISTRIBUTORS AND DEALERS 


RT TT a. Ne MICE AF ee eT NET Se AARNE AN RRR RORC APOE er Renee rene Myseseangh Rae 


Ralph Knight, Inc., Distributor, Kansas City, Mo. 


PTL 


Made 


ee 


“Burnie” Hyland, Distributor, Spokane, Wash. 


DICK Ds BOIs 
Ao dea = ages 


Dick Du Bois, Distributor, Seattle, Wash. 


PLANTS ARE DEDICATED TO WAR PRODUCTION — OUR 


LLL TTT) Get Ty: 


| io NOW, Hudson distributors and dealers 
are putting into operation an expanded pro- 
gram of parts distribution—to assure a continuance 
of the kind of service that has kept Hudson cars 


in tip-top condition through three years of war. 


That is their Number One job. But at the same 
time, they are well along with plans to enlarge 
and modernize their plants, equipment and sales 


facilities for the competitive selling battle ahead. 


Hudson distributors and dealers will be ready. 
when the time comes, to sell a substantially larger 
percentage of the industry’s total of new cars. 
And in every part of the country, this opportunity 
is attracting business men of outstanding ability 


and experience to the Hudson franchise. 


HUDSON 


HUDSON MOTOR CAR COMPANY 


DETROIT 14, MICHIGAN 


35 Years of Precision Manufacture 


When new cars can be built 
again, the Hudson Triangle, long 
a symbol of craftsmanship and 
quality, will identify outstanding 
Hudsons, product of the com- 
bined war and peacetime experi- 
ence of this veteran organization, 


lite. ciksnrt tite etl tet ll cacti Dee e 


Jefferson Motor Car Co., Distributors, Beaumont, Texas 


DEALERS TO MAINTAINING WAR TRANSPORTATION 
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Factories’ Views 


Subcommittees Give Reports on How 
NADA Program Was Received 


Eprror’s Nore: In the April 2 
issue, AuToMoTIVE News published 
the transcript of two NADA sub- 
committees’ reports on factory- 
dealer relations—Ford and Pack- 
ard. Herewith are the transcripts 
of other subcommittee reports: 


STUDEBAKER 

The next on our program is our 
good friend, Beb Fleigh, of Balti- 
more, Studebaker dealer. 

R. B. Fleigh: Just go ahead and 
read the report, as it will save 
time. 

Summerfield: Bob has asked me 
to read his rather brief report, and 
I will report on that after I have 
read it. 

(Reading): Bob Fleigh has had 
two very satisfactory conferences 
with the Studebaker Corp., and 
has been given assurance that their 
present perpetual contracts, which 
have been in use since 1934, are 
now in the process of revision with 
a view to making them fully as 
fair and competitive as any in the 
industry. 


One reason why Bob does not 
want to talk at length today, he is 
attending a further conference 
when he leaves this Meeting with 
the Studebaker Corp., and I believe 
I reflect your thinking, Bob, when 
I say that you are most optimistic, 
that it will to a great extent com- 
ply at least with the spirit of the 
twelve resolutions adopted by our 
association? 

Fleigh: I am quite sure of that, 
Art. 
Summerfield: I hope you gentle- 
men feel as I do, that we should 
comply with the request of the 
factories in not divulging advance 
information, when they are still 
in the process of discussion, in or- 
der not to abuse any confidence. 

We will now have a report from 
Carl Wallerich, of Indianapolis, 
who has been a Chrysler dealer, I 
believe, since 1906, who will talk 
to you on the Chrysler Corp. con- 
ference. Mr. Wallerich. 

* * * 


CHRYSLER CORP. 


Carl Wallerich: Gentlemen, my 


report on the Chrysler Corp. con- 
ference is in the form of a letter, 
which I sent to Art. You really 
should read it. 

Dear Mr. Summerfield: 

I had a conference with the ex- 
ecutives of the Chrysler Corp. to 
discuss the NADA Factory-Dealer 
Relation: Policy in September and 
another one this month. 

I find Chrysler much interested 
in a quality dealer program and 
receptive to any plan that will re- 
sult in better dealers. They are 
planning toward this end, working 
closely with their dealers knowing 
that this will result in better char- 
acter of dealers which will be nec- 
essary to take care of the distri- 
bution of their products after pro- 
duction is resumed and to provide 
better service for the cars that are 
operating. 

The near terms plans for dealer 
policies have, of course, been inter- 
rupted by the increased demand 
from the government for war mate- 
rials since the recent German ac- 
tivities in France. 

The following are comments on 
the NADA list of policies: 

New car distribution for years 
has been on a percentage basis 
determined by the territory’s po- 
tential and the past performance 
of the dealer. This plan of dis- 
tribution has been highly satis- 


1945 


factory and there is no indication 
of any change. 

Chrysler has a very well defined 
policy that they are working on at 
the present time to provide for the 
dealers and employees who will be 
returning from government serv- 
ice. An effort will be made to place 
these dealers in their old loca- 
tions but in the event their busi- 
nesses were liquidated or sold be- 
fore entering service, an effort will 
be made to place them elsewhere. 

Discounts have not been reduced, 
and it is my opinion that no 
changes are contemplated at this 
time. 

Chrysler has maintained a very 
high volume in production of re- 
pair parts. Most of these parts are 
distributed from principal trading 
centers through parts wholesales 
direct to the dealers. Parts whole- 
saling is a separate sales agree- 
ment and parts wholesalers are 
given an additional discount en- 
abling them to sell to the small 
dealers on the same discount basis 
as when parts are purchased direct 
from the factory. The Parts Divi- 
sion does not sell any parts at re- 
‘il and all parts sales are made 
through the dealers whenever pos- 
sible. 

Chrysler has for many years 
invited in groups of dealers both 
large and small, selected from 


BOTH Families are Potential Customers 


THE SMITHS live comfortably in West Philadelphia 
on dad’s $4,800 a year salary. Teen-age Betty is 
finishing Junior High. Ten-year-old Tommy goes 
to grade school. Food, clothing and recreation are 
major items in the hard working family budget. 


THE SMITHS have liberal leanings. They read 
THE ReEcorD regularly because it talks their lan- 
guage — reflects and champions their point of view. 
And they rely on REcorp advertisers for shopping 
guidance. So, if you’ve got something to sell, you’re 
“in” with the Smiths when you’re in THE REcorD. 


How people think determines what newspaper they read— 


IT Takes THE RE¢oap 
AND ONE OTuER 
TO GOVER PHILADELeN 


QUARTER MILLION DAILY - 


&, 


THE MURRAYS are a 


Germantown institution. 


Sixteen-year-old Jimmy wants to be a Navy flier. 
Younger sister Sue is a Sinatra fan. The butcher, 
baker and sundry shopping center stores get the 
biggest slice of father’s $400 monthly pay check. 


THE MURRAYS’ tradition-tinged tastes are mir- 
rored in their choice of a family newspaper. Because 
their outlook differs from the Smiths’, they buy 
one—or both—of Philadelphia’s two conservative 
papers. Otherwise, you couldn’t tell them from one 
of the quarter million REcoRD-reading families. 


and whether they see your advertising. That’s why “THE 
REcoRD—and ONE Other” is the only newspaper combina- 
tion that gives complete coverage of America’s 3rd Market. 


eae 


HALF MILLION SUNDAY 


REPRESENTED NATIONALLY BY GEORGE A, MCDEVITT CO., NEW YORK, CHICAGO, PHILADELPHIA, DETROIT, CLEVELAND 


all parts of the country, to dis- 
cuss policies and product. Many 
of the policies in use have «®é' 
sulted from these conferences 
and it is my opinion that this p 
will be resumed when pre 
tion starts. 

It has long been Chrysler’s ¢ 
fort to protect the heirs of a”d 


ceased dealer in the event of li- | 


quidation or sale of the busine 

or if the heirs wish to continu 
the business, this opportunity is 
also given to them. 


Car distribution and the appoint- > 


ment of dealers is based upon the 
potential volume within a trag 


area and the plans now are in the ~ 


direction that there be no over- 
crowding of the territory but, 


ea 


dealers be given a sufficient poten- =| 


tial to make the business profit, 
able and not a financial failure.‘ 
(Interpolation): Right there, I 
might tell you I am a Chrysle 
dealer and my report covers»th* 
four lines of cars, and in most 
detail all contracts are the sam¢ 
I think in all details. 1 
The Chrysler Corp. sales agree- 
ments are perpetual and do n 
have any termination date. 


a 


present sales agreement gives a J) 


definite territory that provides th 


there will be no solicitation outside “J 


‘he designated territory. 
(Interpolation): And for you.m' 


who have not seen any agreement — 


lately, I believe there is something 
new in that agreement. 

For many years, Chrysler has 
worked on a plan of only building 
cars to dealers’ orders and nohi} 
ments are made except as they are 
covered by specific orders sign; 
by the dealers. 

(Interpolation): I do not want 
you boys to get the wrong idea | 
my age. I did not start sefling 
Chryslers in 1906, but I started sell- 
ing automobiles in 1906. In almd 
twenty years I have been selling 
Chrysler cars, only one shipment 
of cars was ever made that wag.i 
ordered and that shipment. was 
more than fifteen years ago. Up: 
der this order plan, there has, 
been any surplus of cars at tHe end 
of the production period and 
possibly the last eight or ten , 
of normal production, we have had 
many orders cancelled because ca 
were not available. — 

There has been for a long pe- 

riod of time, a provision in th 
contract that in the event price 
on any prevailing model are low- 
ered, the dealer is given proted 
tion by either cash payment or a 
credit against his account to ad- 
just inventory to new prices..-/ 
is not contemplated that a change 
will be made in this policy. 

I have endeavored to cover 
most important points in the report, 
but, of course, there still are some 
unsettled on which we cannot -ha® 
answers until there is some indi- 
cation of resumption of prod 
tion. I am satisfied that 
is going to cooperate with us and 
give us the answers on some of + 
other points by the time of the ne 
Postwar Planning committee meet- 
ing. Thank you. 

Summerfield: Thank you. very 
much, Al. 

We will next hear the Report 
our co-chairman, R. L. Ledterman, 
Cadillac-Oldsmobile dealer, frog 
Tulsa, Oklahoma, who contact 
General Motors Corp. for all the 
units of that Corporation. 
Ledterman. 

*x 7 


GENERAL MOTORS ‘ 


R. L. Ledterman: Mr. President 
and Members. I was fortunate 
being assigned to interview the tp 
Officials of the General Motors 
Corp. This was a relatively 
assignment as some of the policies 
set out in NADA’s approved Fac- 
tory-Dealer Relations Policy h 
already been incorporated in Gen- 
eral Motors’ franchise agreemen S, 
and in some instances offered 
pattern that we hoped would be 
adopted by other manufacturers 

General Motors’ officials weve 
most cooperative. They notonly 
appeared interested in discussigy 
these various policies, but showed 
a keen interest in learning ‘what 
other changes of policies th 
dealers really wanted, that would 
be consistent in the premises: 

Concerning the 12 proposals c 
tained in the approved Factory- 
Dealer Relations Policy, I will to 
briefly on each one as they 
pear: 

1. Manufacturers Statement 
Post-War Policy. 

Very soon after the cessation 
of manufacture of motor cars, Gq 


(Continued on Page 82, Col. 1) 
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The One Man With Enough 
Money To Make Prosperity 


There is only one way your message can in- 


If Your Advertising Can Influence Him 


There’s only one thing that makes prosperity. 


That’s money. 
There is only one thing that makes money. 
That’s work. 

To have work—enough work for all—we have 
to sell 50 per cent more than we did in our best 


peacetime year. 
And this is the only way to an America of 
lasting prosperity. 

In that picture above, you’re face to face with 


the man who can swing it—the Wage Earner. 
He has the money—now—today. In figures, 


his saved-up billions add up to four times what 
all America had saved back in 1918. 


He’s the new buying power in the land. Short- 
ages have built a huge backlog of buying 
pressure to launch his spending. Combine his 
spending ability and his unfilled wants—and 
you’ve got the raw materials to write off de- 
pression for a generation—perhaps forever. 


Still, it’s up to your advertising—literally to 
raise the standard of living in America a notch 
higher than it’s ever been before. It’s up to 
your advertising to do a new kind of selling 
job—to give these new millions brand new 
tastes, to re-furbish millions of American homes 
inside and out, to set up horizons broader than 
the Wage Earner millions have ever known. 


fluence the most of them best—and the best of 
them — most. It’s in an atmosphere, a setting 
already friendly to them and close to their 
hearts. These millions trust and respect 
Macfadden Publications because they were 
the first to bring them their own lives... their 
own stories .. . their own deepest aspirations 
in magazine form. 
No other magazines reach more of them. No 
other magazines in America today have greater 
power to influence the Wage Earner millions. 


Advertise to them in Macfadden Publications 
—and you get across to them! 


MACFADDEN PUBLICATIONS, INC. 


TRUE STORY » THE MACFADDEN WOMEN’S GROUP + THE MACFADDEN MEN’S GROUP 
Reaching One-Half The Wage Earner Magazine Reading Families ————_ 





AUTOMOTIVE NEWS, APRIL 16, 1945 


Factories’ Views 


Subcommittees Give Reports on How 
NADA Program Was Received 


Eprror’s Nore: In the April 2 
issue, AUTOMOTIVE News published 
the transcript of two NADA sub- 
committees’ reports on factory- 
dealer relations—Ford and Pack- 
ard. Herewith are the transcripts 
of other subcommittee reports: 


STUDEBAKER 

The next on our program is our 
good friend, Beb Fieigh, of Balti- 
more, Studebaker dealer. 

R. B. Fleigh: Just go ahead and 
read the report, as it will save 
time. 

Summerfield: Bob has asked me 
to read his rather brief report, and 
I will report on that after I have 
read it. 

(Reading): Bob Fleigh has had 
two very satisfactory conferences 
with the Studebaker Corp., and 
has been given assurance that their 
present perpetual contracts, which 
have been in use since 1934, are 
now in the process of revision with 
a view to making them fully as 
fair and competitive as any in the 
industry. 


One reason why Bob does not 
want to talk at length today, he is 
attending a further conference 
when he leaves this Meeting with 
the Studebaker Corp., and I believe 
I reflect your thinking, Bob, when 
I say that you are most optimistic, 
that it will to a great extent com- 
ply at least with the spirit of the 
twelve resolutions adopted by our 
association? 

Fleigh: I am quite sure of that, 
Art. 
Summerfield: I hope you gentle- 
men feel as I do, that we should 
comply with the request of the 
factories in not divulging advance 
information, when they are sstill 
in the process of discussion, in or- 
der not to abuse any confidence. 

We will now have a report from 
Carl Wallerich, of Indianapolis, 
who has been a Chrysler dealer, I 
believe, since 1906, who will talk 
to you on the Chrysler Corp. con- 
ference. Mr. Wallerich. 

* * * 


CHRYSLER CORP. 


Carl Wallerich: Gentlemen, my 


report on the Chrysler Corp. con- 
ference is in the form of a letter, 
which I sent to Art. You really 
should read it. 

Dear Mr. Summerfield: 

I had a conference with the ex- 
ecutives of the Chrysler Corp. to 
discuss the NADA Factory-Dealer 
Relation, Policy in September and 
another one this month. 

I find Chrysler much interested 
in a quality dealer program and 
receptive to any plan that will re- 
sult in better dealers. They are 
planning toward this end, working 
closely with their dealers knowing 
that this will result in better char- 
acter of .dealers which will be nec- 
essary to take care of the distri- 
bution of their products after pro- 
duction is resumed and to provide 
better service for the cars that are 
operating. 

The near terms plans for dealer 
policies have, of course, been inter- 
rupted by the increased demand 
from the government for war mate- 
rials since the recent German ac- 
tivities in France. 

The following are comments on 
the NADA list of policies: 

New car distribution for years 
has been on a percentage basis 
determined by the territory’s po- 
tential and the past performance 
of the dealer. This plan of dis- 
tribution has been highly satis- 


factory and there is no indication 
of any change. 

Chrysler has a very well defined 
policy that they are working on at 
the present time to provide for the 
dealers and employees who will be 
returning from government serv- 
ice. An effort will be made to place 
these dealers in their old loca- 
tions but in the event their busi- 
nesses were liquidated or sold be- 
fore entering service, an effort will 
be made to place them elsewhere. 

Discounts have not been reduced, 
and it is my opinion that no 
changes are contemplated at this 
time. 

Chrysler has maintained a very 
high volume in production of re- 
pair parts. Most of these parts are 
distributed from principal trading 
centers through parts wholesales 
direct to the dealers. Parts whole- 
saling is a separate sales agree- 
ment and parts wholesalers are 
given an additional discount en- 
abling them to sell to the small 
dealers on the same discount basis 
as when parts are purchased direct 
from the factory. The Parts Divi- 
sion does not sell any parts at re- 
‘sil and all parts sales are made 
through the dealers whenever pos- 
sible. 

Chrysler has for many years 
invited in groups of dealers both 
large and small, selected from 


BOTH Families are Potential Customers 


THE SMITHS live comfortably in West Philadelphia 
on dad’s $4,800 a year salary. Teen-age Betty is 
finishing Junior High. Ten-year-old Tommy goes 
to grade school. Food, clothing and recreation are 
major items in the hard working family budget. 


They LOOK alike, but- 


THE SMITHS have liberal leanings. They read 
THE ReEcorpD regularly because it talks their lan- 
guage — reflects and champions their point of view. 
And they rely on Recorp advertisers for shopping 
guidance. So, if you’ve got something to sell, you’re 
“in” with the Smiths when you’re in THE REcorD. 


How people think determines what newspaper they read— 


IT Taxes THE REConp 


AND ONE oruep 


TO COVER PHILADELPIU 


QUARTER MILLION DAILY - 


Z ra P : 


THE MURRAYS are a Germantown institution. 
Sixteen-year-old Jimmy wants to be a Navy flier. 
Younger sister Sue is a Sinatra fan. The butcher, 
baker and sundry shopping center stores get the 
biggest slice of father’s $400 monthly pay check. 


THE MURRAYS’ tradition-tinged tastes are mir- 
rored in their choice of a family newspaper. Because 
their outlook differs from the Smiths’, they buy 
one—or both—of Philadelphia’s two conservative 
papers. Otherwise, you couldn’t tell them from one 
of the quarter million REcoRD-reading families. 


and whether they see your advertising. That’s why “THE 
RECORD—and ONE Other” is the only newspaper combina- 
tion that gives complete coverage of America’s 3rd Market. 
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HALF MILLION SUNDAY 
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all parts of the country, to dis- 
cuss policies and product. Many 
of the policies in use have «®e' 
sulted from these conferences 
and it is my opinion that this r 
will be resumed when pro 
tion starts. 

It has long been Chrysler’s ¢ 
fort to protect the heirs of ad 
ceased dealer in the event of li- 
quidation or sale of the busine; 
or if the heirs wish to continu 
the business, this opportunity is 
also given to them. 


Car distribution and the appoint- — 


i 


ment of dealers is based upon the 
potential volume within a trag 


area and the plans now are in the @& 


direction that there be no over- 
crowding of the territory but ti 
dealers be given a sufficient poten- 
tial to make the business profi 
able and not a financial failure.’ 
(Interpolation): Right there, I 
might tell you I am a Chrysle 
dealer and my report covers*th< 
four lines of cars, and in most 
detail all contracts are the same 
I think in all details. « 
The Chrysler Corp. sales agree- 
ments are perpetual and do n 
have any termination date. 
present sales agreement gives a 
definite territory that provides th 


there will be no solicitation outside ¥F 


‘he designated territory. 
(Interpolation): And for youd! 
who have not seen any agreement 
lately, I believe there is something 

new in that agreement. . 

For many years, Chrysler has 
worked on a plan of only building 
cars to dealers’ orders and nahi 
ments are made except as they are 
covered by specific orders sig ng 
by the dealers. 

(Interpolation): I do not want 
you boys to get the wrong idea | 
my age. I did not start seffing 
Chryslers in 1906, but I started sell- 
ing automobiles in 1906. In almd 
twenty years I have been selling 
Chrysler cars, only one shipment 


of cars was ever made that w: - 


ordered and that shipment. was 


more than fifteen years ago. Up: 


der this order plan, there has 
been any surplus of cars at tHe end 
of the production period and 
possibly the last eight or ten ¥ 
of normal production, we have had 
many orders cancelled because ca, 
were not available. a 
There has been for a long pe- 

riod of time, a provision in tt 
contract that in the event x a 
on any prevailing model are low- 
ered, the dealer is given prote 
tion by either cash payment or a 
credit against his account to 
just inventory to new prices. 
is not contemplated that a change 
will be made in this policy. 

I have endeavored to cover 


most important points in the report, | 


but, of course, there still are some 
unsettled on which we cannot-hav 
answers until there is some indi- 
cation of resumption of prod 
tion. I am satisfied that Chr 

is going to cooperate with us and 
give us the answers on some of 
other points by the time of thene 
Postwar Planning committee meet- 
ing. Thank you. 

Summerfield: Thank you. very 
much, Al. 

We will next hear the Report 
our co-chairman, R. L. Ledterman, 
Cadillac-Oldsmobile dealer, frog 
Tulsa, Oklahoma, who contact ® 
General Motors Corp. for all the 
units of that Corporation. 
Ledterman. 


* * oe 
GENERAL MOTORS ‘' 

R. L. Ledterman: Mr. President 
and Members. I was fortunate 
being assigned to interview the tep 
Officials of the General Motors 
Corp. This was a relatively 
assignment as some of the policies 
set out in NADA’s approved Fac- 
tory-Dealer Relations Policy k 
already been incorporated in Gen- 
eral Motors’ franchise agreements, 
and in some instances offered 
pattern that we hoped would be 
adopted by other manufactufers 


General Motors’ officials were 
most cooperative. They notonly 
appeared interested in discussig 
these various policies, but showed 
a keen interest in learning “what 
other changes of policies th 
dealers really wanted, that would 
be consistent in the premises, 

Concerning the 12 proposals c 
tained in the approved Factory- 
Dealer Relations Policy, I will tough 
briefly on each one as they & 
pear: 

1. Manufacturers Statement 
Post-War Policy. 

Very soon after the cessation 
of manufacture of motor cars, Gg 


(Continued on Page 82, Col. 1) ° 
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The One Man With Enougit 
Money To Make Prosperity 


fluence the most of them best—and the best of 


If Your Advertising Can Influence Him 


There’s only one thing that makes prosperity. 


That’s money. 
There is only one thing that makes money. 


That’s work. 
To have work—enough work for all—we have 


to sell 50 per cent more than we did in our best 


peacetime year. 
And this is the only way to an America of 


lasting prosperity. 
In that picture above, you’re face to face with 
the man who can swing it—the Wage Earner. 
He has the money—now—today. In figures, 
his saved-up billions add up to four times what 


He’s the new buying power in the land. Short- 
ages have built a huge backlog of buying 
pressure to launch his spending. Combine his 
spending ability and his unfilled wants—and 
you’ve got the raw materials to write off de- 
pression for a generation—perhaps forever. 


Still, it’s up to your advertising—literally to 
raise the standard of living in America a notch 
higher than it’s ever been before. It’s up to 
your advertising to do a new kind of selling 
job—to give these new millions brand new 
tastes, to re-furbish millions of American homes 
inside and out, to set up horizons broader than 
the Wage Earner millions have ever known. 


them — most. It’s in an atmosphere, a setting 
already friendly to them and close to their 
hearts. These millions trust and respect 
Macfadden Publications because they were 
the first to bring them their own lives. . . their 
own stories .. . their own deepest aspirations 
in magazine form. 
No other magazines reach more of them. No 
other magazines in America today have greater 
power to influence the Wage Earner millions. 
Advertise to them in Macfadden Publications 
—and you get across to them! 


MACFADDEN PUBLICATIONS, INC. 


TRUE STORY » THE MACFADDEN WOMEN’S GROUP - THE MACFADDEN MEN’S GROUP 


Reaching One-Half The Wage Earner Magazine Reading Families ——___. 
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Factories’ Views 


Subcommittees Give Reports on How 
NADA Program Was Received 


(Continued from Page 30) 


eral Motors made known to its 
dealers its policies effecting the 
post-war period. This plan, of 
course, is known to all General Mo- 
tors dealers. It is contained in a 
printed booklet issued in March of 
1942, and restated in March of 1943 
over the signature of Alfred P. 
Sloan, Jr., who has covered in a 
general way dealers’ problems in 
the present emergency. These poli- 
cies described the post-war car dis- 
t-ibution plan, adjustment of in- 
ventories on cars and parts follow- 
ing the discontinuance of new car 
production, the appointment of 
dealers during the post-war period, 
and other related policies. General 
Motors’ plan, as stated, was gen- 
erally acceptable to its dealers. 

2. Increased Costs Require Larger 
Discounts. 

General Motors has made no 
change in its regular policy, and 
the matter of larger discounts is 
not at this time being considered. 
This matter is in danger of being 


he Of tlie 
Book Utipjae 


a ee . 
SA end Unies ete ts of 


influenced by new OPA regula- 
tions in the post-war period. 

3. Develop Equitable Parts and 
Accessory Policy Through Factory- 
Dealer Conferences. 

General Motors does not contem- 
plate any change in its present pol- 
icy at this time. Should circum- 
stances later warrant the re-exam- 
ination of their discount policy, 
the matter will be considered at 
that time. 

4. No Fleet Owners Parts Dis- 
count. 

General Motors does not make it 
compulsory for dealers to grant 
discounts to fleet owners on parts 
installed in repair operations of 
their respective dealers. They do, 
however, recommend that the 
dealer follow this practice. 

5. Creation of Board to Con- 
sider Cancellation or Termination 
Appeals. 

General Motors’ new franchise 
agreement has been written to con- 
tinue for a period of two year: 
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"7 

bought a Packard Clipper 
before the war. And I'm glad I did 
because it's given me good service. 


"But now I'd like a new car as soon 
as I can get one — with all the 
improvements engineers will be able 
to include in postwar models. 


"I've always bought my cars new — 
and I expect to continue buying them new 


— and often. So 


I hope auto adverticers 


will be inviting me to buy as soon 
as the first unrationed postwar cars 
come off your assembly lines." 


TOPS WITH 


TOMORROW’S TOP 


*During the tight, tough years of the last 


depression, for example, 
advertisers bocsted their schedules in TIME 21° 


passenger car 


upon the resumption of manufac- 
ture. The franchise provides for 
cancellation for cause only. Ninety 
days’ notice will be given and the 
right of the dealer being cancelled 
to take his case to a Board of Ap- 
peals consisting of top ranking 
General Motors officials. Under 
General Motors’ policy, no dealer 
can be cancelled except for cause, 
and that cause is reviewed by the 
highest ranking officials in the 
Corporation. I am sure I am not 
violating any confidence when I 
tell you that a high ranking official 
of General Motors told me that 
there was at this time under con- 
sideration by the policy making 
board, to write their franchise on 
a 5-year termination basis. It ap- 
pears that General Motors attor- 
neys, for legal reasons, insist that 
there must be a termination date of 
contractual relations between deal- 
ers, and it is quite probable that 
this policy will be adopted by the 
renewal date of the existing con- 
tracts. 

6. New Policy to Protect Deal- 
er’s Heirs. 

This is probably the most con- 
troversial and complex request that 
has been made by NADA. It pro- 
vides so many angles, pitfalls and 
dangers that General Motors feels 
that each case should be handled 
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on its individual merits. They ap- 
pear willing and anxious to do any- 
thing consistent in each case where 
this matter is involved. 

7. Dealer to be Reimbursed for 
Lease Obligations upon Cancella- 
tion or Termination of Selling 
Agreement. 

General Motors inaugurated this 
form of protection about 4 years 
ago. It is interesting to note that 
according to their own statement 
they have never been called upon 
to make any financial adjustments 
on any of these leaseholds that 
come within the meaning of this 
part of their franchise agreement. 

8. Manufacturers appoint Deal- 
~ in Proportion to Sales Poten- 
t id 

General Motors’ policy in this re- 
gard appears to be acceptable to 
most dealers. No change is con- 
templated. 

9. Limitation of Sales to Deal- 
ers Area. 

General Motors has a most lib- 
eral policy on infringement. When 
the infringement claim is estab- 
lished, General Motors guarantees 
the payment of the claim. 

10. Manufacturer Sell Only 
through Enfranchised Dealers. 

As a general policy, General Mo- 
tors prefers to sell through en- 
franchised dealers. I am informed 
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pe IS THE KIND OF CAR BUYER you think of when you 
think of the readers of TIME: buyers with the ingrained 
prewar habit of trading in late-model used cars for new — 
people with almost twice the average national income — 
people with good jobs, good salaries, executive positions, 
stable dollars and the steadiest stake in the nation. 


These TIME people form the kind of market manufac- 
turers can count on year in, year out*—a market which 
owns an average of 108 cars of all makes per 100 families 
—a market which buys 4 out of 5 of its cars brand new. 


TIME families are your best, your steadiest customers 
and the best way to talk to them is through the pages of 
TIME—the magazine they prefer 7 to 1 over all the other 


magazines they read. 


CUSTOMERS, TOO! 


nae 
—"—— 


=... , 


a 


that about the only exception 
when the Federal Government #8u 
mits bids on a competitive basis. 
Generally speaking, General Mg 
tors’ dealers do not have a gres 
deal to complain about in this re- 
gard. “i 
11. Adjustment on Old Models. 
For many years, General Motors 
has protected its dealers on sype 
seded models in their stocks, o 
course, exclusive of demonstrators 
They also have protection on pric 
adjustment. ; 


12. Manufacturer Ship Only o 
Consent of Dealer. - 

This statement of policy could 
have been deleted from our Fac 
tory-Dealer Relations Statement of 
Policy, for the reason that the Fed- 
eral Fair Trades Practice Act_he 
very largely taken care of this mat- 
ter. Most of us remember the South 
Bend case, which should settle.thi 
controversy from now on with all 
manufacturers. 

* * * a 

It may be of interest to the di- 
rectors to know that General Mo 
tors Corp. was the only mantifac- 
turer to reply to Roy Chamber- 
lain’s letter of Sept. 15, when th 
statement of policy on factory- 
dealer relations was forwarded to 
the manufacturers. I will take th 
liberty of quoting from a letter 
written by U. . Wilson, presiden 
of General Motors, in whicherhé 
states, in part: 

“General Motors has been con 
sulting regularly with its Deaie 
Councils since 1937. Membership 
has been divided according to th 
size of dealers and by geographi-: 
cal distribution. Meetings have 
been held three or four times 
year until the discontinuance o1 
commercial production. In addi- 
tion to these dealer councils held 
by the Corporation, the Chevfolet 
Motor Division has had continu- 
ous dealer committee meetings Io 
nearly as long a period of time and 
other divisions call periodical meet- 
ings of selected dealers for consul- 
tation on specific subjects. 


“We, in General Motors, have 
been very conscious of the several 
problems which you have enumer- 
ated. We are committed to a Dealer 
Relations Program which will séc- 
ognize fully the equities of the par- 
ties. We have long followed the 
practice of discussing specific préb- 
lems with our own dealers when- 
ever the need for such discussion 
arises.” 


Thank you. 


Summerfield: 
much, Bob. 


That concludes the sub-commit- 
tee reports. 


PAA Disputes _ 
Report of Huge 
Junking Rate 


HARRISBURG, PA. — Fantastic 
claims about the junking of motor 
vehicles are not borne out by facts, 
Cc. S. Klugh, manager of the Penn- 
sylvania Automotive Assn., de- 
clared after a recent survey. 

“We have been informed by nu- 
merous persons,” he said, “that 
motor vehicles are being junked at 
the rate of 5,000 a day. This figure 
always did sound like one simply 
picked out of the air, so we decided 
to do a little checking. 

“We found that in Pennsylvania 
the department of revenue has a 
record of 33,850 motor vehicles 
junked for 1944. Although this pos- 
sibly does not include every vehicle 
taken off the highway, it does give 
us a figure that is at least official. 

“On this basis, Pennsylvania mo- 
torists would be junking an aver- 
age of 93 vehicles per day. The 
latest registration figures indicate 
that Pennsylvania is_ registering 
about 7 percent of the vehicles reg- 
istered annually. Therefore, assum- 
ing that the same rate of junking 
would apply nationally, as in Penn- 
sylvania, there would be 1,329 mo- 
tor vehicles junked daily. 

“Furher, assuming that this av- 
erage held, there would have been 
close to 500,000 motor vehicles 
junked in 1944, which is more in 
line with actual conditions, for the 
latest figures from the Public Roads 
administration indicate that regis- 
trations for 1944 will be approxi- 
mately 600,000 less than in 1943, 
when the official returns are finally 
tabulated.” 


Thank you very 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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HOW DEALERS FEEL ABOUT OLDSMOBILE ... NO. 31, SCHUYLKILL HAVEN, PA. 


EARL STOYER 


E co-operation that Oldsmobile gives its dealers gets results because 
it is always practical and timely. 


oo 


“It helped Oldsmobile dealers get more service volume when they needed 
— it most in the early days of the war. It helped them find and train new 
“mechanics when the manpower shortage first loomed as a serious threat. 

It helped them increase the productivity of their shops when customers’ 
F service needs began to overtax their available facilities. 


Olkdamobs le 


EARL STOYER 


SCHUYLKILL HAVE N, PA, 
Today, Oldsmobile factory and field men are helping Oldsmobile dealers 
make constructive plans for the future. Already, Oldsmobile dealers are 
preparing for the greater loads of service that must be handled when driv- 
ing restrictions are lifted and cars are used more freely. Already, these 
dealers are laying solid ground work for constructive sales programs when 
new cars are again available. 


January 9, 1945 


Mr. D.E. Ralston 
General Sales Manager 


General Motors 
Cor i 
Lansing, Michigan» t™ 


Oldsmobile dealers face the future with confidence. They have come through 
three years of war in sound condition. They have built up invaluable owner 
goodwill through their wartime service activities. They have followed a 
course that was planned in their interest. And they know that when new 
cars come back into the market, Oldsmobile, again as in the past, will build 
automobiles that will win and hold goodwill for the dealer. 


Dear Mr. Ralston: 


That’s why Oldsmobile dealers everywhere are saying “You can always 
count on Oldsmobile.” 


Here’s how other Oldsmobile dealers 


MY good fortune ¢ 
feel about Oldsmobile t 


This close, fr 
han ever, for wi cLy Cooperation 


TACOMA, WASH.—‘‘Oldsmobile factory 
men .. . have been helping us during 
these trying times by assisting us in 
getting more service work and selling 
more Oldsmobile parts; helping with 
our manpower and personnel problems; 
helping us train the new men and also 
train the older men to be better me- 
chanics.” —ANSON C. HART, 
MUNSON MOTOR CO. 


CHICAGO, ILL.—‘‘I am specially grate- 
ful to the field men who have very 
willingly given their time and on more 
than one occasion stayed with us until 


late at night helping solve our service 
problems.” —C. B. O’MALLEY 


NEWARK, OHIO — “Your organization 
has been of great assistance to me in 
our many management problems... 
Yours is a great Company and a great 
organization. I am happy to be part 


oF it.” —E. L. CURRAN, 
CURRAN MOTOR CO. 


ROSEVILLE, |CALIF.—‘‘The part we par- 
ticularly like about Oldsmobile is the 
friendly interest taken by your repre- 


sentatives...” —JOHN MACARIO, 
RIVERSIDE GARAGE 


which I am indeed 


why I, as an Old - 
Smobile gq E. 
Post war future with - 


I trust 
more years, that I may be with you and 0] 


dsmobile for many 


Respectfully yours ‘ 
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k-20U CAN ALWAYS COUNT ON 


. SVMORILE 


AMERICA’S OLDEST 
MOTOR CAR 
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Pressure Killing 
Wisconsin Fight 


Against Diversion 


MADISON, Wis. — Prospects for | 
the highway fund segregation law 
which automotive groups have long 
supported are waning here as the 
result of pressure applied in the 
legislature by state institutions that 
covet highway tax revenues to 
finance their postwar building pro- 
grams. 

Educational, penal, benevolent 
and other institution heads have 
been told by Gov. Goodland’s ; 
financial advisors that their hopes; 
for a big postwar capital budget 
will be blasted if the legislature 
adopts a bill tying up highway tax 
collections for postwar highway 
maintenance and _ reconstruction. 

Supporters of the segregation 
proposal are confident that they can 
pass the measure in the legislature 
despite the institutional pressure 
against it, although they are not 
sanguine about ultimate success 
because of the virtual certainty 
that Gov. Goodland: will veto the 
enactment. 


ONKE HUNDRED MILLION horsepower in aircraft engines has been pro- 
duced by the Ford Motor Co. Raymond R. Rausch, superintendent of the 
company’s Rouge plant, left, and Lt. Col. P. G. Hart, AAF resident represen- 
tative, inspect the 50,000th Pratt & Whitney engine made by Ford. 


It is unlikely that the legislature] The legislature’s joint finance com- 
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What Can You Do With 


227,000 FAMILIES 
WANTING HOMEFS?* 


There’s a great construction boom coming to post- 
war Los Angeles. The Associated General Con- 
tractors of America estimates new homes will be 
built at the rate of 50,000—250 million dollars 
worth—per year for at least four years! 


Add to that tidy sum another 500 millions per 
year for postponed commercial building and Pub- 
lic Works, and it’s easy to see how 300,000 workers 
in construction and its allied building and manu- 
facturing trades will be kept mighty busy after 
peace comes, 


We'll do it at the drop of a 


Yes, indeed, there are even greater payrolls ahead 
for the already prosperous Los Angeles area. Up- 


*Los Angeles Research Jury survey 


“Everybody's Newspaper” 
in Southern California 


a » < 
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Toll Superhighways? 


Study in Illinois Finds Plan Feasible, 
But Outside Support Necessary 


CHICAGO.—National interest is 
| seen in the detailed study by Allied 
| Engineers of the possibilities super- 

highways hold in improving the 
road system of Illinois. 


In general, it was found that toll 


a | 
al | superhighways in Illinois are fea- 


sible but nearly all will require 
varying percentages of financial 
support from sources other than 
tolls. 

At the request of the Mlinois 
State Superhighway commission, 
Allied Engineers made a detailed 
| analysis of seven urban and three 
rural routes which traffic volume 
indicated as the best possibili- 
ties for toll operation. Only one 
of them, the northwest route in 
Chicago, could be 100 percent 
self-supporting from toll collec- 
tions. 

Illinois has established a _ state 
toll authority empowered to issue 
bonds secured by the projects them- 
selves without involving the state’s 
credit, to supplement the conven- 
tional system of arterial construc- 
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swings are coming in the automotive industry; in 
radio, appliance, and furniture manufacturing .. . 
and in the fast developing field of light metals 
and plastics. We'd like to give you some figures - 
on the postwar planning which will create an even 
higher public income in this market. 


And yes, we'll show you how you can tap this 
richer market through the Los Angeles Times. 


postcard to THE 


TIMES, or to our representative. 


DOMINANT NEWSPAPER OF AMERICA’S THIRD LARGEST MARKET 


tion by highway officials out 
public moneys. 

In a review of the report, Robert 
Moses, New York highway a 


ity, suggested that the state ad- | 


vance to the superhighway com- 
mission a little over 1 peneé 
(about $350,000) of the cost of 
construction, for the immediagg 
preparation of general plans 


right-of-way maps to serve as 87 


basis for negotiation with undg 
writers for the complete fi 
of the Northwest expressway. 
“My opinion, based upon cog 
siderable experience in this i 
Moses said, “is that once a suc- 
cessful project of this kind_1l 
been launched, further préject 
will be less difficult to finance 
especially if grants, subventio 
or contributions can be obtainec 
from the federal government. 
“There is also the possibility 


the federal government may make © 
available funds for design of sugh ag 


future projects independent of 
pledge as to financing.” 

In pointing out that the tq 
method of financing is used 


provide ferries, bridges and tun- § 


nels, the report of Allied Eng 
neers says that the traffic’ con- 
gestion barrier, causing delay 
accidents, fatigue and excessi 
vehicular wear, is just as réal as 
that of a river or mountain. 


The routes studied were: 


1. South cross-state—East St. | 


Louis to state line near Te, 
Haute, Ind. 


2. North cross-state route—Chi- | 


cago to Rockford. 
3. Chicago-East St. Louis. route. 


4. Lake Shore Drive — Foster | 


Ave. to Evanston. 

5. Lake Shore Drive—67th St. 
to Indiana state line. 

6. Connections in central bt 
ness district. e 

7. Congress St.—Halsted St. Jo 
Mannheim road. ‘ 

8. Southwest route —26tH and 
Halsted Sts. to 55th St. 

9. Southeast route — 26th 
Halsted Sts. to Indiana state line. 

10. Northwest route — Orleg 


and Erie Sts. to Bryn Mawr 
and Northwest highway. 


It was found that it was p 
tical to collect tolls on rural roads 
by having booths at each place o 
entrance and exit. However, 
method was not recommended for 
urban highways. 
with the highway broadened 
carefully selected locations to pro- 
vide three toll-booth lanes for eg 
normal traffic lane, was suggested 
instead. 


While the superhighway act 
Illinois prescribes a twenty-yea 
bonding period, Allied Engineers 
recommended a thirty-year per 
at a rate of 3 percent a year. 


Drefs Elevated « 
To Presidency of 
McQuay-Norris 


ST. LOUIS. — Arthur GDrefs 


has been advanced from vice-p 


dent and treasurer to the presi- . 


dency of McQuay-Norris Mfg. ., 
automotive parts producers, 
succeeds W. K. Norris, who was 
made chairman of the board. 
Drefs first became associated WHE 
the concern in 1920 and hag since 
been an officer and director. Ne 
organized and became president of 
the company in 1909. 


Wartime production at the 


The plaza plata 


ed 
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pany’s four plants in St. Louis, 


Connersville, Ind., Indianapolis and 
Toronto, includes small arms &# 
munition and aircraft and Army 
vehicle parts. 

Drefs is chairman of the 
Louis Chamber of Commeree and 
is a director of the National 
of Manufacturers. 


Highland Park Plant 


of Chrysler Wins Star 

DETROIT. — A second E award 
star for “meritorious service _on 
the production front” has t 
awarded to the 12,000 Highland 
Park plant employes of Chrygler 
Corp. by the Army and Navy @& 
partments, H. R. Matheny, vice- 
president and general managej,of 
that division, has announced. 
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- SHOULD MANAGEMENT 


BE UNIONIZED? 


A Statement by General Motors 


Tue National Labor Relations Board 
has ordered a bargaining election among 
the foremen and other supervisory 
groups of a Detroit automobile company. 


This company is not a part of General 
Motors, but we are concerned with the 
principles involved. 


This confusing action by the Board 
means that it is sanctioning and pro- 
moting the unionization of management 
personnel, in spite of the fact that the 
National Labor Relations Act includes 
as an employer “. . . any person acting 
in the interests of an employer directly 
or indirectly.” 


We are sure that Congress did not 
intend to approve unionization of man- 
agement when it passed the Act. 


The results if applied throughout indus- 
try would be bad for the management 
groups involved, bad for industry, bad 
for labor, bad for America. 


Bad for Foremen 


We think it would be bad for foremen 
if American industry should be com- 
pelled to make a change in its proven 
type of organization, which would un- 
avoidably reduce the foreman’s status, 
diminish his responsibility, authority 
and influence, decrease his opportunities 
for personal advancement. 


In General Motors, foremen have always 
had important responsibilities and 
authority. 


We have always guarded the status of 
our foremen, and have provided special 
training to improve their abilities, in- 
crease their efficiency and enhance their 
opportunities for promotion to even 
more important management positions. 
The great majority of General Motors’ 
principal executives at one time were 
foremen. 


We are convinced that it would be im- 
possible for a foreman to follow both 
management and union leaderships at 
the same time, and under those condi- 
tions to carry on all his duties as they 
now exist. All elements of management 
must have a common objective. 


It would obviously be impossible, for 
instance, for him as a fellow unionist 
with those under him, to perform his 
functions which relate to their working 
conditions, wages, promotions and as- 
signments on the unbiased basis which 
is essential to good management. 


Bad for Industry 


From our experience both before and 
during the war, we are certain that the 


THE POSITION 
OF FOREMEN IN 
GENERAL MOTORS 


In General Motors, foremen are the 
MANAGERS of their departments. 
They participate in establishing man- 
agement policies in both production 
and personnel matters. They have 
full authority to approve or disap- 
prove the hiring, to supervise the 
work, and to make work assignments 
of the employes under their super- 
vision. They initiate wage increases, 
transfers and promotions. They are 
directly responsible for the efficiency 
and safety of their group. They have 
full authority when necessary to take 
immediate, appropriate disciplinary 
action for violation of shop rules, 
and other improper conduct of their 
employes. They are the first point of 
management contact and make the 
first management decision on all 
matters relating to the employes 
under their direction. 


accepted American method of spreading 
managerial authority and responsibility 
among foremen—so that management is 
in close, direct contact with compara- 
tively small groups of workmen—is the 
best and only sound method of handling 
day-to-day relations with the thousands 
of employes engaged in modern mass 
production. 


Anything which would require a change 
in this set-up would interfere with em- 
ployer-employe relations and with pro- 
duction. 


For example, there have been many 
strikes in war production plants, par- 
ticularly in Michigan. Charges have 
been made that workmen have been 
loafing in plants engaged in war pro- 
duction and that they are being paid 
high wages for not working. We are 
conscious that the public feels that there 
must be something wrong. The attempt 
to tear down the position and authority 
of foremen and to unionize members of 
management is importantly contribut- 
ing to this condition. 


Bad for Labor 


As a matter of fact, the close-contact 
method is about the only way that man- 


agement and labor can work harmoni- 
ously together in large organizations. 


Much is said these days about coopera- 
tion. It would be a serious handicap to 
any hopes for teamwork and the pursuit 
of common interests, if anything were 
done to remove this facility for knowing 
and understanding each other. 


It is our firm, sincere belief that loss 
of this close contact would make har- 
monious relations between management 
and labor almost impossible and would 
interfere with practical collective bar- 
gaining. 


Bad for America 


The removal of foremen from their 
present position as a vital, integral part 
of management would require reorgani- 
zation of factory management on a basis 
far more complicated and decidedly less 
effective. Necessary factory discipline 
would suffer, worker efficiency would 
be impaired. 


We believe the effect on you—on the 
public as a whole—would be very real. 


It would interfere with the war effort. 
It would make war materials cost more. 


It would slow up postwar reconversion 
to civilian production. 


It would delay adequate postwar output 
of cars, refrigerators, ranges, furniture 
—all the things people need so much and 
have waited for so long. 


Finally—and, in the long run, perhaps 
most important of all—it would so in- 
crease production costs as to boost 
prices and the cost of living, and make 
the problem of reasonably full employ- 
ment much more difficult. 


Action Called For 


When people have as deep a conviction 
about anything as we have about union- 
izing management, they ought to do 
something about it. 


If the meaning of the National Labor 
Relations Act can be so confused as to 
promote unionization of management— 
and thus impair the effectiveness of the 
American production system of which 
we are all so proud—then the meaning 
ought to be cleared up. 


General Motors believes—and hopes 
others will feel the same—that it is a 
patriotic duty, a duty to the foremen, to 
industry, to labor, and to the public as 
a whole—to oppose the unionization of 
management by every proper and law- 
ful means. 


That is our intention. 


GENERAL MOTORS 
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Old Timers Add 66 Members 
Seiberling is 700th on Roster 


NEW YORK.—More than 700 
are now enrolled in the Automo- 
bile Old Timers, following the re- 
cent quarterly meeting of the ex- 
ecutive committee when 66 life and 
active members were added to the 
roster. 

The 700th member of record is 
F. A. Seiberling, chairman of the 
Seiberling Rubber Co., also presi- 
dent and founder of the Lincoln 
Highway Assn. He was the founder 
of Goodyear Tire & Rubber Co. 


Mrs. Alice H. Ramsey, now en- 
rolled as a life member, was the 
first woman to make a transcon- 
tinental tour in 1909. 

Plans were considered for es- 
tablishing an endowment fund, with 
favorable action taken on a re- 
port presented by John F. Have- 
meyer, chairman of a special com- 
mittee on this subject, which was 
recommended at the fifth annual 
meeting last October. 

Changes are being considered in 
the membership classifications, with 
the adoption of a report presented 
by J. Maxwell Smith, chairman of 


a special committee. It was sug- 
gested that life membership be in- 
creased from fifty to one hundred 
dollars, with a new class desig- 
nated as sustaining members, with 
an initiation fee of $15 and annual 
dues of $10. 

Those accepted for life member- 
ship include: 

Clarence Reese, (1918); Frank A. 
Bond, (1906); Wilbert J. Smith, 
(1902); H. W. Vandeven, (1915); 
E. W. Taylor, (1915); Louis D. Cull, 
(1907); Earle C. Dahlem, (1913); 
F. G. Wigmore, (1919); B. F. To- 
bin, Jr., (1914); Berkley Neustadt, 
(1910); Mrs. Alice H. Ramsey, 
(1908); E. O. Johnstone, (1908); 
Louis Sutter, (1919); W. J. Cor- 
bett, (1909); Clarence E. Francis, 
(1909); Henry St. Pierre, (1916); L. 
P. Kalb, (1911); Edward G. Weed, 
(1899); Mott Q. Brunton, (1911); 
C. S. Rogers, (1912); J. Church 
Roper, (1910); John V. Harrigan, 
(1905); Milton R. Brown, (1898); 
P. W. Litchfield, (1897); J. W. 
Thomas, (1905); La Verne K. Pence, 


(1909); A. A. Garthwaite, (1909); 
Vincent J. Tully, (1906); John L. 
Collyer, (1915); W. A. Remensper- 
ger, (1908); M. J. Lanahan, (1905); 
F. A. Seiberling, (1897); J. P. Sei- 
berling, (1907); P. H. Ducker, 
(1905); R. O. Burnett, (1917); E. 
B. Germain, (1920); George E. 
ann (1906); Herbert E. Smith, 
1906). 


Active members elected include: 
Fred D. McGuire, (1907); Ralph 
Hulton, (1916); Joseph H. Horan, 
(1903); Thomas B. Martindale, 
(1910); Elmer L. Turner, (1900); 
W. J. Graveson, (1917); Elmer J. 
Lang, (1906); J. C. Maillard, (1912); 
C. Rayn Palmer, (1910); Lloyd W. 
Hoagland, (1905); John T. Con- 
nell, (1904); Mrs. James P. Wood- 
ruff, (1901); Harvey W. Bell, (1903); 
Harry M. Williams, (1916); Norton 
T. Brotherton, (1903); John R. Rey- 
burn, (1903); Herman Broesel, 
(1904); D. Elwood Reese, (1915); 
Robert H. Cochran, (1908); John 
E. Myers, (1918); William H. Reed, 
(1918); Jack F. Gondek, (1916); 
Arthur W. Pickett, (1911); Marcel 
F. DeMuller, (1920); Robert J. 
Welch, (1914); J. T. Teagarden, 
(1914); Robert J. Woods, (1912). 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


Secret Weapon Unveiled ~ 


Super Anti-Tank Shell Cuts German Vehicles 
To Masses of Molten Metal 


By Mel Humphrey 
Staff Writer 
DETROIT. — The veil of secrecy 
was lifted here last week from a 
new anti-tank weapon, which is 
cutting down Germany’s most for- 
midable tanks. 


Secret of the armor-piercing shell, 
developed by Carboloy Co., Inc., is 
the core, composed of super-hard 
tungsten carbide. The core is en- 
cased in an aluminum body built 
by Bohn and Graham-Paige, and 
Chevrolet fabricates the steel base. 

The shell has been in use over- 
seas since the St. Lo break- 
through last summer and has en- 
abled small U. S. tanks to cut 
German Panther, Tiger and Royal 
Tiger tanks down to masses of 
smoldering metal. 

According to reports from the 
front, German tanks have been 
stopped with just a single shot at 
ranges up to 3,000 yards. The shell 
has a muzzle velocity of 3,400 feet 
per second compared to the usual 


They will be in the market for electrical appliances when available. 
Thousands of such timely facts are in The Journal’s recent consumer study. 


SEVEN out of ten Portland home-makers say they do 
not expect big changes in appliance design immediately 
after the war. Sure, they’d like the designs of the future 
in their homes, but they’re more concerned with obtain- 
ing good appliances just as soon after V-Day as possible. 
They’ve got money in their pockets, and definite ideas 
about their present and immediate postwar buying. 


The Oregon Journal can tell you almost all the in- 
timate details of Mrs. Portland’s current and postwar 


shopping list. These 


details came direct from the 


women of Portland themselves. 


Trained interviewers of R. L. Polk & Co.’s research 
staff visited every twentieth home in Portland, securing 
information for this down-to-earth census of Portland 
consumers. It is the inside story of the buying habits 
of Portland families. It contains hundreds of thousands 
of exciting facts about the Portland Market... vital 
statistics about Portland families...their buying 
habits... their brand preferences... their postwar 
plans! It was made expressly for, and is available ex- 
clusively through the Oregon Journal.* 


This study of the Portland Consumer Market is a 
yardstick by which you can better plan your advertising, 
merchandising and sales efforts in Portland, Oregon. 
You can know in advance the potentials of this market 
for your type of product. 


With the Oregon Journal as your advertising medium, 
you get intensive coverage in this important area. 


*A nole on your business letterhead to the advertising director of 
The Journal, or Reynolds-Fitzgerald, Inc., will bring you informa- 
tion you desire about the Portland, Oregon Market. 


A NEWSPAPER IS PEOPLE! 


People make it! People read it! The Journal is 
Portland’s favorite newspaper because the people 
who work on The Journal make it so. This newspaper 
is staffed by folks who, as newspaper men and 
women, have a keen appreciation of their: re- 
sponsibility to the community. They are people 
with ideas and ingenuity, each day giving their 
best, spending their brains and energy freely, 
serving their fellow citizens by producing a first- 
class newspaper that has the confidence and 


admiration of the community. 


ae 


‘ 
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National 
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PORTLAND, OREGON 
Afternoon and Sunday 


Member... . Metropolitan 
and Pacific Parade Groups 


Representatives 


REYNOLDS-FITZGERALD, Inc. 
New York « Chicago « Detroit 
San Francisco + Los Angeles 


The core, heavier than lead, per- 
mits the head to penetrate armo: 
plate without deforming. The 
of the core follows through the hole 
and explodes in the interior of; 
tank, armored vehicle or pill®t 
The aluminum case burns in a 
blinding flash. 

ten carbide, the material 
that the core is made of, has been 
used by auto plants for several 
years before the war for ma- 
chine tools. The product is also 

used for cutting tools in c 
armor plate for U. S. tanks. 

Due to the relative scarcity o 
tungsten carbide and the c 
need for its use in speeding pro- 
duction, use of the material we 
delayed until the inception of*thé 
European campaign. 

At present, Carboloy has bee 
awarded a $6,000,000 Army Ord- 
nance contract for the construction 
of additional plant facilities. Whe: 
completed, it is expected that the 
new plant will produce tungster 
carbide not only in quantities t 
meet the added military demands 
but also to provide additional ms 
chine tools for the auto indust#¥. 


New Hydraulic 
Steering Unit 
Bared by Bendix_., 


SOUTH BEND, Ind. — American 
armored car “jockeys” and drivers 
of giant tank-recovery truckg0on 
battlefield proving grounds on the 
roads to Berlin are using a revol 
tionary new hydraulic-power steé 
ing device which can be used afte 
victory to overcome such familig 
peacetime motoring problem 
road shock, driver fatigue and even 
the parking problem. 


aa 


Details of the new steering hit, ; 


which equips hundreds of speci 
armored cars that were clos¢ 
guarded secrets until long afte th 
liberation of France, have beer 
disclosed by Malcolm P. Ferg 
vice-president and group exectitiv 
of Bendix Aviation Corp. 

Several new features of the steéf=- 
ing device were privately developed 
by F. W. Davis, consulting engineer 
The unit was engineered and adapt- 
ed for mass production at the 
Bendix Products division here, 
1942, following eight years of re- 
search, Ferguson stated. 

“Hydraulic power steering 
trol units,” Ferguson explained, “re- 
lieve the driver of steering effo 
and fatigue much in the mie 
manner that vacuum power brakes 
relieve him of physical effort iy 
brake application.” ee 


Stewart-Warner Dividends 


CHICAGO. — Directors of Stew- 
art-Warner Corp. have voted thg 


regular, semi-annual cash divi 9 ee 


of 25 cents per share on the five- 
dollar par value common stock ane 
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also an extra dividend of 25 cents ..- 


per share. Both dividends are pay- 
able June 1 to stock of record or 
May 2. 


Democracy is 
life; let’s keep 


ee 


| ASK YOUR 
| DEALERS... 


cvs sensedenenennesnnesinebiaial 


... whether they read the Sunday and daily 
editions of the Courier Express . . . wheth 
it is delivered to and read inthe home...and 
they will answer in the positive. They will 
tell you that an automotive advertising cam- 
paign in the Courier-Express will help sel 
consumers and improve dealer relationships. 

You can best reach the Buffalo and Erie 
County automotive market in the 


the American way 0 
it that way. . 


Buffalo 


COURIER 
EXPRESS 


THE LARGEST MORNING AND SUNDAY 
NEWSPAPER IN THE STATE 
«- + OUTSIDE NEW YORK CITY 


Louseneitiecsenaniaiiunen 
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You can get going fast in the $4,496,734,000 Chicago market. Here 
is a tremendous pent-up demand for autos, washing machines, refrig- 
erators, “big unit” products generally. Here is a market fortified by 
diversified income and billions in savings—a market famous for its 
responsiveness to advertising and its record-breaking volume buying. 


In this compact, easily accessible market, defined by consumer habit 
and merchandising practice, there is enough business to take the entire 
output of some manufacturers. You can get immediate volume and build 
solidly for a continuing, profitable operation. You can do it at one low 
cost through a single advertising medium—the Chicago Tribune. 


Bought, read and bought from as is no other medium in this market, 
the Tribune is a powerhouse among dealers and consumers. Seven 


Now available for your study and 
use are the findings of a market- 
wide dealer and consumer investi- 
gation revealing ownership of 
automobiles and electrical appli- 
ances, brand preferences and ex- 
pected purchases. To get these 
facts, address C. S$. Benham, Man- 
ager, National Advertising, Chi- 
cago Tribune, Tribune Tower, 
Chicago 11, Ill. 


The Chicago Area: strategically lo- 
cated... compact... fortified against 
reconversion problems... big enough 
to buy all many a factory can make. 


THE QUICK DISTRIBUTION 
AND VOLUME SALES 
YOU WANT 


days a week it hits with a selling impact that gets action. One out of 
every three families in 756 cities and towns of 1000 or more popula- 
tion in this market reads the Tribune on weekdays. On Sundays, it is 
practically every other family —at one of the lowest milline rates in 
the United States. 

You can use monoroto, coloroto, comicolor, newsprint color or black 
and white—whichever you prefer as the most effective way to tell 
your story and to put over your name and product. Only the Tribune 
gives you this choice. 

No matter whether you are ready now for heavy-duty selling or are 
just in the preliminaries of your sales planning, get the market facts 
and merchandising suggestions which a Tribune representative will 
gladly supply. Call him. 


Shicago Gribune 


THE WORLD’S GREATEST NEWSPAPER 


February average net paid total circulation: Daily, over 950,000; 
Sunday, over 1,300,000. ” 
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Device Offers Hope 
Of Useful Plane 


By Charles Evans 
Aviation Editor 

WE’RE GETTING ready to stick our neck out again.” 

This homely comment several months ago in The Vistonair, 
house organ of the Stout Research division of the Consolidated 
Vultee Aircraft Corp., was aimed probably at the latest new thing 
to come out of that laboratory devoted to new things in aviation. 


Recently the Spratt controllable 
wing has been fastened to the 
hody of a Stout Skycar and 
flown, much to the surprise of en- 
gineers and timid test pilots. Stout’s 
neck, which already has many nicks 
in it, is out again, but it may be he 
has hit upon a simple solution that 
will make the airplane useful. 
Take an automobile—the Skycar 
is a four-wheeled, two-place car 
with engine in the rear, and fasten 
a full-cantilever wing on top by a 
universal joint. For control, move 


STRICTLY SUPER 


the wing so as to change its angle 
of incidence for going up and down, 
and dipping the wing tips for 
changing direction, and there you 
have the closest approach yet to 
the flying automobile. 

Removal of the wing should 
be simple, leaving a light, four- 
wheeled vehicle on the ground 
which will deliver its passengers 
from the airport to their ulti- 
mate destination. 

The aptly named Visionair had 


€-m 


* 


IDAHO STATE game department’s triphibious ‘motorized sled,’’ used for 
making routine game patrols, making counts of big game, providing feed for 
big game, and wading rivers to gather fish eggs for the state hatchery. As 
shown, it is mounted on skis for travel over deep snow. 


some other things to say: 

“The easiest answer to a new \ 
thing is NO. An impossible in-|Voice of Stout 
vention is just something that is|Seen in Statement 


impossible to the person speaking} People who know him, see Stout 
If imagination, however, demands] behind these statements. There are 


something new, we get it.” 
* a * 


t, 


The Army-Navy “E” flies above seven Fisher Body 
plants for excellence in aircraft production and 
from two others for tank production, while the 
Navy “E,” with five stars, is flown by still another 
Fisher Body plans for its naval ordnance work. 


T’S a great day for our side when- 
I ever our flyers sweep out over the 
target in those fleets of B-29 Super- 
fortresses. 


Of course, Fisher Body does not make 
the complete Superfortress. But it does 
make huge dorsal fins, horizontal 
stabilizers, rudders, elevators and 
ailerons. Yes, and flaps, wing tips, out- 
board wings and turret parts, too. 


More than that, Fisher Body makes 
engine nacelles — using more than 
18,000 jigs and tools to turn out the 


3,000 parts that are required for each 
nacelle. 


Fisher Body is proud of its part in 
building this great Boeing-designed 
ship. All the skills and techniques in- 
herent in the Fisher Body organization 
are concentrated on giving superwork- 
manship to the Superfortress. Yet it 
is but one of many war jobs including 
big guns, delicate aircraft instru- 
ments, tanks, and assemblies for other 
bombers. 


And you may be certain that as long 
as war equipment is needed, the fine 


<7 ae ae oe 


craftsmanship symbolized by the 
“Body by Fisher” emblem will keep 
right on backing up the courageous 
crews who pilot these great super- 
planes, 


Every Sunday Afternoon 


GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 


TR. 


racial” 
BORY BY 
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not more than three or four avia- 
tion enterprises in the United States 
today which have such an ap 
proach to the problem of producing 
a popular airplane. All others are 
polishing up 1941 models and offer 
ing them for 1946 sale. 


George Spratt, originator of the 
new wing, is the son of the late 
Dr. George A. Spratt, Coatsville, 
Pa., who watched the Wright broth- 
ers in their experiments at Kitty 
Hawk in 1901-03. He debated with 
Orville and Wilbur Wright the 
advantages of a controllable wing 
as against ailerons and rudders 
which they eventually adopted. He 
passed his enthusiasm for this 
method along to his son, and the 
first flight of the new wing took 
place at Consolidated’s plant at 
Elizabeth, N. C., within sight of 
the village of Kitty Hawk. 


One of Stout’s engineers is 
rumored to have resigned rather 
than be connected with the de- 
velopment. It was hard to get a 
test pilot, but there is always @ 
pioneer in this class, and Bob 
Townsend took the unconven- 
tional “Model 103” into the air. 
He was not its first pilot, how- 
ever, because Spratt himself had 
logged 100 hours of secret flying 
time on various versions of the 
wing before his friends knew of 
his accomplishment. Spratt is 
not a pilot of conventional air- 
craft, but he can fly his own crea- 
tion, which illustrates the claim 
that oneration of a plane with a 
controllable wing is greatly sim- 
plified. 


The experimental wing is 26 feét 
6 inches in leneth. It is aimed prin- 
civally at the small airplane, be- 
eouse the pilot must move the wing 
with his own strength. In af- 
nouncine the development, Con- 
solidated cautiously says that “It 
mav take several years of develop- 
ment before it can be expected to 
replace the conventional design.” 

* * ca 


New Plane Recalls 
the Good Old Days 


At last a modern airplane that 
can perform like airplanes in thé 
good old days! 


The press has not been invited 
(but such news always leaks ouf) 
to see the new Lockheed single- 
seater monoplane which is the sub- 
ject of very active hangar flying 
wherever private fliers gather. It 
is an all-metal, single-seater power- 
ed with a 50-hp aircooled engine, 
canable of a very rapid takeoff, 
fast rate of climb and remarkably 
short landine. Those who have 
seen it sav it can be onerated in 
the infield of any baseball diamond. 


Lockheed calls it the “Little 
Dipper” in conformance with its 
practice of naming airplanes after 
stars, but pilots have given it 
many other names. Its principal 
feature is the use of large flaps 
and a horizontal surface, all of 
which moves and which has an 
especially large tab that moves 
in coordination with the ‘surface. 

In flying demonstrations, the 
plane has shown that it can “jump” 
off the ground within a 100-foot 
space through the use of the flaps 
and this special tail surface, and 
that it can land at very low speeds 
and stop after a very brief roll 
when brakes are applied vigorously. 
It has tricycle-landing gear. Top 
speed is still in the rumor stage, 
but witnesses of demonstration 
flights say the clean design of the 
plane gives it exceptional perform- 
ance. 

s * * 


No Announcement 
On Postwar Plans 


As is customary today, the plane 
is being offered to the Army, and 
Lockheed has said nothing about 
its postwar plans for the Little 
Dipper. Since the market for 
single-seaters is probably limited, 
it is assumed the model will ap- 
pear as a two-seater. Engineers 
say that the same principles would 
give a two-seater or a four-seater 
the same relative performance. If 
so, we would have arrived again 
at 1927-28 when J. S. McDonnell, 
using slots and flaps on a low-wing 
two-seater, took off and landed 
repeatedly in a 100-foot circle. 
Never since then has his perform- 
ance been equalled until the Little 
Dipper appeared on the aviation 
horizon. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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HERE'S WHY 

the “KNOW HOW" 
MEN of INDUSTRY 
READ POPULAR 
SCIENCE Monthly 


“I find many useful ideas pre- 
sented in the drafting line in 
POPULAR SCIENCE. I read it 
for both business and pleasure.” 
R. ROBERT CERMINARO 
Chief Draftsman 
General Electric X-Ray Corporation 


“To keep abreast of new devel 
ments we read many scienti 
magazines. We particularly refer 
to POPULAR SCIENCE to note 
new developments and their ap- 
plications.” 
A. H. HABERSTUMP 
Director of Research 
Product Research Div. 


@ , eo o (The Murray Corporation of America 
LOCC “POPULAR SCIENCE Month. 
ly is a constant source of new 
— SE ideas in almost any mechanical 
y ” field.” 
ROBERT DEMKA 
; - Superintendent 


Branse Machine Tool Corporation 


. “There are many things in the 
electrical and mechanical fields 
that are of interest to me. I enjoy 
POPULAR SCIENCE Monthly 
articles for mental relaxation and 
occasionally pick up an idea 
which pertains to my business.” 
E. M. KRATZ 
Plant Manager 
Reynolds Metals Co. 
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“I have enjoyed POPULAR SCI- 
ENCE and gained valuable 
knowledge. It presents factual 
data in concise form.” 


and regbored with Gis Kind off meg ee 


“My position requires me to keep 


“I read POPULAR SCIENCE for both “POPULAR SCIENCE appears to in contact with new developments 
; 3 3 in machines and products... 
pleasure and business ideas . . . get cover many fields of science and engi- POPULAR SCIENCE carries a 


helpful information from each copy.” neering. To get the same information majority of the new develop. 
—Vice President ... would require the reading of many ments.” 

trade magazines.”—Chief Engineer on pad say , 
“I read POPULAR SCIENCE for the ‘ . : ief Production Engineer 

, lend k 
interesting articles on the advance- naa cane eee Ochistrom Metallic Door Company 
ment of science -.. and to find plans men who do the thinking and develop “I am a mechanically-minded in- 
or ideas applicable to our business.” —§ ment on new items.” dividual .. . I find your magazine 

—Production Engineer —Secretary-General Manager both entertaining and instruc- 


(Read additional statements at right ) as as is 


e é “POPULAR SCIENCE has been 
MCA a medium of pleasure and also 
an aid to business . . . In it we 
have found many helpful hints.” 
é M. H. BERNSTEIN 
aves of NeW tia belek sveoducld ‘Samuel Bernstein & Son — Builders 


“I have found POPULAR SCI- 


@ « @ e eo ENCE very interesting and help- 
f CARL A. JACOBSON 
Mth te @ Consulting Engineer 
“Have been a reader of POPU- 
LAR SCIENCE for some years 
and enjoy the news items of new 
inventions and ideas.” 
OSES DEE LN EINE SS = BR SRN GTR ree TG = ARENT ESS LES 


F, GREENSLADE 
Bartram Paper Preducts, Lid. 


“[ sead POPULAR SCIENCE 

Monthly not only for pleasure 

but for business ideas as well,” 
M, M, SMITH 

A. & B. Smith Ce, 


HE LIKES “POPULAR SCIENCE Monthl 
vy! MACHINES is not only interesting but oduces 
HE LIKES {<= % ... has a knack tional as well. I go through the 
PEOPLE HE LIKES * for mechanics — - a new ideas, means 
: and me . 
BOOK tei and mathematics. 6 GEO. L. WILLIAMS 
2 General Superintendent 


These, and many other sim- 


Spearhead for Post-War Markets |) ae: 


Monthly is read by 
thousands in indus- 


THE NEWS*PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


NEW YORK « CHICAGO «¢ CLEVELAND ¢« DETROIT + LOS ANGELES * SAN FRANCISCO 





Dealers Support 
Law Forum in 


Rhode Island 


PROVIDENCE, Rhode Island.— 
Automobile Dealers’ Assn. of Prov- 
idence was one of a group of 24 
business and professional associa- 
tions sponsoring a state forum on 
administrative law here last week, 
at which speakers representing the 
bar and even the administrative 
agencies themselves called for adop- 
tion of fairer procedure by the 
regulatory bureaus. 

Told that the administrative 
agencies now rule almost every 
segment of the national economy, 
the meeting heard the prediction 
that delegation of authority to ad- 
ministrative agencies will continue 
to grow, not diminish. 

The forum was viewed in trade 
circles as a likely forerunner of 
meetings elsewhere to stimulate 
discussion and understanding of 
the problems of administrative 
law, and to mobilize public support 
for legislation to put the individual 
on a fairer footing before the 
agencies. 
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RETIRING after 34 
center, is shown with 


ears of service with Fisher Body, Frank E. Beular, 84, 


. P. Archer, left, vice-presid 
general manager of Fisher Body, and Neil M Tense, dhlet Wiles bene ee 


- Loney, chief Fisher Body works 


engineer, as he looks over a gift presented him by fellow workers. 


Ford Ohio Plant Builds. 


Its 100,000th B-24 Door: 


DEARBORN. — The Willow Run 
bomber plant has announced re- 
ceipt of the 100,000th B-24 Liber- 
ator door, shipped from the Ford 
Motor Co.’s Hamilton (O.) plant, 
where bomber doors of various 


Ou of lus world 


types have been in production since 
April 3, 1943. 

The Hamilton plant also manu- 
factures parts for the 2,000-horse- 
power Pratt & Whitney aircraft 
engine and for military vehicles. 

What do you want to buy, sell or trade? 


See Classified Want Ads, inside back cover 
this issue. 


In the Hopper 


Colo. C. of C. Indorses 
Penny Gas Tax Boost 


A revenue bill which would in- 
crease the state’s four-cent-a-gal- 
lon tax on motor fuel to five cents 
for creation of a fund with which 
to match federal grants for a pro- 
posed $40,000,000 postwar highway 
construction program received the 
unanimous backing this week of 
the Colorado State Chamber of 
Commerce. 

The measure, which has been in 
the house finance committee, is op- 
posed by Gov. Vivian, who con- 
tends matching money could be 
raised as needed by tapping the 
state’s $8,000,000 surplus, which is 
expected to rise to $10,000,000 in the 
current fiscal period. 

* + ~ 


Second Mo. Gas Tax Bill 
Proposes Only Cent Raise 


A bill providing for a three-cent 
Missouri gasoline tax has been in- 
troduced in the state legislature by 
Rep. Melvin E. Fish as an alterna- 
tive to a measure he introduced 
earlier to increase the present two- 
cent rate to four cents a gallon. 

Rep. Fish said he expected to 


And that’s just where you are Son 
—out of this world and into another. 
Now you're on the very threshold of 
research exploring the unknown. It 
is research that finds ways to make 
more and better things for more 


people. 


— is as essential as fac- 
tory buildings or assembly lines 
in our business. 


It was in the Research Labora- 
tories that General Motors men 
found ways to make cars safer 
and stronger by exploring the 
secrets of metals. Their studies 
of fuels gave you smoother, more 
powerful engines. Their research 
paved the way for better body 
finishes. 


These engineers pioneered better 
household refrigeration. They 
developed the early, crude Diesel 


engine into one of civilization’s 
most important aids. 


And they worked on a multitude 


of other projects, which have ~ 


added up to more and better 
things for more people. 


Then the picture changed and 
the Research Laboratories, like 
all other GM divisions, threw 
their full energy into the urgent 
jobs of war. 


Through their peacetime devel- 
opment of Ethyl they had made a 
great contribution to the high 
octane fuels that enable our war- 
planes to fly so high and fast. 
Continuing their studies into 
wartime, GM research men de- 
veloped a new process for mak- 
ing a promising new synthetic 


fuel, Triptane, with four times 
the power of aviation gasoline. 
And they found ways to put their 
fully developed Diesel engine to 
work on thousands of tough, de- 
manding wartime jobs. 


Many such instances prove 
that American skills and knowl- 
edge built up in peacetime are 
helping to win this war. 


Our country had this backlog of 
skill and knowledge because it 
was, and is, literally “the land of 
opportunity.” It rewarded men 
who did their best. And in the 
years ahead, this American way 
of working promises to create 
even greater production, with an 
ever-rising standard of living 
for all. 


GeneraL Motors 


“VICTORY IS OUR BUSINESS” 
CHEVROLET ¢ PONTIAC ¢ OLDSMOBILE ¢ BUICK 


CADILLAC e 


BODY BY FISHER e« 


FRIGIDAIRE 


MAKE VICTORY COMPLETE 
ve 


Buy More War Bonds 


GMC TRUCK AND COACH 
Every Sunday Afternoon 
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keep both plans before the legisla- 
ture but probably would devote 
most efforts to obtaining approve 
of the three-cent bill. Both meas- 
ures were offered, he said, to pro- 


vide funds for rehabilitation of the™ 


road system, and to expand the 
farm-to-market network after the 
war. ‘ ‘ 


Load Boost to 48,000 Lbs. - 


Approved by Texas Senate 


A bill increasing the truck load§ 
limit on Texas highways from 
38,000 to 48,000 pounds was recent- 
ly passed by the Texas senate and 
sent to the house. 

The bill retains a formuls 
adopted four years ago prescribing 
the type of equipment and weight 
per axle. The senate rejected 
amendment to the weight Dil 
which would have lifted the gross 
load limit entirely. 


Carrier Ban Repeal 


Is Victory for PAA 

The fight against prohibition 
of over-the-road transportation 
of new cars by trucks and trail- 
ers was won last week whem 
Gov. Martin signed a bill repeal- 
ing the act. The Pennsylvania 
Automotive Assn. was active in 
the fight for repeal. 

The law would have become 
effective Jan. 1, 1946, and would 
have cost dealers $25 more per 
car than in 1941. Enactment of 
the repeai bill was brought about 
despite active opposition of the 
railroads, which would have 


stood to benefit by the carrier ™ 


ban act. 


Idaho Governor Signs Bill 
To Boost Gas Tax 1 Cent 
As a result of Gov. Charles C. 
Gossett’s approval of a bill in- 
creasing the state’s gasoline 
from 5 to 6 cents per gallon, the 
price of gasoline in Idaho jumpe¢ 
up a penny. ‘ 
* * 
Load Limit Extension 


Ordered in South Dakota © 


Gov. Sharp filed his seventeenth 
war emergency order under the 
1943 civilian defense act, granting 
increases in maximum weights ang 
loads of vehicles transporting’ pe- 
troleum products from pipeline ter- 
minals at Sioux Falls, 8S. D, 
points within the state. 


Anti-Diversion Federation 


Formed in Kentucky 

Formation of the Kentuck 
Good Roads Federation has been 
effected by representatives of 
Kentucky organizations for th 
purpose of campaigning for rati- 
fication of a state constitution 
amendment outlawing highwa> 
fund diversion, which will be 
voted upon at the general electio 
in Kentucky 2 November. 


Kansas House Approves 


Cent Hike in Gas Tax 

A bill increasing the Kansag 
gasoline tax rate from three cent* 
to four cents per gallon, to raise 
funds for postwar highway con 
struction, was passed by the Kan- 
sas House and returned to the state 
senate for concurrence in mino 
amendments before going to Gov. 
Schoeppel, who had advocated the 
program. 

Although opposed by major east- 
ern oil companies, whose repre- 
sentatives lobbies against 
measure, it was supported by the 
Kansas Independent Oil and Gas 
Assn. The one-cent additional le 
will apply to all motor fuels, start- 
ing 30 days after the end of thg 


war emergency. 
* * 


R.I. Assembly Set to Debat 


Scope of State Tax on Fuel 
The Rhode Island general assen 
bly has before it again this year 
the question of whether the state 

should return to the policy of 
ing only motor fuel used in ve- 
hicles operating on public high 
ways, with the introduction of 
bill in the House providing for re- 
imbursement of state taxes on fug 
used in fishing boats. 

The measure would repeal a 
present provision for reimburse 
ment of state tax to manufacturers 


(Continued on Page 44, Col. 1) 
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Conductor... of public relations! 


The eastbound 5:00 from Pottstown has 
been running a little late. The two men looked 
at their watches, wondered if there would be 
time to make their southbound connection 
between stations in North Philadelphia... 
They consulted the conductor, a dignified 
gentleman whose seniority was attested by the 
column of hashmarks on his sleeve. 

“We are a little late,” lie said—“‘but bring 
your bags down near the door so you can get 
off quickly, and get a cab, and you ought to 
have time to make it.” 

He shouldered a way to the door for them. 
“It’s only five blocks between stations,” he 
said. ““Too bad you’re not Superman. One 
swoop” —diagrammed with the hands—“and 
you’d be there. Ain’t he a wonder? Of course, 
if there were many like him, business wouldn’t 
be so good for the railroads . . . Here we are 
now. There’s a cab waiting . . . North Phila- 


delphia. Norr-rth Philadelphia.” 

In the cab, one said, ““Damnedest thing I 
ever heard of! Imagine the old boy being a 
Superman fan? and taking for granted we’d 
know what he meant. Superman is kid stuff.”’ 

His companion thought a while. “Well, 
you knew what he was talking about. And so 
did I. So Superman must be something more 
than just kid stuff.” 


Superman is more than kid stuff. It’s a 
rare adult who doesn’t know about the rare 
creature who defies gravity, space, time, steel 
bars, speed laws, firepower, and villainy in all 
forms. It’s rarer still to find kids who read the 
comics to their parents! 

And it is still a comparatively rare adver- 
tiser who realizes the significance of adult 
readership of comics . . . three out of four 
adults who read Sunday newspapers are comics 


section readers! Add the kids—and you have 
a degree of whole-family penetration and im- 
pression not available to the advertiser in any 
other type of medium. Consider that Sunday 
comes every seven days, fifty-two times a year 
... And the resultant habit ranks in the sure 
thing class with death and taxes; ensures 
advertising a certainty of reception unmatched 
by any medium! 

Not least of the advertising opportunities 
in Sunday comics is Metropolitan Group— 
which meshes in a national network, 43 major 
Sunday newspapers, more than 15,000,000 
circulation, with maximum concentration in 
a maximum number of major markets, half 
the better-buying families in the nation—in a 
single low cost package! Space unit big enough 
to say something, four colors to show anything 
...And only one order, one bill!... The nearest 
office will give you all the details! 


The first national newspaper network... Metropolita n Grou ge 


Comics Section Advertising in: Baltimore Sun « Boston Globe * Chicago Tribune * Cleveland Plain Dealer ¢ Detroit News « New York News 
Philadelphia Inquirer « Pittsburgh Press ¢ St. Louis Globe-Democrat »« Washington Star « Des Moines Register ¢e Milwaukee Journal « Minneapolis Tribune 
St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald ¢ Detroit Free Press « New York Herald Tribune ¢ St. Louis Post-Dispatch *« Washington Post 


OPTIONAL: Atlanta Journal 


e Buffalo Courier-Express ¢ Cincinnati Enquirer 


Columbus Dispatch e 


Dallas News ¢« Houston Chronicle 


New Orleans Times-Picayune-States *« Omaha World-Herald ¢ Providence Journal « Rochester Democrat & Chronicle « San Antonio Express 
Springfield Union & Republican « Syracuse Post-Standard ¢ METROPACIFIC: FresnoBee « Long Beach Press-Telegram « Los Angeles Times « Oakland Tribune 


Oregon Journal « Sacramento Bee « San Diego Union « San Francisco Chronicle « Seattle Times « Spokane Spokesman-Review » Tacoma News Tribune 
220 E. 42d St., New York 17 « Tribune Tower, Cuicaco 11 « New Center Bldg., Derrorr 2 + 155 Montgomery St., San FRANCISCO 4 
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In the Hopper 


(Continued from Page 42) 


who use naphtha, benzine and | 
other fuels as ingredients in their 


products. 
+ * + 


Fla. Negotiating With Ark. 
For Reciprocal Truck Pact 


Florida’s railroad commission 
announced it was seeking a recip- 
rocal agreement with Arkansas 
covering operation of motor car- 
tiers between the two states. 

Noting that Arkansas, under a 
new law, is now empowered to 
enter such agreements, the Florida 
commission said it was furnishing 
Arkansas officials with a general 
outline of arrangements Florida 
has with other states. Expectations 
were that agreement would be 
formally executed within a few 


weeks. 
* * 


Ore. Senate Group Tables 
Bill to Revise Truck Tax 


A long-considered, often-amende:' 
Oregon House bill which sought ti 
carry out the recommendations o‘ 
three interim committees by estab 
lishing a new system of taxing mo- 


* 


tor carriers on a ton-mile basis 
was tabled by the senate roads and 
highways committee, as the Oregor' 
legislature was heading for ad 
journment. 

* oa + 


Okla. Extends Use Tax 


Oklahoma’s use tax would be ap- 
plied to mail order purchases from 
out-of-state firms under a bill ap- 
proved by the Oklahoma House. 
Rep. Wilson Wallace, of Carter 
county, predicted the measure 
would raise $2,000,000 additional 
revenue, 

+ & * 


Ida. Diesel Tax Vetoed 

A bill levying a five-cent-per- 
gallon tax on highway-used diesel 
fuel was vetoed by Gov. Gossett of 
Idaho, because of its “ambiguity.” 
Gov. Gossett pointed out that a 
new Idaho law increasing the state 
gasoline tax from five to six cents 
also applies to diesel fuels, and that 
the special diesel tax bill might be 
interpreted to add an additional 
five cents a gallon on such fuels, 





1 


| making a total tax of 11 cents a 


gallon. 
* aa * 


License Bill Vetoed 


The Ham-Taylor bill proposing to 
number motor vehicle licenses by 
counties in South Carolina was 
vetoed last week by Gov. Laney. 
The chief executive said that while 
there may be merit in the idea, he 
had been advised that it would in- 
crease expenses to have the license 
tags made in 76 series as the bill 


provided. 
* * s 


Pa. Logging Bill 
A bill to exempt from regulation 
by the Public Utility commission 
trucks hauling logs and pulpwood 
has been reported out of the com- 


mittee by the Pennsylvania senate. 
* + + 


Tax Boost Urged in R. I. 


Enactment of a one percent re+ 
tail sales tax and a corporate ex- 
cise tax to boost Rhode Island’s 
declining revenues was urged upon 
the state legislature here by Gov. 
J. Howard McGrath in his annual 
budget message. 

+ 


Parking Meters Upheld 


The committee on municipal and 


private corporations of the Texas 
house of representatives has, by a 
vote of 9 to 4, reported unfavorably 
on a bill which would outlaw park- 
ing meters. 

* * * 


Chain Store Tax 


A tax on chain stores, on a slid- 
ing scale ranging from $15 to as 
high as $550 per store unit, is pro- 
posed in a bill introduced in the 
Minnesota house of representatives. 

ss: 8 


Ore. OK’s Reciprocity 


A bill passed by the Oregon leg- 
islature provides reciprocity to mo- 
tor vehicles of adjoining states 
which enable Oregon vehicles to 
enjoy the same privilege. 

* * * 


Common Carrier Bill 


A bill in the Illinois legislature 
would repeal the provision of the 
Motor Vehicle Act which prohibits 
a person under 21 from driving a 
vehicle used as a common carrier 
until he has been issued a chauf- 
feur’s license. 


* * bd 


Plane Tax in Illinois 


A three-cent gallonage tax on 
gasoline used by private and com- 


ir years, the antennas manufactured | 
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mercial airplanes is provided 
bill introduced in the Illinois 
islature. This bill would eli 
an inequality between airp 
and automobiles, already taxed? 
gasoline. 
* ca * oe 
lowa Governor Signs Bill ~ 


Lifting Gas Tax to 4 Cents 


Gov. Blue of Iowa has signed @ 
bill increasing Iowa’s gasoline 
from three to four cents to 
funds for postwar highway 


struction. 


Auto Insurance Fee 


The province of Manitoba, Gam 
ada, is legislating to assess 
automobile owner $1 in additic 
his license fee, to establish a 
for payment of accident liabil 
which cannot be collected in | 
other way. The legislation will B¢ 
substitute for public liability ini 


ance. 
* * * 


Asks Subway Aid Tax 


Mayor F. H. LaGuardia of 
York, has proposed an addi 
1 percent municipal sales tax 
means of raising funds to final 
a program of subway rehabilitge 
tion after the war. 
* * * 


I Pct. Sales Tax in Ala.~ 


A state constitutional amendm 
for a 1 percent sales tax willy 
proposed during the 1945 sessio 
the Alabama legislature, sched 
to convene May 1. Rep. J. H. L 
son announces he will sponsor s® 
a& measure to raise funds for @& 
age assistance and other welfam 


purposes. 
* * * 


Bus Tax Killed ee. 
A bill to authorize local taxation @ . 
of buses has been killed by © a 
Vermont house of representativé 
After having previously been kil 
and reconsidered, the bill was 
vived in a form to apply only % 
Burlington. A second adverse col ( 
mittee report on the bill wa8s ri 
held by the house. ee 


* * * 


Garage Under Boston? 


Construction of an undergrot 
garage beneath the grassy field 
Boston Common is proposed 
bill in the Massachusetts legis 
ture. The bill would provide ps 
ing space for 5,000 automobiles. 

* * a we 


N. H. Tractor Bills OK’d~ 


Two companion measures, one 
establish a local registration fee 


$2 a year for farm tractors, and he 
other to eliminate farm tracte 
from the list of motor vehicles 

tax purposes, have been given final - 


legislative approval in the New 
Hampshire senate and sent to 1 
Dale. 


* * * 


, Solis 
Spotlight Ban ha. qe 
A bill now before the New Hampel . + 
legislature would prohibit use of automi@=  — 
bile spotlights, except by state troo — 
if their rays showed more than eight 
above the road 30 feet from the veh . 
Opponents of the legislation are cla int 
safe driving demands a greater range ea 


















visibility. 7st 
* * * 2 


Drivers Licenses ‘i 


Between now and July, 1947, automobile 
driver’s licenses in Colorado can be 
newed by mail. A bill passed by the 1 
lature, authorizing mail renewal of 5s 
licenses as a war emergency measure, 
signed by Gov. Vivian last week. 

* * * 


Road Aid Probe Asked © 


HARRISBURG, Pa.—A legislative invea 
tigation to determine the highway fun@ | 
needs of municipalities before the on@. & 
cent gasoline tax, originally levied fam 
poor relief, is re-enacted for their be: ‘% : 
is urged by the Keystone Automobile Club 
in a letter to the Joint State Government - 
commission. 


+% 


* * + 


Flat Fee for Tractors 


New Hampshire House of Representa- 
tives has approved a measure which woulé 
tax farm tractors a flat $2 a year, remov~ 
ing them from the present category in 
which they are classed with livestock sucl 
as oxen and horses. It is estimated that 
the proposed law would save the state’s 
farmers about $370,000 a year. 
* of tt 


Committee Appointed 


Action taken by the Utah legislature 
during its now-adjourned 1945 session in- 
cluded passage of a measure providing 
for appointment of a committee to stud: 
the state tax system and to report to t 
next legislative session. 

* * * 


Utilities Czar in Minn. 


Appointment by the governor of a single 
state public utilities commissioner to re- 
place Minnesota’s existing three-member 
elective Railroad and Warehouse commis- 
sion is proposed by a bill in the Minne- 
sota legislature. 


e-* 
oe 
o- 
e: 
- 
rr 
e=* 
et 
Gu! 
ow 





sunaas AUTOMOTIVE NEWS, APRIL 16, 1945 45 47 


nd Mercury 
ourse of his 
da. 








1945 ESQUIRE, tes. 
© an office at 
»mphis, with 
Manager. 


comptroller 
‘tt have been 
‘oyle, general 


ormerly resi- 
Muncie, Ind., 
itant to the 
r, Chevrolet 
K. H. Kles- 
sident comp- 


Mages” 











is been asso- 

since 1919, 
ident comp- 
Edmund W. 
ited resident 
is. 


fA. ‘ 
q 10 joined the 
9 organization 
; \ 1ed as direc- 
: of the re- 


anounced his 





Se ee 


mood 6 we 


Esquire delivers exceptional results for 
national advertisers of apparel, automo- 
biles, drugs and toiletries, food, gifts for 
women, jewelry and watches, leather 
goods, liquor, private planes, radio and 
television, sporting goods, transportation 
and many other products. 

































































In the Hopper 


(Continued from Page 42) 


who use naphtha, benzine and | 
other fuels as ingredients in their 


products. 
* aa + 


Fla. Negotiating With Ark. 
For Reciprocal Truck Pact 


Florida’s railroad commission 
announced it was seeking a recip- 
rocal agreement with Arkansas 
covering operation of motor car- 
riers between the two states. 

Noting that Arkansas, under a 
new law, is now empowered to 
enter such agreements, the Florida 
commission said it was furnishing 
Arkansas officials with a general 
outline of arrangements Florida 
has with other states. Expectations 
were that agreement would be 
formally executed within a few 


weeks. 
” * 


Ore. Senate Group Tables 
Bill to Revise Truck Tax 


A long-considered, often-amende«' 


* 


tor carriers on a ton-mile basis 
was tabled by the senate roads and 
highways committee, as the Oregor’ 
legislature was heading for ad 
journment. 

* * + 


Okla. Extends Use Tax 


Oklahoma’s use tax would be ap- 
plied to mail order purchases from 
out-of-state firms under a bill ap- 
proved by the Oklahoma House. 
Rep. Wilson Wallace, of Carter 
county, predicted the measure 
would raise $2,000,000 additional 
revenue. 

* - + 


Ida. Diesel Tax Vetoed 

A bill levying a _ five-cent-per- 
gallon tax on highway-used diesel 
fuel was vetoed by Gov. Gossett of 
Idaho, because of its “ambiguity.” 
Gov. Gossett pointed out that a 
new Idaho law increasing the state 
gasoline tax from five to six cents 


Oregon House bill which sought t:| 2!so applies to diesel fuels, and that 


carry out the recommendations 0’ 
three interim committees by estab 


the special diesel tax bill might be 
interpreted to add an additional 


lishing a new system of taxing mo-' five cents a gallon on such fuels, 
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| making a total tax of 11 cents a 


gallon. 
+ + * 


License Bill Vetoed 


The Ham-Taylor bill proposing to 
number motor vehicle licenses by 
counties in South Carolina was 
vetoed last week by Gov. Laney. 
The chief executive said that while 
there may be merit in the idea, he 
had been advised that it would in- 
crease expenses to have the license 
tags made in 76 series as the bill 


provided. 
+ + + 


Pa. Logging Bill 
A bill to exempt from regulation 
by the Public Utility commission 
trucks hauling logs and pulpwood 
has been reported out of the com- 


mittee by the Pennsylvania senate. 
* . + 


Tax Boost Urged in R. I. 


Enactment of a one percent re- 
tail sales tax and a corporate ex- 
cise tax to boost Rhode Island’s 
declining revenues was urged upon 
the state legislature here by Gov. 
J. Howard McGrath in his annual 
budget message. 

* =" + 


Parking Meters Upheld 


private corporations of the Texas 
house of representatives has, by a 
vote of 9 to 4, reported unfavorably 
on a bill which would outlaw park- 
ing meters. 

* * * 


Chain Store Tax 


A tax on chain stores, on a slid- 
ing scale ranging from $15 to as 
high as $550 per store unit, is pro- 
posed in a bill introduced in the 
Minnesota house of representatives. 

ss 8 


Ore. OR’s Reciprocity 


A bill passed by the Oregon leg- 
islature provides reciprocity to mo- 
tor vehicles of adjoining states 
which enable Oregon vehicles to 
enjoy the same privilege. 

* * * 


Common Carrier Bill 


A bill in the Illinois legislature 
would repeal the provision of the 
Motor Vehicle Act which prohibits 
a person under 21 from driving a 
vehicle used as a common carrier 
until he has been issued a chauf- 
feur’s license. 

* * + 


Plane Tax in Illinois 
A three-cent gallonage tax on 


The committee on municipal and gasoline used by private and com- 
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Lifting Gas Tax to 4 Cents 


Gov. Blue of Iowa has sign 
bill increasing Iowa’s gasoline 
from three to four cents to 
funds for postwar highway 
struction. 
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Auto Insurance Fee 


The province of Manitoba, 
ada, is legislating to assess e 
automobile owner $1 in additio! 
his license fee, to establish a f 
for payment of accident liabil 
which cannot be collected in 
other way. The legislation will 
substitute for public liability in 
ance. 


+ 


c 
















* * * 


Asks Subway Aid Tax | 


Mayor F. H. LaGuardia of 
York, has proposed an addi 
1 percent municipal sales tax 
means of raising funds to fina 
a program of subway rehabilif 
tion after the war. 

* * * 


1 Pct. Sales Tax in Ala. 


A state constitutional amendmi 
for a 1 percent sales tax will 
proposed during the 1945 sessior 
the Alabama legislature, schedulé 
to convene May 1. Rep. J. H. Dé 
son announces he will sponsor 
a measure to raise funds for 
age assistance and other welf 
purposes. 
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Bus Tax Killed é 


A bill to authorize local taxa 
of buses has been killed by 
Vermont house of representative 
After having previously been k 
and reconsidered, the bill was Te 
vived in a form to apply only 
Burlington. A second adverse cof 
mittee report on the bill wa8 
held by the house. 

oa * * 











Construction of an undergro 
garage beneath the grassy field 
Boston Common is proposed 
bill in the Massachusetts legi 
ture. The bill would provide p: 
ing space for 5,000 automobiles. 

* * . 











Two companion measures, one 
establish a local registration fee 
$2 a year for farm tractors, and € 
other to eliminate farm trac 
from the list of motor vehicles 
tax purposes, have been given f 
legislative approval in the ; 
Hampshire senate and sent to Ge 
Dale. : 












* * x 


Spotlight Ban oe e 
A bill now before the New Hampshite 
legislature would prohibit use of au . 


bile spotlights, except by state troo yf 

if their rays showed more than eight’ fame 

above the road 30 feet from the ve : 
Opponents of the legislation are cla S ; 
safe driving demands a greater range a 
visibility. at 





* * 


Drivers Licenses 


Between now and July, 1947, automobile 
driver’s licenses in Colorado can be ff+ 
newed by mail. A bill passed by the 1 = 
lature, authorizing mail renewal of i: 
licenses as a war emergency measure, was 
signed by Gov. Vivian last week. . 

* * * 


Road Aid Probe Asked 


_ HARRISBURG, Pa.—A legislative invei-+ 
tigation to determine the highway funm@ . 
needs of municipalities before the on@ 
cent gasoline tax, originally levied fer 
poor relief, is re-enacted for their benefit, 
is urged by the Keystone Automobile Club 
in a letter to the Joint State Government 
commission. 
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* * 


Flat Fee for Tractors 


New Hampshire House of Representa+ 
tives has approved a measure which woul@ 
tax farm tractors a flat $2 a year, remove 
ing them from the present category 
which they are classed with livestock s 
as oxen and horses. It is estimated that 
the proposed law would save the state’# 
farmers about $370,000 a year. be e 

a6 es * 3 
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Committee Appointed 


Action taken by the Utah legislature” 
during its now-adjourned 1945 session in« 
cluded passage of a measure providing ~ 
for appointment of a committee to stud) — e 
the state tax system and to report to t.. 
next legislative session. Ss 

: =a 4 


Utilities Czar in Minn. 


Appointment by the governor of a single 
state public utilities commissioner to re- 
place Minnesota’s existing three-member 
elective Railroad and Warehouse commis- 
sion is proposed by a bill in the Minne- 
sota legislature. 
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Litchfield Sees 
Auto Era of 
Rubber Springs 


AKRON, O.—Assured of greater 
comfort and longer lives for their 
cars, America’s postwar motorists 
undoubtedly will find themselves 
riding some day on rubber instea: 
of steel automobile springs, accord- 
ing to P. W. Litchfield, chairman 
of Goodyear Tire & Rubber Co. 

Litchfield projected rubber auto- 
mobile springs as part of a postwar 
world wherein advances of rubber 
into new fields will yield “greater 
efficiency and comfort in everyday 
life.” 

After 1950, according to Litch- 
field, probably more than 100,000 
long tons of natural and syntheti- 
rubber will go annually into such 
products as foamed latex mat 
tresses, upholstery, spring suspen- 
sions, vibration dampeners, shock 
absorbers, and moisture-resistant 
packaging materials for food, ma- 
chine parts and similar items. 

These fields, he said, were just be- 
ginning to be explored when war 
occurred. 


MORNING 
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SLIDING POWER.—Diesel powerplants are being equipped with sledlike 
bases at the Graham-Paige subsidiary in Warren, O., so that Army engineers 
can quickly haul them into areas in which the Nazis have destroyed power sta- 
tions. Emergency current is supplied by the portable units until regular facili- 
ties can be restored. The ten-ton welded skids are built to maintain alignment 
even when hauled over very rough terrain. 
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| Auto Personnel 


George P. Hooper, Detroit manu- 
facturer’s agent for the past 10 
years, has been named the repre- 
sentative of Hew- 
itt Rubber Corp. 
to handle the 
company’s new 
line of latex foam 
rubber products 
for the automo- 
tive products. 
President Thomas 
Robbins jr., said 
the company’s 
other industrial 
products would 
continue tobedis- @G, P. Hooper 
tributed in the 
Detroit area by William F. Mc- 
Graw, who has represented Hewitt 
for 25 years. 


Dodge Boosts Dragsdorf 


In Truck Division 

Appointment of Russell H. Drags- 
dorf as operating manager of the 
truck division of the Dodge Bros. 
Corp. was announced last week by 
L. J. Purdy, director and vice presi- 
dent in charge of trucks. 

Dragsdorf has been with Dodge 


SOMEBODY 18 GOING TO SELL 
4 HELLUVA LOT OF CARS 1N 


NEW ORLEANS 
by Advertising in 


THE TIMES-PICAYUNE and NEW ORLEANS STATES 


SUNDAY 


* EVENING * 


Representative JANN & KELLEY, Inc. 


wwe 


27 years, the last five of which he 

has been plant manager of 

truck plant. Prior to that he had 

been the plant engineer. 
* 


McWhorter Appointed 


To Rubber Bureau 


J. F. McWhorter, research chem- 
ist at the Ohio Rubber Co., Wi 
loughby, O., was appointed by 
WPB’s Office of 
Rubber Bureau to 
become a mem- 
ber of the me- 
chanical rubber 
goods consulting 
committee of that 
office. 

Purpose of this 
committee is to 
consider prob- 
lems concerning 
the technology of EE: 
mechanical ru b- McWhorter 
ber goods and 
particularly the conversion of,.m 
itary and essential industrial prod- 
ucts from crude rubber to the var, 

ous types of available synthet® 
rubbers. 


a 
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Lansing Named Director 
Of Bendix Aviation Corp. 

The election of Raymond 
Lansing as a director of Bendix 
Aviation Corp. is announced by E 
nest R. Breech, president, following 
a meeting of the board. 

Lansing, who succeeds G. 4 
Rentschler, resigned, is a vice- 
president and group executive o 
the corporation, and a member. 4d 
its administration and engineéring 
policy committees. ‘ 


Holahan Quits As Officer 
Of International Harvester 


M. F. Holahan, after 50 years 
with International Harvester 
and one of its predecessor eom 
panies, has resigned as first Vice- 
president, it was announced hb 
Fowler McCormick, president” 

Holahan will remain a membe 
of the board of directors, and wi 
be available in a consulting capac- 
ity. J. L. McCaffrey, former secong 
vice-president, will succeed o 
han as first vice-president. 

* 3 * 


L. B. O'Loughlin has been ap- 
pointed trade relations manager of 
the merchandising division of Elec 
tric Auto-Lite Co., according to an 
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announcement made by F. A. Neal- — 


on, sales manager. 
+ & * 


Clarion Studebaker has been ap 
pointed service manager of*th 
Boston branch of Fruehauf Trailer 
Co., according to C. L. Sargen 
branch manager. 

* ca * 


Appointment of C. F. Larsen 
service manager of Mack’s gefieral 
service department is announced b 
C. T. Ruhf, president of Mack 
Trucks, Inc. S. H. Bridges has been 
named manager of Mack’s Pough 
keepsie (N. Y.) branch, replacing H-: 
L. Weatherwax, resigned. New man- 
ager of the Utita branch is G. 
Murphy. 

R. J. Meinert has returned a 
manager of national account sale 
in the central division with head- 
quarters in Chicago, following twg¢ 
years as an assistant automotiv 
advisor with the Sixth Armored 
Force at Camp Chaffee, Ark. 


Appointment of C. S. Gischel as 
manager of the Firestone Tire an 
Rubber Co.’s aircraft tire and ac- 
cessory sales department was an 
nounced last week. 

* * # 


A sales-promotion department t 
serve the replacement tire sales di- 
vision of B. F. Goodrich Co. in the 
preparation of retail advertisin 
and sales promotion material has 
been established with A. R. Bowlzer 
manager, it is announced by F. T 
Tucker, director of advertising. 

* * * 


Appointment of David C. Fenne 
vice-president of Mack - Interna- 
tional Motor Truck Corp., as chair, 
man of the newly formed gasoline 
industry rationing board for the 
New York metropolitan area, he 
been announced by Daniel P. Wool- 
ley, regional head of OPA. 

* * + 


H. 8S. Chase, vice-president in 
charge of manufacturing, easte 
(Continued on Page 47, Col. 1) 
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(Continued from Page 46) 


division, and Drew L. Hines, vice- 
president in charge of the trans- 
portation and supplies department, 
eastern division, have been elected 
directors of Tide Water Associated 
Oil Co., according to William F. 
Humphrey, president. 

* + * 


Frank W. Danner, who for the 
past 11 years has represented A. 
Schrader’s Son in the Southeast, 
has joined MacPhail Co. as sales 
representative. in Virginia and 
eastern North Carolina, it was an- 
nounced by Walter MacPhail, presi- 
dent. 

* * * 

Walter Beinecke, president of 
John C. Paige & Co., New York in- 
surance brokerage firm, has been 
elected a director of Graham-Paige 
Motors Corp., succeeding Joseph B. 
Graham, resigned, one of three 
brothers who founded the present 
corporation in 1927. 

ck * * 

Paul D. Berry has been elected 
an assistant treasurer of the Amer- 
ican Rolling Mill Co., Middletown, 
O., Calvin Verity, executive vice- 
president announced last week. 

+ * + 


Announcement of the opening of 
a new Boston sales office and ap- 
pointment of Frank Wright as New 
England district manager for Rust- 
less Iron and Steel Corp. was made 
by E. P. Geary, assistant vice-pres- 
ident in charge of sales. 

* * - 

Dr. Tracy C. Jarrett, chief metal- 
lurgist of Koppers Co., Inc., Ameri- 
can Hammered Piston Ring di- 
vision, Baltimore, has been ap- 
pointed to the technical committee 
of the Gray Iron Founders’ Society, 
Walter L. Seelbach, president of the 
society has announced. 

* 


J. C. Ray, sales manager Fisk 
tires, announces the appointment 
of Max C. Wolshimer as manager, 
heavy-service tire sales, Pacific 
Coast division, with headquarters 
in Sacramento, Calif. 

- Ed * ok 
A. C. Tiedemann, general man- 
’ ager of Dockson Corp., Detroit, an- 
nounced last week appointment of 
Thomas D. Lewis as district man- 
ager of the West Coast states, with 
headquarters in San _ Francisco. 

Tiedemann also named R. B. Huff- 
man as district manager of six 
North Central states with head- 
quarters at the home office in De- 
troit, and Howard W. Kramm as 
assistant national sales manager, 
also at the Detroit office. 

* * ad 


Grimes Motor Co. (Ford), Mont- 
gomery, Ala., has announced the ap- 
pointment of Joe Hedrick as vice- 
president and general manager. 

* K - 


L & E Motors, Springfield, IIl., 
announces the appointment of 
James Brown as service manager. 

* * * 

One of the National Assn. of 
Manufacturers’ three representa- 
tives on the Citizens Federal Com- 
mittee on Education is Robert S. 


Wilson, vice-president of Goodyear 
Tire & Rubber Co. 
* * * 

D. W. Walsh, sales manager of 
U. S. tires, announces the appoint- 
ment of H. C. Oliver as district 
manager of the Atlanta district. 
Formerly district manager at Mem- 
phis, Oliver replaces H. H. Brant- 
ley, who has resigned to enter the 
retail tire business in Atlanta. 

+ * * 


Baker, Plancon, Gilmore 
Form Firm in Detroit 


Formation of the firm of Baker, 
Plancon & Gilmore Co., manufac- 
turers representatives with offices 
in Detroit, has been announced. 
Paul R. Baker, C. B. Gilmore and 
George H. Plancon, are the prin- 
cipals. 

+ a * 

Hood Refining Co., Greensburg 
Pa., announces appointment of R 
W. Piper as Pittsburgh district 


manager, with offices in the Penn- 
wood building, Wilkinsburg. 
o + = 


J.P. De Wolfe has been appointed 
vice-president and sales manager 
of General Truck Sales Ltd., Van- 
couver. Announcement of the ap- 
pointment was made recently by R. 
Borden De Wolfe, president and 
general manager of the company. 

* * * 


R. N. (Bob) Woodruff, who has 
represented the American Maga- 
zine in Detroit and Michigan for the 
past 16 years, has now been assign- 
ed to Collier’s sales staff. 

+ * * 

Harold W. Rehfeld, tire technician 
of B. F. Goodrich Co., has received 
commendation for “exceptional ci- 
villian service,” highest civilian 
award of the War Department, 
“for his guidance in compounding 
and processing American syn- 
thetic rubber for retreading, repairs 
and new-tire production” on a spe- 
cial mission to French and Belgian 
tire companies. 

* ~ * 


Carl F. Jensen jr., designer of 
electric lamps for deep sea work 
and a Westinghouse Lamp division 
engineer for 19 years, has been ap- 


pointed district engineer of the 
division’s northwestern district. 
* * * 

J. Stanley Williamson, of Ander- 
son, S. C., was re-elected chief 
highway commissioner for a four- 
year term at a meeting of the 14 
South Carolina highway commis 
sioners. 

+ * * 

Fred D. Danford has been electec 
treasurer of American Rolling Mi’ 
Co., Calvin Verity, executive vice- 
president and general manager, 
announces. He succeeds M. A 
Brawley, who died on March 7. 

* . + 


Thomas L. Lee, general manager 
of Rochester Products division o 
General Motors, has been named 
industrial division chairman for 
the Community Chest fund drive 
in Rochester, N. Y., in May. 

* * * 

Harry E. Rottman, of Pin 
Lawn, Mo., has joined the sparl: 
plug division of Edison-Splitdor‘ 
Corp., a subsidiary of Thomas A. 
Edison, Inc. of West Orange, N. J 


* * * 
R. M. Sale, sales manager of the 


Ford Motor Co. of Canada, recently 
spent some time in Vancouver for 


« 


mars *STALOCK, “THE ALL AROUND 
FASTENER." IT MEETS 4 AND excenps 
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meetings of Ford and Mercury 
dealers during the course of his 
tour of western Canada. 

* * * 


De Soto has opened an office at 
81 Madison Ave., Memphis, with 
Homer H. Burger as manager. 

* * « 


Several changes in comptroller 
personnel in Chevrolet have been 
announced by M. E. Coyle, general 
manager. 

D. J. Guggenheim, formerly resi- 
dent comptroller at Muncie, Ind., 
has been made assistant to the 
divisional comptroller, Chevrolet 
central office, Detroit. K. H. Kles- 
ner now becomes resident comp- 
troller at Muncie. 

R. L. Ahern, who has been asso- 
ciated with Chevrolet since 1919. 
has been named resident comp- 
troller at Oakland. Edmund W. 
Daley has been appointed resident 
comptroller at St. Louis. 

* * + 


Lester H. Pillion, who joined the 
Doehler Die Casting organization 
Dec. 1, 1913, has resigned as direc- 
tor and vice-president of the re- 
cently consolidated Doehler-Jarvis 
Corp. Pillion has not announced his 
future plans. 


OK for war—preferred for peace! This one piece, 


self-locking, resilient, sheet metal fastener stays 


locked. Finds its own way on screw threads. 


Tightens with screw driver without need of wrench. Eliminates lock washers 


and bearing washers. Grips “all around” with 360° thread engagement. 


Under extreme tension tests, screw threads strip before nut fails. Re-usable, 


saves weight, cuts costs, speeds assembly. No sharp edges nor vulnerable 


“fingers.” Saddle, anchor, flat types and a wide variety of other types and 


sizes available. May also be formed as integral part of your assembly. 


Write for specifications, technical data and catalog. Address Dept. N1900, 


*Trade Mark 
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Truck Haulage 
Falls 5.4 Percent 


In February 


WASHINGTON.—The volume of 
freight transported by motor car- 
riers in February decreased 5.4 per- 
cent below January, but was down 
only 0.6 percent from February, 
1944, according to American Truck- 
ing Assns. 


The decline below January is 
attributed in part to the fact that 
there were fewer working days in 
February. 

Comparable reports received by 


ATA from 267 carriers in 45 states 
showed that these carriers trans- 
ported an aggregate of 1,941,391 
tons in February, against 2,051,662 
in January and 1,952,502 in Febru- 
ary, 1944. 


Approximately 86 percent of all 
tonnage transported in the month 
was hauled by carriers of general 


Approximately 86 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 46 percent below 
January and 0.3 percent under Feb- 
ruary, 1944. 


LIBERTY, 205 E. 42 ST., N.Y, 17 
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A BIG NAVY GUN comes ashore. A five-inch Naval gun, weighing 19 tons, is 
added to the armament in use for training at the Pontiac Motor division gun 
school. This gun has seen active service aboard the seaplane tender U.S.S. 


Rockaway. 


C. W. Schooley Named 


For Cadillac Post 
DETROIT.—Appointment of 
Charles W. Schooley as assistant 
merchandising manager of Cadillac 
is announced by D. E. Ahrens, gen- 
eral sales manager. He will assist 


Merchandising Manager C. H. 
Betts. 


Schooley, a native of Kansas 
City, brings to his new post 17 
years of experience in the automo- 
tive field. 


Democrac 


is the American way of 
life; let’s y 


eep it that way. 


NOW... 
millions are reading 


a hook-a-week 


--. condensed in Liberty 


Hitting Labor Royalties 


U.S. C. of C. Backs Legislation to Curb 
Union Fees from Industry wee 


WASHINGTON.—With a warning 
that widespread use of the principle 
of royalty exaction from industry 
may spell disaster to the national 
economy, the chamber of commerce 
of the United States has sent to 
referendum vote of its member- 
ship a resolution supporting pend- 
ing legislation in congress to pro- 
hibit such royalty payments to rep- 
resentatives of employees. 

The resolution, in form of a dec- 
laration of policy submitted by the 
chamber’s board of directors, notes 
a recent “startling instance of the 
exaction by a labor leader and 
union as against a business enter- 
prise, of a royalty per unit on sound 
recording in the musical field.” 


Also it points out that a similar 
exaction “has been sought per ton- 
unit by labor leaders as to coal 
production as against the operators 
in that industry.” 


The resolution states that these 
exactions are not wages but extras 
going to union leaders or into union 
treasuries or trusts and not going 


One of the most exciting new forces in the mass educa- 


tion of America is the new Liberty’s book-a-week . . . an 


outstanding book, fresh from the best-seller lists, con- 


densed to an evening’s reading, in every issue. Books to 
inform American opinion for the big decisions ahead. 


New novels. Topnotch mysteries. 


Who's reading them? Millions of people. Men and 


women .. 


. youngsters at school .. . 


soldiers at the front. 


Busy people. Eager-minded people. People discovering 
a new taste for book reading. They're getting a whole 


library of 52 good books a year, condensed in Liberty. 


There’s never been anything like it before! 


This is one more reason why the new Liberty's forg- 


ing ahead so fast. More and more leading advertisers are 


using Liberty today, to build for tomorrow . . . because it’s 


reaching and influencing a big cross section of America’s 


opinion power—and buying power. 


to the employees direct or subjec 
to their direct control. ts 


“By the same logic the principle © 


of royalty exaction could be 
plied to an infinite number of séfv- 
ice and commodity units in other 
lines of activity, all at the exper 
of the consuming public and with 
possible disaster to our national 
economy. Such exactions, if 


erated, would represent in effect a¥ 


scheme of private taxation, 
scheme in which the ‘taxes’ wa 

be levied, collected and used, not by 
government but by private indi 
viduals,” the resolution declares: 


Ordnance Chief ~ 


Hails Record of —@ 


New T-26 Tank 


DETROIT. — America’s new 
heavy tank, the T-26 Genere 
Pershing, has proved extremelyref 
fective in battle since its arrival on 
the Western Front last month 
Maj. Gen. L. H. Campbell “f., 
Army chief of ordnance, disclosed 
last week. 


In a letter to C. E. Wilson, presi- 
dent of General Motors, whose 
Fisher Body division is produ 
the big battlewagon in quantity, 
Campbell said: 


“I have just had word from.th 
Western Front of the 
which our new tanks have done iy 
battle since their arrival as 
month. Our tank forces are en- 
thusiastic over the fighting abili 
and great destruction which 
been done to the enemy by these 
tanks. They have urged me to 


them the very maximum number = 


in the least possible time. 

“This, I know, everyone wil 
agree is the greatest contribution 
which the industry-ordnance team 


can make to our fighting forces.” ; 


Fortress Engines Set Up«” 


in Studebaker School 

SOUTH BEND.—Two “wofk- 
horse” Flying Fortress engines 
that served through hundreds 
hours of research, have been trans- 
formed by the Studebaker Corp 
into display pieces. 

The engines will be used in « 
educational program sponsored ‘by 
Studebaker, which has built more 
than 60,000 of these power units. 


Need a Service Man—Want a Job—try, 
a want ad in Automotive News. They ge 
quick results! 
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| Just Among Dealers . . . 


- 


_— 


oe 


” Herbert Mack 


a 


(Continued from Page 3) 


~ in January, 1895, in Humansville, 


> 
ea 


Mo. He entered 
the business in 
1907 as a me- 
chanic. Mack has 
helped many 
youngsters both 
with inspiration 
and money. Right 
now there are 
very successful 
operations in 
Lawrence and 
Newton, Kan., 
whose managérs 
were former de- 
bartment heads of Mack’s com- 
pany. Though Mack still retains 
inancial interest in the operations, 
he dealerships are run without any 
help or interference from the home 
wffice. Mack is NADA director from 
ansas. 
+ * * 

yp W. C. QueBepdeaux (Buick - Chev- 
rolet), Phoenix, Ariz., born July 30, 
890, at Midland, Tex. While he 


‘Wstarted in busi- 


ness at a very in- 
eopportune time, 
930, he has de- 
veloped an out- 
estanding opera- 
tion in Phoenix 
based squarely on 
service to owners. 
Quebedeaux is 
now serving as 
Arizona NADA 
director and is 
president of the 
Phoenix Chamber 
of Commerce. He is on the board 


mpof the county Red Cross organiza- 


ion, serves on the executive com- 
mittee and also is chairman of the 


“home service committee. He is past 


president of both the Phoenix and 
Arizona dealer associations. 
* * oa 


a 


Horace H. Huu (Ford), Memphis, 
Tenn., was born on Nov. 19, 1884, at 

omerville, Tenn. In 1919 he became 
assistant to the 
president of the 
Union Motor Car 
Co, Memphis, 
and by the end of 
1921 took on a 
Ford contract 
with a partner in 
the Hull- Dobbs 
Co. Hull’s current 
extra - curricular 
activities are Ten- 
nessee director 
for NADA. He is 


Horace Hull 
chairman of the 


= Memphis payroll savings division of 


the local war bond sales. In the 
past he has served as president of 


=a the Memphis Rotary Club, Mem- 


a 


phis Executive Club and Memphis 

Engineers Club. He is also a past 

potentate of the Memphis Shrine. 
* * * 


Nits B. Carison (De Soto-Plym- 
outh), Concord, N. H., was born 
Feb. 28, 1896, at Ullared, Sweden, 
but he came to 
this country in 
time to enter the 
United States 
Army in World 
War I. After re- 
turning from 
overseas in 1918, 


town, Md., Sept. 6, 1893. He became 

a dealer with the 

Chalmers line in 

1912 and took on 

the Studebaker 

interests in 1919 

in Hagerstown. In 

1929 he removed 

his headquarters 

to Baltimore, as a 

distributor for 

Studebaker in 

that territory. For 

. 12 consecutive 

Bob Fleigh years Fleigh has 

been a director of 

the Auto Trades Assn. of Maryland, 

which at present he serves as vice- 

president and treasurer. He is a 

director for NADA for Maryland 

and serves on the NADA postwar 

planning committee. He has served 

as chairman of the automotive in- 

dustries committee and the Balti- 

more Community Chest and Red | 

Cross campaigns. 
* * * 


H. O. Bett (Ford), Missoula, 
Mont., born in Coshocton, O., Dec. 
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4, 1884. This qualifies him as being 
one of the senior 
members of the 
trade. He has been 
elected contin- 
uously for more 
than 10 years as 
NADA director 
from Montana. 
One of his early 
experiences as a 
boy was conduct- 
ing driveaways 
for Carl G. Fisher 
H. O. Bell of Indianapolis, 
from many fac- 
tories—Winton, Oldsmobile, Frank- 
lin, Mitchell, Stoddard Dayton, Na- 
tional, Pope-Toledo, Reo, Marion, 
Premier—to make deliveries of cars 
throughout Indiana, Ohio, Michi- 
gan, Illinois and Kentucky. He later 
became a race driver and finally 
migrated to Spokane, Wash., in 
1906. He values his personal ac- 
quaintance with many of the lead- 
ers of the early days, including 
such characters as Henry Ford, 
Alexander Winton, Elwood Haines, 
Elmer and Edgar Apperson, H. O. 
Smith, Louis Chevrolet, Web Jay 
and Barney Oldfield. 
—JoHN O. MUNN 


There are profit-making op 
in AN Want Ads. See inside 


| 


rtunities 
ack-cover. 


Roller and Race 


Nature of —__-.» 
Load Distribution 


PERFECT ALIGNMENT 


Greatest load carried at 
strongest part of Hyatt 
barrel roller—the middle 


= Contact Areas 


a» 


Nature of 
Load Distribution 


MISALIGNMENT 


Ideal load distribution 
of Hyatt bearing is not 
affected by misalignment 
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Autos Rate Second Choice 
On Nevada Shopping List 


RENO, Nev. — Automobiles rank 
high in the postwar spending plans 
of Nevadans, according to a survey 
by the Nevada Employment Se- 
curity Dept., which found that 10,- 
000 residents of the state expect to 
spend a total of $11,421,771 for 
homes, cars, furniture, radios, re- 
frigerators and other consumer 
goods after the war. 

With the exception of new homes, 
Nevadans list new automobiles as 
the most desired postwar purchase 
and plan to spend a total of 
$1,634,825 for new cars when they 
become available. 


NESD polled 30,099 adults whose 
names were obtained from the list 
of ration hook holders to gather its 
data on postwar buying plans. Of 
the number questioned 13,129, or 
44 percent, replied, with 7,429 indi- 
cating the type of purchase and the 
amount they expect to spend; 2,607 
indicating merely the type of pur- 
chase without attempting to esti- 
mate cost, and 3,024 stating that 
they contemplated no postwar pur- 
chases. 


Emphasizing that the amount of 
money people will spend after the 
war is important in any considera- 
tion of Nevada employment and 
business opportunities, the depart- 
ment noted that wholesale and re- 
tail establishments comprise the 
state’s largest single industrial 
group, exceeding in number of em- 
ployes mining, construction, serv- 
ice industries, manufacturing or 
any other industrial division. 

As of June, 1944, the department 
said, there were 9,466 persons em- 
ployed in the wholesale and retail 
trades in Nevada: Although em- 
ployers estimate that this number 
may drop to 8,910 after the war, 
it will still be the largest industrial 
unit, and one whose prosperity is 
directly dependent upon the needs 
and desires of consumers, it was. 
pointed out. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


Spherangular Type 


he became an 
) automobile sales- ae 
man. In 1937 he as 
signed up as a gn 
) DeSoto dealer. ‘ 
His current war Nils Carlson 
activities include 
y being a member of the Selective 
Service board at Concord and serv- 
ing on the district OPA advisory 
? committee. Carlson is a member of 
the American Legion, Eagles, Moose 
and YMCA. An unusual personal 
’ fact is that Carlson and his wife 
were both born on the same day in 
the same year. They have a son 
~ who is a physician in the Navy. 
* + * 


tween rollers and races for conditions of 


In Hyatt Spherangular Bearings the curved 


operating surfaces of the rollers and races perfect alignment or misalignment. Note 


provide perfect freedom for alignment. that the load is concentrated toward the 


Cramping of the rollers due to shaft de- strongest part of the barrel-shaped roller; 


flection or other misalignment, cannot occur. __ its largest diameter. 


A> 


j7 he spherical contour of the outer race oper- 


ating surface and the angular contact between 


Bos FisicH (Studebaker), Balti- Ideal load distribution is maintained even 


more, Md., was born in Hagers- 


' We wish to advise the first ad with 
“ the Automotive News fulfilled our 
wants and we were successful in 
obtaining a fender from a dealer in 
Huntington, Va., and we can recom- 
mend advertising in the Automotive 
News for it sure did the job. We 
will suggest that our_ neighbor 
dealers use the want ad department 
ef Automotive News to secure parts 
that they are unable to find in this 
locality and we will also use it in 
the future for any or acces- 
sories we are unable to_locate.”— 
Pate Motor Co. (Oldsmobile), Eliza- 


‘  bethtown, g 
pe Want Ad Dept., inside back cover 


in a condition of misalignment. The sketches 


above illustrate the similarity in the nature —— rollers and races are indicated in the trade 


of load distribution and contact areas be- peame Spherangular applied to this bearing. 


HYATT BEARINGS DIVISION - GENERAL MOTORS CORPORATION 


HARRISON, NEW JERSEY 





Dealer 


Painter Opens Showroom 


In Meriden, Conn. 


Earle Painter, Ford dealer for 
almost 30 years, has opened a new 
showroom here. 

Painter, who 
has operated 
dealerships in 
Cleveland, Ft. 
Worth, Tex., and 
Baltimore, had 
served since the 
outbreak of the 
war and up until 
October of last 
year as liaison 
representative of 
Army Air Forces 
in Connecticut. 


& * a 
Third Generation Enters 
Cook Auto Co. 


LITTLE ROCK, Ark.—Cook 
Automobile Co. (Studebaker) has 
welcomed Bob O. Cook, son of 
Otho Cook, as a member of the 
firm, which makes three genera- 
tions in this business. 


R. A. Cook and Bob Cook are at 
the head. Bob O. Cook, son of Otho 


Earle Painter 


is an EF. A. Lamp that functions faithfully. 
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Doings 


Cook, who is in the military serv- 

ice, is also a member. The firm has 

both sales and service departments. 
* + * 


2 Seattle Dealers to Help 


Frame New City Charter 


Two Seattle dealers, M. O. Ander- 
son, president of Anderson Buick, 
and E. L. Howard, president of 
Howard Motor Co. (Ford), have 
been elected to the Seattle commis- 
sion which will write a new city 
charter. a ae 
Stein and Wistedt Open 
Studebaker Firm in Omaha 


OMAHA, Neb.—J. H. Wellens, re- 
gional manager for Studebaker 


Corp., has announced formation of| @ 


a new direct dealership in Omaha. 


Dave Stein and Walter Wistedt/| » 
will operate the firm under the| &@ 


name of Stein-Wistedt Motors at 

2027 Farnam street, handling Stu- 

debaker cars, parts and service. 
* * * 


The Lust Chevrolet Co., Aberdeen, 
S. D., has announced the launching 
of an enlarged parts and servicing 
program to meet the needs in the 
maintenance of truck and automo- 


facture of aircraft lighting is just one of the im- 


+ ™ 

7 eet ee 
ee Sa 
hue 


E. A. LABORATORIES, Inc., BROOKLYN, N.Y. 


bile transportation after the war. 
* * * 


Southern Tractor & Equipment 
Corp., New Orleans, has been ap- 
pointed distributors for the Ford- 
Ferguson tractor and Ferguson im- 
plements. Louis H. Clay, former 
branch manager of the Ford Motor 
Company’s branch in Arabi, La., is 
president of the company and Tom 
W. Dutton is vice-president. 

. . * 


Nebel Opens Dealership 
In Longview, Tex. 


LONGVIEW, Tex.—Charlie Nebel, 
former business executive for 
Dodge and Chevrolet, has recently 
Opened his own 
dealership at 308 
East Tyler here, 
known as_ the 
Charlie Nebel 
Motor Co. 

The firm, ac- 
cording to Nebel, 
will carry De- 
Soto and Plym- 
outh cars, Plym- 
outh commercial 
cars, Diamond T 
trucks and Lee 
tires. Servicing 
will be conducted on a full time 
basis, Nebel said, with skilled serv- 
ice men, Chrysler parts and the 
latest service equipment. 


Cc. Nebel 


TOU 
UU 
Pea a) 


Discharged from the Army 
last November, Nebel accepted a 
position in Texas as commercial 
car and truck manager for Chev- 
rolet in the Dallas area. He has 
resigned this post to launch his 
own agency in Longview. 

* * * 


Rickenbaugh Appointed 


Cadillac Distributor 


DENVER.—Appointment of R. L. 
Rickenbaugh and the Rickenbaugh 
Cadillac Co. as Cadillac distributors 
for Denver and vicinity is an- 
nounced by D. E. Ahrens, general 
sales manager. 

Rickenbaugh has taken over the 
property and staff of the Cadillac 
distributorship at 945 Broadway, 
headed until his death in October 
by R. R. Hall. It is Cadillac’s oldest 
distributorship, dating since 1903. 
Rickenbaugh has been connected 
with Cadillac nearly 17 years. 

* + 4 


Bennett Buys Building 


For New R. I. Home 


PROVIDENCE, R. I.—(UTPS)— 
One of this city’s first exclusive au- 
tomobile sales buildings, the former 
Foss-Hughes property at 206 Elm- 
wood Ave., has been purchased by 
its present occupant, Herman L. 
Bennett, doing business as_ the 
Bennett Chevrolet Co. 


nea 


(lay 


MAKERS OF AUTOMOTIVE, AVIATION, BICYCLE AND MARINE APPLIANCES 


Federal tax stamps affixed to 
deed indicate that the purchas 
price was about $115,000. q 

The parcel, located on Elmwoo¢ 
between Wesleyan 


and a 
streets, covers approximately 


by 200 feet. There are 41,000 squa 

feet, of which 15,000 are devoted 

a parking area on the Wesle 

street side. Re 
The rest is included in floom® 

space of two brick buildings on t 

site. One in front is an automo 


bile showroom, and the rear buildajaall 


ing is used as a repair shop. 
* ao * 


Abramson Motors, Des Moin 
Ia., formerly known as Des Moinegitz 
Auto Sales, 1414 Locust Street, hs 
moved to its new building at 
Locust Street. 

* * + 

Incorporated with capitaliza 

of $10,000, Fraser Valley Motor 


beet 2X 


Ltd. have now commenced busisjuaied 


ness as garage proprietors 
auto dealers. Registered offices o! 


the firm are located at 2457 Yale 


Road, Langley Prairie, B. C. 
* * * 


C. L. Haskin Co. (White) hag 


meee to 2221 Detroit Ave., To~ 


ledo, 6. 
For steetuinn the ‘Mehaat averé 


age of passengers per car amongum) 


major industrial firms in the share- 
the-ride program, the Ambrid 

(Pa.) plant and shipyard of U. 8S." 
Steel’s American Bridge Co. has, 
received a citation from OPA} 
W. L. Hamilton, former Dodge-* 
Plymouth dealer in Pittsburgh, is 


head of the firm’s war transporta- 7 


tion committee. 
+ * 

Appointment of Schamberger Mo- 
tor Co. as Federal Truck distribu- 
tors for Cedar Rapids, Ia., and six) 
surrounding counties is announ¢ed 
by Carl Loud, sales manager of , 
Federal Truck Co. 

* 


oo eg 


* 


Robert HasBrouck has purchased gm 


the Snoqgalmie Valley Chevrolet 
dealership and will move it from 
Snoqualmie to North Bend, Wash. 


J. Wesley Seaek: auto dealer, oa 


has been named president of the 
newly formed Lions Club in New 
Bern, N. C. 
* bd e 
Following purchase of Houk M6- 
tor Co. for $40,000, Jack Halbrook, 
of Portland, Ore., announces plans 
to expand the firm by establishing 
a body and fender shop. 
* * + 
Trustee’s certificate of final dis- 
solution has been filed by Utter Mo- 
tors, Inc., Spokane, Wash. 


* * * 


Through a purchase deal come 
pleted in February, George Schotte 
and Walter Rapp, Butte Motor Co., 
Ford dealers of Butte, Mont., now 
own Matelich Brothers’ Garage, 
Anaconda, Mont. The new firm has 
been named the Anaconda Motor 

= * s 

W. E. Bale, sales manager of 
the Bale Chevrolet Co., Little 
Rock, Ark., was elected to the Lit- 
tle Rock School Board in a recent 
city-wide election. 

= 7 * 

It’s now Lieut. Col. Lee Huff, Jr., 
assistant commandant of the Fort 
Crook (Neb.) Ordnance automotive 
school. Entering the army in May, 
1942, as a First Lieutenant, the for- 
mer automobile dealer has had 
rapid promotions. 

* * * 


Hughes Motors, Nanaimo, B. C., 
has instructed a Vancouver archi- 
tect to prepare plans for extensive 
alterations and remodeling of their 
service station and garage. Altera- 
tions will include new rest rooms, 
refacing of the front of the build- 
ing and installation of a new heat- 
ing system. * * #* 

Bert Gray, for many years man- 
ager for Begg Motor Co. Ltd. at 
Duncan, B. C., has acquired the in- 
terests of the branch, and will 
carry on the business on the sameé 
premises, under the name of Gray 
Motor Co. The company has been 
appointed agent for this district for 
Dodge and De Soto passenger cars 
and Dodge trucks, as from March 1, 

® ob * 

Roberts Motors, Inc., Shelby, N.C., 
has been incorporated with au- 
thorized capital of $100,000 to en- 
gage in sales of new and used au- 
tomobiles. The principals include 
Herman W. Roberts, Teresa S. 
Sherer and B. P. Sherer, all of 
Shelby. . 

Reo-Schacht Sales & Service Co., 
Cincinnati, managed by George 
Rose and located at 1128 W. 

(Continued on Page 51, Col. 1) 
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Dealer Association | Stewart-Warner Reveals 


Dealer Doings 


(Continued from Page 60) 


'chth St., is a recent addition in 
the automotive field there. It has 
ween appointed distributor for Reo 

cks, Don C. Streeter, general 
sales manager of Reo, announced 
st week, 
* * * 

L. T. Patterson Co. (Chrysler- 

ymouth) has purchased the build- 
ing at 1026 Gilbert Ave., Cincinnati. 

e three-story brick and concrete 

ucture has been used as a show- 
room and repair shop by the firm. 

der lease to the Patterson or- 
menization for the past five years, 
the building adjoins the company’s 
padquarters. 
* * * 
George L. Cornelius, owner of 
rnelius Motor Co., has completed 
fetails in transferring his business 
to the Brown & Holter Chevrolet 

. The consideration was reported 

in excess of $50,000. 
+ * * 

Norman B. Roy, former manager 
of Nanaimo Motors, has been ap- 
pointed field officer for the Cana- 

an Vocational Training Plan, 
with headquarters at Vancouver, 
= Cc oa * * 


alter E. Schott Co. has pur- 
chased for $25,000 the two-story 
ilding and certain assets of the 
i. L. Andrew Company, Colerain 
and Alabama Sts., Cincinnati. This 
quisition is another in the pro- 
gram of expansion being under- 
aken by the Schott interests whose 
Idings include several auto dealer 
ranchises here. 
, * * * 
A former Albemarle (N., C.) auto- 
mobile man, Wo (J. G.) George O. 
Stovall, is the new assistant adju- 
t at Fort Crook, Neb. Wo Stovall 
has been in the army 34 months, 25 
them spent overseas, mostly in 
fe Mediterranean theatre of oper- 
ations. a 
Roland Miller Chevrolet Co., 
ero Beach, Fla., has been in- 
corporated with capital of 200 
mares, $100 par value, by Martha 
ner, Roland Ballard Miller and 
Samuel J. Miller. 
* * 


+ 
Gov. Ralph F. Gates of Indiana 
bas named Robert E. Hunter, An- 
rson, Ind., a Chevrolet dealer in 
that city for 25 years, as a mem- 
pr of the State Police Board. 
nter’s appointment is for a 
term of four years. 

* * * 
The Concord (N. H.) zoning 
board has granted a permit to Ed- 
i Sanel, proprietor of an auto- 
obile parts and truck agency, to 
se a building at 159 S. Main St. as 


repair garage. 
* * 


Automotive Service, Inc., Bur- 

gton, N. C., has been incorporat- 
ed with authorized capital of $100,- 
£00 to manufacture and sell and 

pal in automobiles. Incorporators: 
A. M. Carroll, Mrs. Donald Kircher 
mand W. L. Shoffner, all of Burling- 
Pon, 

em * + 


@ Modern Motors, 528-530 S. Fifth 
St., Springfield, Ill, has been ap- 
gpinted De Soto- Plymouth dealer. 
he new dealership is headed by 
Dahl and Jerry Dial. Lee 
Sijavey is service manager. 
* * * 


Harrison Motor Co., Montgomery, 
wia., has been reorganized and re- 
modeled. The parts department has 

n0w become a single unit. 
oe * * #*# 


E. R. Lester, president of Lester 
@xotors (Studebaker), Sacramento, 
alif, has sold his dealership to 
James E. Bryan, until recently a 
SAptain in the maritime service. 
he deal also includes the service 
actory at 1804 Sixteenth St. 
% * * * 


R. L. Heath, president and man- 
Seger Heath Auto Co., Leesburg, 
a., has announced plans for han- 
dling and servicing a full line of 
rm machinery and equipment as 
Soon as it is possible to get deliv- 
ery. 
- * * * 
Joseph T. Sigman has been hon- 
ably discharged from the Navy 
mnd has resumed his position as 
manager of the Walker Motor Co., 


a 


Carl C. Blanchard, owner of the 
Farmington Motor Co. (Ford), 
Farmington, N. H., has been named 
local chairman for the United Na- 
tional Clothing Collection cam- 
paign, starting April 30. 

* * + 

Russ Arbor, of Arbor Motor Car 
Co., Vancouver, Wash., announces 
that his firm has been named dis- 
tributors for Nash cars and parts 
in Vancouver and Clark counties. 

* * * 

Florida-Georgia Tractor Co., 
Miami, has been incorporated with 
authorized capital of 1,000 shares, 
$100 par value, by V. C. Johnston, 
W. C. Calton, H. J. Midgette and 
H. B. Hatch. 

* ” + 

Robert J. Hartke, of Hartke Mo- 
tor Sales Co., Oregon City, Ore., has 
been appointed chairman of the 
National Federation of Small Busi- 
nesses. 

+ * + 

Bannock Motor Co. has been 
named official GM truck dealer for 
Pocatello, Ida. 


Pushed in Del. 


WILMINGTON, Del.—Formation 
of a statewide automotive dealers’ 
association to aid franchised sel- 
lers of cars with their postwar 
problems is being pushed by the 
Delaware Motor Trades Assn. 


DMTA’s new president, John F. 
Porter, an advocate of the expanded 
group, announced that as a result 
of a unanimous vote favoring the 
move, a dinner meeting would be 
held in Dover later in April at which 
all unaffiliated dealers would be in- 
vited to join the new association. 
He said Ray W. Chamberlain, ex- 
ecutive vice-president of NADA, 
would be invited to be guest 
speaker. 


Lado, Schulstad to Build 


Nash Dealership in Tampa 


Cal Lado and Don Schulstad have 
obtained a franchise for a Nash 
dealership in Tampa, Fla. The new 
owners plan to erect a new building 
in the heart of Tampa’s automobile 
district. 


Democracy is the American way of 
life; let’s keep it that way. 


Backlog of Peace Orders 


CHICAGO. — Announcing that 
for the second consecutive year its 
sales had passed the $100,000,000 
mark, Stewart - Warner revealed 
that it had obtained a backlog of 
peace orders and commitments 
totaling several millions of dollars 
from its regular prewar customers 
while unfilled war orders have de- 
clined sharply. 

In a letter to stockholders, James 
S. Knowlson, president and chair- 
man of the board, said that term- 
ination of contracts and the tend- 
ency of government procurement 
agencies to let contracts for shorter 
periods of time have resulted in 
a substantial reduction in unfilled 
war orders. They have decreased, 
he said, from a high point of $115- 
000,000 at the end of 1943 to $54,- 
000,000 at Dec. 31, 1944. 

“Production schedules are at 
peak,” he asserted, “and it is esti- 
mated that orders on hand make 
it possible for maximum produc- 
tion to be maintained for at least 
the first six months of 1945.” 

Discussing the problems of re- 


te 


a st 


conversion, including termination 
of contracts, moving out of inven- 
tories, etc, and the realignment of 
facilities as well as the time requir- 
ed for customers themselves to 
reconvert, Knowlson said that it 
seems probable that there will be 
a period of relatively low produc- 
tion and possible operating loss. 
However, he added: 

“While postwar problems are 
many and complex, the skill and 
speed with which our plants have 
met the demands of war production 
seem to give adequate assurance 
that, with proper government pol- 
icies, we may look forward to the 
future with a considerable degree 
of confidence.” 


The annual report listed net sales 
for 1944 as $107,661,295, compared 
with $115,064,408 for 1943. 


Net profit carried to surplus after 
all deductions, including a $1,000,- 
000 “provision for postwar plant 
rehabilitation and for contingencies 
arising out of war conditions,” was 
$1,965,218. The 1943 profit was $2,- 
011,085. 


Look for some of this in your new car 


The stark necessity for hundreds of thousands of war planes—built quickly—and built well—has challenged 


the ingenuity, engineering brains and manufacturing ability of America as never before. But the job is 


beingdone. * And, in the successful doing of their share of it, the automotive manufacturers have learned 


certain things that will have a profound effect upon the next new motor car you buy. 


* New steels 


have been developed specially for aircraft construction—with greater strength-to-weight ratios. Under the 


stress of war, many new engineering ideas and manufacturing techniques have been born. 


* Standards 


of precision considered impossible in volume production a few years ago have made possible far 


finer and more efficient motors and intricate parts and assemblies. 


* And because Eaton engineers 


and automotive engineers, working together, will apply many of their new war-learned lessons 


to the motor cars of tomorrow, your mew car will be far better than its present pre-war brother. 


EATON 


onroe, Ga. 

e * + 
Bush Motor Co. recently opened 
an Bainbridge, Ga., at the corner of 
Broad and Calhoun Sts., with Hoke 
Bush owner and manager. 


a 


a 


EATON MANUFACTURING COMPANY + General Offices: CLEVELAND, OHIO 


PLANTS: CLEVELAND, DETROIT, SAGINAW, MARSHALL, BATTLE CREEK, LAWTON, VASSAR, 
MASSILLON, WINDSOR (CANADA) 


SUPPLIERS OF FINE PRECISION PARTS TO THE AUTOMOTIVE AND AIRCRAFT INDUSTRIES FOR MORE THAN THIRTY YEARS 
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AUTOMOTIVE WASHINGTON 


Must War Wages 
Be Continued? 


By William Ullman 


Washington Correspondent 


MANY EMPLOYERS are wondering whether the wage 
rates they are paying on war production contracts will apply 
when they change over to peacetime work. Two cases bear- 
ing on this important question have come before the War 
Labor Board, but it will be necessary to have a great many 
more—and more important— 
decisions before it will be pos- 
sible to state with authority 
just what wage-rate requirements 
the WLB will impose on employers 
when war goods manufacture ends. 

Dunbar Furniture Mfg. Co. in In- 
diana recently presented this prob- 
lem to WLB: The company had 
been engaged in wartime produc- 
tion of wooden airplane parts at 
higher rates than when it manu- 
factured furniture. Upon reconver- 
sion to furniture manufacturing, 
the board held that the war-pro- 
duction wage rates could be con- 


tinued and approval was not neces- 
sary because the 
“job contents” of 
the employes 
were not changed 
substantially. 
The recent 
Richmond Radia- 
tor case, also de- 
cided on the issue 
of wage rates 
after reconver- 
sion, has been 
cited to show that 
employers will, as 
a general rule, be 


required to continue the rates 
paid on war work after they recon- 
vert to civilian production. To draw 
any such broad inference, however, 
hardly appears justified by the 
facts. 

The decision specifically takes 
cognizance of the fact that only 
about one-third of the company’s 
employes had been placed on 
civilian production. To reduce the 
wages of that group would have 
produced an intra-plant inequity 
unless a similar reduction also 
had been made in the wages of 
the other two-thirds who re- 
mained on war work. 

Because of the special factual 
situation in the Richmond Radiator 
case, it hardly seems reasonable to 
conclude from it that employers 

will be required to maintain wage 
rates at the war-work levels after a 
reconversion to civilian production. 
‘* * * 


British Tackle 


Capital Needs 


NOT A FEW Americans are 
deeply concerned about the future 
of private enterprise in this coun- 
try. They fear the postwar years 
will witness a high rate of business 
mortality, particularly among the 
smaller business units, unless bet- 
ter provision than heretofore is 
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made for satisfying long-term and 
working capital requirements. 

Those who have been studying 
various plans for meeting such cap- 
ital needs will be interested in a 
recent announcement by Sir John 
Anderson in the House of Com- 
mons, concerning plans for the cre- 
ation of two British corporations 
for the purpose of supplying cap- 
ital to industry in the postwar pe- 
riod. 

The larger of these projected 
companies would have a capital 
of 125 million pounds, subscribed 
by insurance companies, invest- 
ment trust companies and the 
Bank of England. Sir John states 
that it would provide “temporary 
or longer period finance for the 
industrial businesses of the coun- 
try, with a view to quick rehabili- 
tation and development in the na- 
tional interest, thereby assisting 
in the maintenance and increase 
of employment.” The capital of 
the smaller company would be 
supplied by the clearing and 
Scottish banks, with a token sub- 
scription by the Bank of Eng- 
land. Its aim would be to supply 
medium and long-term capital for 
small and medium-sized busi- 
nesses. 

The plan is to set up companies 
that will be managed independently 
of the banks. Moreover, the larger 


Today’s Daily Double. Baltimore 
and the Baltimore News-Post. A city 


that’s now sixth in the 
_and going to stay there. 


United States 
A newspaper | 


that for 17 years has set the pace in 
reader popularity with the biggest 


circulation in Baltimore. 


= 


altimore News-P 


shail 


nada ancien snnnen cananamanninnnansns ance 


a ence 


ow 


company is to have the assist@! , 
of a special industry advisory pan-| 
el, representing both managem«s 
and labor. In order that its polit 
“may conform to the general eco- 
nomic policy of the governm 
appropriate government depart- 
ments will be kept informed of the 
nature and extent of all majoged 
velopments being considered by the 
company.” Thus under government, 
sponsorship private financial 
tutions are taking steps to assist 
industry to stage a comeback 
provide fuller employment. A f@ 
that is specially noteworthy is that’ 
the funds to be used are to be s 
plied by the private banking "By 
tem, with the government reserving 
rights of overall control of poli 
and a labor-management com 
assisting the larger company. 

* - * 


Urban Transportation 


Gets Once Over 


DEFICIENCIES in urban trans- | 
portation must be corrected if t 
value of our cities as business, res ~ 
dential and cultural centers is to be 
preserved, the transportation co 
mittee of the United States Cham- || 
ber of Commerce finds in a stud 
nearing completion. “. 

Needs are set out for all types of 7 
urban transportation—automobile 
street cars, buses, trolley coache? — 
and trucks, as well as parking for ~ 
cars and loading arrangements f@ 
trucks. The proposals are inline ~ 
with earlier Chamber policies re- 
garding transit service and also 
same committee’s recommendations 
of last year for special attention tg 
highway problems in urban areg 
for which the new highway federal ~ 
aid act makes provision. : 


The committee comments,61 
the decentralization trend in 
cities, with expansion of blighte 
areas in and adjacent to the eéii- 
tral business districts and result- 
ant decrease in real estate value@@ 
and the basis for tax reverities. — 
This trend, it points out, is, in, . 
part, a natural result of the c 
portunities brought by the atito- 
mobile to obtain suburban livin 
environments but also is g 
largely to congested transp¢ 
tion conditions. 

Recognizing the need for atten- 
tion to such matters outside its 
province as zoning, slum clearand 
and scientific tax revaluation; the 
committee gives numerous specific 
recommendations designed to sol 
the problems of passenger tfrans- 
portation by private and public v¢ 
hicles and also the local move ' 
of goods. 
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*~ 

OPA Sticks Its Neck 
Out Again 

OPA IS at it again. Nations 
headquarters of the agency, drop- 2 
ping back into an old, bad habi@e®® 
actually has issued a _ statement 
that “it may be possible to increas 
the A gasoline ration by 50 percer 
after V-E day, and perhaps to in- 
crease B allowances as well.” 

While the promise is studded 
with ifs, buts and other assump- 
tions, nevertheless, by the time 
spreads across the country, the 
public is left with a definite impres- 
sion that more gasoline is in th 
offing. 

It does seem that after four 
of such hot-and-cold predicting tht 
OPA might have learned to avoid 
such premature and highly qual 
fied announcements, since their 
effect is to arouse hopes which 
likely will not be fulfilled later an 
at the same time to leave the pub- 
lic with the uncomfortable feeling 
that OPA officials are forever goin 
off half-cocked. 


* * * 


SUCH THINGS as this causé 
Congress to raise the federal debt 
limit: War spending in Mare 
soared to $8.2 billion, a new high. 
— record was $7.8 billion last 

ay. 


a 


Metex Oil Strainer 
Is Made Available 


The Metex strainer, used on mg 
chine tools for straining cutting 
oils and coolants for other installa- 
tions using flood oiling, is ne 
available from the George Butler 
Co., 1020 W. Washington, Chicago 
Til. 

The strainer comes in many sizes 
and models rated from 2 to 60 gal, 
lons per minute and is for use witE 
all commercial grades of lubricat- 
ing oil and coolants. 
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*Backshop 


New Era 
Alerted 


Bellycush 


By 
Jack Weed 


s t N BEING asked to “sing for my 
supper” later this month, tak- 
=ing as my subject “What Postwar 
ill Bring,” I got to thinking about 

the commonplace use of the term 


“POSTWAR and how wrongly it can 


~~ 


be applied in our present thinking. 
Postwar to me calls up a vision 


ewpf Glad Tidings and Joy—a period 


when we will revert back to a 
peacetime economy with all war- 


Pgoorn restraints lifted and an end 


to domination and dictation from 


gaWashington bureaucrats—in other 


ords a return to something of the 
sane, competitive, free - enterprise 


gmesystem that we oldsters knew fol- 


owing the end of World War I. 
But it is getting more evident 


Meach succeeding day that unless 


Congress does the unexpected and 
revolts en toto against the present 
administration that we will not get 
anything like free enterprise and 
the freedom of business action 
hich that term signifies. 
aa Ba ok 


THE MORE one reads such fear- 
ess writers as Westbrook Pegler 
and the renowned economist Dr. 

@Harley L. Lutz, professor of public 
finance at Princeton University, the 
more he realizes that industrial 
America has inherited a political 
philosophy that will take either 
years of education or a near indus- 
rial revolution to eradicate or 
change. 

So henceforth I am off that trite 
word “postwar” and am going to 
refer to that period immediately 
following the last organized resist- 
ance in Germany as the “Question- 
able New Era.” 

I realize that certain ideologies 
are so interwoven into our political 
and industrial fabric today that we 
could not return to a complete post 
World War I interpretation of free 
enterprise if we wanted to—certain 
conditions brought about by the 
magnitude and length of this 
world-wide struggle would make 
such a return impracticable if not 
economically impossible. 

# * * 


BUT WE SHOULD be able to re- 
turn to an American way of indus- 
trial life—and we must return to a 
competitive basis that will force 
the utmost in economic manufac- 
ture and distribution or our leader- 
ship in world industry and manu- 
facture will swiftly go to some 
other power that has clung to the 
basic fundamental that workmen 
must produce in proportion to their 
pay and manufacturers are entitled 
to a fair profit on their goods. 

Citing the Murray-Wagner bill as 
a typical example of socialistic na- 
tional planning, Dr. Lutz termed it 
a ‘direct descendant” of the Bever- 
idge plan of Great Britain and said 
it should have a “Made in Eng- 
land” tag attached to it, just as the 
Beveridge plan should be labeled 
“Made in Germany.” He implies 
that provisions of the bill too close- 
ly parallel the Hitler method of 

(See BACKSHOP, Page 58, Col. 4) 
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and Lubricating A 


merica s 


Vehicles 


‘ Designed to Hold Customers 


MODEL SERVICE STATION equipped and laid out to take care of the needs of a 250-car contract, has been in- 
stalled in the Pontiac factory readily accessible to the main office. Dealers and their service managers are being invited 
to come to the factory and see this modern service salesroom. This view shows end of floor having customer’s lounge, 
cashier’s window, service manager’s office, with customer control board and parts department. 


Model Shop Sets 
New Trend in 


Car Selling 


Pontiac Plan Puts 
Service to Work As 
Merchandising Tool 


By Robert M. Finlay 
Managing Editor 

PONTIAC. — Pontiac has stolen 
a march on the rest of the indus- 
try, setting up for its dealers a 
model service center with equip- 
ment much of which was destined 
for the canceled NADA show. 


In addition, Pontiac’s general 
service manager, Earl M. Taber, 
has established a tool and equip- 
ment section under the _ service | 
department to keep in close touch | 


PONTIAC MODEL STATION is completely departmentalized with several 
makers’ equipment being shown in each department, so that dealers and man- 
agers can see the variety of products the market affords. 


with manufacturers. What the| a 
dealer can’t buy today may be)“. 


available tomorrow, and the equip- | 
ment section will see to it that the | 
dealer will get the equipment the! 
moment it is available. | 

Pontiac is moving to give its | 
dealers an all-important head | 
start over others following dis- | 
closure by a survey that Pontiac | 
dealerships need more than §3,- 
000,000 worth of tools and-equip- | 
ment. Realizing that other deal- 
ers have similar large needs, Pon- | 
tiac acted to get ahead of the 
rush. 

Back of this important service 
plan, one of many in a coordina- 
ted program, is an equally im- 
portant sales idea. It is based on 
the thought that in the first four 
years there will be a shortage of 
new cars and in addition owners 
will not be inclined to trade so 
frequently. Therefore, the dealer 
who is able to hold his new-car 
customers as service customers will 
still have contact with them when 
the time comes for a new pur- 
chase. Pontiac’s goal is to hold 
75 percent of its new-car customers. 

It is believed that this is the 
first time a dealer has been able 
to study in one place the latest and 
best ideas on car maintenance to- 
gether with the actual equipment | 
needed to operate at peak effi- 
ciency. 

The full significance of Pontiac’s 
coup in bringing the equipment 
displays together can be realized) 
when it is understood that Pontiac 
is giving its dealers exclusively the 
opportunity that was destined for 
all dealers through the NADA show. 

The full significance of Pon- 
tiac’s coup in bringing the equip- 


| 


MODEL TUNE-UP DEPARTMENT is a good example of not only modern 
thinking but shows the products of several manufacturers. In addition to a 


motor analyzer, attractive merchandiser 
tains a new model dynamometer. 


and other electrical test units, it con- 


New Toronto Contract Firm 


Features Comp 


TORONTO. — A contract on a 
monthly fee basis to keep pas- 
senger cars and trucks in an effi- 
cient operating condition has been 
started here under the name of 
Mutual Auto Service Ltd. 

It is designed primarily for peo- 
ple whose cars are essential and 
for those to whom it is important 
that their cars be kept on the 
road and in efficient condition. 
|Membership at a flat $10 monthly 
fee is limited, and covers complete 
servicing and repair, with gaso- 
| line, oil and repair parts additional. 


This new concern is being watch- 


here and in the United States, as 





ment displays together can be 
realized when it is understood 
(Continued on Page 60, Col. 4) 


offers is quite far-reaching. 
Complete maintenance and repair 


|'ed with considerable interest both | 


lete Servicing 


service is offered for all parts of 
the vehicle, including major and 
minor engine overhaul, overhaul- 
ing transmisson and differential, 
checking and adjusting front end, 
complete battery service including 
rentals, all-over brake _ service, 
checking and refilling shock ab- 
sorbers, body repairs and flush and 
repair radiators. Also lubrication 
service which includes engine flush 
and oil change every 2,000 miles in 
summer and 1,000 miles in winter, 
differential and transmission com- 


pounds changed twice a year, chas- | 


sis lubrication at regular intervals, 
|tires changed and repaired, wash 
;}once a month with vacuum clean- 
|ing of interior and steam cleaning 


the service which the new firm) of under-carriage and engine, and | 


la Simonizing job every three 
| months. 


tomotive Service 


eran Monthly Section for the Dealers. Jobbers and Maintenance Men who are Servicing 


30.000.000 essential Motor 


Brake Campaign 


Stresses Need of 
Overall Cheek 


Tires and Batteries 
Should Also Get 


Dealer Attention 


DETR OI T.— Coincident 
with the Nationwide Brake 
Emphasis Program, which 
officially got under way in 
both the United States and 


Canada Apr. 15 comes increasingly 
bad news regarding the critical 
shortage of tires for both cars and 
trucks. 

Officials of the OPA tire ration- 
ing section now feel certain the 
passenger tire supply will be so 
short for the next three to four 
months that it is very doubtful if 
there will be sufficient new tires 
available to take care of the needs 
of those car owners whose occupa- 
tional classification rates them for 
Group Two in the tire priority 
rating. 

Thus it is seen that car and 
truck dealers can do double or 
triple duty while carrying out 
the effort of the International 
Assn. of Chiefs of Police to get all 
automotive vehicles with unsafe 
brakes repaired or taken off the 
road. 

At the same time they are ad- 
vising their customers to have their 
brakes checked so that they will 
pass inspection if the owner is 
stopped by the police during this 
six-week program, dealers and their 
servicemen can also impress upon 
the owners the need for tire con- 
servation and the preventive meas- 
ures to take to insure greatest tire 
life. Also they should discuss the 
impending battery shortage and 
what steps the owner can take to 
get the maximum life out of his 
present battery. 

These services are vitally es- 
sential now. Recent surveys show 
that on a national basis we have 
at least 13,731, or 22.3 percent, 
fewer independent service shops 
than in 1941 and 9,068, or 22.7 per- 
cent, fewer dealer service shops. 
The shortage of mechanics is 
even more pronounced, being ap- 
proximately 185,150, or 47 percent, 
as against 1941. 

When checked against car and 

(Continued on Page 63, Col. 1) 


WPB Advisers 
OK Boost in 
Shop Equipment 


DETROIT. — Proposed amend- 
ments to limitation order L-270 
designed to increase production of 
automotive maintenance equipment 
were approved by the Automotive 
| Maintenance Equipment Industry 
Advisory committee at a meeting 
| here the Regional WPB reported 
last week. 
| Under the proposed amendments, 
| Schedules A, B, C and D of L-270 
will be revised to permit increased 
production of certain items. 

In addition, the Jack Industry 
Advisory committee at a meeting in 
Washington approved a proposed 
amendment of Limitation Orders 
L-322 and L-270 which would au- 
thorize the production of 3,000,900 
light jacks for passenger car and 
farm use. Immediate production of 
|the jacks is not contemplated be- 
| cause of lack of materials and man- 
| power. 
However, it was agreed that if the 
|limitation orders were amended, 
a program could be mapped out 
and held in readiness until such 
time as conditions are more favor- 
| able. 

Committee members at the De- 
' (See SHOP, Page 70, Col. 5) 
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Faust Sees Need for Immediate Action to Raise j Ss 
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Dealer Glenn Holds Classes 


For Youths on Farms 


SED CARS 


STOCKBRIDGE, Mich. — Realiz- 
ing the importance of maintaining 
motor trucks and tractors in good 
repair as essential wartime farm 
equipment, C. W. Glenn (Chevrolet) 
and William Robeson, service man- 
ager, decided to dedicate three 
nights a week to instructing farm 
youths in the mechanical repair 
and maintenance of these vital 
units. 


Summaries Ordered 


On Gas Coupons 

WASHINGTON. — Gasoline dis- 
tributors must require dealers to 
furnish a summary of the types 
and amount of coupons the dealers 
pay to them for each transfer of 
gasoline, according to an OPA rul- 
ing last week. 

The new provision makes both 
the distributor and the retail dealer 
responsible for seeing that the cou- 
pon summary, made out on OPA 
Form R-541, accompanies each ra- 
tion payment. 


More than 75 youths have received 
instruction in the fundamentals of 
servicing their equipment since the 
classes were first organized. More- 
over, some of the first students to 
enroll two years ago became so en- 
thusiastic over the elementary 
course lasting 13 weeks that they 
kept right on coming for more ad- 
vanced instruction and a thorough 
grounding in motor mechanics. 
They have received close to 1,000 
hours of instruction. 

Classes meet Mondays, Tuesdays 
and Wednesdays, from 7 to 10 p. m., 
and are scheduled to run for 13 
weeks at a time, totaling about 120 
hours of instruction. They average 
about 20 students to a term. In this 
way, the Glenn dealership is able to 
handle four classes a year as its 
patriotic contribution to the war 
effort. 

A former student in the Glenn 
classes is now serving as a diesel 
mechanic in the United States Navy. 


Buy War 


Bonds and Sstamps— 
crush the is. 


“I want my money back. I’ve had 
it less than a week and both fen- 
ders are smashed already.” 


Cohill Promoted 


AKRON. — Promotion of John 
L. Cohill to the presidency of the 
Firestone Aircraft Co. and the 
appointment of D. W. Anderson 
to succeed him as vice-president 
were announced last week by 
John W. Thomas, chairman of 
the Firestone Tire and Rubber Co. 


a 
=! 
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clutch pedal starting 


V Clutch pedal starting with Bendix Starter Drive 
provides one of the safest, simplest, and most eco- 
nomical types of starting. 

VY As the clutch pedal is necessarily depressed to 


NEW YORK.—Steps must be 
taken now to “rebuild and refresh” 
sales forces and distribution tech- 
niques if postwar merchandising 
is to be brought up to the high 
standard of efficiency of the pro- 
ducing and manufacturing branches 
of industry, declared W. L. Faust, 
vice president in charge of East- 
ern marketing for Socony-Vacuum 
Oil Co., in an address last week 
at a meeting of the Sales Execu- 
tives Club here. 

Faust suggested the following 
steps to increase the efficiency of 
sales organizations: 


1. Let salesmen help write the 
marketing policies of their com- 
pany. 

2. Make a careful sales re- 
search analysis of current and 
prospective markets. 

8. Carefully select and train 
salesmen for their specific jobs. 

4. Set up written standards of 
performance for the salesmen, 
clearly defining what constitutes 


(BLT ae 


V In fact no type of starting is safer than Clutch 


Pedal Starting 


ith Bendix Drive, for with this system 


the clutch is always disengaged when the engine starts. 
Y Higher ce pes torque giving increased power; 


rugged, durabl 


construction and low cost operation 


engage the starter, the strain on battery and starting 
motor is always considerably reduced—a feature con- 
tributing to the long life and efficient operation of this 
type of starting. 

V¥ Should the clutch be accidentally pushed down to 
the starter button when the engine is running, the 
inherent design of the Bendix Drive prevents any 
possibility of starter engagement or damage. 


@NOTE TO SALES MANAGERS—Here are some features of Clutch 
Pedal Starting that make excellent sales points: Easier cold 
weather starting e Less load on battery and starting motor e 
Clutch is always disengaged when engine starts ¢ Leaves both 
feet free for practical use of brake and clutch. 


are just a few ae of the advantages of Clutch Pedal 
Starting with Bendix Starter Drive. 

VY Bendix Stagter Drives have proven their depend- 
ability in sixty-five million installations, covering such 
widely diversifted fields as automobiles, trucks, tanks, 
jeeps, P.T. bopts, harbor tugs, fishing fleets, power 
plants and even helicopters. Better buy Bendix. 


BENDIX AND ECLIPSE ARE TRADE-MARKS OF BENDIX AVIATION CORPORATION 


| | | 
Bendix Drive 


BENDIX AVIATION CORPORATION, ELMIRA, NEW YORK 


a well-done job in each area. 
Stressing the importance of ft 
ting salesmen help guide manage- 
ment in determining market po 
cies, Faust said his own compafiy’t 
experience clearly showed that this 
developed in them a “keen { 
terest in their job and company 
and a strong spirit of teamwork.” 
“Moreover,” he pointed out, ‘ 


are much closer to the problem 3 


than management is and often 
come forward with startlingly goom 
ideas.” 

Three types of training courses 
to meet the needs of various ty 
of employes were suggested by 
Faust as follows: 

1.A “refresher” course for 
older men who stayed on their 
jobs during the war. 

2. Refresher course plus i 
terim developments for men who 
have been on leave in the armed. 
forces or war plants. 

3. A complete new course for 


returning soldiers or other new,{ , 


men coming into the company. 
“If this program is carried out 

now,” he declared, “a succes 

company after the war should have 


a marketing team made of old-. 


timers and former service mg 


acting as one, displaying excellent | 


teamwork in marketing research 
and developing actual on-the-s 
selling.” 


Timken Axle Puts” 
Stress on Service 


In New Field Plan, 


DETROIT.—Timken-Detroit Axle 
Co. has developed a new field oper- 
ations program, it is announced 
Walter F. Rockwell, president. 

Field sales activities formerly 
rected by general sales execu 
are now absorbed into the general 
service division under Fred YV 
Parker jr., formerly service mén- 
ager. Parker is now director of 
service. 


Field sales organizational acti¥i- : 


ties will be handled by O. E. John- 
son, who has been named field 
manager. Since 1942 Johnson 
been in charge of the company’s 
comprehensive wartime trainifig 
programs for operators, mechanics 
and drivers. 

Other personnel changes in ¢6n- 
nection with the new program in- 
clude the promotion of Daniel 
lucci to field service supe r 
Cellucci will train Timken’s re- 
gional representatives and willbe 
responsible to Parker for all field 
service assignments. J. R. Neph has 
been made assistant field servige 
supervisor. 

Timken has divided the country 
into 11 major regions. These re- 
gions will be covered by the fol- 
lowing representatives: 

Howard H. Buckingham, Carl 
Heath, O. B. Molander, W. H. Lind- 
ley, E. E. Siegrist, John P. Martin, 
Ernest McClurg, Lee A. Sloan, J. FP. 
Bogy, R. L. Koeppen and R. C. 
Wochos. 

Special representatives appointed 


to assist in special assignments are ¢ 


H. A. Schneider jr., Al Stratton and 
L. E. Detrick. 


Wis. Haulers Push 
Service Board Bill 


MADISON, Wis.—The Wisconsin 
Motor Carriers Assn. is strongly 
backing a bill in the Wisconsin 
legislature that would require state 
governors to appoint public service 
commissioners who are acknowl- 
edged to be familiar with the prob- 
lems of water power regulation, 
utilities and motor transport. 

State truckers recently urged the 
appointment of a man acquainted 
with motor transport to fill a va- 
cancy in the regulatory agency, but 
Gov. Goodland chose to promote 
an examiner from the commission 


Leaf Spring Manual 

‘Manual on Design and Application of 
Leaf Springs,” prepared for the U. 8. 
Army Ordnance department by the war 
engineering board of the Society of Auto- 
motive Engineers, has been made avail- 
able for use by industry. Copies are avail- 
able to SAE members at $1 each, to non- 
members at $2 each, postpaid, from SAB 
Special Publications Dept., 29 West 39th 
St., New York 18, N. Y. 


a 
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Wanna Buy A Weasel? || 4 a) 
a'r te | 1 


Holt Chew in Denver Reports Demand High 
‘ \O ™ I 7; “ 
By. Ira Alexander days brings about a ready sale for a| 4 . 9 os 4 tp hy 
vehicle such as the Weasel. : a, i. ee” | 


°45 Tire Supply 
Seen 11 Million 
Short of Needs 


CLEVELAND.—Although 46,000,- 
000 passenger-car tires need either 
recapping or replacement “right 
now,” the combined total of new 
tires and recaps that can be sup- 
plied in 1945 probably will be less 
than 35,000,000, Joseph A. Hoban, 
tire division merchandise manager 
of B. F. Goodrich Co., told the In- 
dustrial Marketers of Cleveland 
last week. 

The 46,000,000 estimate, Hoban 
said, was based on examination of 


For Its New Line of Surplus Vehicles 
Staff Correspondent 
DENVER. — In these days of a “We won’t be surprised, how- 
ever, if we sell one or more to 


~ of new = used cars, 

automobile agencies are looking| sportsmen who 

about for ways and means of keep-| of combining week with poe 
It seems to me they would make 


® their establishments operating. 
@ very nice vehicle to own if you 


ust recently Holt Chew, local 
Chrysler and Plymouth agency op-| lived in the vicinity of a lake, for 
you could drive right out into the 


lted by Holt Chew and Dan Dan- 
ford, learned that the war surplus} water and be able to do some 
deep water fishing.” 


ency had something to sell. In 
tw item—a motor driven vehicle} Across the alley from the Holt| | 


known as the Weasel, built for the 
my by Studebaker, these Denver 
automobile men saw a possibility. 
As a result they purchased 31 
=the vehicles and in less than a 
week’s time, without any advertis- 
ing whatsoever, sold 17 of them. 
wIrhe “Weasel” was sold to the 
government for $3,300. The re- 
ail price at Holt Chew is around 


38,200. 
The machines weigh 3,300 pounds 
mi can reach a_ top speed of 45 


Chew building is a vacant lot owned ||. 
by the dealership. This lot is used|.~ 
as a demonstrating grounds, where | | 

prospective buyers are given an|/- 


opportunity to see how easy it is 
to operate the Weasel and visualize 
the many uses it can be put to in 
speeding up work on the farm and 
highway. 

The highway department is in- 
terested in the machine, declared 
Danford. The firm has demon- 
strated one of the machines for the 


POSED IN FRONT of one of the 31 Weasels for resale are Dan Danford, 


autos in war-plant parking areas. 
He added that it has been esti- 
mated that four-fifths of all the 
nation’s war workers depend on 
private autos to get to and from 


work. 


The estimate as to total new and 
recapped passenger-car tires to be 
made available this vear is “a gen- 
erous one,” he said. 


Need a Service Man—Want a Job -try 


ames per hour. They can travel 
department in the mountains west| partner in the Holt Chew Co. (Chrysler-Plymouth), Denver, and Sarah Ballard. @ want ad in Automotive News. They get 


on land and in water. 
“Our sales are being made to of Denver. The company sold 17 of the surplus vehicles in a week. quick results! 


people owning farms and ranches,” 
said Danford in speaking of the 

By line of motor vehicles. “There 
are a great many uses they can be 
put to by the people purchasing 
<pm, and the shortage in motor 
driven vehicles on the farms these 


TE er ee ; 


ford Will Make ~ BRAKES UNSAFE? 


wn Car Paint Bawa S 
gain After War Re 8 


DEARBORN.—When cars again 
Z™) off assembly lines, the Ford 
otor Co. will resume its leader- 
hip as the largest manufacturer- 
eer of paint in the automobile in- 
dustry, according to a Ford spokes- 
an here. 
fan pre-war days, approximately 
3,000 gallons of paint flowed daily 
ough 46,800 feet of all-welded 
feel pipe lines to spray booths. 
The entire pipe line system, nearly 
e miles in length, is housed un- 
one roof at the Rouge plant. 
Supplying this large paint shop 
“ahi others in the Ford manufac- 
* turing plants, is the paint depart- 
ment in the Highland Park plant 
“Were synthetic resin enamels, pri- 
mers, lacquers, varnishes, and 
slopes are made. The oil house at 
: Rouge is utilized as a plant 
distribution center and from there 
vila paints are shipped in 50-gallon 
wums and five-gallon containers. 


DEALERS 
COOPERATE 


NATIONAL SAFETY 
PROGRAM 
APRIL 15 TO JUNE 1 


Wy ia take AY Tite a Us 


> 
an 
U 


For Tractor Tire te eC 
Firestone Offering Pump 
For Hydro-Flation 


fCRON.—Farmers this year will 
joy the advantages of water- 
weighted tractor tires through a 
aaw, rapid and clean Hydro-F lation 
—“wrvice being introduced by Fire- 
stone outlets. The Hydro-F lator, an 
»—iectrically powered pump unit that 
zn be carried and operated by one 
man and can service a 10-38 tire in 
ly 8% minutes, is being placed in 
ise both on the farm and at the 
shop. 
= ydro-Flation, which retains the 
» pneumatic principle, leaves an air 
pace in tires and permits the cas- 
-—aes to keep the resilience and flo- 
tion lost in those completely filled 
h liquid, in which the shock of 
-—j,aits and bumps, transmitted by the 
fluid, is absorbed by the cord body. 


THE POLICE OF THE NATION 


SPONSORED BY THE 
POLICE CHIEFS 
OF AMERICA 


om 


To offset a possible increase in traffic deaths and 
accidents this Spring and to help conserve our nation’s 
dwindling supply of motor vehicles, a nation-wide 
program is being conducted April 15 to June 1 under 
the direct sponsorship of the International Association 
of Chiefs of Police, and State, County and City police 


~ Rohr, Detrola to Unite 
and sheriffs. 


Qn Postwar Programs 


a 


DETROIT.—Rohr Aircraft Corp. 
and International Detrola Corp. 


= e agreed on a proposal for ex- 


hange of stock interests and for 
an integrated postwar program of 


- ganufacturing related to the avia- 


— 


tion, radio and automobile indus- 
jes, it is announced. 
Rohr thus becomes the first of 
the Pacific Coast aircraft com- 
nies to take definite action to- 
ard a diversified postwar produc- 
tion calculated to uphold its em- 
pyment and industrial volume. 
nternational Detrola will be the 
first eastern radio receiver manu- 
turer to establish a west coast 
assembly plant to serve the expand- 
g western market. 


Ford dealers, actively participating in this safety 
campaign, will give special attention to brake jobs. 
In addition, Ford dealers also will provide preventive 
maintenance on such items as wheel alignment, steering, 
tires, lights, horns and windshield wipers to help keep 
millions of essential Ford cars—and other makes, too 
—operating safely. 


FORD MOTOR COMPANY 
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To Save Those Tires 


Powers Lists Ways to Get Best Service 
From Truck Synthetics 


AKRON.—In an effort to meet 
the present shortage in truck tires, 
J. E. Powers, manager of the truck 
and bus tire department of the B. 
F. Goodrich Co., outlined a program 
last week to get the most out of 
synthetic tires. 


“Load, speed, and inflation are 
the main factors that need to be 
followed to get the best service,” 
Powers said. “Crude rubber tires 
carried a margin of safety which 
gave reasonable protection 
against some abuses. However, 
there is no margin of safety in 
synthetic truck tires.” 

Powers pointed out that the criti- 
cal operating temperature is about 
240 degrees at the hottest place in 
the tire. If load, speed, and infla- 
tion are properly maintained to 
hold the operating temperature at 
225 or 230 degrees, the tire will 
wear out without failing, barring 
accidents. 

The chief difference between syn- 
thetic tires and natural rubber 
tires is that it takes less speed, or 
less load, or less underinflation to 
cause the synthetic tire to heat up 


i 


to the critical temperature, accord- 
ing to Powers. 


To get the best results from 
synthetic tires, Powers listed the 
following factors which affect 
truck tire life: 

1. Loads. Do not load beyond the 
rated capacity of the tire. 

2. Air pressure. Regularly inflate 
tires to proper pressure when they 
are cold. 

3. Speed. Drive at reasonable 
speeds as excessive speed harms 
synthetic tires. 

4. Matching of duals. Match duals 
according to outside diameter. 

5. Load distribution. Determine 
the proper load distribution for the 
individual vehicle so that tire 
axle loads are not exceeded, then 
load accordingly. 

6. Rims, size, and condition. Rimi: 
must be the right size and in goou 
condition in order to obtain full tire 
service. 


drivers avoid running over curbs, 
avoid obstacles in the road, and 
drive at moderate speeds. 


St. Louis Gas Retailers 


To Back Blood Bank 

ST. LOUIS.—The Associated 
Petroleum Retailers of Greater 
St. Louis, comprising approxi- 
mately 400 owners or operators 
of gasoline stations, are formu- 
lating plans under which they 
will contribute blood to the Red 
Cross as an organization. More 
than 1,200 owners and employes 
are expected to join the move. 
An effort also will be made to 
enlist the services of owners, 
operators and employes of filling 
stations not members of the as- 
sociation. 


Eutectic Alloys Folder 


“Eutectic Low Temperature Al- 
loys” is the subject of a four-page 
folder recently issued by Eutectic 
Welding Alloys Co. Copies can be 
secured, without charge, by writing 
to Department A-1, Eutectic Weld- 


7. Wheels, brakes, springs. Mis-|ing Alloys Co., 40 Worth St., New 


alignment of wheels, 
brakes, worn wheel bearings, sprung 


| axles and loose or broken springs 


all affect tire mileage. 


defective | York 13. 


— 
Need a Service Man—Want a Job—try 
want ad in Automotive News. They get 


8. How vehicle is driven. Good | quick results! 


Permacel-77 
masking tape is 
5 ways better 


uw HANGS ON TIGHT 


- NO BUILD-UP 


STRIPS OFF CLEAN 


@ ©TAKES CURVES PERFECTLY 


U NON-SWEATING 


Permacel masking tape 


INDUSTRIAL TAPE CORPORATION, NEW BRUNSWICK, NEW JERSEY 





FINE FACILITIES 
(Chrysler distributor), Binghampton, N 


| inventory control system; A. M. 


i 





HERE IS Ludlow’s Central Control for Price and Location and Stock In— 
Left to right, Francis Stevens, Central Control man; Helen Me™ f 


ventory. 
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Prepared for Postwar... 


feature the “aa of Ludlow Motor Co., 


. Y. Shown here is a general view 


| salesroom. Left to right in the picture are Harold V. Ludlow, president; Harola@” 
Relyea, parts manager; Francis Stevens, central control man; June DeMari 
Hammel, vice-president and car sales mar 


-_ 


a 


man, price and location; June DeMaria, Inventory Control system. 


Dealer Group 
In Sacramento 


Vows U. C. Aid 


SACRAMENTO, Cal. — Fifteen 
new-car dealers took large display 
space in daily newspapers here to 
publish “An Open Letter to the 
OPA.” 

“Every member of the Motor Car 
Dealers Assn. of Sacramento ap- 
preciates the efforts of the OPA in 
your endeavor to maintain ‘ceiling 
prices’ on used cars, and we pledge 
to this important government 
agency our fullest cooperation in 
carrying out both the spirit and 
letter of the law. 

“We, as legitimate dealers in the 
new-car field, when new cars were 
available, still remain the legiti- 
mate dealers in the used-car market 
and realize that ‘ceiling prices’ are 
the only means of providing an 
adequate supply of transportation 


| for essential workers. 
“We will do our part and hope | 


|the public will do its part to s! 
| further ‘black market’ opefation 


jin the buying and selling of uged 


| cars. 


“There is a ‘ceiling price’ on 
every make and model of used qi 
and any one of the dealers.liste@ 
below will be only too glad to ad- 
vise either buyer or seller of 
correct ‘ceiling price’ on the car~ 
they have under consideration— 
without cost or obligation.” 


Plomb Tool Wins 
Fourth E Award 


LOS ANGELES. — The Ploml. 
Tool Co. here has been awardg 
the Army-Navy production awe 
for the fourth time, according to an 
announcement by Robert P. P@ == 
terson, Under Secretary of War. 

Morris B. Pendleton, president 
of the company, said that this 
ognition is a tribute to the men and 
women who have stayed on the jgh 
uninterruptedly since the war — 
gan. 
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Ir’s all in fun so Bob Burns has swapped his bazooka for a 
guitar backstage at the Auto-Lite hit radio show, “Everything 
for the Boys,” starring Dick Haymes with Helen Forrest and 
Gordon Jenkins’ orchestra. Bob guested on the big Auto-Lite 
radio show which is aired every Tuesday night over NBC. 
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294 Tires a Day 


$2,000,000 Ordnance Repair Shop in Italy 


Rolls One Out Every 135 Seconds 


MMBOMEWHERE IN ITALY. — 
What is believed to be the largesi 
repair shop overseas is being 
"grated by an Ordnance tire re. 
pair company in Italy. 
mg&ommanded by Capt. M. L. 
wreves, of Bloxom, Va., this com- 
pany turns out during an average 
wty-day operating period an 
average of 534 tires a day, some of 
which receive three separate re- 
operations. In 24 actual oper- 
ating days 12,806 tires were com- 
pleted. One repaired tire rolls off 
assembly line every two min- 
utes and 15 seconds of operating 
e. 
he company personnel consists 
of five officers and 140 enlisted 
An average of 145 Italian 
civilians and 60 Italian soldiers are 
employed each day. Most of the 

“ian civilians were originally 
local farmers. 

»The following figures are an 

“Ztract from the operation rec- 
ords of the company during a 

- rty-day month, with 24 actual 

uperating days: Tires completed, 

12,806; tubes repaired, 9,984; 

es inspected and _ classified, 

0,673; tires shipped, 60,186. 
athe tire shop was opened at its 
Pgsent location on July 7, 1944. 
Floor space under roof was 15,960 
s4mare feet. The first repaired tire 
was finished on July 7. This tire 
has been retained by the company 
is called the “Two Million Dol- 
lar Tire.” It is estimated that the 
cast of the machinery, the training 
fwthe personnel and the cost of 
moving personnel and machinery 
4euld amount to practically that 
ire. One hundred and fifty-six 
additional tires were repaired on 
Wmt first day of operation. Waiting 
be repaired at that time were 
approximately 65,000 tires of all 
ees. 

During July 5,154 tires were com- 
ragted. The shop was being run on 
m™twenty-four-hour schedule and 
production was increasing as the 


al 


White Motor Nets 
$2,111,144 Out of 
109,384,491 Sales 


SM LEVELAND, O. — In an annual 
report issued last week to stock- 
holders, the White Motor Co. listed 

“T™® sales at $109,384,491.51. The 
report showed a net profit of $2,111- 

9144.28. This is equivalent to $3.37 
Wshare for outstanding capital 
stock, according to President Rob- 

— F. Black. Black said that net 
Ses showed a decline from the 

previous year, but explained that 
is was due to a change-over in 

government demands from scout 
cars and half-tracs to big hauling 

Recks. 

The demand for service parts by 
both military and civilian truck 

brs increased substantially, Black 
pointed out. 
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ational Battery 
Boosts Blakely 


ST. PAUL, Minn.—H. G. Barnes, 
vice-president in charge of sales, 
Notional Battery Co., announces 
"Spointment of S. B. Blakely as 
manager of brand sales. He suc- 

eds G. W. Mixon, resigned. 

Blakely has been associated with 
National Battery since 1931, when 

became manager of the St. Paul 
division. In his new capacity 
Blakely directs sales activities of 

tional Battery’s automotive stor- 
age batteries. 
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| ir Express Shipments 


imb 20 Pet. in Month 

NEW YORK.—The Air Express 
division of Railway Express agency 
“™nounces that air express ship- 
ments handled in combined air-rail 
vice during January rose 20 per- 
t over the same period in 1944. 
Air-rail shipments for the month 
baled 45,971, compared with 38,- 
014 for January, 1944. Shippers paid 
$479,800 in charges on this total, 

Painst $384,538 for the same month 
in 1944. 
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Italians began to learn their duties 
more thoroughly. It requires ap- 
proximately two weeks to train an 
unskilled civilian in the perform- 
ance of a repair operation. 

In August, production _in- 
creased to 11,190 tires completed, 
many of which required three 
separate repair operations, such 
as spot, section or reinforcement 
repairs, before a full recap could 
be applied. It is estimated that if 
each tire required only one re- 
pair operation, the shop could 
turn out 1,200 tires a day. 

In September, the shop only 
operated seven days because of 
lack of material. During this period 
of waiting, the company took over 
the operation of the compound 
where tires waiting to be repaired 
are stored. There were 105,119 tires 
in the compound on that date. Ma- 
terials arrived during the first days 

of October and production was re- 
sumed on Oct. 4. Nine thousand 
tires were repaired in the remain- 
ing days of that month. 

Production since that time has 


OPA Alters RMPR-165 


To Check Hourly Rates 
WASHINGTON. — Supplemen- 
tal Service Regulation 48 to 
RMPR 165, recently issued by 
OPA, provides that regional ad- 
ministrators and authorized dis- 
trict directors may by order re- 
quire appliance repair, automo- 
tive repair, or farm implement 
repair establishments in desig- 
nated areas which use a custom- 
er’s hourly rate to price any re- 
pair services, to give their cus- 
tomers informative invoices. 


Copies of these invoices must 
be kept on file for OPA inspec- 
tion, and if they have productive 
employes, to keep certain rec- 
ords. NADA says it understands 
that OPA regional directors 
have been instructed not to put 
the regulation into effect in 
more than three cities of larger 
communities within a region at 
least during a try-out period. 


been uninterrupted. Production 
data for the period July 7 to Dec. 
14 reveals that 48,769 tires were 
completed, requiring more than 
80,000 operations, and that 6,474 
units were retreaded. 


HIGHLIGHT at the 1945 U. S. Tire Dealers Advisory Council meeting in 
Detroit. John Barrows, accessory and battery department, demonstrates to 


| 
| 
members of the Council and guests the static and dynamic wheel balancer. 


License Suit Rehearing 


Asked in Texas 

CORPUS CHRISTI, TEX. — Mo- 
tion for a rehearing has been filed 
by City Attorney Hodge Thompson, 
following receipt of a decision from 
the Court of Civil Appeals of Texas 
| ruling that a city does not have 


C stands for comfort 


geo 


in the 
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@ Smoother, more restful, more luxurious riding 


qualities head the list of a.c.f.’s many 1945 “ pluses 


in buses.” 


Hydraulic control of the spring action is Houd- 


aille’s* important contribution. 


Double-acting, Houdaille instantly checks the 


spring action both ways — downward as well as 


upward. And it absorbs shocks in direct propor- 


tion to their force. 


Over a period of 25 years, on millions of motor 


cars, trucks and buses and on heavy military vehi- 


cles, precision-built Houdaille shock absorbers have 


established an impressive record of performance. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 
BUFFALO 11, NEW YORE 


* Pronounced—Hoo-dye 


the right to regulate or license 
driverless automobiles. 

The decision is the result of a 
suit filed by two local driverless 
companies in which an injunction 
was sought enjoining the city from 
enforcing an ordinance of such 
regulation. 
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Legal Dealers 
In Regina Shun 


Black Market 


REGINA, SASK.—F. B. Bagshaw, 
enforcement counsel of the War- 
time Prices and Trade board for 
Saskatchewan, recently issued a 
supplementary statement to a pre- 
vious announcement concerning the 
operation of an automobile black 
market in Regina. 


“In stating this I did not mean 
to include the legitimate trade,” 
Bagshaw declared. “Recognized 
dealers in motor vehicles have not, 
as far as we have observed, in- 
dulged in the practice of selling 
used cars or trucks above the ceil- 
ing price.” 

While the black-market traffic 
in used cars and trucks is the most 
serious of black markets in Sas- 


katchewan, it would be erroneous| A. E. HORNE jr. (right), manager, Washington division, General Petroleum 

to say that it is the most serious|Co., and R. F. Johnson, assistant manager, Washington division, exchanging 

throughout Canada, Bagshaw said. | mutual congratulations on the occasion of announcement of the consolidation of 
Bagshaw said he had been er-| Gilmore Oil Co. with the General Petroleum Co. 


roneously quoted as stating there 


had been 11,000 prosecutions in| just received show that there have|end of January only 1,208 prosecu- 
Saskatchewan by WPTB. Returns| been in Saskatchewan up to thej|tions, he said. 
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SERVICE SECTIO 


By 
7 Jack Weed 


(Continued from Page 53) 


solving unemployment by destroy- 
ing freedom and reducing the Ger- 
man people to a state of serfdom 
and warns that “when private prop- 
erty goes, all freedom goes with it.” 


For my money, Dr. Lutz could 
have added, when competition goes 
out of the American business world 
—competition by both the workmen 
that build the products and com- 
petition between the manufacturers 
under whose brand or name they 
are merchandised, America is well 
on the road to decadency. 

* * * 


AMERICA WAS built by incen- 
tive— American workmen earned 
more than the workmen of all 
other nations as long as skill and 
forward thinking could be re- 
warded by higher pay—or by the 
workmen starting their own busi- 
nesses and running the “stand pat- 
ters” out of the picture. 

The American automobile busi- 
ness—one of the leaders of all 
American industry paying its work- 
men the highest wages—was built 


USE THE MASKING TAPE THAT MEETS 


ALL REQUIREME 


© Thin but Tough 
Construction 


®@ No Build-up 
at Edge 


® Flexible 
@ Leaves No Residue 
® Has Dead Stretch 


® Follows Curves 
and Contours 


© Will Not Sweat 


You save time—and tempers—when you use “SCOTCH” 
Wetordry Masking Tape in your refinishing shop. This 
tough, flexible tape strips from the job smoothly and easily. 
Even when packed tightly around louvers, name plates 
and mouldings it strips off cleanly without leaving residue 
on the surface. It sticks to wood, metal or glass without 
curling or pulling loose under unfavorable weather condi- 
tions. Its thin, tough construction prevents build-up along 


“SCOTCH” is the Trademark for the Adhesive Tapes made by M. M. & M. Co. 
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the edges. Its flexibility and dead stretch make the masking 
of tight curves as easy as straight lines. 

Much of the “SCOTCH” Wetordry Masking Tape made 
today is needed for important war-time tasks; however, 
your 3-M Products jobber will be glad to give you any in- 
formation you wish and to see that you get a fair share of 
the stock that is available. Always specify it by trade name 
—"SCOTCH” Wetordry Masking Tape—when you order, 


on the fiercest competition ind 
try has ever known. If it b 
been highly competitive, you ant 
could not have ridden—or owned 
cars that cost but $500 new 

can remember a $390 car that pail 
back hangers as high as $20 yp 
day on a piece work basis. 

What I am getting at is—v 
won't have any $390 cars—nor $503 
cars—nor maybe even any 6%, 
cars under our present econom| 
and even the highest skilled wag 
men won’t make any more m6 
than their counterparts made 
the days of the $390 car—nor 
the factory, or the factory’s BtocH 
holders make as much profit, I an 
convinced. 

Maybe cart pushers and sweep 
ers will make more—and the lgz) 
shirkers will be able to draw 
ter mechanic’s wages as long 
their unions can keep them 
seniority—but they aren’t the"t¥® 
of people who make prosperity an¢ 
make employment for millions 
“sweepers.” It’s people thai aK 
over the average that buy new ca 
and new refrigerators and_ 
homes—people with vision, amb 
tion and thrift. 
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* * 


Mot OF US have a lot 6f fun 
griping about the terrible gfagre 
fects this war is having 
Americans—we're taxed heavy and 
can’t have all the butter and th 
steaks we want—and mayber 4 
are a little short on cigarettes and 
have to smoke a pipeful of our 
vorite mixture to conserve” ow 
“pills’—but how would we like to 
have lived in Paris this past wir 
with one little laundry stove t6 heat 
our entire house and have gn 
bathrooms an even 40 degrees.¢ 
all the time? 

How’d you like to live on a wage 
that would just about buy...) 
calories of food per day when 2,000 
calories is supposed to be the 
solute minimum? ; 

Well, I listened to—and talked to 
—Parker McCollester, once of 
New York Central but now y 
large law firm, who spoke before 
the Traffic Club in Detroit recen@@r> 
He was in France as a represénta- 
tive of our government and wert 
through the bathroom experier 
Even our reps in Paris could only 
have hot water for three hours Qugeste 
day a week—so the stunt y ) 
find several Americans who lived 
in different hotels that had 
water on different days and hot 
bath parties—you bathe in m 
bathroom today and I’ll come oa 
to yours tomorrow and we'll both 
go to someone else’s the next day. 

* * * a 
HE DROPPED quite a few in- 
(Continued on Page 59, Col. 1) 
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teresting things about our indus- 
“ry, among other things. He had an 
bpportunity to go through the 
French plants and said that 
Renault, Peugot and Citreon are 
ready to build cars right now—and 
may be allowed to get into produc- 
Bion just as soon or sooner than our 
plants as France needs transporta- 
tion worse than we do, and it is 
acing the problem of getting sev- 
eral million unemployed on an 
eoarning basis. 
When the Germans ran north, 
they took all the trucks, batteries 
pand tires they could lay their hands 
“on and it takes every running truck 
left in France just to transport 
-good to the cities. 
When our Army had completed 
the capture of France, they found 
Ppniy one tire plant out of commis- 
sion—and those plants are now 
esupposed to be getting out syn- 
‘Whetic and be building tires for our 
armed forces. 
@, He also said that when our forces 
“had taken France there were only 
400 of some 11,000 locomotives in 
eKrance able to operate—and that 
py the first of this year our engi- 
neers had gotten some 5,000 re- 
Spaired and ready to go. And one 
of the first things our Army did in 
uxembourg was to get a steel mill 
CWusy rolling out shapes for steel 
railroad bridges for the purpose of 
spanning the Rhine when we 
™Mnoved over to the other side. 
* + a 


ayy7AS OUT having lunch in the 
Ford lunch room the other day 
when Bill James (of Studebaker, I 
Jmhought) walked in with another 
“gentleman. I hailed him with, 
“You’re a little out of your baili- 
“wvick, aren’t you Bill?” He came 
back with, “No, I’m right at home 
ehere now.” 
=» And then Bill pinked up a little 
as if he had talked out of turn. 
m™ 1 was mystified, of course, but 
acted dumb under the circum- 
. stances, and it wasn’t until Bob 
Dunn, of the Ford News Bureau, 
old me that the release on Bill’s 
change would be out Thursday of 
@hat week that I really understood 
“what he had told me—and then 
wondered if he shouldn’t have 
popped.” 

Speaking about Ford—Jack Davis, 
the high sales mogul for the Em- 
bire on the Rouge, has taken up 
the cudgel for a new dealer slogan 

e hopes every Ford dealer will not 
bnly hang in his window but act 
out in every dealing with an auto- 

obile owner. This slogan is, 

You're entitled to good service de- 
spite any or all handicaps of mine.” 
* * * 


IN A RECENT letter to regional 
anagers, he says, “The very fact 
hat it seems to be the vogue these 
days for some merchants and their 
employes to be curt, indifferent, or 
mpatient with their customers pro- 
vides an unparalleled opportunity 
or our own Ford dealer organiza- 
ion to capitalize on it. I personally 
know of no period in the past 15 
@years when our sales organization 
has had presented to it on a silver 
platter a more golden opportunity 
o cement owner loyalty and win 
new friends and customers.” 
Of course, Jack is just 100 per- 
ent right—we all know it and so 
do the dealers—but the trouble is 
hat unless some one constantly 
alls the evils of the practice of 
barking back at unreasonable cus- 
omers to our attention we are all 
oo prone to let the irritations of 
daily business life under present 
onditions get to us. 
Wouldn't it be nice if every auto- 
mobile and truck dealer in this 
country could be a perpetual Polly- 
anna? 
Wouldn’t they show up fine when 
ompared with many butchers, to- 
bacco merchants, hotel clerks and 
estaurant operators you and I both 
now about? Just like pearls 
among—I was going to say swine— 
but why should I dignify such carp 
by calling them something that is 
as rare as pork. 
* nd a 
WAS TAKEN for a ride the 
other day—and a Movie City 
miner by the name of Vorhees who 
was driving the car jumped on his 
brakes when we were going 50 
miles an hour. I didn’t go through 
the windshield, bump my head—or 
even get shaken up. The reason 
was a little table that fitted snugly 


under the cowl but which he pulled 
back into my slightly prominent 
belly as we pulled away from the 
curb. 

This little table—just about the 
right size to hold my portable type- 
writer — worked against an air 
chamber like a shock absorber. 
When he stepped on the brake my 
belly and I pushed against the table 
and the table pushed against air 
that was metered so that it could 
only get out of its chamber just 
so fast. 

The result was like bumping up 
against an air foam mattress—I 
didn’t get hurt—my belly didn’t get 
hurt—and I don’t think the table 
did either as it continued to oper- 
ate the same on several similar 
stops. 


In telling me about the reason 


for the table—it’ll be on the market} 


soon I guess as an accessory itern— 
Vorhees showed me an interesting 
tabulation I had never seen before. 
It seems that insurance companies 
have found that out of every 50 
people killed while riding in a2 mov- 
ing car involved in a collision, 34 


were riding in the front seat along- 
side of the driver, eight were in the 
driver’s seat and the other eight 
were in the back seat. 

Let that be a lesson to you guys 
—me too—who always push to get 
in the seat alongside of the driver. 


Fisher to Erect 


Stampings Plant 
At Springfield, O. 


HAMILTON, O. — Selection of 
Hamilton as the location for a 
|new General Motors postwar plant 
is announced by T. P. Archer, vice- 
president of General Motors and 
general manager of the Fisher 
Body division. 

The new plant will be operated 
' by Fisher Body and will be used for 
the production of body stampings 
and sheet metal components used 
in body assembly. 

The plant will ultimately provide 
, work for about 3,000 employes. A 
| site of approximately 145 acres has 
‘been obtained. Construction will 
'begin as soon as governmental 
, regulations covering the use of 
| critical materials and manpower 
| permit. 


Like money 
in the bank... 


—_— ~~ 
SAVINGS BAN x 


IT’S A WONDERFUL FEELING to have 


money in the bank. It makes a man feel safe. 


When a man has a Quaker State Motor 
Oil dealership, he enjoys that same kind of 


feeling. 


He knows that he can always depend on 
the quality of Quaker State Motor Oil. He 
knows that Quaker State is made from 100% 


pure Pennsy 
refined to lu 


lvania grade crude oil—skillfully 
bricate better and last longer. 


He knows that millions of car owners are 
aware of this, too—and count on it. He knows 
that he will have satisfied customers who will 


Service Letter 
Jolts Dealer 
In Toledo 


TOLEDO.—The direct-mail, cus- 
tomer follow-up system has proved 
its long-range effectiveness so far 
as Albert Harper, service manager 
of the Kopf Motor Sales Co. (Chev- 
rolet) here is concerned. 

Harper sent out the service re- 
minder to one of his customers 
which was responded to with a 
pointed rejoinder which read: 

“Dear Harp: What, has it only 
been four months since I had my 
car serviced? It seems to me like 
four years. I’m really sorry I 
haven’t been in for some of your 
super-special service, but the diffi- 
culty is that there is quite a stretch 
of ocean between here and the 
West Coast, to say nothing of the 
additional miles from the West 
Coast to your establishment. 
Thanks, anyway, for the invitation. 
Comes the end of ‘The Duration,’ 
plus six, and you will certainly be 
seeing me again. Best wishes to all 
the boys.” 

The customer is Capt. George S. 
Bradley, on duty in the South Pa- 
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cific and attached to headquarters 
of the Pacific division of the AAF 
Air Transport Command. 


Gas Saver 
Canadian Inventor Says 
Oil Also Conserved 

NEW WESTMINSTER, B. C.—A 
device designed to save gasoline in 
the operation of a motor vehicle 
has been patented in Canada and 
the United States by J. A. Grant, 
an aircraft worker here. Described 
as an auxiliary compressive air 
admittance apparatus, the inven- 
tion will be known under the trade 
name Grant Ayrpheed. Principal 
on which it operates is to cut off the 
flow of gasoline into the cylinders 
when the vehicle is going down hill, 
and draw in only air. 

Grant said his Ayrpheed will not 
only cut down the consumption of 
gasoline but will save oil by main- 
taining an even pressure in the 
combustion chamber instead of a 
vacuum. It will prevent spark 
plugs fouling and will increase the 
braking effect of the motor. He re- 
ported a test made in driving 
showed a rise of 4.2 miles per gallon. 


Need a Service Man—Want a Job try 
a@ want ad in Automotive News. They get 
quick results! 


A Quaker State 


Motor 


Oil 


dealership 
means security! 


MOTOR OIL| 


CERTIFIED —~— 


— GUARANTEED 


come back, faithfully and regularly, for 


Quaker State Motor Oil. 


Quaker State Motor Oil dealers enjoy this 
feeling of security. They are loyal and appre- 
ciative. They know that a partnership between 
their efforts and Quaker State Motor Oil will 


always pay. 


QUAKER STATE MOTOR OIL 


QUAKER STATE SUPERFINE LUBRICANTS 


QUAKER STATE OIL REFINING CORPORATION 
Oil City, Pennsylvania 


Buy more than before—Support the 7th War Loan 
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Treasury Auctions 
> 
111 Army Vehicles 
6 e ° 
Apr. 23 in Chicago 
CHICAGO. — The biggest sale 
of used Army vehicles yet to be 
held in this area will be staged April 
23 at the Morrison hotel by the 
Treasury Office of Surplus Property. 
Included in the sale will be 111 
vehicles such as trucks of various 
descriptions, buses, command cars, 
tractors and chassis. 
Surplus property officials an- 
nounced that the vehicles will be 
available for inspection from April 


16-22. The sale will begin at 1 p.m. 
on April 23 and will be preceded 


by registration of bidders, starting 
at 9 a.m. in the Morrison. 

Ninety-two vehicles will be avail- 
able for inspection in Chicago at 
45 W. 24th St. Eight are at Fort 
Custer, Mich.; six at Camp Ellis, 
Ill., and five at the Traverse City 
(Mich.) naval air station. 

Authorized dealers alone will be 
eligible to bid. 


Need a Service Man—Want a Job—try 
a want ad in Automotive News. They get 
quick results! 
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FRONT END and wheel balancing department, looked upon as being one of 
the more important departments in dealer postwar service, is in the Pontiac 
model service station. Each department is manned with experienced Pontiac 


operators as dealers go through exhibit. 


Reject Farm Truck Fee 

A measure which would have pro- 
vided for special temporary regis- 
tration fees for farm trucks has 
been killed in the New Hampshire 
legislature. The bill would have 
permitted the vehicles to be used 
‘over a fifteen-mile radius, instead 
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The new Auto-Lite Heavy Duty Spark Plug 
was developed to help fleet operators get top 
performance from heavy duty engines. This 
great advancement in spark plug construc- 


tion has 


been field tested in the hardest 


of the present two-mile limit, upon 
payment of a $2 registration fee. 


Obituaries 


J. F. Carpenter 
CLEVELAND. — Joseph F. Carpenter, 52, 
founder and head of the Old Carpenter 
Motor Sales Co. and automobile dealer 
here for 25 years before his retirement, 
died April 5. 
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(Continued from Page 53) 


that Pontiac is giving its dealers 
exclusively the opportunity that 
was destined for all dealers 
through the NADA show. 

Of course, not all the equipment 
was slated for the NADA show, and 
it was no easy task to get some 
of the displays. But the NADA 
plan provided the idea, and Pon- 
tiac went on from there. 

Many said that such a thing 
couldn’t be done at this time. Pon- 
tiac, however, has a motto to the 
effect that “you can do it if you 
want to badly enough.” And some 
of the boys who said it couldn’t 
be done are now begging for a 
chance to get their equipment in 
the model service station. 

Appeals to Dealers 

Proof that the dealers appreciate 
the opportunity is shown by the 
fact $100,000 worth of equipment 
has been purchased by the five 
groups of dealers who have visited 


the center so far. Purchases—and 


kind of service in trucks, buses and marine 
use. For complete information, write to 


THE ELECTRIC AUTO-LITE COMPANY 


TOLEDO, 1 Merchandising Division 


OHIO 


they are purchases, not sales—haver 
ranged from $75 to $12,000, with? 
every dealer who attended placin 
an order for something. 

In small groups, every Pontiac 
dealer in the country will ge 
an opportunity to visit the mode 
station with his service manager 
at the dealer’s expense. To dg 
at least half of the dealers have — 
brought their service managers 
with them. 

Equipment at the center is 
partmentalized, with several man 
facturers represented in each 
partment. 
give each manufacturer an equ 
break, and the only reason m6 
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Pontiac Model Shop Setsg 
Car-Selling Trend 
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are not represented is that they & 


didn’t have equipment ready _ 
time. 


Catalogs of most manufac- ~ 


turers are included in the displays, | 


Helps on Decisions 

The center is of untold 
to the dealer since it helps tal 
the guess out of his decisions ’¢ 


Pontiac has sought to BN 


value 


equipment. He gets a chance to see a 


what he is buying and gain 

knowledge of how it works. On 
dealer who 
request of an equipment make 
for an order a week ago, bough 
the same piece of equipment whe 
he saw it at Pontiac’s servig 
center. 

Taber pointed out four advan 
tages to dealers who with the h 
of the model station are able to 
decide on the equipment they neeg 
and order now: : 

1. They will secure immedi 
any equipment available at prese 

2. Some items are not obtainable 
at the moment, but are neverthe- 
less being manufactured in sme 
quantities. Ordering now will alle 
dealers to secure these units fro 
limited current production. 

3. A dealer’s order, along With 
those of other dealers, may 
enable manufacturers to secur 
permission from WPB to maké ur- 
gently needed items on _ whic 
stocks have been exhausted. 

4. Certain merchandisers and 
other similar items will not h 
manufactured for some _ time'td 
come, but placing a bona fide order 
for even these units will allow th 
dealer to obtain them ahead o 
competitors who delay. 

Other Pontiac service prog 
include the building layout Sec- 
tion, which has received 340 re- 
quests for new-building designs; 
a special tool program; a cam- 
paign for every, dealer to hire 
two more mechanics; a veterans 
training program; a service man- 
agement training program; a pre 
motion program to owners, as 
well as a service craftsman train- 
ing program. 

One of the outstanding catalogs 
at the service center is that pu 
out by a paint-shop equipme 
maker. One section illustrates and 
lists the equipment needed by 
dealer doing a volume of comple 
repaint jobs. Another section lists 
the equipment needed for a deale 
doing an occasional complete re 
paint job, some chassis painting 
and a large volume of fender paint 
ing and body touch-up. The third 
assortment is for dealers doing no 
complete paint jobs but a fa 
volume of body and fender touch- 
up and some chassis painting. 
complete description and prices a 
given for all items. 


22% of Dealers 
Exceed Chrysler 
Sales Card Quota 


DETROIT.—According to figures 
compiled on March 17, Chrysle 
distributors and dealers had orde 
ed 1,925,726 of the “27 Ways” car- 
toon sales promotion mailing card 

This is more than 100,000 over thé 
quota originally established by the 
factory. 

However, only 22 percent of the 
dealers have ordered these cards 
which is short of expectations. I 
18 of the 28 regions, the quota has 
been oversubscribed. 

Chrysler officials say excelle 
reports have been coming in from 
dealers who have bought the care 
and put them to work, 
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To Mechanical Methods 


CHICAGO.—The Moguloid Co. of 
*America, a division of the Metalliz- 
ing Co. of America, has announced 
Bievelopment of a new method for 

epairing cracked cylinder blocks 
which is claimed to be superior to 
m@nechanical methods of repair. 


Basically, the Moguloid process 
employs the Mogul Electric Bonder, 
equipped with an aircooled holder 
which keeps the work cool, elim- 
nating the danger resulting from 
high temperature welding. The pre- 
pared crack is filled in with nickel 
yod for cast iron blocks and alumi- 
num rod for aluminum heads and 
blocks. 


After the crack has been bonded 
by the deposited metal, test heads 
sare used for testing and checking 
"for additional cracks. If a slight 
seepage appears under pressure 

“westing, Moguloid solution is used to 
eliminate any possible traces of 
Pleaks. 

Moguloid solution enters the crack 

»at its maximum position and by the 
colloidal action of its base forms an 
actual bond within the ends of the 


Surplus Board 
OK’s Disposal Plan 


"For Cutting Tools 


wg WASHINGTON. — The Surplus 
¥Property board last week reported 

that its approval has been given to 
he proposal of the Defense Plant 
Corp. that surplus government- 

owned cutting tools be disposed of 
@>through the original manufac- 
™ turers. 

This proposal recommended that 

#Macency contracts be entered into 
with original manufacturers pro- 

» Viding that all surplus cutting tools 
produced by a manufacturer be 
turned back to him. The manufac- 
turer would be reimbursed by DPC 
for the cost of handling, reworking, 
reconditioning, storing, etc. 

A selling commission of 17% 
percent would be paid to the manu- 
facturer, who, under the contract, 
agrees to fill 25 percent of his de- 
mand from the government surplus 
stock. This form of contract, to 
which the Department of Justice 
has offered no objection, could be 
terminated by either party on 10 
days’ written notice. 

Under the uniform agency con- 
tract that DPC will offer to 235 
manufacturers, these companies 
will be enabled to fill 75 percent of 
their postwar sales through new 
tools, keeping their plants in opera- 
tion and labor employed, while 
gradually absorbing these surpluses. 


Need Is Seen 
For Million Tons 
Of Rubber Yearly 


DETROIT.—The present require- 
ment of a million tons per year of 
synthetic and crude rubber may 
possibly be the yearly consumption 
even after the war according to 
D. W. Walsh, general sales man- 
ager, U. S. tires, in addressing the 
dealer advisory council of United 
States Rubber Co. here recently. 

Walsh also pointed out that 
strong aggressive thinking, par- 
ticularly along service lines, will be 
necessary in the future for distribu- 
tors to retain a top position in the 
industry. 

Walsh said that last year 700,000 
tons of rubber were used for tires 
in the United States, but of this 
amount none went into original 
equipment and most of it was mili- 
tary use in heavy truck and bomb- 
ing tires. 


New Car Sales 
Total 16 in Texas 


SAN ANTONIO, Tex. — New 
car sales for March totaled 16 pas- 
senger cars, 2 commercial units 
and 10 trucks, for a total of 28 
units. Sales were as follows: Buick, 
4; Desoto, 1; Dodge, 8 (and two 
commercial units and two trucks); 
Ford, one truck; IHC Truck, 6; 


Oldsmobile, 1; Plymouth, 2; and| 


GMC truck, 1. 


fracture. This film builds up in 
rapid and thin layers of “cushions” 
until the final film is forced by the 
back pressure within the cooling 
systems to adhere to the previously 
| deposited layers of the material 
itself. 


Each layer locks itself to the pre- 
ceding layer of Moguloid solution 
while it is still in a liquid or semi- 
liquid state. Moguloid solution is 


boiling temperature or to circulate it 
through the cooling system if the 
block has been removed from the 
car. The solution contains no flax | 
seed, aluminum powder or other de- | 
teriorating substances. 


Export Booklet 

Manufacturers with export pack- 
aging problems may be interested 
in a new booklet entitled “Arrived 
O. K.” which has just been an- 
nounced by Minnesota Mining & 
Mfg. Co. 

Free copies of the booklet can be 
obtained by writing to the firm, 
St. Paul 6, Minn. 


Need a Service Man—Want a Job—try 


Courtesy Pays 
Editorial Cites Menace 
Of ‘War’ Insults 


The following editorial from 
the Detroit News reiterates the 
need for dealers to be courteous 
in wartime: 


“We are told by a friend that 
he is keeping in a little black 
note-book a list of ‘don’t-you- 
know-there’s-a-war-on?’ insults 
suffered in stores, offices, park- 
ing lots, gas stations, etc., to be 
referred to when the war is over. 

“Likewise he keeps a list of 
courtesies extended even under 
the stress and strain of wartime 
working conditions. 


—— AUTOMOTIVE NEWS, APRIL 16,105 00 
New Block Repairer 


Moguloid Co. Hails Its Process as Superior 


take his trade where he chooses, 
and write to wartime offenders 
hoping they get the punishment 
—economic—they deserve. 

“Any store, office, parking lot. 
gas station, etc., can be on either 
of the lists. Which do you pre- 
fer?” 


Woodworth Co. Offers 
Clamping Ji 

N. - Wocdvorth Co., Detroit, 
precision gage, tool and parts 
manufacturers, introduces to the 
industrial field a new clamping jig, 
the “Cone-Lok,” which is of rugged 
construction, safe in operation, ver- 
satile, and possesses a minimurfi of 


positive in action, and it is unneces- oy 
: a want a A y ° 
sary to bring the motor up to a quick results! ee 


THE SATURDAY EVENING 


OST 


APR. 1-4, 1945 


The theme of Muskegon’s current 
advertising in THE SATURDAY EVENING 
POST is that modern cars are built 
to give at least 100,000 miles of 
good driving...and that the secret of 
those extra miles lies in proper care 
—the kind of care that only you, a 
“Factory Authorized Service Man”, 
are qualified by training and experi- 
ence to provide. Thus, month after 
month, every Muskegon POST ad 
packs a solid sales punch that 
means more business in service and 
service parts for you! 


MUSKEGON PISTON 
RING COMPANY 


MUSKEGON, MICHIGAN 
Plants at Muskegon and Sparta 


APPEARING APR. 14 


ASK 


THIS MAN 


how to get your 


100,000! 


Upon the skill and experience of your 
“Factory Authorized Service Man” largely 
depends your ability to get the 100,000 miles 
of good driving which modern cars were 
built to deliver. For, he knows your car as 
only a man trained by its manufactrrer 
could know it. He knows exactly what must 
be done to provide maximum miles. He'll tell 
you, for example, when you need new piston 
rings and furnish you with types designed 
especially for worn engines by the same man 
who engineered your car's original rings. 
Entrust the care of your car to your “Factory 
Authorized Service Man” and get your 
100,000 miles! 


FREE! 


For valuable tips on car 
care, write for your 
copy of the 24-page 
“Car Conservation 
Guide.” Free! 


“When the war is over, and |moving parts, according to the 
competition is keen again, he will | manufacturer. 
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Campaign 


Mills-Morris Inaugurates Newspaper Plan 
To Build Goodwill 


MEMPHIS. — Mills-Morris Co. | 
here has inaugurated a fifty-two- 
week newspaper advertising cam- 
paign in addition to its direct-by- 
mail program, emphasizing good- 
will of the firm. 

The company has been a dis- 
tributor of automotive parts and 
equipment for 25 years. 

The advertising campaign will be 
backed up by pamphlets and cir- 
culars mailed to regular customers 


Canada Acts to Avoid 


Surplus Car Confusion 

MONTREAL.—Naval, military or 
air force vehicles which pass into 
civilian use after being declared 
surplus must be repainted if they 
are likely to be mistaken for ve- 
hicles of the forces, it was an- 
nounced here. 

Officials of War Assets Corp. said 
a federal order-in-council made 
provision to avoid any confusion 
between service vehicles and those 
which were no longer in service 
use. 


as well as to prospective buyers, it 
is reported. 


A separate advertising and sales 
promotion department to supervise 
this program has been established. 
The office, warehouse personnel and 
18 salesmen of the five distributing 
houses are kept advised of the pro- 
motional work. 


While other automotive distribu- 
tors have used direct mail adver- 
tising, Mills-Morris claims to be 
the first jobber to use a consistent 
advertising campaign. 

The mailing list includes, besides 
regular dealer-patrons, carefully 
selected prospects. A department 
works to keep the list accurate and 
up to date. 

Postwar plans contemplate a sep 
arate division for radios and elec- 
trical appliances, with another divi- 
sion devoted to the sale of tires and 
accessories. This company  dis- 
tributes Motorola home and auto 
radios. 


Jack Weed's Truckin’ will give you 
some interesting views. 


Over Ceilings Again 
U. C. Dealer, Salesman 
Fined in Calif. 

LOS ANGELES. — Ray L. John- 
son, used car dealer here, has been 
fined $3,000 and given a six months 
suspended sentence and a year’s 
probation for violating OPA ceil- 
ings. 

Johnson was convicted on charges 
of refusing to sell an automobile 
for cash and then charging $101.81 
above OPA ceiling price for the car 
on a time contract. Johnson was 
also ordered to make restitution of 
the overcharge to the purchaser. 

Tex Kitchen, salesman employed 
by Johnson, was placed on proba- 
tion for a year in another case in- 
volving sale of an automobile above 
ceiling price and ordered to refund 
an overcharge of $190.60. 


Optimus Issues Bulletin 

The Optimus Equipment Co., 181 
Church St., Matawan, N. J., manu- 
facturers of washing, rinsing, pick- 
ling and drying equipment for 
metal parts, has just issued Bul- 
letin 4E2 entitled “Batch Cleaning 
in Portable Metal Washing Ma- 
chines for Production Maintenance 
and Repair.” 


Use Veedol Motor Oil 
to attract valuable new 
lubrication customers 


100% Pennsylvania 


At Its Finest 


The service business which keeps 


automobile dealers’ 


plants going 


during war times must come from 
fewer and fewer automobiles as 
thousands of cars daily are taken 


off the roads. 


It is true that, as automobiles age, 
each requires more service to keep it 
running. But, to maintain a profit- 
able amount of service business in 
your plant, or to expend that volume, 
you need to add new customers to 
replace those lost because their cars 


are lost. 


Veedol Motor Oil attracts lubri- 
cation ‘customers because its fine 
reputation as a 100% Pennsylvania 
oil of the highest quality is known 
to sO many motorists. 

Lubrication customers are profit- 
able. They are pretty certain to come 
to you for repair service when they 
need it. And they’ll be on your list 
of intimate acquaintances in the 


happy days to come when you are 


looking for new car prospects. 


TIDE WATER ASSOCIATED OIL CO. 


New York - Tulsa 
Detroit - Chicago 
Minneapolis - 


- San Francisco 


Indianapolis 


Kansas City 
Atlanta 


Made by the World’s Largest Refiners of Pennsylvania Oils 


BRANICK MFG. CO., Fargo, N. D., offers 11 models of tire spreaders, t 
cluding Model M shown above. This model is designed for sectional mold work 
and inspection. Takes any diameter made and cross sections to 15.00. Takes 
earth movers to 15.00 and all tractor tires. Has large rollers to aid in revol 


tires for next position. 


Weapons From Junk 


U.S. Ordnance Depot Near Paris Turns War Scrap ; 
Into Auto Parts, Small Arms, Artillery 


WITH U. S. FORCES IN 
FRANCE. — More than _ $100,000 
worth of automotive parts are be- 
ing saved from the salvage piles 
each week and repaired to their 
original usefulness by one arma- 
ment maintenance battalion at an 
ordnance depot near Paris. 

In addition, hundreds of worn- 
out, small arms are reclaimed and 
an average of one large artillery 
piece is assembled and readied for 
combat service from pieces of un- 
serviceable guns returned for scrap. 

All vehicles, small arms and ar- 
tillery, shipped to the depot after 
completing their normal service in 
combat zones, are disassembled 
and examined by ordnance experts 
to determine which parts can be sal- 
vaged, repaired or remade into 
other necessary items. 

Salvaged vehicles are cut up 
after every usable part, down to 
bolts, has been removed. Re- 
claimed parts are used for repair 
of other vehicles. Parts beyond 
any hope of rehabilitation are 
sold to the French government 
as waste metal. 

Col. William F. Crofton, com- 
manding officer, said that the 
depot, largest in the European 
theater, utilizes every possible 
source of manpower, every avail- 
able machine and factory in the 
Paris area, and every ounce of 
American ingenuity in the _ re- 
claiming of this battle-damaged 
material, so as to reduce the quan- 
tity of replacements necessary 
from America. 

Besides several thousand Ameri- 
can soldiers, many hundreds of 
French civilians are employed in 
the shops, and also more than 100 
former Italian soldiers. Grinders 
and millers operate 24 hours a day, 
and many French factories in the 
Paris area are rebuilding engines. 
radiators, batteries and spark plugs 
for shipment back to combat areas. 

A German ordnance unit which 
had occupied the shops previ- 
ously, left enough serviceable 
machinery behind to enable the 
repair and reclamation battalion 
to swing into 50 percent produc- 
tion even before equipment ar- 
rived from England. 

Mechanics in the automobile 
reclamation section, supervised by 
1st Lieut. Edward F. Stranefield. 
Allendale, N. J., have perfected 
new processes for reclaiming worn- 
out parts which formerly were 
junked. 

Each day about 25 burned clutch 


assemblies, formerly considered be- 
yond repair, are now being restore¢ 
to fulltime duty. Hydrovac units, a 
part of the booster brake system on 
the powerful 6 x 6 trucks, are new 
being repaired at the rate of 10 
per day, saving the government 
$200 per unit. “ 
New machines have been im- 
provised, mostly from spare parts 
available from incoming wrecks, 
to increase the shop’s output. The 
apparatus on hand for straight 
ening bent axles was found too 
light to handle the heavy axles of 
the big transport trucks, soa 
sturdier axle-straightener was 
built on the spot. 

Eighteen rear ends a day are 
now issued from the shop, many, 
pieced together from parts of half 
a dozen or more vehicles. In many 
cases necessary parts, unavailable: 
in stock, are improvised. 


Graham Unit 


Ups Shipments 
140 Percent 


WARREN, O. — February ship- 
ments of war materials produced 
by the Warren City Mfg. Co., sub- 
sidiary of Graham-Paige Motors 
Corp., increased 140 percent over 
December, the company’s best 
month of shipments in 1944, it was 
announced last week by Joseph W. 
Frazer, chairman. 


Frazer reported progressive in- 
creases in shipments during recent 
months, with December volume 45 
percent above November; January 
112 percent above December; and 
February 13 percent above Jan- 
uary. 

Products shipped last month in- 
cluded LCM-3 landing craft, “Alli- 
gator” amphibian tank hull assem- 
blies, marine gear reduction drives, 
skid-mounted portable generating 
units, 155 mm. gun rails, tank tur- 
rets, and other war goods. 


Ceramics Bulletin Out 


American Lava Corp. has issued a new 
bulletin on ceramics for electrical and 
other technical uses. AlSiMag ceramic in- 
sulator bodies are described, and typical 
designs taken from a roster of more than 
25,000 items are illustrated. 


Need a Service Man—Want a Job—try 
a want ad in Automotive News. They get 
quick results! 
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es, Batteries Need Attention... 
LEE 


Brake Plan 


Stresses 


Need of Overall Check 


(Continued from Page 53) 


Sick mortality (R. L. Polk shows 
a registration loss this year as 
wainst 1941 of only 13.85 percent 
d an estimated truck registra- 
tion loss of 2.98 percent) it is 
adily seen that any preventive 
s€rvice work that can be done dur- 
ng the brake program will not 
wly be a patriotic service to the 
nation and help make thousands 
of cars more safe this year, but will 
so be doing a great favor to 
every car and truck owner who is 
paved from having his vehicle go 
\Swn because of some mechanical 
failure that could have been pre- 
ponted. 
‘“7The sales managers of the car 
and truck factories have called 
pgon their dealers to cooperate in 
he brake program to the fullest 
extent possible. Most of them have 
egnt out letters to every one of their 
dealers, asking them to do eight 
things to further the program in 
pir area. 

These requests include: 1. Con- 
act the local chief of police and 
Me how you, as a dealer, can best 
participate in the program; 2. Dis- 
— a the police poster, “You're only 
foot from trouble” in showroom 
and service department; 3. Distri- 
s@ite the police leaflet; 4. Make 

ertain that you have an adequate 
supply of brake parts and fluid; 5. 


afheck 
aAll Cars 


™ BRAKE S—For adjustment, 
: sufficient lining, operative emer- 
eseency brakes. 

TIRES—For tread depth, cuts, 
mabrasions, inside casing breaks, 
“Yair pressure, tread wear that in- 

dicates misalignment, faulty 
brakes or shock absorbers, worn 
~ king bolts, under-inflation. 
» BATTERIES—For water level, 
swcorroded terminals and leads, 
faulty case. 

STEERIN G—For misalign- 
ment, worn king bolts and steer- 
ing connections. 

WHEELS — For dynamic and 
static unbalance. 


a 


J 
ry to give priority to brake jobs 
om Apr. 15 to June 1; 6. Have 
Wervice managers stress safety and 
conservation in all customer con- 


estacts; 7. Tie the theme of the brake 


program into advertising; 8. Ar- 
range with police for a demonstra- 
on involving good brakes and 
Door brakes. 


Even if your sales manager 


“did not ask you to do these 


things, it is apparent that they 
e all good points for every 


-“Wdealer to heed and do something 


about. Every car that goes off 
the road because of an accident, 
because it is short a running tire 
or because it has no battery and 
one is not available, makes 


HERE IN POSITION is the wood 
block to be used during the national 
brake-check drive. An officer is gently 
pushing down on the foot pedal. About 
me out of 10 cars, the police believe, 
will fail to meet the one-inch require- 
ment of the check. The brake-check 
pegrem ds from April 15 through 
une 1, 


that much less of a market for 
the service station to draw on 
for its customer labor sales. 


It is appreciated that dealers and 
their servicemen are tired of cry- 
ing wolf, of continually hanging 
the crepe on the door of their cus- 
tomers, but the present situation is 
so serious, particularly as regards 
tires and batteries, that every ef- 
fort each dealer and serviceman 
can make to help prevent these 
items from going out of service 
prematurely is well worthwhile. 


The ratings given each group 
eligible to get tires are based 
upon their importance to the war 
effort. Group One includes phy- 
sicians, nurses, police and employes 
at the most critical war industries. 
Group Two includes persons em- 
ployed in less critical war plants, 
farmers, farm workers, representa- 
tives of management, labor and 


THE EXTENT to which authorized Chevrolet parts and accessory dealers 
have gone in endeavoring to increase service to owners, and, at the same time, 


conserve domestic trans 
sales promotional idea 
Tu oosa, Ala. The 
stocked and available 


ing capitalize 


rtation facilities, is aptly illustrated in the ingenious 
d upon by the Tuscaloosa Motor Co., 


the sales field, produced a 182 percent increase in the company’s wholesale vol- 


ume for 1944 over 1943 returns. Here 


L. J. Hayes jr., parts and accessory man- 


ager, is shown with his portable Chevrolet parts sales display kit. 


government who recruit for essen- 
tial establishments. Group Three 
which includes buyers for essential 
establishments, persons who travel 
to essential establishments on tech- 
nical work and Group Four, which 


covers all other persons eligible for 
Grade 1 tires, may not be able to 
get new tires until the present 
shortage is overcome. 
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been requested by the International 
Assn. of Police Chiefs to join in 
the Brake Emphasis Program in 
the same manner as the police and 
sheriffs in the United States. 


The following regional and na- 
tionwide radio programs carrying 
mention of brake program have 
been listed thus far: 

Apr. 16 — NBC — Lowell Thomas, 
Sun Oil Co.; News and Sports, 
Standard Oil Co. of Indiana; News 
Program, Studebaker Corp. (one 
mention during the week of Apr. 
16. After Apr. 23 throughout pro- 
gram period mention will be made 
twice weekly). 

Apr. 17—Baseball broadcasts 
throughout program period, Atlan- 
tic Refining Co. 

Apr. 183—NBC—H. V. Kaltenborn, 
Pure Oil Co. 

Apr. 22—CBS—Texaco Star The- 
atre. 

Apr. 28 — Blue Network — “Early 


lan, involving use of a portable display of sample parts | American Dance Music,” Ford Mo- 
or delivery in contacting commercial garage customers of 


tor Co. 

Apr. 29 — NBC — General Motors 
Symphony; CBS—Texaco Star The- 
atre. 

May 1—News and Sports, Stand- 
ard Oil Co. of Indiana. 

May 6—NBC—General Motors 


Symphony; NBC—“The Stars of 


Royal Canadian Mounted Police|the Future Program,” Ford Motor 


and Provincial Police have also} Co. 


— 


Your Globe Auto Hoist can 
help you to accomplish more 
with fewer workers, older, less 
rugged workers, in almost 
every type of service you 


render. 


Tire Work 

Brake Work 

Car Washing 
Lubrication 
Under-body Service 


Needed Replacements 


Your Globe Hoist quickly lifts cars 
to best working heights, prevents 
undue fatigue, enables hard-pressed 
workers to get more done, better. 
For the BEST lift—now and post- 
war, it’s Globe. 


GLOBE HOIST COMPANY 


Philadelphia 18, Pa. 
Des Moines 6, lowa 


ra 
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Edison-Splitdorf Chart 
On Spark Plugs Ready 


Latest piece of service literature 
distributed by the Edison-Splitdorf 
Corp., a subsidiary of Thomas A. 
Edison, Inc., West Orange, N. J., 
is a spark plug recommendation 
chart in the form of a 1945 calen- 
dar, which is illustrated with photo- 
graphs of stars of the sports world 
and sports events. 

The recommendation chart at the 
bottom of the calendar includes de- 
tailed information on all makes of 
automobiles, commercial cars, trac- 
tors, marine and commercial en- 
gines, lighting plants, rail cars, mo- 
torcycles and industrial equipment. 
This is being distributed to dealers 
and users of Edison spark plugs. 

* ea & 


Erosion Booklet Popular 

Distribution of a million booklets tc 
help meet the soil conservation problem 
is announced by Firestone Tire and Rubber 
Co. Prepared in cooperation with the soi 
conservation service of the Department o 
Agriculture, the publication is designed tu 
explain why preserving the nation’s so 
is vital to every Saneereae. 

* * 


CRESCENT CO., INC., Pawtucket, 
. I., announces that ‘‘Wiry “ 
spooled cable for automotive use will 
be packaged in an unique cable dis- 

nsing box. It is designed to protect 
he cable against dirt, deterioration, 
tangling, and waste; and serve as an 
attractive display. 
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SERVICE TO READERS 


New Prod Ulena: 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 


New Joint Sealer 


Marketed by Dolphin 


A water and heatproof material 
of flowing consistency for sealing | 
joints, and for use as a rust-pre-, 


ventative between panels, has been! 7 
developed by the Dolphin Paint &| | 


Varnish Co., 909 Champlain St., To- | 
ledo 3, O. It will be marketed as 
No. 1780-F Dolfinite Sealer. 
Non-corrosive, flexible and elas- 
tic, the material may also be used 


to seal spot welded seams where | 


the roof and side panels are joined. 
Further details and a copy of the 
new Dolfinite catalog of automo- 
tive cements, sealers and com- 
pounds may be had by addressing | 
the manufacturer. 

* o* 


Imperial Brass Issues 


Engineering Bulletin 


The Imperial Flex Fitting, 
which differs from the usual 
tube fitting in that it makes a 
joint which actually permits the 
tube to flex, is described in a 
new sixteen-page engineering 
bulletin just issued by the Im- 
perial Brass Mfg. Co., 1200 W. 
Harrison, Chicago 7. 


* 


REMOVER AND REPLACER, win- 
dow glass regulator arm retainer clip, 
made by Miller Mfg. Co., Detroit 16. 
Small inexpensive tool saves time in- 
stalling window. glass regulator ‘‘hair- 
pins.”’ 

ed * * 


Dennis Announces 


Cleansing Cream 


A new cleansing cream called 
Den-Nex, used for removing lac- 
quer, paints and other resistant ma- 
terials from the hands, has been 
announced by the Dennis Chemical 
Co. of St. Louis. This product also 
removes enamels, airplane dopes, 
varnish, resin solutions, synthetic 


‘adhesives and inks and dyes. 


Westinghouse 


OFFICES EVERYWHERE 


PLANTS IN 25 CITIES 


Westinghouse Electric & Manufacturing Company, 


Sew eee eee eee 
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Hood Refining Develops 


New Rust Preventative 


Hood Refining Co., 130 N. Ham- 
ilton Ave., Greensburg, Pa., manu- 
facturers of special oils and 
greases for industrial use, an- 
nounces Gibraltar Rad-Treat, a 
compounded oil and rust preventa- 
tive which emulsifies quickly with 
water or any anti-freeze. It is not 
a solvent but will keep radiators, 
water jackets and cooling systems 
clean and will prevent rust and 
corrosion, the company said. Gi- 
braltar Rad-Treat will also lubri- 
cate packing glands in pumps, at 
the same time preventing shrink- 
ing and glazing of packing. 


* * * 


Fulmer Rod Borer 


Released for Civilians 


C. Allen Fulmer Co., 1217 First 
National Bank Building, Cincin- 
nati, manufacturers of precision 
aircraft service equipment, has an- 
nounced that the Fulmer aircraft 
rod borer is now available for civil- 
ian use. 


This precision machine is now 
being widely used by the Army and 
Navy, both in this country and 
abroad. In the hands of any compe- 
tent shop mechanic, it gives factory 
accuracy and finish on connecting 


or articulating rods. 
* + * 


AN IMPROVED worm drive (Wittek 
Type WWD) hose clamp made to speci- 
fication AN-FF-C-406A incorporates a 
new feature, an inner band of stainless 
steel which (1) protects the hose from 
the serrations in the outer band, and 
(2) distributes the load uniformly to 
provide greater strength and superior 
sealing characteristics. 


* * * 


New Hose Developed 
For Plane Oil Lines 


A new type of hose, designed 
especially for connections on oil 
and coolant lines on Army plane 
engines, was announced by W. C. 
Winings, manager of the mechan- 
ical goods division, Goodyear Tire 
& Rubber Co. 

The first of its kind ever pro- 
duced, the hose is compounded to 
withstand severe temperatures and 
has greater strength and flexibility 
than any previously used, Winings 
said. D. E. Harpfer, manager of 
Goodyear’s mechanical goods de- 
sign department, said that the new 
product withstands heat and will 
not harden or break under the most 
rigorous conditions. 

* * 


Fostoria Announces 


Portable Infrared Unit 


A catalog describing the models 
and applications of Fostoria’s new 


* 
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the Fidelity Mfg. Co., Allenté oa 
Pa. The brake fluid comes in pint,9 
quart, gallon, and five gallon copes 


tainers, and it is reported to’ BEX] 


with all standard brands. 
os oa * 


Poster Illustrates 


Thornton Differential 
Available upon request is a new 
wall poster featuring an enlargeda 
view of the Thornton automa ' 
locking differential, which is said to 
provide traction in mud, sand, snQuyaies 
soft fields or over icy roads. . 
A brochure entitled “The Sensa- = 
tional War Tested Differential “¥ 
Trucks Stop Wheel , 
illustrates application of the Thorn- © 
ton differential. The address 
S. F. Baker, vice-president, THorn-"— 
ton Tandem Co., 8701 Grinnell Ave., % 
Detroit 13. . 


SDre if 


* * 


Aircraft-Marine Offers 
Solderless Wiring Kit 


Now available is a new ele 
trical repair kit for solderle® 
wiring developed by Aijircraft- 
Marine Products, Inc., 4 
burg, Pa. The kit comes complete 
with tool and solderless A-MP ter- 
minals, approved by Underv 4 
Laboratories, Inc., for strandec 
wires sizes 22 to 10. 

A-MP terminals are all copy ” 
for maximum current capacity. ~ 
The terminals are engineered 
assure minimum voltage 
between terminal and wire, and 
are so constructed that they pe 
mit of easy visual inspection, 
was announced. 
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A NEW AND MORE complete trac- 
tor a ring line is now availabk 
to distributors and jobbers of Amegy 
can Hammered Piston Ring division 
Koppers Co. Inc., Baltimore. In addi- 
tion to a much broader coverage, 
line now consists of both convent 
type sets for rebore = and flexible 


type sets for re-ring istallations. 


Bakelite Releases 


2 Technical Films 

Release of the first two films in 
its technical film library is ag 
nounced by Bakelite Corp, 
York city. 

Technical film No. 1, “Bakelj 
Plastics—Selecting the Right The 
mosetting Molding Material,” an- 
swers the question: From the wig 
variety of thermosetting moldim® 
plastics how can the engineer se- 
lect the right one for his finish 
product? 

Technical film No. 2, “Bakelite 
Plastics—Product Design and Mo 
ing Technique for Thermosetting 
Plastics,” is a presentation of the 
fundamental principles of corre 
mold design and molding tech- 
niques for parts manufactured frop 
thermosetting materials. 

* * * 
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portable infrared unit is avail-| 


able from the Fostoria Pressed 
Steel Corp., Fostoria, O. 

Many operations in industrial 
plants and service shops where 
heat is required may be accom- 
plished quickly and efficiently if 
the infrared unit can be set up on 
benches, tables or conveyors, the 
company said. 

* + x 


Fidelity Announces 


Hydraulic Brake Fluid 


A new hydraulic brake fluid, 
“Hydro-Loc,” is being offered by 


NEW MODEL “A” and “AR” Ker- 
rick Kleaners have been announced b 
Clayton Mfg. Co., Alhambra, Calif. T 
new designs are improvements baset 
on the production of more than ten 
thousand Kerrick Kleaners for 
Armed Forces alone. A feature of t 
new models is an inverted burner, 
mounted over the coil and operating 
on the down-draft principle. 
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‘Good Neighbor Policy’ 


. Small Wis. Communities Combine 


to Train Auto Mechanics 


mDAMS, Wis.—The “good neigh- 
bur policy” of international diplo- 
macy has a small-scale domestic 
erenterpart among the village com- 
munities of this part of Wisconsin 
3 the training of automobile shop 
"Ychanics to service cars and 
trucks operating in the timber pro- 
ducing and farming-dairying area. 
o© make sure that there is no 
breakdown of motor transportation 
milities of the district, embracing 
Adams, Friendship and the larger 
industrial center of Wisconsin 
mppids, vocational school authori- 
ties of the latter community under- 
90k a mechanic training program 
the entire area. It has resulted 
in keeping the cars and trucks 
gaing which serve the varied inter- 
@s of the three communities. 


As explained by Reuben Lanke, 
se Lanke Chevrolet Co. here, the 
“good neighbor policy” of the Wis- 
consin Rapids Vocational School 
eyme into being when it became ap- 
parent to service shop operators of 
Adams and Friendship that there 

S developing a dire need for me- 
chanics to keep cars, trucks and 


Snyder Elected 
by K-D Lamp 


SINCINNATI.—A. E. Snyder has 
béen appointed commercial vice 
president of the K-D Lamp Co. 
a here, H. R. Ke- 
rans, president, 
announces. 
Snyder has 
a background of 
many years ex- 
perience in the 
sale and distribu- 
tion of automo- 
tive products. He 
formerly was 
sales manager of 
the miniature 
E. Snyder lamp division of 
~ Westinghouse 
miectric & Mfg. Co., later becoming 
general sales manager for both 
@niature and large lamp bulbs. He 
also will continue as president of 
Polarized Products Co., New York, 
eral of whose products will be 
distributed through automotive 
scpannels. 


Rerfect Civele 
hifts Golden 


AGERSTOWN, Ind. — Duke 
Golden, formerly associated with 
-‘m@e engineering division of the Per- 
ect Circle Co., has been transferred 
o the sales division, according to 
n H. Teetor, vice president in 
charge of sales. 


educational director of the 
@les division, Golden will act in 
the capacity of liaison man between 
rfect Circle’s engineering and 
Sales divisions. Golden will be re- 
sponsible for the training of Per- 
t Circle salesmen and the de- 
velopment of engineering informa- 
on for distribution and publica- 

— On. 
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Itration Unit Devised 
or Purifying Water 


SsePOrdinary water can now be 

transformed into the chemical 

guivalent of distilled water by a 

Mple filtration process developed 

by American Cyanamid & Chemical 

@rp. and made available in port- 
able and stationary equipment. 

With these units, trade-marked 

Psee it-R-Stil, water which is virtually 

mineral-free is made accessible for 

Research laboratories, electronic 

= d electrolytic equipment fabrica- 

tion, manufacture of textiles, leath- 

paper, pharmaceuticals, food, 

r estuffs and many other products. 

The unit may also be used in the 

ing of storage batteries. 


&lectronic Develops 


New Transformer 
A new development in transform- 
- 's with self-aligning, detachable 
mounting studs are now in produc- 
pn by the Electronic Components 
o., 423 N. Western Ave., Los An- 
geles. 


i tractors rolling in the production 
and delivery of food and industrial 
items essential to war needs. 


“We had the manpower,” Lanke 
continued, “but it needed training. 
.We knew that the best agency 
, equipped to do this job was a voca- 
tional school — the nearest to 
Adams and Friendship being at 
‘Wisconsin Rapids, 32 miles away. 
So we contacted W. A. Sprise, the 
school’s director, who at once of- 
, fered to provide training for auto- 
mobile mechanics from the whole 
area as a wartime service. 


“The establishment of this area 
vocational training plan for auto- 
, mobile mechanics, while not now 
,a@ part of Wisconsin’s war produc- 
, tion training program, is likely to 
| become an added function,” Sprise 
declares. “We expect that, with 
federal legislation now being en- 
; acted, vocational education along 
this line will be offered to other 
areas of the state.” 


Under sponsorship of the Wis- 
consin Rapids school, classes for 


EARL SHERBMAN, veteran Wisconsin automobile dealer and mechanical 
craftsman, as students in the ‘Good Neighbor’ motor mechanics’ school 
at the Lanke Chevrolet Co. service shop, Adams, Wis. 


automobile mechanics are being) and tools are loaned by Lanke, with 
held in Lanke Chevrolet Co. head-|an occasional piece of equipment 
quarters here three nights each! brought in from Wisconsin Rapids. 
week, for a three-hour period. The Earl Sherman, dealer and automo- 
customary garage equipment, in-| bile mechanic for the past 20 years, 
cluding motors, cars, machinery| serves as instructor. 


IT’S THE NATURAL THING 


| Market Expert 


|Cautious on 
¢ 


— = 

,ar Sales 

HAGERSTOWN, Ind. — Automo- 
| bile registrations for the first six 
| years after the war will not total 
|more than 36,000,000, Harry B. 
| Marsh, director of market research 
of the Perfect Circle Co., predicted 
last week. 

Marsh pointed out that his esti- 
mate was low in comparison to 
other forecasts, but declared that 
the auto industry could expect 
sharp competition for the con- 
sumer’s dollar from the radio, home 
appliance and other industries. 

By 1960 automobile registrations 
will not exceed 40,000,000, according 
to Marsh. He also said that the 
Treasury would continue to take 
a large portion of consumer income 
after the war. 


Casting Booklet Reissued 


A new edition of “Designing for 
Die Casting” has been issued by 
| the New Jersey Zine Co., 160 Front 
St., New York 7. 


ESNA recommends Elastic Stop 
Nuts for vital flange couplings, 


or any 


other fastening under 


conditions of vibration, impact, 


shock or stress reversal. 


Let 


us send an application engineer 
to discuss the Elastic Stop Nut 


way of 
failures 
ment. 


avoiding possible nut 
in automotive equip- 


he Elastic Stop Nut uses its 

head. It has what it takes to stay 
put in a coupling, no matter how 
tough the operating conditions. 


Built into the head of every Elastic 
Stop Nut is a locking device — an 
elastic compression collar. 


This collar forms itself to the indi- 
vidual bolt thread, grips it tight. 
The nut won't loosen up or back 
off under conditions of severe vibra- 
tion, shock or impact. 


When you use Elastic Stop Nuts 


you need no cotter pins, no lock- 
washers or any other auxiliaries 
with their attendant increase in 
assembly and servicing costs. And 
you can turn them up to the torque 
you need and be sure they will stay 
there. No backing up or straining 
to find a cotter-pin hole. They can 
be used over and over again yet 
still lock. You can use them on any 
standard bolt. 


Here is positive insurance against 
loose nuts which will result in re- 
duced coupling maintenance costs. 


| a | if ia a a 


TRADE MARK OF 
ELASTIC STOP NUT CORPORATION OF AMERICA 
Union, New Jersey 
and Lincoln, Neb. 
Sales Office—1060 Broad St., Newark2, N.J. 


ELASTIC STOP NUTS 


Lock Fast to Make Things Last 
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EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 
tions beyond to Central and South America. 


Call the nearest American Airlines Office 


AMERICAN AIRLINES %. 


ROUTE OF THE FLAGSHIPS 


% Keystone Powder Metallurgy made parts are 
being extensively used in all types of Automo- 


tive 
crease 


uipment and in many cases have de- 
initial costs, increased production, 


lowered operating costs and improved per- 


formance. 


Precision molded metal parts, produced by 
Keystone Powder Metallurgy, make possible 
new and improved products. In many appli- 
cations they will eliminate tedious hours of 
machining, drilling, milling, slotting and 


gtindin 
ances than machine made 
tion, parts 


while maintaining closer toler- 
rts. In addi- 
made by this time-tested 


Keystone process feature economy of 
facrication, alloys not possible by other 


methods, elimination of 


secondary 


operation and set-up and many other 


advantages. Write for details. 


Powder Metal Parts Division 


KEYSTONE 


CARBON COMPANY. 


Manufacturers of Precision Molded Products 
1935 STATE $T., SAINT MARYS. PENNA. 


SHERRILL 


awarion TvPE Magnélic DIRECTOR" 
AUTO COMPASS 


HELPS SAVE TIRES. GAS and TIME! 


Use a Sherrill Aviation-type Auto 
Compass on your car. Don’t get 
lost. It’s simple to install on dash 
or windshield. Accurate. Durable. 
Easy to compensate. No special 
tools required for installation or 
compensation. Modeled from fa- 
mous battle-tested Sherrill Direc- 


tion-finding instruments now 
standard of U. S. Armed Forces. 
Modern stream-lined plastic con- 
struction. Material and workman- 
ship guaranteed. A Sherrill Auto 
Compass will give years of pre- 
cision service. See your dealer now. 
The supply is limited. 


Sold at Hardware, Drug, Dept., Chain 
Stores and Service Stations. Only $200 


r / a LO mm 


“SHERRILL RESEAR 


CH CORP.. Peru, Indiana 


SURVIVOR of the harrowing of 
Death’’ on Luzon, Master Sgt. Chester A. 
Konka smiles once again as he spends his 

furlough working in a Chevrolet 
aviation plant. 


Limited Access 
Highway Plan 
Offered in Calif. 


LOS ANGELES. — Predicting a 
motor vehicle registration by 1955 
of 5,000,000 and an enormously in- 
creased tourist traffic after the 
war, a complete plan for develop- 
ing some 3,300 miles of California’s 
major highways to limited access 
specifications has been recom- 
mended by the California Major 
Highway Development committee, 
composed of representatives of the 
California League of Cities, Cali- 
fornia State Automobile Assn., 
State Supervisors Assn. of Cali- 
fornia, Automobile Club of South- 
ern California and California 
Chamber of Commerce. 

The plan calls for the develop- 
ment of 2,700 miles of interstate 
routes, consisting in the main of 
the two existing north-south arter- 
ies, and five present major east- 
west laterals to connect with trans- 
continental routes. The plan fur- 
ther provides for 600 miles of urban 
freeways to be constructed in 
California’s seven metropolitan 
centers, thus providing an integrat- 
ed system of urban and rural free- 
flowing traffic routes, into which 
will be incorporated all recognized 
safety devices. 

Companion bills authorizing the 
construction of such a system have 
been introduced in the state legis- 
lature. 

Construction of the freeway sys- 
tem, according to proposed legisla- 
tion, will be financed by an in- 
crease of 1% cents per gallon in 
the motor vehicle fuel tax, the add- 
ed tax to be deposited in a special 
limited access highways fund. In 
addition, it is planned that the De- 
partment of Public Works will de- 
vote as much as can be legally 
earned in the way of federal aid 
funds, together with state matching 
money. 

Funds are to be expended in each 
county of the state in the same pro- 
portion that its motor vehicle regis- 
tration bears to the total motor ve- 
hicle registration in the state. 


Pueblo Dealer 


Faces 14 Counts 


DENVER. — Fourteen counts 
charging various violations of OPA 
regulations have been filed in fed- 
eral court here against Roy Mead, 
Pueblo (Colo.) used-car dealer. 

The charges were an outgrowth 
of investigations by OPA following 
an altercation between Mead and 
Clifford R. Elias, a member of the 
Pueblo ration board gasoline panel. 
Mead was arrested on charges 
brought by OPA attorneys that he 
knocked Elias down with his fist 
during an argument over Mead’s 
application for gasoline to demon- 
strate used cars. He is at liberty 
on $1,500 bond. 


CIO Supports Legislation 
For R. I. Wage-Hour Law 

A CIO-backed measure providing 
for a state wage-hour law has been 
introduced in the Rhode Island 
legislature by Rep. Samuel Azzi- 
naro, Westerly Democrat. 

The bill would fix a minimum 
wage of 40 cents_an hour for all 
employes, with certain exceptions, 
and would provide for a forty-hour 
week with overtime pay for work 
in excess of that basic figure. 
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Ford Loses Pa. Tax Case gag 


Supreme Court Rules State Franchise Levy 
On Foreign Firms Is Constitutional 


ality, had ruled that, under the Ss 


HARRISBURG, Pa—A loss of 
$50,000,000 in Pennsylvania state 
revenue was averted by a U. S. su- 
preme court decision upholding the 
validity of Pennsylvania’s franchise 
tax on foreign corporations, accord- 
ing to the state attorney general’s 
oftice. ; 

Appeals by the Ford Motor Co. 
and Quaker Oats Co. from a state 
supreme court decision declaring 
the 1935 tax constitutional were dis- 
missed by the court in what 
was regarded as one of the most 
important tax cases in the state’s 
history. Had the state lost the test 
case, $50,000,000 collected in the last 
tive years from the franchise tax 
would have had to be refunded tc 
out-of-state corporations. 

In attacking the franchise tax, 
the corporations, according to the 
state Department of Justice, con- 
tended that it “denied to them the 
equal protection of the laws, de- 
prived them of their property 
without due process of law, im- 
paired the obligation of the con- 
tract between the state and the 
corporations and was in conflict 
with the interstate commerce 
clause of the federal constitution.’ 


“The supreme court of Penn- 
sylvania,” the department said, 
“had overruled all these conten- 
tions and decided that the tax 
law was constitutional. By its de- 
cision, the supreme court of the 
United States notes its agree- 
ment with the opinion of the su- 
preme court of Pennsylvania, 
written by Justice Allen Stearns 
on the constitutional question in- 
volved.” 

Had Ford and Quaker Oats been 
upheld in their appeals, hundreds 
of other out-of-state corporations 
were ready to file claims against 
the state. 

In the Ford case, Stambaugh 
pointed out that if the appellant 
were incorporated under the laws 
of Pennsylvania, its tax to the state 
would have amounted to more than 
10 times the assessment made un- 
der the franchise tax law. He fur- 
ther declared that the legislature 
“did not enact the statute for the 
purpose of discriminating against 
foreign corporations,” but on the 
contrary, “the purpose was to re- 
move discrimination against do- 
mestic corporations, which had 
previously existed.” 

Pennsylvania’s Supreme Court, in 
upholding the law’s constitution- 


J. W. Thomas Cited 


Firestone Chairman Wins 
Chemists’ Medal 
NEW YORK.—The gold medal of 
the American Institute of Chemists 
has been awarded to John W. 
Thomas, chair- 
man of the Fire- 
stone Tire & Rub- 
ber Co. 

The medal was 
given in recogni- 
tion of the lead- 
ership of Thomas 
in rubber _re- 
search for four 
decades and for 
achievements un- 
der his direction 

J. W. Thomas in the develop- 
ment and produc- 
tion of synthetic rubber. 


Announcement of the award, pre- 
sented annually for “noteworthy 
and outstanding service to the sci- 
ence of chemistry or the profession 
of chemist in America,” was made 
by Dr. Gustav Egloff, president of 
the institute and petroleum tech- 
nologist of Universal Oil Products 
Co. Formal presentation of the 
medal will be made on May 11 at 
Columbus, O., during the 23rd an- 
nual meeting of the institute. 


2 High Schools Out of 3 


Teach Driving in Wis. 
MADISON, Wis.—Three hundred 
and twenty-four high schools in 
Wisconsin, or about two-thirds of 
all high schools in the state, are of- 
fering some kind of automobile 
driving instruction. The program is 
given in collaboration with the 
state motor vehicle department. 


all of Ford’s $494,000,000 stock capi- 
talization and Quaker Oats’ $75,- 
000,000 were properly considered¢ 
measuring the amount of tax to be 
levied. 7 

Justice Stearns wrote in fle 
Ford case opinion that the com- 
pany used all its capitalization 
conducting a “unitary” enter- 
prise. 

“Obviously,” the opinion added, 
“the company cannot enjoy all 
practical advantages of an inddl 
trial unit and... attempt to deny 
for tax purposes the integration, 
the enterprise.” 

Ford had contended that its a, 
tivities in the purchase and pt 
duction of raw material and in the 
manufacture of steel and 
were wholly outside of Pennsyl- 
vania, and therefore could not 
considered in fixing a Pennsylvai 
tax. 


Buy War Bonds and Stamps— 
crush the Axis. 


FEATHER -TOUCH 
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ST OPABILITE 


Post-War traffic is going to be differ- 
ent. Braking systems will be call 
upon to do a better and safer 
stopping job. 

On trucks, busses and passenger 
cars, Vacdraulic split-secon 
feather-touch brake action reduce 
accidents, checks pay-load dela 
and is a definite “handling” asset. 

Vacdraulic multiplies the power of 
any hydraulic brake without actié 
lag. There is no lost motion — no 
rods or links to get out of adju@ 
ment. The braking action is quick, yet 
smooth and responds instantly to 
lightest foot pressure. 


EASY TO INSTALL 


ONLY four simple steps are nec 
sary. May we send you details? 


PENAL AE 
wT 


BRAKE-POWER 
BOOSTER 


KELSEY-HAYES WHEEL CO., DETROIT 32, MICH. 


Sold to Automotive Distributors by 
EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 
Vacdraulic is a Trade Mark of 
Empire Electric Brake Co. 


_ 
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Service Night and Day 


Bogda Shop in Green Bay Open All the Time 
i To Handle Increased Volume 


"™GREEN BAY, Wis. — Twenty- 
our-hour-a-day service to custom- 
ers whose cars and trucks are 
“wgaged in essential services is 
the wartime contribution of the 
Bogda Motor Co., Chevrolet “Servi- 
‘“genter” here. 
The company’s policy is set forth 
local newspaper advertising, 
“Which also offers “truck service by 
appointment.” Response to this 
servicing facility is evidenced in 
“the fact that around-the-clock op- 
erations each week-day are neces- 
mmry to take care of the increased 
volume of business offered by fleet 
wners and individual operators 
all makes of cars and trucks. 
Among the fleets being main- 
goined at peak operating capacity 
3 this day and night service is 
that of Cohodas’ Bros. Co., fresh 


“Auto-Lite Sales 
“Hit $137,770,909; 
Set New Record 


TOLEDO.—Electric Auto-Lite Co. 
egstablished an all-time sales record 
of $137,770,909 in 1944, according to 
report made to stockholders by 
loyce G. Martin, president and 
chairman of the board of directors. 
im Last year’s volume represents a 
77,296,206 increase over sales of 
$130,474,703 in 1943, the annual re- 
“Mort showed. The increase was ac- 
omplished by improved operating 
acilities without large additions to 
ther personnel facilities, Martin 
said. 
Net consolidated earnings after 
ovision for taxes, contract rene- 
gotiation, and all known contingen- 
ggies for the year amounted to $4,- 
890,982, equal to $4.09 per share on 
1,196,283 shares outstanding. Net 
Ymarnings in 1943 were $4,218,146 or 
52 per share. 
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Braendel Given 
BVilkening Post 


PHILADELPHIA.—The appoint- 
nent of Helmuth G. Braendel as 
hief engineer of Wilkening Mfg. 
Co., producer of 
Pedrick piston 
rings, has been 
announced by F. 
W. Wilkening, 
president. 

For the past 
three years Bra- 
endel has been as- 
sistant and then 
chief development 
engineer for Con- 
tinental Motors 
Corp. Prior to 
that he was pro- 

; ject engineer in 
he engine development division of 
Chrysler Corp. 


H. G. Braendel 


Free Inspection 
Rejected in N. C. 


RALEIGH, N. C.—A bill by Rep. 
T. C. Bynum of Cumberland to re- 
quire semi-annual free inspection 

f all private passenger cars was 
reported unfavorably here by the 

ouse roads committee, which au- 
horized a subcommittee to intro- 
duce in the House a joint resolu- 
ion empowering the governor to 
appoint an interim commission to 
study the possibility of setting up 

echanical inspection stations after 
the war, and provide for a com- 
plete re-registration and issuance 
bf drivers’ licenses to all operators 
of motor vehicles. 


New Booklet Discusses 


anagement Problems 


A booklet entitled “Production 
anagement—and How It Affects 
Productivity, Costs and Employ- 
ment,” has been issued by Albert 
@Ramond and Associates, industrial 
engineers. 
Procedures helpful in the attain- 
ent of employment aims, based 
on experience in over a thousand 
plants, are outlined in the forty- 
page booklet, which includes 12 
pages of pictorial diagrams and 
charts. 


fruit transporters. Their truck and 
trailer units have been kept in 
constant repair through night 
servicing when the units can best 
be spared from their jobs of haul- 
ing perishable fruits and vege- 
tables. 

Morris Cohodas, manager of Co- 
hodas Bros. Co., pointing out the 
necessity and desirability of over- 
night servicing of vehicles engaged 
in perishable haulage, declares that 
while some of his company’s trucks 
are as much as five years old, the 
concern has never lost a load of 
produce through spoilage occasion- 
ed by truck breakdowns. He gives 
full credit for this record to the 
fact that Bogda mechanics are 
available for night “work on Co- 
hodas equipment. 


Fruehauf Book in Spanish 


The Export division of Fruehauf Trailer 
Co. has prepared a Spanish edition of the 
company’s booklet, “Executive Thinking,” 
oe distribution in South American coun- 
ries. 


PERSONALIZING customer labor sales objectives among shop mechanics, as 


an incentive for increased production of repa 


r and parts replacement jobs, has 


been proven remunerative to customer, shop owner and mechanic under a plan 


initiated by 
vice contest 


the Central Chevrolet Co., Inc., Rochester, N. 
board of Central Chevrolet takes the form of a boxing carnival, 


Y¥. The customer ser- 


with each contestant represented by a pugilist bearing the photographic head 


of the contestant. 


New Washer Marketed 
By Modern Mechanic 


A new, automatic washer for in- 
dustry has been put on the market 
by Modern Mechanic Co., 122 S. 
Michigan Ave., Chicago 3, IIl. 


The heavy-duty model includes 
rinse vats for production-line work. 
One man can operate three baskets 
of metal parts, washing, rinsing 
and draining each basket at the 
same time. 
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Sacramento OPA 


Accuses 5 Shops 


SACRAMENTO, Calif.—The OPA 
has filed treble-damage actions 
against five garages and automo- 
bile dealers for overcharges on re- 
pair work. 

The defendants and amounts 
sought are: Ellsworth Harrold Ga- 
rage, $12,898.77; Ellsworth Harrold, 
doing business as the Northern Mo- 
tor Co., $12,822.15; Lester Motors, 
$3,269.91; J. J. Jacobs Motor Co., 
$892.50; E. A. Boyd Co., $805.65. 


Borg-Warner Division 


Wins Fourth White Star 

BELLWOOD, Ill.—The award of 
a fourth white star for the Army- 
Navy E penant of Spring division, 
Borg-Warner, and the manufacture 
of “well over 500,000,000 ordnance 
units” was announced last week by 
H. P. Troendly, vice-president. 

Four hundred employes are 
working “around the clock” at 
Spring division and an addition to 
the original plant has gone into 
production. 


Jack Weed’s Truckin’ will give you 
some interesting views. 
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Used Car Ad Warning 


Denver New-Car Dealers Urge Readers Sell at Once 
But Cite Perils in Gouge Violations 


DENVER. — A large advertise- 
ment, four columns wide and a 
quarter page deep, has appeared in 
a local newspaper over the signa- 
ture of “Denver New Car Dealers.” 
The message, in large bold-face 
type, said: 

“Top Price For Your Car. 
Now! 

“If your car can be spared, now 
is the time to sell it—for patriotism 
and for profit! Many war-essential 
workers need automobiles badly. 

“But BE CAREFUL to whom you 
sell! You might be offered a price 
above the OPA ceiling, and accept 


Sell 


Air Disinfection 

Edwin F. Guth Co., 2615 Wash- 
ington Ave., St. Louis 3, has re- 
leased a four-page illustrated pam- 
phlet on the subject of air-disinfec- 
tion for personal protection. The 
pamphlet, referred to as Folder No. 
800-45, is available on request. 


without knowing that you were 
violating government regulations. 

“There is a fixed OPA ceiling 
price on every car, including yours. 
And OPA regulations make the 
seller subject to legal action in case 
of violation. 

“Your New Car Dealer is ready 
and willing to pay TOP CEILING 
PRICES for used automobiles— 
pay you every cent you can legally 
get from anyone, anytime. 

“He will write you a check, in 
full—handle all papers—relieve you 
of all obligations as to the car’s 
future performance.” 

In the lower right-hand corner of 
the advertisement was a boxed-in 
message citing OPA regulations in 
regard to those who sell or buy a 
used car above the ceiling price. 

The Denver Used Car Dealers 
Assn. has been conducting a similar 
advertising campaign in local news- 
papers, while OPA has also made 
use of ad space to call attention 
to the dangers of selling used cars 
above ceiling prices. 


GI Spokesman 


Stassen to Represent U. S. 


Warriors at Parley 


DETROIT.—Comm. Harold E. 
Stassen, former Republican gov- 
ernor of Minnesota, is the State de- 
partment’s choice as the delegate 
to represent the point of view of 
combat members of the U. S. armed 
forces at the forthcoming world 
security conference in San Fran- 
cisco. 


Secretary of State Stettinius made 
this disclosure in a letter received 
here by Joseph W. Frazer, chair- 
man of Graham- Paige. Frazer 
urged the State department to ap- 
point a committee of Army and 
Navy enlisted men from combat 
fronts to attend the conference as 
advisers to the U. S. delegations on 
the ordinary soldier’s views for 
building a strong peace. 


Exhaust System Bulletins 


Maremont Automotive Products, 
Chicago, announces a series of bul- 
letins describing the functions of 
the exhaust systems in the modern 
car. Thesé are to be mailed month- 
ly to jobbers, jobber salesmen and 
dealers. 


We've never let them 
forget... 


MILLIONS of Americans have had to do without 
cars or cut their driving to the vanishing point 


but... 


Texaco hasn’t let them forget . . . 


Extensive Texaco advertising aids the war 
effort . . . helps motorists with Texaco Dealer 
wartime car care suggestions . . . tells them of 
the finer Texaco products that are coming... 
and keeps the Texaco name bright in their minds. 

Texaco Dealers will be busy post-war. 


THE TEXAS COMPANY 
135 EAST 42nd ST., NEW YORK 17, N. Y. 


ASTS E 
H 


VERY SATURDAY 
OPERA SEASO 


cf 


1945 
Higher Efficiency Is Aim . 


SERVICE SECTION 


More Courses Set 
For Fleet Supervisors 


WASHINGTON. — The National 
Committee on Automotive Fleet 
Supervisor Training announces the 
scheduling of 12 additional fleet 
supervisor training courses during 
1945. 

Four such courses already have 
been held this year at Ohio State 
University, North Carolina State 
College, Tulane University, and 
Texas Agricultural and Mechanical 
College, in which 163 supervisors 
participated. The number of driv- 
ers reached by these supervisors 
totaled 22,155. 

Sponsored by 10 national organi- 
zations, the committee is attempt- 
ing to acquaint supervisors of auto- 
motive fleets with the most prac- 
tical methods of selecting and 
training fleet personnel to enable 
them to get increased operating 
efficiency in motor transport from 


COMING A Great Postwar Line-up for Texaco Dealers: 
New FIRE-CHIEF ond Sky Chief GASOLINES ° Improved TEXACO and HAVOLINE MOTOR OILS 


Superior 


MARFAK CHASSIS LUBRICATION ° 


REGISTERED REST ROOMS ° 


ALL NIGHT SERVICE 


available manpower and eq 
ment. 

The committee also will assist 
the National Training Center 
Motor Vehicle Fleet Supervisors, 
recently set up by a grant from 
the Automotive Safety Foun 
tion at Pennsylvania State Col- 
lege, in promoting fleet safe 
programs. 

The fleet supervisor train- 
ing courses are all standarizeg 
Between 40 and 50 hours of instrt 
tion are scheduled for the five-da; 
schools, with classes slated for eac 
day, Monday through Friday, in- 
cluding some evening sessions. 

Size of the classes usually is he 
to 40 members so that individual 
instruction can be given to thos 
participating. In some _sessi¢ 
classes are divided into small 

groups, each responsible for th 
presentation of certain units as”? 
means of gaining experience in 
practice teaching. 

Practical laboratory and field 
exercises are included so that 
driver-testing equipment will be 
used for each member of the 
class, furnishing a practical dem- 
onstration on how to give th 
tests to others. Faculty for the 
courses is selected from repre- 
sentatives of the national orgay 
zations sponsoring the nation- 
wide training program. 

The courses are designed prin 
ily for fleet owners fleet superin- 
tendents and their assistants, fle 
engineers, chief mechanics, d r- 
instructors, transportation officials 
and others interested in developixz 
safe driving and in conse 
equipment. 

Schedule for the 12 courses is ¢ 
follows: Northwestern University, 
May 21-26; Washington University, 
St. Louis, Mo., May 28-June 41} 
University of Denver, June 25°29; 
University of Washington, Seattle 
July 9-13; Oregon State College; 
July 16-20; University of Califorhia, 
July 23-27; University of Southe 
California, July 30-Aug. 3; Iowa 


State College, Aug. 20-24; Pennsyl-_ 


vania State College, Sept. 10-14 
Georgia Institute of Technology, 
Oct. 22-26; New York University 
Oct. 29-Nov. 2; Purdue Univers 
Nov. 5-9. - 


Compulsory Tests 
~ 9 
Get State’s 
7 e o 
Backing in Wis. 
MADISON, Wis.—A new attéck 
on the perennial problem of high 
way safety in Wisconsin is con- 
tained in the compulsory automo- 
bile inspection bill, which has the 
vigorous backing of the Wisconsin 
Council on Safety and the state 
Motor Vehicle department. 
Although 25 other states have 
motor vehicle inspection laws of 
some kind, Wisconsin has neve 
imposed such an obligation upon 
driver or owner. 


Under the proposed statute 
vehicles would be required to have 


an inspection at a state-appointed@ 


station at least once each year. Ga- 


rages would be the inspection sta- _ 


tions, and they would be subject to 
approval of the state department, 

Garages could charge up to 75 
cents for each vehicle inspected, 
and 25 cents for trailers and semi- 
trailers. Ten cents of each fee 
would be returned to the state to 
provide for the supervision of the 
program. 

The proposed law would require 
all defects to be repaired, corrected 
or adjusted within 10 days after 
the first inspection, and would re- 
quire the vehicle to be resubmitted 
for reinspection within that time. 

The bill provides that the com- 
missioner of the Motor Vehicle de- 
partment could suspend the regis- 
tration of any vehicle which is in 
such unsafe condition as to consti- 
tute a hazard, or which, after re- 
inspection, is not repaired and cor- 
rected according to the require- 
ments of the law. 

New vehicles would not be 
obliged to have an inspection until 
five months from the date of pur- 
chase. The inspection program 
would become effective July 1, 1946, 


a 
a 
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SAE Organizes 
Research Unit in 
Aero Engineering 


Conservation Measures 


| Backing NHUC Drive, Bowles Stresses Recapping, ce = eae Saale | 
Car-Sharing and War Speed Limit ae ot Ao ae 


— WASHINGTON. — Only by such 
onservation measures as careful 
maintenance, tire recapping, car- 
eaharing and observance of wartime 
peeds can essential domestic trans- 
portation be maintained, in the 
mpinion of OPA _ Administrator 
hester Bowles. 
In a letter endorsing the National 
Wilighway Users Conference cam- 
paign to give renewed impetus to 
snotor vehicle conservation through- 
t the country, Bowles forecast a 
decrease in the supply of automo- 
ative equipment for civilian use. 
“The outlook for automotive sup- 
ply rationing in 1945 makes it im- 
seerative that we re-state the neces- 
Sity for mileage conservation,” he 
said. 
<= “We in OPA feel that this mes- 
sage must be carried to all those 
who are concerned with the preser- 
mpation of the nation’s transporta- 
on. The National Highway Users 
al onference and its allied organiza- 
Zions are in a position to assist us 
in convincing motor vehicle owners 
“ond operators that they should 
Wtill utilize every technique which 


‘WP atent-Reform 
swleasures Gain 


‘+ os 
eBacking of NAM 
NEW YORK.— Endorsement of 
gihree bills on patents introduced 
Congress by Rep. F. W. Boykin, 
Alabama Democrat, is announced 
ésakby the National Assn. of Manufac- 
“turers. 


Intended to carry out recommen- 
Swlations made by the National Pat- 
ent Planning commission, the bills 
are similar to proposals advocated 
por some time by the NAM com- 
mittee on patents, headed by R. J. 
Dearborn, president of Texaco De- 
elopment Corp. 


Recording of agreements relating 
g@o patents would be required by the 
main proposal, HR 2632. Another, 
HR 2630, would provide for public 
-wegistration of patents available for 
licensing. 


ow The third bill, HR 2631, is a 
‘twenty-year bill” which proposes 
that a patent shall terminate not 
ore than 20 years after an appli- 
cation has been filed, but keeping 
the term of a patent at 17 years. 


The NAM committee continues, 
however, to oppose the suggestion 
pethat the commissioner of patents 
should have power to fix the terms 
and conditions of licenses as HR 
-m2630 proposes. 


Dealer Groups 
lect in Ohio 


CAMBRIDGE, O.—vIn_ recent 
meetings of three Ohio county 
dealers associations, officers were 
elected for this year. The Guernsey 
County dealers here named Virgil 

ordyce, president; William John- 
son, vice-president; Walter Jef- 
fries, secretary-treasurer. 

In Zanesville, O., the Muskingum 
County dealers elected M. L. Cot- 
ingham, president; Earl Swingle, 
vice-president, and Bob Miller, sec- 
retary-treasurer. 

John McGraw was_ re-elected 
president of the Belmont County 
dealers, at the association’s meet- 
ing near St. Clairsville, O. John 
Maffe was named vice-president, 
M. E. Hall, treasurer, and William 
R. Butcher, Jr., secretary. 


aan 


oa 


Vaughan Pays $82,316 


n Mobilift Contract Suit 

PORTLAND, Ore.—A check for 
$82,316 has been deposited with the 
federal court by Vaughan Motor 
Co. here in payment of a judgment 
rendered against the company in 
avor of Mobilift Corp., New York. 

The latter company sued Vaughan 


in 1942 for $378,000, claiming breach 
of contract under which the de- 
fendant had agreed to manufacture 
and deliver to the plaintiff 1,600 
trucks bearing the Mobilift name. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 


this issue. 


will save gasoline, tires and auto- 
mobiles, 


“The agencies which regulate the 
supply of the automotive commodi- 
ties which we ration have an- 
nounced a decrease in availability 
for civilian use. Passenger car 
tire production has been cut below 
1944 levels, and large size truck and 
bus tires remain a major problem. 


“There are available for ration- 
ing slightly over 10,000 new pas- 
senger automobiles—less than the 
sales for one day in pre-war years. 
Until the end of the war in Europe, 
we foresee very little prospect for 
an increase in the allotment of 
gasoline which we ration for civil- 
ian use. 


“I am convinced that only through 
car-sharing, observance of the war- 
time speed limit, recapping of tires, 
careful vehicle maintenance and 
all the other methods of conserva- 
tion, can we be sure that essential 
production and_ essential trans- 


portation will be maintained.” 


THE ONLY 


THIS FLEET of fresh fruit and produce hauling Chevrolets is kept at a peak 
of operating efficiency through availability of 24-hour servicing and maintenance 
as provided by Bogda Motor Co., Chevrolet ‘‘Servicenter”’ at Green Bay, Wis. 
— trucks have never lost a load through spoilage due to mechanical break- 

owns. 


N. H. Dealer Loses 
$75,000 Fire Suit 


volved a fire Nov. 17, 1942, which 
destroyed a building owned by the 


automobile company and housing 

NASHUA, N. H. (UTPS) — The! materials owned by the plaintiff. 
state supreme court in Concord has | phe high court held that use of 
upheld a superior court jury verdict | & ; ‘ = 
of $75,000 awarded the Nashua | 2” acetylene torch in making re- 
Gummed & Coated Paper Co. in a| Pairs on a building, previously 
suit against the Noyes Buick Co. | damaged by fire, in close proximity 
here. 


The paper company’s action in-| gerous in itself. 


te 
SHOCK 


ABSORBER ADOPTED 
AS STANDARD FOR 
UNITED STATES 


Free Tomorrow’s Cars 
from the Old Enemy 


In planning better cars and motor vehicles for delivery after Victory, specify 
rugged, dependable Monroe Hydraulic Shock Absorbers for that important job 
of holding in check that old demon DESTRUCTIVE VIBRATION. 


Having shaken the life out of millions of cars destructive vibration can now be 


rendered powerless. 


The experience we have gained in producing Monroe Hydraulic Shock Absorbers 
as standard equipment on great tanks, transport trucks, Jeeps, ambulances and 
other vehicles of war is available to you today for improving the products of 


tomorrow. 


to combustible materials, was dan- | 


NEW YORK.—Organization of a 
special aircraft projects subdivision 
of the Society of Automotive Engi- 
neers, to undertake coordinated re- 
search and development in aero- 
nautical engineering, is announced 
by Arthur Nutt, chairman of the 
Aircraft Engine division, Packard 
Motor Car Co., Toledo, O. 

The subdivision has initiated four 
projects, Nutt said. They are: De- 
velopment of a standard aeronau- 
tical drafting room practice man- 
ual; test procedures and design re- 
quirements for helicopter power 
plants, transmissions and drive 
mechanisms; standardization of in- 
spection stamps and symbols used 
in the aircraft industry, and air- 
craft engine cold starting require- 
ments, 

Peter F. Rossman, of Curtiss- 
Wright Corp., Bloomfield, N. J., has 
been elected chairman of the sub- 
division. 


Want a Job—-try 
a want ad in Automotive News. They get 
quick results! 


Need a Service Man 


@ They reduce angle of 
vehicle pitch and lateral 
vehicle shake. 


@ They reduce ‘wheel 
bounce” or “axle dance” 
and steering wheel 
“fight.” 


@ They reduce suspension 
bottoming or topping and 


improve riding balance. 


Monroe Hydraulic Shock Absorbers are already smoothing the ride for millions 


on motor vehicles and railway cars. 


Their use makes higher speeds safer, driving less tiring, and reduces operating 
and maintenance costs. 


@ They eliminate pro- 
gressive harmonic motion. 
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Tools for Reconversion OK'd 


..and Expect 
Something Special 


“1hes goes for you, too! 


Something special for dealers is right! Figure it out—if you 
stocked a product that had an outstanding reputation and 
that people recognized right away, don’t you think a lot of 
them would give you their business if you called on them at 
least once a month to remind them that you were the man 


who carried it? 


That’s how Pennzoil sellers identify their places of business 
and make them mean something special! But instead of 
calling in person, they let the huge amount of Pennzoil 
advertising do it for them. Over 21,000,000 ads every month 
ig major national and farm magazines find their way into 
city and farm homes all over the country. 


Identify yourself as a Pennzoil 
dealer and put to work for you 
Pennzoil advertising in The Saturday 
Evening Post, Life, Collier's, Time, 
American, Country Gentleman, Farm 
Journal, Successful Farming, Arkan- 
sas Farmer, Dairymen's League 
News, Farm & Ranch, Hoard’s Dairy- 
man, Pennsylvania Farmer, Pro- 
gressive Farmer, Southern Planter, 
Texas Farming and Citriculture. 


ANNOUNCEMENT 


Why not use this advertis- 
ing for your own profit? To do 
so, you can get in touch with 
your local Pennzoil distributor 
direct, or write The Pennzoil 
Company, Oil City, Pa., for his 


name, 


THE PENNZOIL COMPANY 


EXECUTIVE OFFICES OIL CITY, PA. 


For a Limited Time—you can get a 4-Months 
TRIAL SUBSCRIPTION to the 


STOKES TAX PUBLICATION SERVICE 
FOR AUTOMOBILE DEALERS— 


For Only $25.00 


The Regular Subscription Price is $75.00 per year. 


This SPECIAL 4-MONTHS TRIAL OFFER for $25.00 is made 
so you can learn firsthand why so many Prominent and Suc- 
cessful Dealers use this Special Dealer Tax Service. 


SEND YOUR TRIAL SUBSCRIPTION ORDER TODAY AND 
RECEIVE-—-FOR FOUR MONTHS— 


1. The Regular twice-a-month Dealer Tax Bulletin— 
2. The Monthly “Tax Calendar’— 
And in addition you will receive these 
Three Important and Valuable Special Bulletins: 
“30 TAX SAVING SUGGESTIONS FOR DEALERS” 
“THE TAX EXAMINER AND WAGE AND SALARY 


VIOLATIONS” 


“MANUFACTURERS TAX ON AUTOMOBILE DEALERS” 
Each of these Bulletins covers subjects of vital importance to 


every Dealer. 


Your Parts and Service operation may make you liable for the 
Manufacturers Tax. The above Bulletin gives a ruling from the 
Bureau of Internal Revenue—and a Washington, D. C., OPA 
Ruling on collecting this tax from your customers. 


MAIL SPECIAL TRIAL SUBSCRIPTION ORDER BLANK—TODAY! 


AUTOMOTIVE TAX PUBLISHERS, 611 Stephenson Bldg. 
Boulevard at Cass Avenue, Detroit 2, Michigan 

Inclosed is my check for $25.00 for 4-Months Trial Subscription 
to—STOKES TAX PUBLICATION SERVICE FOR AUTOMO- 
BILE DEALERS. Send Regular Bulletins and 3-Special Bul- 


letins to: 
Company 

Street Address 
City, Zone, State . 


Name ...... 


Title President Gen. 


‘Mer. 


Make of car 
OKD1 


Accountant 


(Continued from Page 1) 


ily, while production of heavy 
shells was cut 10 percent. 

George Romney, manager of the 
Automotive Council for War Pro- 
duction, said that WPB’s action on 
machine tools “is evidence that 
Washington realizes the impor- 
tance of these preliminary steps.” 

“We suggested similar action on 
jigs and fixtures and on plant re- 
construction,” Romney said. “Per- 
haps this foreshadows action on 
these matters.” 

The manpower problems involved 
in the machine-tool production 
were discussed Friday at a meet- 
ing of Edward L. Cushman, Michi- 
gan director of WMC, with the 
Automotive Tool & Die Manufac- 
turers Assn. in Detroit. 


Krug announced in Washington 
that WPB is now working out the 
mechanics for allowing these orders 
to be included in machine-tool pro- 
duction schedules in such a way 
that the production will not inter- 
fere with production of items 
needed in the continued prosecu- 
tion of the war. 


Carsten Tiedeman, director of 

the regional office of WPB, said 
that the machine tools required 
by the auto industry are to get 
at least an AA-3 rating, equal to 
that given essential lend-lease 
machinery. 
A significant point in the tool 
order is that it was recommended 
by the production urgency com- 
mittee, which includes. military 
representatives. Thus, it is indi- 
cated that the Army will support 
the drive to get plants ready for 
civilian production. 


Reconversion details will be 
thrashed out by eleven subcommit- 
tees, listed below with their chair- 
men: 

War Program and Released Re- 
sources—Bertrand Fox, director of 
programs and statistics. “This com- 
mittee will make statistical analyses 
of military cutbacks and translate 
these cutbacks into terms of mili- 
tary end products, materials, man- 
power and facilities.” 


Coordination of Cutbacks and 
Resumption—John H. Martin, dep- 


Obituaries 


Spickard, Pioneer Dealer 


In Sacramento, Dies 


SACREMENTO, Calif. — Claude 
R. Spickard, pioneer northern Cali- 
fornia automobile dealer, was 
found dead April 4 in an apart- 
ment. His death was apparently 
due to natural causes, but an autop- 
sy will be performed. 


Spickard served two terms as 
president of the Sacramento Motor 
Car Dealers Assn. His last election 
to that post was in January, 1944. 
He had been in the automobile 
business in Sacramento for 15 


years. 
+ 


Arthur Chase Dies at 87; 


Early Auto Designer 


MERRIMAC, Mass. — Arthur W. 
Chase, 87, a pioneer in the develop- 
ment of the automobile, died April 
5 at his home here. 


After succeeding his father in 
the carriage-building business, he 
became body designer for the Pope- 
Toledo Automobile Co. in Toledo 
and later chief body engineer for 
nearly 20 years for the Buick Mo- 
tor Co. in Flint, Mich. He retired in 
1926. 


* * * 


Wayne G. McCoy 


CLEVELAND. — Wayne G. McCoy, 45, 
sales manager of the Cleveland branch 
of Ford Motor Co., died March 29 of a 
heart attack in Columbus, O. He had 
been with the Ford organization since 
1920 when he helped build Model T 
Fords at the company’s former assembly 


plant here. 
* * 


Henry P. Dotson 


SAN ANTONIO, Tex.—Henry P. Dot- 
son, vice-president and ke “man- 
ager of Goad Motor Co. (Cadillac dis- 
tributor), died in a hospital here on 
Apr. 9, following a long illness. He had 
been associated with the automotive 
trades for approximately 24 years. Sur- 
vivors include the widow, a daughter, 
two brothers and three. sisters. 


Stephen M. Steck 


NEW YORK.—Stephen M. Birch, 50, 
since 1938 advertising manager of the 
Texas Co., died Apr. 10 in a New York 
hospital after a brief illness. 


uty chairman, Production Read- 
oa. committee. “This commit- 
ee will deal with community prob- 
lems, problems of principal plants 
and the utilization of particular 
facilities.” 

Non-War Programs--S. W. And- 
erson, program vice chairman. 
“This committee will deal withcrit- 
ically needed consumer products; 
critically needed producers equip- 
ment; and end products; materials 
and components for “pipe line fill- 
ing” and urgent non-military con- 
struction.” 

Preparation for Reconversion — 
W. C. Skuce, 
the operations vice chairman. “This ; 
committee will determine the con- 
dition of reconversion industries 
and make plans for major indus- 
tries; it will also examine control 
modifications, facilitating reconver- 
sion, experimental models, needed 
capital equipment and ‘pipe line 
filling’.” 

Construction and Construction 
Controls—John L. Haynes, director, 
Construction Bureau. “This com- 
mittee will determine the status 
and prospects of essential civilian 
construction, the problems of re- 
conversion in the construction in- 
dustry and desirable changes in 
construction controls.” 

Basic Priority Controls—John C. 
Houston, director, urgency rating 
division. “This committee will rec- 
ommend the simplified priorities 
system, the timing of and methods 
for eliminating the controlled ma- 
terials plan, and the function of the 
spot authorization plan, _ inter- 
agency directives, component sched- 
uling and industrial inventories 
and surplus materials.” 

Order Structure and Reports— 
John F. Skillman, of the Office of 
the Operations, vice chairman. 
“This committee will review the 
WPB’s L, M and other orders and 
recommend revocations for modifi- 
cations to be put into effect at V-E 
Day or at specified dates there- 
after.” 

Distribution Controls — A. C. C. 
Hill jr., deputy vice chairman for 
civilian requirements. “This com- 
mittee will deal with consumer end 
product distribution controls, dis- 
tributors’ inventories, and the ra- 
tioning of gasoline, fuel oil, tires, 
solid fuels, stoves, shoes and other 
items.” 

Imports, Exports, Shipping, Stock- 
piling and Subsidies — Edward 
Browing jr., deputy vice chairman 
for international supply. “This com- 
mittee deals with domestic raw ma- 
terials subsidies, import raw mate- 
rials subsidies, imports and import 
shipping controls, export priorities 
and controls and stockpiling.” 

Manpower Controls and Rela- 
tions — Ralph Hetzel, deputy vice 
chairman for manpower require- 
ments. “This committee will exam- 
ine the relationship of the WMC 
controls to WPB; manpower pro- 


Detroit Library to Mark 


Times-Herald Race 
DETROIT.—The Detroit Pub- 
lic Library is planning an ex- 


hibition on Nov. 27 to com- 
memorate the fiftieth anniver- 
sary of the Chicago Times-Her- 
ald automobile race, a landmark 
in automotive history. 

Ernest J. Miller, chief of the 
library’s technology department, 
urges any possessors of me- 
mentoes of the race to loan them 
for the exhibition. The exhibition 
will also include material on the 
early automobile in Detroit, Mil- 


executive officer for | 


visions in WPB controls; may 

power clearances, labor conditions 
related to manpower; production 
urgency ratings for manpower ar 

related field operations.” 


Small Business, Newcomers ang 
Veterans—Bernard L. Lamb, of th 
Smaller War Plants Corp. “This 
committee will examine the prohk 
lems of small businesses in the 
conversion period, veterans priori- 
ties and the problems arising in th 
establishment of new enterprises. 


Color Standard 
Developed for 
Oil Application 


NEW YORK. — Unskilled labor 
can be effectively guided in app 
ing the right grease or oil to ma- 
chinery through use of a ney 
American war standard based on 
simple system of matching colors, 
according to the American Stand 
ards Assn. 


This war standard has been de- 
veloped by the association at th 
request of the National Machine 
Tool Builders Assn. and WPB. The 
purpose is to facilitate the lubri 
tion service of machinery and % 
to cut dow nthe increasing omeuah 
of damage to machinery in 
plants from misuse of lubricants by 
unskilled labor. 

The color code for lubricatiox 
machinery aims to make the ap- 
plication of the right lubricant s 
simple that the least skilled 
ploye can hardly make a mistake. 
The committee in charge he 
worked out a basic system of ¢ 
markings to be applied to the con- 
tainers of a given lubricant an 


a 
= 


— 
a 


_ 


— 


also to the points where each lubri- . 


cant should be applied. 
The lubricating device, such 


an oil can or grease gun, and*the ~ 


lubrication fitting to be service 
with it, are marked with the sant 


color, either by paint or decdléo- — 


mania. Thus, the service man hg 
only to “match colors” to be g 


that each lubricant is being tsed 


in the right place. 


Shop 


(Continued from Page 53) 


troit meeting said that shortages 
of both materials and manpowe 
are reducing production in the 
dustry to a point where the nation’s 
transportation system is serious 
threatened. Passenger cars, truc 
and other transportation vehicles, 
they said, have reached a sta 
where they must be serviced com 
petently or they will break down. 
Efficient servicing they pointed o 
is impossible without service equip: 
ment. 


Committee members expressed 
the opinion that the importance 
of the industry to the war programy 
had been generally overlookeé 
There was, they said, a shortage 
of service equipment at the begin 
ning of the war, and now, with tk 
industry receiving none of the 
“breaks” in either materials q 


” 


manpower, manufacturers are find- 


ing it impossible in many cases’ to 
meet even the limited productio 
permitted. 

WPB officials told the committeg 
that the limitation order L-270 
being amended to allow increased 
production and that a new prg 
cedure is being developed wheré 
by, it is hoped, it will be easier for 
the industry as a whole to meg 
authorized programs. 


Dimensions: 1x8x7 feet; 14 to 112 compartments. 
Strongly constructed. Shelves flush inside—nothing 


to catch. Bolt assembled. Shipped one piece or 
knocked down. Deliveries now one week to ten days 
on AA-5 Auto Maintenance Priority. 
installations built to specification. Write at once or 


wire. 


| RENIE METAL PRODUCTS 


Special bin 


CORP. 


MANSFIELD, OHIO 


\ 


halal 
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AUTOMOTIVE NEWS, APRIL 16, 1945 


EQUIPMENT WANTED 


WANTBD—AUTOMATIC ARMATURE RE- 
WINDER for rewinding Ford armatures. 
If you have a rewinding machine or can 
supply same communicate with Walter 
L. Strang, Richmond Motor Company. 
Inc., 9th and Marshall Streets, Richmond 
19, Virginia. 


HELP WANTED 


('WiEMIST — AUTOMOTIVE PRODUCTS— 
Knowledge of sound-dampening, adhe- 
sives, saturated felts desirable. Must be 

wacapable of supervising group of Automo- 
tive Products Chemists. Company has ex- 
cellent postwar future. Wonderful oppor- 
tunities for right ‘man. Location—Metro- 

"mpolitan New York Area. Send complete 
resume including draft status to Box 897, 
c/o Automotive News, Detroit 26. 


S2°RVICE SALESMAN with capabilities 
beyond opportunity in present connection, 
to become service manager of expanding 
Chrysler products distributor in Atlantic 

mmaSeaboard city. Our organization knows 
of this ad. Replies treated confidentially. 
Box 907,.c/o Automotive News, Detroit 26. 


-“UTOMOBILE PARTS MAN, General Mo- 
tors experience. Top salary. Excellent fu- 
ture. Permanent. Consideration given to |— 
personal moving expenses if hired. In 

embusiness over 30 years. Write Manager, 
Buick and Cadillac Dealer, 1500 K. 
Street, Sacramento, California. 


~ 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if signed “Box No maa) 


care of Automotive News 


EQUIPMENT FOR SALE 


FORD ALL-POSITION MOTOR STAND 
with adapters for ‘'60'’, ‘85’ or Lincoln- 
Zephyr motors. New, mounted on castors. 
Price $45.00. LINES MOTOR COMPANY, 
Media, Pennsylvania. 


FOR SALE—BEE-LINE frame and front 
end alignment machine, a real money 
maker at a bargain price. Bannock Mo- 
tor Co., Pocatello, Idaho. 


Detroit 26, Mich."’ add one Dollar ($1) per insertion for this address and extra service as replies are 


leet Me TT t- ee et Tors Tete t elt hae ee Ae ee al 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH 


DEALERSHIP WANTED 


FOR SALE 
Alloy Steel 


Rounds, Hexagons, Squares 
AMS SAE Specifications 


Immediate Shipment 
Ohio, Penna., N. Y. Stocks 


ON HAND 


BUMPER JACKS—new improved 
deluxe screw type, will it all 
cars. $3.25 ea., lots 50 up $ 3. 


TIRE PUMPS—deluxe construc. 
tion, heavy base, attractively 
finished, signet band handle.... 


FLOOR MATS—Genuine rubber, 
heavy felt back, front universal 
will fit all cars and trucks, 

large sizes will fit rears. 

— fits cars prior to 

B—50"’x41'’"x56"" fits cars to °42 

front and rear 


torpedo 
0°’x36’’x33"’ semi. cut for 
most cars—’36 


GRILLES—New, guaranteed fit, 

all are original in appearance. 
re ween ae $32. 1940 pr. 26.50 
r. 25.00; 38’s pr. 24.00; 37’s 22.50 
DODGE, 1936— Pair a} fronts, ne 


WILL BUY 


Established Dealership in the Detroit 
or Toledo areas; up to $100,000.00 cash 
available. Telephone 9078. 


ANN ARBOR, MICHIGAN 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:80 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


SALESMAN. Exceptional opportunity for 
right man in young growing organization. 
Modern fast growing city of 48,000 cen- 

=—trally located in new irrigated country 

~7with extra large trade territory. Give 
qualifications in first inquiry. Dickinson 
Motor Company, Dealer & Distributors. 

a Dodge - Plymouth, Dodge Job - Rated 

Trucks, Lubbock, Tex. 


SERVICE MANAGER for large General 
“™Motors Dealership in Buffalo. Capable 
of taking full charge, must have pleasing 
character, aggressive and experienced. 
Top salary with bonus. Excellent post- 
war position for man qualified. State age, 
and experience for the past 10 years. Box 
- 910, c/o Automotive News, Detroit 


'ACKARD DEALER just starting business 
needs 2 Metal Men and one motor tune- 
up man. Permanent job—excellent pay— 
ideal living conditions. PACKARD MIAMI 
COMPANY, exclusive Packard dealer for 
greater Miami area, 1700 Northeast Sec- 


2.25 


USED CARS WANTED 


L. B. Foster Company 
9 Park Place, N. Y. 7, N. Y. 


FOR DEALERS ONLY | Phone Barclay 7-2111 


WANTED TO BUY 
10 °42 Chrysler 7-Pass. Crown 
100 Other Late Model Cars 

Wire or Write 


BROWN MOTOR COMPANY 
12 North 8th St. Richmond, Indiana 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, 01. 


BUSES FOR SALE 


WE SELL, BUY and TRADE Buses of 
every description. Always a stock on 
hand. Call, write. wire. Queen City 
Chevrolet Co.. Middle West Bus Head- 
quarters, 312 E. 6th St., Parkway 4880, 
Cincinnati 2. Ohio. center bars 


IF INTERESTED IN USED BUSES, both . 


ond Avenue, Miami, Florida. 


TOMOTIVE PARTS COUNTERMEN 
AND TERRITORY SALESMEN. Won- 


condition. Sam Greenfield, 6700 Euclid 


school and adult type, we have them for 
immediate delivery. Advise your needs 
BADGER BODY MFG. COMPANY, 2719 


1 
1939—4- pi t, 
2 fronts, 2 fenders a etre 3 


r 
>, 1940—Front, pair 
1 enter, all series 
hy a He 
: x. -50; x $10.50 

CHEVROLET, 36-37 pass., $6.40; 

» $7.00; 39-40 truck, $7.25; 
41 pass., $7.25 


WATER PUMPS, Chevrolet—37-42 4.50 
35-42 Chrysler, Dodge, Plymouth 4.90 
Deluxe type aqua tite seal, list $8 up 


KING BOLT SETS, complete, 
original quality ome . 
FORD, 1923—S1 A.B. 32 to 34 V8 2.00 
CHEVROLET. i929 to 34M 
oT, o aster, 
$1.50; 1938-36 Standard 


1931 to 42 1%-ton Truck, 1 
38 Knee Action wa _ 


derful postwar opportunity for capable 
and ambitious men. Good working con- 
ditions. Car and expenses, plus salary 
and commission. Give previous experi- 
ence, qualifications, salary received. etc.. 
in first letter. Chrysler parts wholesaler. 
Holt Motor Company. 1301 Harmon 
Place, Minneapolis, Minnesota. 


DVERTISING ASSISTANT—Experienced 
in all phases of advertising department 
work, but particularly in preparation of 
literature, layouts, direct mail and pro- 
duction. Will be required to do some 
market analyses also. Automotive parts 
manufacturer selling to trade and indus- 
try and engaged in critical war produc- 
tion. Philadelphia location. Write fully as 
to experience, personal data, earnings 
and salary expected. Box No. 912, c/o 
Automotive News, Detroit 26. 


ECHNICAL ASSISTANT--Familiar with 
automotive engine construction and re- 
pair. Former service manager or junior 
engineer able to handle specification data 
and write service bulletins for parts man- 
ufacturer. Philadelphia location. Detail 
your experience, vital statistics and in- 
come requirements. Box No. 915, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER for established 
-—" Chrysler Distributor, with one of the 
~™” Jargest potential markets in the U. 8. 

Excellent postwar future with aggressive 
organization. Must be under 50 with 
background of successful service manage- 
ment experience. Address Leonard L. 
Kvam, Kvam Motor Company, 304 E. 
State Street, Milwaukee 2. Wisconsin. 


POSITION WANTED 


EXPERIENCED AUTOMOTIVE MAN with 
technical and business background, all 
around knowledge of organization, sell- 
ing, merchandising, servicing; specialty: 
PARTS, engine rebuilding, dealer organ- 
ization. Age 40, U. S. citizen, veteran, 
will travel anywhere including abroad or 
West Coast, wishes to improve present 
connection. Interested in executive posi- 
tion where a progressive man with pro- 
motional ability is needed. For details, 
please write to Box 909, c/o Automotive 
News, Detroit 26. P. S.—Will also con- 
sider founding of a new enterprise in 
partnership. ae 


SERVICE MANAGER who can assume 
complete responsibility for running large 
service and parts departments, desires 
permanent position. Twenty-five years’ 
experience with Cadillac Distributors and 
Cadillac Factory. Available now. Leonard 
B. Sohn, Clarks Corner, Orange, Conn. 


BOOKKEEPER, YOUNG MAN—Six years’ 
experience in General Motors System. 
Can take full charge of office; excellent 
references as to ability and character. 
Will only consider southeast coast of 
Florida—West Palm Beach to Miami in- 


Cuming St., Omaha, Nebraska. 


1936 CHEVROLET 12 PASSENGER Sedan 
Bus, 1941 Chevrolet 12 pass. Sedan Bus. 
1936 Oldsmobile 12 pass. Sedan Bus. Two 
715 Yellow Coaches, 20 pass. Less than 
‘“‘as is’’ ceiling. McLaughlin Bus & 
Equipment Co., 1224 No. Main St., Prov- 
idence, Rhode Island. MAnning 5852. 


Will purchase any amount || NEW FORD 1945 SCHOOL BUS with 45- 
passenger Superior bus body. completely 
new Ford trucks at New equipped. W. M. a Company. 2319 
. s N. Prospect Avenue. Milwaukee, Wis. 
York City retail, less 3%. 1936 GMC SCHOOL BUS with GM large 
Inquiries from Dealers motor, 52-pass. lineal seats, 6 good 700 
within radius of 500 miles 


tires; motor, body and condition good. 
from New York solicited. 


Ave., Cleveland, Ohio. Henderson 0232. 


FIRE JOBS WANTED. °41 and °42 only. 
Write or wire complete description of car 
and fire damage. Worth Motors, Inc., 19 
Grand Ave., Englewood, N. J. Att. Mr. 
W. W. Stillman. 


Ford Dealer 


WANTED 


1942 
USED 
Chevrolet 


Plymouth 


WILL PAY TOP “AS IS” 
RADIUS 500 MILES 
PHONE, WIRE OR WRITE 
MR. WOLFE 


KEARNEY OLDS CO. 


N. Y. Ave. and N. Cap. St. 
WASHINGTON, D. C. 
Phone Republic 6444 


Price less than ceiling price. Jordan 
Brothers, Grove City, Pennsylvania. 


PARTS WANTED 


FRAME ASSEMBLY for 1940 Plymouth, 
new or used. Write MOORE MOTOR 
COMPANY. Morristown, Tennessee. 


MIDDLE GRILLE 1939 CADILLAC 61, 
Part No. 1428880 and Emblem—1429026. 
Frankie Davis Motors, Ennis, Texas. 


FOR 1940 BUICK ROADMASTER MODEL 
70—One frame, left front fender and 
lamp, front wheel, hub cap, left front 
knuckle and support. Write or wire Bill 
Holler Motor Sales, DeLand, Florida. 


WANTED—Top complete with frame from 
cylinder. 1940 Chevrolet Convertible. 
Woodstock Garage, Woodstock, Vermont. 


NEED COMPLETE SET TOP BOWS or 
complete top for 1941 Chevrolet Con- 
vertible coupe. Will pay your price. Ship 
COD or wire collect to Burtrum Brothers’ 
Motor Company. Box 111, Granby, Mo. 

WANTED—1940 Mercury body complete by 
Kelleher & Mixer Inc., 464 St. James 
Avenue, Springfield. Massachusetts. 

WANTED—LEFT DOOR for 1941 Oldsmo- 
bile Sedanette Coupe, 6. Walker Motor 
Co.. Gastonia, North Carolina. 


WANTED—Complete grille, gravel guard, 

front and lower part front fenders. 1942 

. TRUCKS FOR SALE * Mercury. Harden Motor Company, Tolono, 
Tilinois. 


CADILLAC—1942 Front Hood Moulding-- |= 
1443978, 1942 Bumper Panels—3507194, 
3507195. OLDSMOBILE —- 1942 Brake 
Drums — 413822, 1940 Grilles —- 413803. 
Cadillac Automobile Co. of Boston, 1079 
Commonwealth Avenue, Boston 15, Mass. 

LYONS USED AUTO PARTS BINS. Write 
or wire George H. Welsh Motors, Inc., 
Kansas City 2, Missouri. 

1938 BUICK SPECIAL RADIATOR 
SHELL with or without grilles and 
moulding. Please call or write Welker 
Auto Sales, Broadway at Preston, Louis- 
ville, Kentucky. 


PARTS FOR SALE 


1.50 
2.00 


KNEE ACTION ARMS, Chevrolet, 
34-38 kit with gaskets, bush.... 


BEARINGS 45% OFF, new Fafnir, 
Timken, Hyatt, New Departure. 


RADIO AERIALS—Side mount, 
66’’, 3 section, shielded antenna, 
prewar quality 


FORD HEADS—60 Hp. Aluminum 
85 Hp. Cast Iron and Aluminum 

Passenger and Truck 1932-42— 
Prices on Request 


TRANSMISSION-GEARS-CLUTCHES 
Genuine Perfection—Reg. Trade Disc. 
All Prices F.O.B. Cincinnati, O. 
Reference—Dun & Bradstreet, 
Peoples Bank. 


AUTO PARTS EXCHANGE 
1118-20 Race St. 
CINCINNATI, OHIO 


3.10 


Lasky Motor Car 
Corporation 


90 Montrose Avenue 
Brooklyn 6, N. Y. 


WANTED TO BUY 
All Makes and Models of New 
Trucks, 

Also New Bus Chassis. 


BEN FISHEL AUTO COMPANY, 
2114 Sycamore Street, Cairo, Illinois 


ACCESSORIES FOR SALE 


1942 CHEVROLET 


Tractor and Trailer with 24 ft. van 
body. Cab over engine model with 
sleeper cab built in. Low mileage, 
7.50 x20 tires. Formerly used by 
furniture factory. Whole unit shows 
very fine care. No certificate needed. 
A real buy. Call, write or phone 


Veino Chevrolet, Inc. 
731 Main Street 
WORCESTER, MASS. 


JUST RECEIVED, Universai felt back, 
rear carpet mats; small $3.60, medium 
$4.25, large $4.75. Locking gas caps, 
fine quality, plastic $1.00, chrome $1.25 
(A fits all cars but Fords; B fits Fords 
only). 1941 Chevrolet chrome painted 
Universal right or left running board 
mouldings $1.15, 1942 Chevrolet chrome 

inted running board mouldings $1.50. 
941 Chevrolet cow! panel patches, good 
quality steel, welded sides, $1.50 each, 
packed 20 to bundle. Seat covers for all 
cars (fibre, leather trim), coaches and 
sedans $10.75, coupes $6.95. Chrome 
aerials, 66”, 2 post side cowl type $3.25. 


USED CARS FOR SALE 


WHOLESALE IS OUR BUSINESS—How- 
ever due to the increasing difficulty of re- 
plenishing our stock we must limit our 
clientele to dealers in position to buy any 
make or model in load lots (4 cars). 
Over 200 cars sold in March at Region A 
as-is ceiling. Call or write George Row- 
ley (Automobiles since 1916), c/o Cap- 
itol City Pontiac Co., Phone Lansing 
5-7212—235 S. Grand Avenue, Lansing, 
Michigan. 


clusive. Box No. 913, c/o Automotive 
News, Detroit 26. 

5 YEARS OF PRACTICAL EXPERIENCE 
—All phases of automobile business. 
Salesmanager past 15 years, good ap- 
pearance, pleasant personality. free to 
travel or locate anywhere. References. 
Box No. 914, c/o Automotive News, 
Detroit 26. 

HEVROLET MANAGER 15 YEARS— 
Highly successful, experienced, capable. 
likeable, dependable, specialized in ap- 
praising and closing sales connection. 
Must be permanent and profitable. Have 


WHOLESALING 1939 to 1942 CARS. Sam 
Greenfield, Auto Merchandiser in Cleve- 
land, Ohio, for over 25 years. 6700 Euclid 
Ave., Henderson 0232. 

FOR SALE—1942 Willys Deluxe Sedan in 
fine condition. Completely equipped. Low 
ceiling price. Universal Motor Saies, 
Butler, Pennsylvania. 


100 CARS AVAILABLE at as is Hartford 
Ceiling Prices. These cars are in aver- 
age condition, good assortment of mod- 
els and types. Immediate freight ship- 
ment can be made. Ask for L. Snow. 
Capitol Motors. Inc., 368 Main St., 


MISCELLANEOUS 


CRANKSHAFT Grinding & Metallizing. 


JOHN P. HUGHES MOTOR CoO., INC., 
801 Commerce St., Lynchburg, Virginia. 


GOVERNMENT FORMS FOR AUTO 


DEALERS—Used Car or Truck Ceiling 
Price Supplies—Warranties, Tags, Cer- 
tificates of Transfers, $1 per pad each. 
New Truck Application Forms—ODT 663, 
TR-1, ODT 663B, TR-3, Instruction Book 
all $1 per pad each, post paid. Imme- 
diate shipment. Money Back Guarantee. 


NEW FRAME, 


USED AUTOMOBILE and TRUCK PARTS. 


Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 


ROCKER PANELS—1940 and 1941 Buick, 


Olds, Pontiac, Chevrolet Factory Dupli- 
cates—fit guaranteed. Specify model. 
Also—cowl patches—rear quarter patches 
for G.M. cars. Thomas D. Guinan, 407 
Hubbell Avenue, Syracuse 4, New York. 


1942 BUICK SEDAN 
MODEL 41, Part No. 1323495, Group 
No. 7003. Gillmor Motor Company, New 
Haven, Connecticut. 


Fog lights, sealed beam, $3.75. Outside 
rear-view mirrors, chrome, round or 
oblong $1.85. Pedal pads for Ford, 
Chevrolet, Buick, Olds and Pontiac, 32c 
— (order in 100 lots at 29c pair). 
oodrich and other standard rand 
tubes, 6.00x16 only $2.65, 6.50x16 at 
$3.10. Sealed Beam adapter kits for all 
cars, only $5.91 am, less relays. 
Headlight relays $1.00. 


Anchor Tire & Supply Co. 
8830 St. Clair Avenue 


FOUR DOOR 38-80, Buick body. CONNOR 
SALES SERVICE, Stollings. W. Virginia. 
CHEVROLET USED PARTS—Doors, fen- 
ders, deck lids, various other parts. Rea- 


cash to, buy, partnerahip, Box No. 918.) fiartford. Conn. Phone T=s144. 
: -| USED CARS FOR SALE, WRECKER— 


— PARTNERSHIP 1935 Chevrolet 1%4-ton short wheelbase. 


FRANK JACKSON, 906a Central St., CLEVELAND, OHIO 


Kansas City 6, Missouri. 
REVISED MRO No. 540 FORMS—Imme- 





ARE YOU LOOKING FOR YOUNGER 


MAN? Want management responsibilities 
in new car dealership with substantial 
financial interest. Experience includes 
dealership sales experience, also 7 years 
directing national automotive sales or- 
ganization, managing individual and 
chain of retail automotive stores. Pres- 
ently managing large sales organization. 
Am 37, college graduate, married, 2 chil- 
dren. For interview write Box 908, c/o 
Automotive News, Detroit 26. 


><a wa Se 


DEALERSHIP FOR SALE 


DEALERSHIP—FOR SALE IN NORTH- 
ERN MASSACHUSETTS—Popular make, 
full franchise in three price ranges. 200 
to 300 car potentiality. Modern brick and 
steel buildings; separate filling station. 
Modern equipment, thoroughly reliable; 
invite rigid investigation by responsible 
parties only. Box No. 917, c/o Automo- 
tive News, Detroit 26. 


custom built wrecker body, dual wheels. 
Weaver crane, extra heavy front and 
rear bumpers; price $500.00. Summerfield 
Chevrolet Co., 2712 No. Saginaw Street, 
Flint, Michigan. 


WRECKERS 
WANTED—HOLMES 515E Traffic King 


Wrecker, or what have you. Nunnally- 
Hendrick Company, Gulfport, Mississippi. 


BUY BONDS 


and STAMPS 


diate shipment. Certificates Transfer, 
100, $1.50; 200, $2.75; 500, $5.25. War- 
rantys, 100, 75c; additional 100s, 50c. 
Price Tags, 100, 75c; additional 100s, 
50c. Postage prepaid where remittance 
accompanies order. Satisfaction guaran- 
teed. Electric City Printing Company, 
Anderson, South Carolina. 


FORD DEALERS—For Sale, one Illutrovox 


Junior Film and Sound Projector with 16 
Sale Films and 16 Recordings. Address 
Brooks Bros., 377-381-391 North St., 
Meadville, Pa. 


WANTED TO BUY — INTERNATIONAL 


AND CHEVROLET 1% TON NEW 
TRUCKS—Will pay ceiling less 5%. New 
Chevrolet Motor Block Assemblies less 
20%. Will buy good seat covers in large 
quantities. Write your prices and send 
late coupe sample code. FINGER MOTOR 
COMPANY, Borger, Texas. 


sonable prices. Queen City Chevrolet Co., 
Sixth and Sycamore Sts., Cincinnati, 
Ohio. Parkway 4880. 


CHEVROLET CAB BODIES—Brand new, 


1940, 1941, 1942, for 1%-ton Chevrolet 
trucks. Priced for quick sale. Write or 
phone Gordon Pendell, Central Chevrolet 
Co., 200 East Ave., Rochester 4, N. Y. 
Telephone Stone 463. 


EQUIPMENT WANTED 


AMBULANCE OR HEARSE wanted, must 


send full details at once. 
Detroit 


be late model, 
Box 906, c/o Automotive News, 
26. 


EQUIPMENT WANTED—Complete stand- 


ard size steel parts bins, Lyons or Lup- 
ton. Write description and price. Stanley 
Motor Sales, Inc., 88 Prospect Street, 
New Britain, Connecticut. 


Original Equipment for 
1942 Chevrolet Cars 


Front Bumper. $5.00 list. Special $2.50 
Thousands have been sold to fit other cars. 
Simple installation. Prices FOB Providence. 


Stewart Distributing Co. 
61 Ponagansett Avenue 
Providence 9, Rhode Island 





1 father said, Show Me/” 


Fred’s father was a prosperous mid-west farmer and 
stockman. At the age of fifteen, Fred had learned much 
from his Dad . . . the use of machinery and equipment, 
trading in livestock, keeping books, the many things 
a successful farmer must know. 


Then came a trip to the big city to handle some affairs 
for his father. While there Fred seized the opportunity 
to look into the automobile business. He persuaded 
his father to give him a year to learn how to sell and 
service automobiles. 


Cr 


In 1932 he sought and was granted a DeSoto-Plymouth 
dealership. His record from farm boy to ownership of 
a successful retail automobile business is one of con- 


tinuous progress. 


KEEP BUYING WAR BONDS 


Reading Time: 1 minute, 52 seconds, 


Ownership of an automobile fascinated Fred. Time and 
again he traded his car for another. Got to thinking 
he'd like to be in the automobile business some day. 
Instead, he went to business college, finished his course 
and returned to the farm. 


gf Fred got a job as salesman and went to work in earnest. 


Soon he was a leader in sales. Kept his eyes open and 
saved his money, too. Before long he rented a build- 
ing, remodelled it and started for himself. His business 


flourished. 


K we call him “Fred.” That isn’t his name. 
But this pictorial sketch of his life is confirmed 


by records in our files. 

‘Fred was ambitious. He had a keen desire to 
succeed for himself . . . and worked at it. His 
father encouraged him. He was free to choose his 
goal and to progress as far as his beliefs, desires 
and industriousness could take him. 

To men of initiative, energy and integrity, the 
automobile business should again offer this broad 
opportunity when peace comes .. . the freedom 
to get ahead! 


Tune in Major Bowes’ Program every Thursday, 9 P.M., E.W.T., CBS Network 


CHRYSLER CORPORATION 


Plymouth +» DODGE +* 2DeSete 
CHRYSLER * popes s~a/rnucks 
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DETROIT, APRIL 23, 1945 


DIGEST EDITION 


Automotive News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime, This is especially true since AuTomotivs News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, Automotive 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever will carry news, illustrations, regular departments and 
advertising as heretofore. 

(Next Regular Edition, Including Truck Section, April 30) 


$4 Per Year, 15c Per Copy 


T Sparks Hope for Swift Conversion Bolstered 


WPB OK’s $35 Million in New Construction, $40 Million for Rehabilitation; 
Return of 150,000 Company-Owned Tools Still Major Problem; 
Industry Joins Hands to Battle Foremen’s Union 


enry Ewald, dean of Detroit 

auto advertising men, reached 60th 

Silestone Friday, feted by top 

‘vrasshats. 

* ok * 

-eMovement of Army troops and 

equipment from Europe to the Pa- 

fic is already under way, authori- 
"tive sources report. 
+ * * 


a V-E Day won’t come until Ger- 
any is completely occupied, and 
the German army and all pockets 
resistance are completely de- 
oyed, Gen. Eisenhower is quoted 
as saying. 
* + 


“Wew Loan Czar 

President Truman has named 
—whn W. Snyder, former St. Louis 
banker, as federal loan administra- 
for, succeeding Fred M. Vinson, 
~—ow war mobilizer. 

The appointment awaits Senate 
action. Snyder was formerly execu- 
ve vice-president of RFC. 

a ca * 


ighway Debt 

State highway obligations out- 
standing Dec. 31, 1943, totaled $1,- 

8,049,000, according to figures re- 
ently released by the Public Roads 
Administration. 

“am Against the obligations there was 
eld in sinking fund reserves on 
Dec. 31, 1943, the om of $208,- 

3,437. ” 

Knudsen for Clay ? 

= Washington talk hes Lieut. Gen. 
illiam S. Knudsen slated to be 
deputy mobilizer in the Office of 

P-aVar Mobilization and Reconver- 

“Sion. This is Maj. Gen. Lucius 
Clay’s former job. 

—rm Gen. Knudsen is scheduled to 
F eturn to his former post of di- 
rector of war production of the 

ar department after winding up 
is job as director of the Air 

echnical Service Command May 1. 

* * * 


a 


Stronger Bridges 


Now that state legislatures are 
Showing a tendency toward modi- 
fying their vehicle laws so that 

easonable loads can be carried 
over the modern highways, L. C. 
Allman, vice-president of Fruehauf 

railer Co., states the public will 
next turn its attention to weak 
bridges. 

He said that many good high- 
ways are rendered inadequate be- 
ause of bridges which do not 
easure up to the road capacity. 

s * * 


"pcat 
The prospect of staggering in- 
entory losses after victory, once 
An industry nightmare, is no longer 
bothering business leaders, accord- 
ing to a survey by the National 
ndustrial Conference Board. 
Three reasons are given for this 
ew confidence—adequate reserves 
have been set up against termina- 
tion contingencies; termination 
procedures will promptly shift the 
burden of wartime inventories to 
the government; such inventories 
hs remain can be promptly utilized 
in production of civilian goods. 
* *” . 


ase Controls 


Paul Hoffman’s Committee for 
conomic Development, business 
man’s organization working for 
igh-level postwar employment, 
said last week that government 
control over both wages and prices 
should be relaxed after V-E day, 
but not lifted entirely. 

The committee added that war- 
ime controls must be_ released 
“selectively” and some of the most 
important controls maintained for 

considerable period even after 
defeat of Japan. 


Optimism on the prospect of speedy re- 

Optimism Grows conversion of the auto industry after 

On Reconversion V-E Day was bolstered again last week 

As WPB Acts’ when WPB approved $35,000,000 in new 
construction and $40,000, 000 for re- 
habilitation of tools, equipment and other facilities. More 
important, WPB demonstrated a remarkable capacity to 
slash red tape and simplify procedure on pre-reconversion 
items. Indication that this realistic attitude on the part of 
WPB will continue was given by Henry P. Nelson, head of 
a WPB force in Detroit to work out reconversion problems, 
at a press conference Wednesday following meetings with 
automotive leaders, Nelson said that while other industries 
have problems equally as vital, undue delay in reconverting 
the: auto industry, once that becomes possible, holds the 
threat of concentrated unemployment that might affect 
millions. Therefore, in dealing with auto industry problems, 
WPB is setting a pattern for all other industries. 

With that in mind, WPB is accepting industry requests 
for machine tools, construction and jigs, dies and fixtures 
just as they are, in order to get work started at once. Later, 
WPB panels may weed out individual items that may be 
deemed nonessential. AA-1 priorities, right under military 
needs, were given to the items on the program accepted en 
masse, and on those items which can’t be procured under 
AA-3, further information will be required. 

* * * 


This aid is extended to suppliers as well 
as vehicle makers, it was pointed out 
by George Romney, head of the Auto- 
motive Council for War Production, 
who shared the press conference with 
Nelson. In this respect, Nelson said that a hasty check of 
suppliers indicated that in general they were in good shape. 
Makers of functional parts, for instance, are still making 
those parts, although expansion will be necessary. 

As for materials, Nelson said that military requirements 
were being revised. After V-E Day, WPB will have a clearer 
picture and be able to determine what can be made avail- 
able for civilian production. Certain items are short now, 
lead and textiles, for instance, and military demands are 
not expected to decline. However, Romney said that larger 
volume is possible on both of these items if manpower can 
be obtained. He suggested a policy of channeling men into 
these fields as they were released from war work through 
cutbacks. Both he and Nelson emphasized that this was a 
suggestion and not an approved policy. Nelson said that 
WPB did not anticipate too much trouble on materials; steps 
considered were simply precautionary to block bottlenecks. 

- * * 
A problem which is still causing the in- 

Return of Tools dustry some concern is that of com- 

Still a Problem pany-owned machine tools which are 

To Industry tied up by war work, and for which idle 
government-owned machine tools could 


Aid Extends 
To Suppliers; 
Needs Checked 


News in Brief 


rector of the War Production 
Board’s Tin, Lead and Zinc di- 
vision. 


Tool Hearings Set 

WASHINGTON.—Public hear- 
ings on the problems involved in 
the disposal of the government’s 
vast stock of machine tools at 
the end of the war were an- 
nounced last wek by the surplus 
property subcommittee of the 
Senate Small Business commit- 
tee. The hearings will take place 
here Wednesday, Thursday and 
Friday, Apr. 25, 26 and 27, and 
will be participated in by fed- 
eral officials and representatives 
of industrial groups. 


Cellophane Released 
WASHINGTON.—Use of cello- 
phane for automobile fog and 
frost shields ‘is now permitted, 
WPB announced last week. 


Lead Short 
WASHINGTON. — Despite 
greatly curtailed quotas allowed 
for the various uses of lead, it 
is estimated that lead supply, 
including imports of refined lead, 
will fall short of minimum lead 
requirements by 19,000 tons in 
the first quarter of 1945 and 
25,910 tons in the second quar- 
ter, reports Erwin Vogelsang, di- 


What Becomes of Willow Run 
After Shutdown Aug. 1? 


What will happen to Ford’s Willow Run bomber plant—miracle 
of the war production miracles? 


That question was on the lips of the auto industry last week, fol- 
lowing announcement by the Army Air Forces that production 
would end by Aug. 1 on Liberator bombers at the giant plant with 
its mile-long assembly line. In the major military cutback to date, 
Willow Run’s closing will idle about 100,000 persons, 25,000 in the 
plant itself, another 10,000 in Ford feeder plants in the Detroit area, 
and the remainder in other parts of the country. 


Once the butt of jibes but later hailed as “a symbol of U. S. in- 
dustrial might,” Willow Run has turned out more than 8,000 B-24 
Liberators since operations began in the fall of 1942. From a slow 
start, occasioned by frequent design changes, output rose steadily 
and reached a peak of 462 bombers a month in February, 1944— 
and since has maintained a rate of “a bomber an hour.” 


Willow Run, said to be a billion-dollar proposition, around 
which mushroomed an entire community, employed automotive 
mass-production methods for the first time in the output of air- 
planes. Ford designed jigs and fixtures to handle the bombers that 
everyone said were impossible to build and, despite frequent design 
changes necessitated by military experience, the company’s engi- 
neers and production men devised shortcuts and production meth- 
ods that astounded the nation. 


What of its future? No one knows for sure at present. Ford has 
made an offer to buy the plant from the Defense Plant Corp., with 
the hope of building tractors and other farm equipment in postwar. 
The Army is not yet sure that it can find some other type of war 
production suitable for Willow Run. It was considered possible that 
some war work in Detroit auto plants might be shifted to Willow 
Run to ease reconversion problems. 


WMC believes it can find work for all the male employes affected 
by Willow Run’s closing, but the women workers, who comprise 
about 34 percent of the working force, will probably be casualties. 


As a result of the Willow Run closing, Buick production of Pratt 
& Whitney engines for the B-24 will be halted immediately. The 
cutback will at once affect 8,000 employes in the Buick Flint and 
Melrose Park (Ill.) plants. Buick production of Pratt & Whitney 
engines for Douglas C-47 military cargo planes and for Douglas C-54 
military transport planes, is unaffected by the cancellation. 


be substituted. Tools tied up number some 150,000, totaling 
80 percent of those used in prewar auto building, and two- 
thirds of these would have to be returned before reconver- 
sion would be possible. However, Romney pointed out that 
return of the tools would take less time than machine-tool 
building and construction work, and that he was hopeful 
of getting a changed attitude on the part of the military 
procurement agencies, whose approval is necessary. At this 
point, Nelson asserted that other agencies were giving a 
high degree of cooperation, indicating that the problem will 
be worked out. 


Another problem is that of the government allowing com- 
panies to buy idle government machine tools to substitute 
for those they have made available for war production and 
which are not returnable. For instance, one company sent 
many of its automotive machine tools to Australia to aid 
the war effort. To solve this problem, a listing of these 
critical tools owned by the government is expected to be 
made and sent to the auto companies. 

x o* * 
To work out details of the machine- 
WPB Officials tool problem, John Chaffee, head of 
To Work Constantly WPB’s tools section, who has been 
With Industry working with Nelson, appointed R. F. 
V. Stanton to be the key point of con- 
tact with the industry and to follow up any difficulties that 
develop. Bertram Fox, of WPB’s materials division, will 


(Continued on Page 2, Col. 2) 





1 father said, Show Me/” 


Fred’s father was a prosperous mid-west farmer an 
stockman. At the age of fifteen, Fred had learned much 
from his Dad . . . the use of machinery and equipment, 
trading in livestock, keeping books, the many things 
a successful farmer must know. 


aad 


Then came a trip to the big city to handle some affairs 
3 for his father. While there Fred seized the opportunity 
to look into the automobile business. He persuaded 
his father to give him a year to learn how to sell and 


service automobiles. 


In 1932 he sought and was granted a DeSoto-Plymouth 
dealership. His record from farm boy to ownership of 
a successful retail automobile business is one of con- 


tinuous progress. 


KEEP BUYING WAR BONDS 


Reading Time: 1 minute, 52 seconds. 


Saibe: 


Ownership of an automobile fascinated Fred. Time and 
again he traded his car for another. Got to thinking 
he'd like to be in the automobile business some day. 
Instead, he went to business college, finished his course 
and returned to the farm. 


f Fred got a job as salesman and went to work in ae 


Soon he was a leader in sales. Kept his eyes open an 
saved his money, too. Before long he rented a build- 
ing, remodelled it and started for himself. His business 


flourished. 


K we call him “Fred.” That isn’t his name. 
But this pictorial sketch of his life is confirmed 


by records in our files. 

‘Fred was ambitious. He had a keen desire to 
succeed for himself . . . and worked at it. His 
father encouraged him. He was free to choose his 
goal and to progress as far as his beliefs, desires 
and industriousness could take him. 

To men of initiative, energy and integrity, the 
automobile business should again offer this broad 
opportunity when peace comes . . . the freedom 
to get ahead! 


Tune in Major Bowes’ Program every Thursday, 9 P.M., E.W.T., CBS Network 


CHRYSLER CORPORATION 


Plymouth +» pOoDGE + DeSoto 
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